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Wood Is the Cheapest Material for Residence Construction 


There is no more vital subject today than the 
cost of building homes. The old relationship be- 
tween the costs of construction with different mate- 
rials has been disrupted by many changes during 
the last three years and consequently practically 
every builder is unable to say just what a type 
of construction will cost. 

To determine just how the cost of building a 
home of lumber compares with one built of other 
materials is of especial interest now in view of the 
advance in prices necessitated by war conditions. 
It has been pointed out from time to time that lum- 
ber has actually advanced less in price proportion- 
ately than practically all other commodities. 

Realizing the need for accurate figures showing 
the cost of construction where various materials 
are employed, H. R. Isherwood, retail service repre- 
sentative of the National Lumber Manufacturers’ 
Association, set about to solve the problem. Broad- 
ly speaking, in any sort of residence construction 
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the difference in cost of the different materials is 
shown best by comparing the cost of a unit area of 
the outer wall. That is, the inner walls, interior 
finish ete. in a home are largely the same, no matter 
what the exterior walls are built of. This fact 
heretofore has been well and carefully concealed, 
with the result that the amount that the home 
builder is paying for brick for outer walls, for ex- 
ample, over frame has been camouflaged by being 
distributed over the cost of the entire house. That 
is, it will cost $35.32 to build 100 square feet of ex- 
terior wall where lumber is used, but where the ma- 
terial used is brick it will cost $80.34, these figures 
being based upon Chicago prices for material and 
labor. 

In compiling these figures Mr. Isherwood exer- 


studied carefully by retailers and manufacturers 
of lumber. The figures for the various types of con- 
struction and the summary follow: 


Comparative Cost Per 100 Square Feet Exterior 
Wall Construction for Residences . 


WOOD FRAME CONSTRUCTION 
(2x4 Studding 16” Centers) 
Exhibit No. 1 

86 ft. B. M. 2x4 studding and plates, at $6.70 

mer TOP Gh. Gi WE 6 hs cab owedsinsncatcatccecs $ 5.76 
117 ft. B. M. 1x6 sheathing D.M. or S.L., at 

SE. FH ek 160 Te CO WE iit cccssctcccccceese 
125 ft. 4” siding, at $8 per 100 ft. (in wall)...... 
Building paper, put on, per 100 sq. ft. (on wall) 50 
Painting—outside—two coats, at $4 per 100 


Oty Tests cocci dshedebstieondvanasvetoea unde acss 4.00 
Lath and plastering, three coats, common mor- 

tar, at 65c per yd. (Om Wall)........-eeseeeeee 7.22 

Wotal: mad IOS Gi Wis ddcckcescendscvitscsedi $35.32 








SUMMARY OF COMPARATIVE COST PER 100 8Q. FT. EXTERIOR WALL CONSTRUC- 
TION FOR RESIDENCES 


Wood THAMO COMBITUCHON,. «0.6.5.5 5c eicecicvcsccccccdes Exhibit £1 $35.32 
Wood frame construction cement stucco on wood lath Exhibit $2 
Wood frame construction cement stucco on metal lath Exhibit £3 
Wood frame construction brick veneer......... 
I Ne on accccceveccasvivadseaanes 
NN akc kviccereccencncbcuecasws 
pS CPOE CEO EEE TT eT re 


euken Exhibit $4 73.82 or 38.47 or 109 percent 
awake Exhibit $5 80.34 or 45.02 or 128 percent 
aman Exhibit $6 58.64 or 23.32 or 67 percent 
re Exhibit 27 55.20 or 19.88 or 56 percent 


Cost Per Percentage 

Cost 100 sq. ft. Increase 
Per Over All of Cost Over 
100 Wood Wood Frame 
sq.ft. Const. Construction 


39.01 or $ 3.69 or 11 percent 
41.78 or 6.46 or 18 percent 








cised the greatest care, eliminating guess work by 
using actual costs of materials and labor, including 
overhead charges, obtained from reliable sources. 
All prices used are based on cost of material and 
labor current in Chicago in June, 1919. Thus the 
figures are right up to date and, therefore, especially 
valuable. In every case, materials other than wood 
were given the benefit in compiling these figures. 
For example, brick dealers in Chicago say that 
eight bricks should be figured to the foot, while in 
this case seven were figured. Also it costs more to 
set in windows and window frames in a brick resi- 
dence than in a frame residence, but no addition 
was made to the cost of brick walls for this purpose. 
The figures herewith given are not for the purpose 
of estimating the cost of building, but simply to 
demonstrate clearly and definitely the difference in 
cost per hundred square feet of the various types 
of construction and to show where the builder’s 
money goes. 

Like comparison for any town or city may easily 
be made by the retail lumbermen by using blank 
forms and substituting local costs of material and 
labor. These blanks are now ready for distribution 
by the National Lumber Manufacturers’ Associa- 
tion and should prove of great value to retailers. 

The accompanying chart, which shows graphical- 
ly the fact that outer wall construction of frame 
costs less than outer wall construction of any other 
material, was compiled by the AMERICAN LUMBER- 
MAN from Mr. Isherwood’s figures and should be 


FRAME CONSTRUCTION STUCCO ON WOOD LATH 
(2x4 Studding 16” Centers) 
Exhibit No. 2. 
86 ft. B. M. 2x4 studding and plates, at $6.70 


a sg A a Ee > $ 5.76 
117 ft. B. M. 1x6 sheathing D.M. or S8.L., at 

SATO wer 100 FE. CO Wane ec dxc peticadivecede 7.84 
Building paper, put on per 100 sq. ft. (on wall). .50 
Lath and plastering, three coats—inside—com- 

mon mortar, at 65c per yd. (on wall)........ 7.22 
17 ft. 1x2 B. M, furring strips, at $6 per 100 ft. 

CG GR ca ddepcdsconsandendecdcanetabadesae 1.02 


Lath and cement stucco, three coats, at $1.50 
per yd. (on wall) 
ROGGE: MOP TOG OG Shak is veseccvcdanwncaiaen $39.01 
FRAME CONBEROCE ICN PEUCES ON METAL 
(2x4 Studding 16” Centers) 


Exhibit No. 3 
86 ft. B. M. 2x4 studding and plates, at $6.70 


DOP IGG Fes Cs ti 0 oc bs cdnndbendeccesaeci $ 5.76 
117 ft. B. M. 1x6 sheathing, D.M. or 8.L., at 
BETO DOP 100 Le. CE WEie oc vcikicccccecctadtens 7.84 


Building paper, put on, per 100 sq. ft. (in wall). -50 
Lath and plastering, three coats, common mor- 


tar, at 65c per yd. (on wall)........cccsccceee 7.22 

Metal lath and cement stucco, three coats, at 
SE. 70 POR DE. (OU WR ic cin dcntikcvisndéicenasede 19.44 

17 ft. 1x2 B. M. furring strips, at $6 per 100 ft. 
CRD WE ev ccavecetiivcdésanuentciisesccedaeaesl 1.02 
Total, WOW Fae Gia sai c« cctwcteccdvscsuieucd $41.78 

BRICK VENEER CONSTRUCTION 
(2x4 Studding 16” Centers) 
Exhibit No. 4 

86 ft. B. M. 2x4 studding and plates, at $6.70 
oe PPR re $ 5.76 

117 ft. B. M. 1x6 sheathing, D.M. or S.L., at 
96.70- per 100 10. Citi WATE) < 3 occ ccncccevcccssses 7.84 


Building paper, put on, per 100 sq. ft. (on wall). 50 


700 face brick, at $7.50 per 100 (in wall)........ 52.50 
Lath and plastering, three coats, common mor- 

Sar, at Go per VE, (ON WET). ccc vccccsvccvces 7.22 

es PO: BOO Oi ie ccocccckdsdcedeadicdat $73.82 


(Concluded on Page 41) 
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A Quality Door 


for building up steady trade is 
always assured when you order 


Weed Doors 


Made from California White Pine 
The recognized standard in 
Pine doors for many years. 


Car orders solicited. 


Weed Lumber Company, Weed, California 


Manufacturers of Leading jobbers everywhere 
Weed Quality Sash and Doors sell Weed Quality Sash and Doors 























Band Mill, 
Tipler, Wis. 





YOU are Looking for Values 


WE Can Deliver Them Douglas Fir 
Having Several Million Feet of choice Long Timbers 
Our Specialty 


Northern Hardwoods Can always furnish for quick 


shipment long timbers any 


Send us your inquiries for size up to 110 feet long. 
ANYTHING YOU WANT ° 
and let us convince you. Can Surface Timbers 
Up to 24” x 30” 
e Mail or wire us your inquiries. 
Tipler-Grossman TheW , a 
Manufact 
ve ice.. Lumber Co. e Westport umber Company 
Northern Hardwoods Lumber <<“ Lath 
eee 
Green Bay, ee “a Wisconsin 1406 Northwestern Bank Building Mills 
Portland, Oregon Westport, | 
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An Amazing Example of 
Official Ignorance 


The daily press of Chicago this week reported 
that Lewis Wallis was in attendance at the annual 
convention of the National Veneer & Panel Manu- 
facturers’ Association in Chicago representing the 
United States Department of Labor, and in the 
course of some remarks which he addressed to that 
body he showed a most profound ignorance of 
actual conditions in the lumber industry. He is 
credited with the following brilliant statement: 

‘¢Ten different groups in this country hold one 
trillion, two hundred billion (1,200,000,000,000) 
board feet of standing timber. This inconceivable 
mass of timber is not held for use but speculation 
and private profit.’’ 

The speaker here shows some acquaintance, altho 
most superficial and inexact, with the ‘‘ Report of 
the Commissioner of Corporations on the Lumber 
Industry, Part 1, Standing Timber,’’ issued in 
1911, more than eight years ago. He appears never 
to have heard of the comprehensive study of the 
lumber industry, including timber, made by the 
United States Forest Service four years ago and 
reported in part 1 by William B. Greeley, assistant 
forester, issued Jan, 24, 1917, as special report 
No. 114, 

What are the ten groups to which this brilliant 
representative of Government refers? The Bureau 
of Corporations report divided the entire timber of 
the nation included in its report (representing 80 
percent of the total private holdings of the coun- 
try) into eleven groups classified according to the 
size of the individual holding. It threw together 


into one holding all related interests and included 
in its figures as two of the three largest timber 
holders the Northern Pacific and Southern Pacific 
railway companies, neither of which obviously has 
any connection whatever with the lumber industry. 
The eleventh group included owners of timber in 
individual amounts less than 60,000,000 feet. It 
made no attempt to give the number of such owners 
but estimated that they represented 31 percent of 
the total timber. The first ten groups included 
1802 individual owners (a fact which Mr. Wallis 
might have stated had he cared to do so). Exelud- 
ing the 141,800,000,000 feet held by the two rail- 
ways, the 1800 other holders had about 600,000,000 
feet average apiece, or just enough to stock a saw- 
mill of 100,000 feet daily capacity for twenty years’ 
run. 

Mr. Wallis is also entirely in error in stating that 
this entire amount of timber is held not for use but 
for speculation. It includes practically all of the 
timber holdings from which the manufacture of 
lumber in commercial quantities is being conducted. 
There are, of course, a number of timber owners in- 
cluded in these figures who are not operators; 
equally, of course, a very large volume of timber 
which is not accessible to market at the present 
time. 

If Mr. Wallis had ever heard of the study of 
lumber prices made by the price section of the 
division of planning and statistics, War Industries 
Board, being report No. 28 of November, 1918, he 
would have learned from page 49 that the concen- 
tration of timber in large holdings has never had 
any effect whatever upon lumber prices in this 
country, and that there is no immediate probability 
of its lessening the intensity of competition, the 
average result of which in the past has always 
been to keep lumber prices too low and lumber 
profits near or below the vanishing point. 

If the Greeley report had been familiar to him 
(and he has no business being at large as a speaker 
upon timber economics without a working knowl- 
edge of that report) he would have learned that 
during the last eleven years there has been no 
upward trend of stumpage values in step with the 
continual increase in timber investment because 
of the cost of taxes and of interest on timber loans. 
He would have discovered that there has been for 
more than a decade no tendency to further con- 
centration of holdings, but indeed a tendency en- 
tirely in the other direction. He would have learned 
that the point has been reached in timber invest- 
ment, as shown by this exhaustive research by the 
Forest Service, where it is very doubtful that tim- 
ber owners will ever be able to realize thru manu- 
facture what their timber has cost them in 
original cost, interest on timber bonds and annual 
taxes. There, of course, has been in the past specu- 
lation in timber just as there has been in farm 
lands or city real estate. The conclusion of the 
Greeley report, however, is: 

‘‘There is a deal of truth in the oft quoted 
saying that lumbermen have made their profits 
largely as speculators in stumpage rather than 
manufacturers of lumber. That day is going for 
the industry. Its future returns must be realized 
from efficient lumber manufacturing and merchan- 
dising.’’ 

In the light of that statement what is left of 
Mr. Wallis’ wild ravings? Why should the Fed- 
eral Government stultify itself thru the public ut- 
terances of such a servant, even tho he be sent 
forth by that department of the Government which 
is and has been chiefly a political truckler to the 
votes of union labor? If that department is con- 
ceived to be of any use to the administration in 
its own particular field, why is it not confined to 
it? 

The Chicago Journal in commenting upon the 
subject remarks editorially: 

‘*Tt seems to the Journal that Mr. Wallis should 
take his case to the Department of Justice. If 
the facts are as he states them, there ought to be 
some law covering the situation; and if there is 
no such law it is high time for Congress to prepare 
and pass one. The American people have troubles 
enough without being mulcted in this fashion. Mr. 


Wallis should be doing his talking in Washington, 
rather than in Chicago.’’ 

The Journal, of course, has no realization of the 
fact that the Department of Justice, the Federal 
Trade Commission, the Department of Commerce 
and the United States Forest Service are all 
branches of Government which have in the past 
thoroly familiarized themselves with every aspect 
of timber ownership and lumber manufacture. The 
Government thru several of these departments has 
for years had access to the books and records of 
the industry from stump to consumer. It knows the 
facts, and Mr. Wallis, therefore, has no opportunity 
for that kind of talking i in Washington. It seems, 
however, that he finds the daily press as credulous 
and uninformed as it always has been regarding 
the basic facts of one of the nation’s greatest in- 
dustries. 

Lumbermen should not hesitate—in fact, should 
make it their special duty—to refute such wild 
statements as that made by this representative of 
the Labor Department. he facts are available 
and the industry has no cause to be ashamed of 
or to fear the facts. It should see that the public 
also is made familiar with the facts. 
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A More Satisfactory Wage System 
a Need in the Lumber Industry 


Since the publication in the AMERICAN LUMBER- 
MAN in its issue of June 7 of a suggestion that a 
more satisfactory wage system was needed in the 
lumber industry a number of letters have been re- 
ceived from various sources commenting on this 
suggestion. One from a regular reader who is 
foreman of a sawmill in the North says among other 
things: ‘‘I was greatly interested in the recent 
editorial in the AMERICAN LUMBERMAN on the sub- 
ject of our present day wage system by which the 
workman is paid for the time he puts in rather 
than for his actual output. It would, it seems to 
me, be an excellent thing if we can get away from 
this and offer men some incentive for special ef- 
fort. It is a problem beset with many difficulties 
but I hdve no doubt will be solved eventually. I 
believe the time is near at hand when participation 
by employees in the earnings of business will be 
generally adopted, and such a solution seems to be 
recommended by justice.’’ 

A large manufacturer of southern pine writing 
the AMERICAN LUMBERMAN on this subject says: 
“‘In our own case we pay for sawing logs in the 
woods by the thousand feet and also pay for stack- 
ing on the yards by the thousand feet. We figure 
that this works out very satisfactorily. We are 
now planning to put practically every man in our 
employ on a piece basis, A great many of our men, 
on account of the nature of their work, can not be 
placed on a piece basis in the same sense as a man 
stacking lumber on the, yard, but will have to have 
their pay based on the cut of the mills or some 
such basis.’ 

Another manufacturer of southern pine after ad- 
vising that he was much interested in the editorial 
on this subject in the AMERICAN LUMBERMAN says: 
‘We are following this matter as closely as possi- 
ble, and perhaps we will be able to work out some 
kind of satisfactory plan. The chief objection to 
us is in the endless amount of detail work required 
to carry on a system of this kind. We have 
thought that equally as good results might be ob- 
tained by instituting a flat bonus arrangement, 
based entirely upon regularity of service. This 
would put a premium upon steady and continuous 
work,’’ 

Still another southern manufacturer, commenting 
upon the editorial in question and the possibility of 
working out a satisfactory piece work system in the 
lumber business, says: ‘‘This system has been 
racking my brain for the last twelve months and 
I have not been able to figure out a system yet 
that will apply all around in the manufacture of 
lumber. A portion of our woods work already is 
being done by contract, such as log cutting and 
steel laying, but we have been unable as yet to 
figure out a satisfactory system to apply to the 
other departments. ’’ 

Another manufacturer has written on the same 
question to the AMERICAN LUMBERMAN as follows: 
**T have read with a great deal of interest your 
article on page 36 of your June 7 issue entitled ‘A 


More Satisfactory Wage System a Need in the 
Lumber Industry.’ I have always believed in con- 
tract or piece work basis. To my mind there is 
not an argument that can be put up against it, and 
it is certainly fair to all laborers and to my mind 
should be more satisfactory than the daily wage 
for the reason that a man who tries to accomplish 
something and does more than his fellow laborer is 
amply compensated for his efforts. In other words, 
there is no reason why two men should draw the 
same pay when one man performs more service 
than the other.’’ 

These expressions from only a few of a number 
of letters that have been received by the AMERICAN 
LUMBERMAN are sufficient to indicate a deep and 
growing interest in this question among lumber 
manufacturers. Whether the piece work system can 
be adjusted satisfactorily to the lumber business 
the AMERICAN LUMBERMAN is not prepared to say, 
but it is evident that leaders in the industry are 
giving serious thought to the question and it is 
hoped that a plan may be worked out that will 
prove satisfactory to employer and employee alike 
and be just and equitable in all its phases. 


Camouflaging the Name of a Wood 
in Selling Is Unwarranted 


In the May 31 issue of the AMERICAN LUMBER- 
MAN editorial comment was made on the advisa- 
bility of seeing that the buyer knows what species 
of lumber he is buying. An incident was cited in 
which the retail lumberman refused to buy a cer- 
tain wood, but when that wood was presented to 
him under a camouflaged name he paid $4 above 
the market for it and is doing so today. Since 
that time there has come to the attention of the 
AMERICAN LUMBERMAN the fact that in eastern ter- 
ritory ‘‘ Alaska spruce’’ is being offered to the 
trade at about $2 less than western spruce. 

Western spruce or Sitka spruce is growing in 
favor. The war did a great deal to bring this wood 
into prominence and show to the world its pre- 
eminent fitness for use in airplane construction, 
particularly for airplane wing beams. The AMERI- 
CAN LUMBERMAN is not informed as to what species 
of wood is being sold as ‘‘ Alaska spruce,’’ but the 
natural supposition is that as the price at which it 
is offered is lower than that asked for western 
spruce it must be a wood that is considered inferior 
by the customer. Its use for purposes for which 
western spruce has demonstrated its worth is sure 
to lower the hard gained and well deserved reputa- 
tion of the true spruce. If ‘‘ Alaska spruce’’ has 
sufficient merit there is no reason for camouflaging 
its real name. To market a wood as spruce when 
it is not spruce is an injustice to the manufacturers 
of real spruce and is something that, in time, is sure 
to react to the disadvantage of all concerned. 

Experience has proved that a permanent and 
profitable market is best secured by advertising 
the true advantages of a wood under its own name. 
The truth of this statement will be attested to by 
manufacturers of cypress, birch and ‘‘ old faithful’? 
hemlock, 


The Welcome Passing of an 


Iniquitous Practice 


It is now coming to be generally known in the 
lumber trade that the paying of bonuses or com- 
missions in order to secure business is at the present 
time regarded as unfair. There probably have in 
the past been a number of localities in which build- 
ers or carpenters have been wont to expect a little 
commission from the retail lumberman upon such 
customers as might have been secured thru their in- 
fluence. The Federal Trade Commission has re- 
cently ordered a lumber dealer to discontinue pay- 
ing to local builders a bonus or commission in re- 
turn for their influence in securing business from 
customers, such bonus or commission being paid 
without the knowledge of the customer. There are, 
of course, many retail lumber dealers who have not 
allowed themselves to be subjected to this particu- 
lar practice and there are others who have gone into 
it somewhat against their will. They, of course, 
will be glad to be relieved from it and be able te 
point to the Federal Trade Commission as their rea- 
son for refusal. 

The more nearly business can be conducted upon 
the actual merits of the goods themselves the better, 
of course, for all concerned. Personality will, how- 
ever, continue to be a very material factor in 
salesmanship. People will continue to prefer to 
trade with a man whom personally they like, other 
things being equal. The merchant who is likable 
and popular, whether he sells lumber or sugar, will 
continue to have a trade advantage, albeit one to 
which the Federal Trade Commission can not and 
probably would not raise any objection. 


Army Engineers Want Control 
of Public Works 


The AMERICAN LUMBERMAN has already an- 
nounced and commented upon the general move- 
ment for a Federal department of public works to 
have general charge of all construction enterprises 
for the national Government. An opposition move- 
ment is being fostered by army engineers for an 
auxiliary engineer corps which shall not only con- 
tinue im charge of harbor and waterway improve- 
ments as in the past but shall (or at least may) take 
supervision of the construction of the national 
highways and bridges. A bill for this purpose 
has been introduced in the Senate and the type of 
organization prescribed is of course military in 
character, 

While the army engineers have in the past done 
excellent work, the AMERICAN LUMBERMAN sees no 
good reason why all of the national construction 
in times of peace should be upon a military basis. 
War is war and engineering is something else. The 
original plan for a department of public works, 
utilizing the best available talent in both the civil 
and military classifications, appears the more ra- 
tional, efficient and direct method. 





An Association With a Fine Record and a Great Future 


A little less than three years ago a group of lum- 
ber retailers, made up of dealers from several of the 
large cities, met at the South Shore Country Club 
in Chicago and organized the National Retail Lum- 
ber Dealers’ Association. The association has had 
the earnest support of a large number of dealers 
situated in many cities thruout the country. The 
objects of the association are to promote the gen- 
eral welfare of the retail lumber dealers and to 
assist and aid them in every way possible nation- 
ally in advancing and protecting their interests. 
It has achieved splendid results thus far, and an 
almost unlimited field of usefulness stretches before 
it. The association, it will be remembered, opened 
an office in Washington during the war and was 
very helpful to the Government. Its advice was 
sought by the governmental officials and its assist- 
ance was freely given, not only to the Government 
and its own members but to all dealers, concerning 
lumber movement for war uses thru its territory. 

The National association protested against the 
establishment by the Government of lumber yards 
all over the country for Government uses when the 
dealers were already prepared to take care of such 
needs, which resulted in stopping such a program, 
which had been proposed as a war measure, but 
which would have been very hurtful to the retail 
lumber dealers and at the same time would have 
cost the Government a large amount of money 
unnecessarily. 


Following the signing of the armistice, the 
National Retail Lumber Dealers’ Association took 
up with the Government officials the matter of the 
proper way to dispose of Government owned surplus 
lumber. Suggestions in regard to this disposal were 
carried out almost entirely as presented, thus sav- 
ing this material from being dumped on the mar- 
ket, at a great financial loss to the Government and 
irreparable injury to the retail lumber trade. 

The association is now making a study of city 
conditions and doing fine work in furthering the in- 
terchange among dealers in various cities of ideas 
and suggestions that have been helpful in promot- 
ing a better understanding among architects, car- 
penters, contractors and the building trades gener- 
ally. It is universally recognized that there is great 
opportunity for service in this field. The subject 
of building ordinances and codes is being given very 
careful attention by the association. In years past 
a prejudice against wood, because of the supposed 
fire hazard, has been very apparent in the cities, and 
the danger of fire has been greatly magnified by 
certain interests. This prejudice, tho somewhat 
lessened, still exists. There is no desire by lum- 


bermen to try to force measures that would make 
wood the exclusive building material, but there is 
a desire to educate the public as to how lumber can 
be used without dangerous or unnecessary fire 
hazard, and the National Retail Lumber Dealers’ 
Association is the instrument whereby data upon 


the subject, gathered from the various cities, can 
be most economically and effectively distributed. 

The National association, thru its activities in 
Washington, aided largely in interesting the United 
States Government, thru its several departments, 
in housing conditions and the promoting of home 
owning thruout the nation. It has become more 
and more apparent to thoughtful men that the lum- 
bermen should codperate in this movement to the 
end that there may be no discrimination against 
lumber but that wood may be given opportunity 
for its widest use, not only for industrial and other 
buildings requiring large timbers, but that city 
residents may become more familiar with the utility 
and beauty of wood for home building and adorn- 
ment, and learn that no material excels wood in 
adaptability, durability and attractiveness. 

The subject of housing is one of great and in- 
creasing importance. The people of this country 
are going to insist upon having more sunshine and 
fresh air in their houses, and larger lots upon which 
to place them. All this will help the lumber busi- 
ness, and the lumberman should be foremost in 
furthering every movement looking toward more 
and better homes. As a specialist in woods he 
should see that the residents of his city or com- 
munity are thoroly educated regarding the good 
points of lumber, its wide range of usefulness, and 
at the same time be on hand to combat any mis- 
representations by distributers of substitute mate- 
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rials. The National association is constantly put- 
ting out literature along these lines for the use and 
benefit of the lumber dealers in serving their cus- 
tomers. 

The increasing cost of distribution is another sub- 
ject that has received and is receiving considerable 
attention by the association. In this connection it 
should be mentioned that the association has 
adopted a uniform system of cost accounting that 
is proving very helpful. A subject of importance 
to every retail lumber dealer, and to business men 
in other lines as well, is that of the amount that 
may be legitimately charged to expense. Accurate 
accounts are absolutely essential to success in busi- 
ness. Without a clear idea based on definite knowl- 
edge of this important matter a man is likely, in 
making his returns to the Government, to enter for 
expenses a smaller amount than he is entitled to 
deduct, not being fully informed with regard to 
all the many factors that enter into the expense 
of conducting a business or the proper methods 
of distributing that expense. On the other hand, 
he is likely to enter too large an amount, thru ignor- 
ance, and be unjustly accused as a profiteer. It is 
very easy, in these days of rising costs, to overlook 
the fact that expenses advance a little faster than 
income, and the only true basis for profit is a proper 
return on the investment, which is every one’s due. 

There also are the big questions of the best and 
most efficient methods of conducting a retail busi- 
ness; of deliveries, whether teams or motor trucks 
are the more economical; the question of labor, and 
many others, All of these subjects are very closely 
interrelated. Methods that have been found help- 


ful in one city might, if applied in another, prove 
the very means needed to relieve an acute situation, 
and all these and many more are matters on which 
the National association is gathering data and dis- 
tributing them to its members, as well as taking 
actiye steps toward eliminating many abuses in 
the business. 

The AMERICAN LUMBERMAN believes that every 
retail lumber dealer doing business in the larger 
cities should join the National Retail Lumber Deal- 
ers’ Association. Only thru codperation can 
advancement be made by any group of men in their 
business matters. National associations in every 
line of business are accomplishing much for the 
industries. The retail lumber business is one of 
the largest and most extensive of the many lines 
and a very large amount of capital is invested in 
it. It needs associations, in city and State, but, 
above all, a strong national association, if it is to 
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be recognized in national matters, and there is much 
need for work in this direction. Every city lumber 
dealer should attend and help make the annual con- 
vention of the National association, to be held in 
Detroit this fall, a memorable event in the annals 
of the lumber industry. There will be provided a 
program that will be of definite value to every 
dealer in the United States, and the fellowship and 
opportunity for wider acquaintance among members 
of the trade that go with a gathering of this kind 
will be pleasant as well as profitable. 

The AMERICAN LUMBERMAN confidently looks for 
the consummation of a very successful year for the 
association under the present administration. Presi- 
dent J. J. Comerford, of Detroit, is a man whole- 
hearted in his work, level headed and active in the 
interest of the trade. He has broad vision, a wide 
grasp of affairs, a wide acquaintance in all branches 
of the industry, and is making his influence felt 
thruout the whole membership. Secretary C. A. 
Bowen is a capable secretary, possesses a thoro un- 
derstanding of association work, and is the kind of 
man that grows with acquaintance. There is a 
great field for this association of splendid service 
for not only its members but the public at large, 
and the support from the dealers themselves in 
whose interest it is working and to which it is 
entitled should be freely and generously given. We 
can not conceive of a progressive city lumber dealer 
holding aloof from such activities as the National 
is staging, or withholding his generous support of 
time or money from it when the returns are of so 
much importance to his own individual business 
and profit. 





AMERICAN INDUSTRY, FINANCE AND TRADE 


One of the things which the European war has 
done was to bring to the notice of the world the 
enormous resources of the United States. Even 
Germany, which is supposed to have had close 
*‘tab’’ on the resources and affairs of other coun- 
tries, failed to take into consideration the tre- 
mendous possibilities of America and American 
man power, once stirred into action. 


In these days when Government debts bulk un- 
precedentedly high the world of necessity must turn 
to the undeveloped resources in order to determine 
if it is economically possible to bear the world bur- 
den imposed by the war. It goes without saying 
that to do so requires the development of resources 
of all classes. One of the most interesting indica- 
tions of the trend of the student mind at this time 
is found in an editorial which appeared recently 
in the London Economist on ‘‘ The Wealth of Great 
Powers.’’ The editorial discusses a meeting of the 
Royal Statistical Society, at which Dr. J. C. Stamp, 
C. B. E., read a paper upon the ‘‘ Wealth and In- 
come of the Chief Powers.’’ The Economist says: 


‘‘Dr. Stamp classified the several methods of 
computing national wealth and income under such 
heads as ‘the inventory method,’ ‘the multiplier, 
or death duty method,’ ‘the census method.’ He 
then examined in detail the position of all the lead- 
ing powers. In the case of the United Kingdom, 
he reasserted his own estimate of £14,300,000,000 
(prewar) as against the higher figures of Mr. Cram- 
mond and others, and put the income at £2,150,- 
000,000. Germany stood at £16,550,000,000 capital 
and £2,550,000,000 income, tho certain German 
writers had tried to stimulate optimism during the 
war by putting forward inflated figures. Thus this 
country (United Kingdom) had £318 per head 
against Germany’s £244—a difference less marked 
than some English writers had suggested—but the 
income in the United Kingdom was £50 per head 
against £30 per head in Germany. The thrifty 
habits of the French were reflected in a capital of 
£303 per head, whereas Italy and Austria had £128 
and £121 respectively. 


‘¢The wonderful position and progress of the 
United States were shown by their prewar capital 
of £42,000,000,000 (nearly $205,000,000,000), £424 
($2,062) per head, and income of £7,250,000,000 
($35,271,260,000), £72 ($350) per head, and there 
was a good reason to believe the face value of these 
figures for 1919 would be nearly treble these 
amounts. In fact, all valuations at the present time 
would be inflated far beyond the 1914 figures. Dr. 
Stamp put forward an original estimate of his own 
for Japan, a country which, despite great progress, 
had a large part of its population on a scale of liv- 
ing that could not be brought into comparison with 
that prevailing in Europe, for the valuation of 
wealth, £2,400,000,000, was but £44 per head, and 
the income only £6 per annum per head of the 
population. Dr. Stamp placed this estimate of 
income only in his third grade (degree of possible 
inaccuracy not greater than 30 percent). The in- 
— in Spain Dr. Stamp put as low as £11 per 

ead. 


_These figures are estimates prepared by a recog- 
nized authority and presented to one of the greatest 


statistical organizations in the world, and while at 
best they are estimates they can be accepted as the 
best estimates available. The most significant fea- 
ture of this editorial and of the paper read is that 
portion relating to the United States, indicating a 
recognition of the capability of this country to 
develop in the short period of the war an income 
three times that of the prewar period. This does 
not contemplate inflation but a real development 
of natural resources thru the application of energy 
and greater efficiency. The enormous wealth rep- 
resented by the resources of America is a potent 
factor in the world’s situation. 

On the other hand, this carries with it a respon- 
sibility. It is absolutely impossible, in view of the 
close international relationship of this country, to 
treble its income and maintain that level of value 
unless it recognizes its responsibility to the remain- 
der of the world by assisting in providing credit 
and other means of supplying what the remainder 
of the world needs from our great storehouse. In 
other words, prior to the war we were comfortably 
supplying our own needs with a fairly good sized 
world’s trade balance in our favor. The opera- 
tion of trebling our income was made possible first 
by our. tremendous resources and second by the re- 
quirements imposed upon us thru the world war 
and our subsequent participation in it. In other 
words, it was our exterior relationship that brought 
the pressure for this development rather than the 
interior. To ignore our responsibility toward the 
other countries of the world in this crisis would 
mean simply to fall back to the narrow prewar 
confines of commercial activity. The world de- 
mands more from us because it can not get it else- 
where, and it is our paramount duty to supply what 
we can to the remainder of the world, exacting 
reasonable compensation therefor. 

Considerable surprise has been expressed by 
many that there has not been experienced some 
decided tendency toward a readjustment to prewar 
levels. Such a development would be more of a 
surprise than otherwise under present conditions. 
In the first place, the whole world’s situation is 
still abnormal. We are maintaining an army in 
Europe and are transporting a very large force 
home. In the second place, the Government’s ex- 
penses continue very heavy, the monthly outlay with 
one exception being larger than in November. The 
Government financing continues heavy and conse- 
quently there is a continuance of that phase of in- 
flation which takes place in every war period thru 
the lending by the banks to individuals in order to 
finance them in the purchase of Government bonds, 
this operation involving the issuance of currency 
or to some extent a pyramiding of credit. In the 
course of time this will right itself, provided it is 
not, encouraged to an excessive degree. Borrowing 
on Government securities for speculative purposes 
is fraught with danger; and it should be remarked 
that not all of the speculation manifesting itself 
at this time is confined to the stock market, for 
there are evidences of speculation just as insidious 
and oftentimes more dangerous than the stock 
market contains. On the other hand, it is natural 
that prices which have been held in check during the 
war period by artificial restriction should adjust 


themselves to the higher level brought about by the 
war and its attendant inflation. 


Conditions are so abnormal that it does not seem 
reasonable to expect any decided change until some 
of the principal features have been cleared away, 
not the least among which, however, is the actual 
signing of the treaty of peace. But the signing 
of a treaty of peace involves the continuation of 
an army of occupation in central Europe for some 
time to come. Necessarily this will cause some 
nervousness and tension, in both Germany and else- 
where, which will continue until the terms of the 
agreement as to reparation and indemnity have 
been fairly well complied with. 


Then there is another thing to reckon with; 
namely, the food shortage in Europe. Further- 
more, Europe is experiencing widespread industrial 
idleness notwithstanding a shortage of clothing 
and other products of factory labor, while this 
country is experiencing a shortage of labor. This 
necessarily must adjust itself. Europe has a short- 
age of gold and America a surplus. Already steps 
have been taken to relieve the situation, the United 
States Treasury relinquishing its control thru the 
lifting of the embargo on gold shipments. The 
Treasury is also making an effort to get back on a 
gold basis as rapidly as possible, which is the first 
step toward deflation. 


Necessarily the excessive supply of paper money 
involving general price inflation affords a serious 
problem. It will not do for the Government to 
market its surplus military stocks without regard 
to how and when, for that would disturb prices so 
seriously as to cause disaster to many. It will re- 
quire time to absorb all of the bonds that have 
been put out by the various countries of the world 
so they will rest in the investors’ hands and away 
from banking funds. These problems are so inter- 
linked that it does not seem possible that there 
could be any great progress toward deflation during 
the current year and certainly not so long as the 
Government is disbursing funds and at the same 
time borrowing on such a large scale as at present. 


It would seem, therefore, that this country is 
in for an after-war boom similar to those that have 
followed other great wars, and that we will experi- 
ence all of the disturbing developments that have 
taken place in former times. ‘Che land activity is 
already developing in city and country property. 
Farm lands in some sections are selling away 
yond any possible investment return basis, compara- 
ble with interest rates commanded by money. When 
conditions reach this stage there is always dan- 
ger. However, this exists in only a few agricul- 
tural sections, altho the land activity is spreading 
to other sections. But the same thing exists in the 
movement of city real estate, and it would not be 
surprising if this were followed by an expansion 
of industrial activity, all of which requires the use 
of credit and the development of markets. These 
developments, however, must keep pace with pro- 
duetion. Another feature is that prices in this coun- 
try can reach too high a level to enable us to com- 
pete in Europe with other producers or they may 
prove an incentive for the development of other 
producers as competitors in the world’s market 
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REVIEW OF CURRENT LUMBER TRADE CONDITIONS 


The General Situation 


Nothing in the general situation has caused any 
lessening of the progress of business, and every 
indication presages continued expansion. It is 
true that in some lines the midyear inventory sea- 
son occasions slight halting, but even in such lines 
there is nothing but optimism. The volume of 
current transactions is plainly disclosed by clear- 
ing house returns for the week ended June 14. For 
this week the total for all cities was $8,112,552,489, 
compared with $6,242,788,429 for the correspond- 
ing week in 1918, or a net gain of 30 percent. As 
proof that the business revival applies to the build- 
ing trade the building permits for May are cited, 
totalling $105,470,299, as compared with $49,763,- 
085 for May of 1918. Crop conditions, in general, 
continue excellent, tho in Arkansas and Missouri 
some unsatisfactory reports because of too much 
rain are given. Elsewhere reports tell of losses 
in the wheat crop, tho these are vague and noth- 
ing definite as to the amount of damage is avail- 
able. The cotton crop is not progressing any too 
well and it is certain that it will be comparatively 
small this year, a factor that will tend to keep 
prices up. Corn conditions are favorable, tho oats 
are not so good. Rye yield will be large and the 
sweet potato crop is very promising. The tobacco 
crop is surrounded by favorable conditions. 


Some More “Vital Statistics” 


Very evidently the usual slackening in the lumber 
business around the first of July is not going to 
occur this year. The demand from the retail yards 
may ease up to a certain extent, but on the whole, 
because of small stocks in both manufacturers’ and 
retailers’ hands, buying is sure to continue brisk. 
The figures for all of the softwood producing dis- 
tricts show that up to the end of the first week in 
June the total of lumber cut for 1919 was 3,762,- 
000,000 feet, while shipments were 3,785,000,000 
feet. During this time orders were booked for 
4,121,000,000 feet, so it is very plainly evident that 
the manufacturers have booked a lot of business. 
During May in these districts the production was 
781,000,000 feet; shipments were 816,000,000 feet, 
while orders were booked for 1,018,000,000 feet. 


In the Southern Pine Field 


The demand for southern pine continues in excess 
of the supply. The call for the better grades of 
flooring, siding and finish is especially keen and 
prices depend largely upon the ability of the seller 
to ship promptly. Because of the scarcity of B 
and Better flooring the call for other grades has 
increased and as a result prices have stiffened. In 
the Southeast stocks are low and much shopping has 
to be done to place mixed orders. A noticeable 
feature of the situation is the increased demand 
for dimension and timbers from the East. Gener- 
ally speaking, southern pine manufacturers are not 
accepting orders for stock not shown on stock 
sheets, and very little lumber is shown on stock 
sheets. The situation is well typified in the fol- 
lowing message from a southern sales manager to 
prospective customers: ‘‘Our stocks are too badly 
broken to fill piece orders.’’ While there has not 
been so much activity upward in prices as occurred 
in the middle of May, there have been some ad- 
vances during the week and the market is far from 
stationary. For the week ended June 13 a group 
of 174 mills produced 80,860,000 feet, shipped 
89,004,000, while orders were booked for 98,270,000 
feet. Normal production is estimated at 106,- 
500,000 feet. 


North Carolina Pine Demand 


Each week sees a quickening in demand of North 
Carolina pine. Stocks that have been small all the 
year are rapidly dwindling before the activity of 
buyers. Production, however, has increased very 
little, as many of the mills remain closed. The bet- 
ter sentiment in the market for North Carolina 
pine and the probability of its continuance may 
lead to an earlier resumption of sawing operations 
than was contemplated, but it is certain that the 
demand will exceed the supply for some time. The 
sale of dressed stock, even in the lowest grades, 
shows an increase and prices slowly but surely tend 


upward. There has been a slight betterment in 
the sale of cull and box lumber, attended by some 
price increases, For the week ended June 7 a group 
of 46 mills report actual production of 6,800,000 
feet, only 37 percent of normal production. Orders 
booked during that week called for 12,400,000 feet, 
while shipments of 7,400,000 feet were made. The 
labor supply is no better. 


The Hardwood Field 


Without an exception reports from hardwood con- 
suming and manufacturing centers state that the 
demand for hardwood lumber of all species is brisk 
and that lumber offered for sale is insufficient to 
supply the demand. Weather conditions have im- 
proved somewhat during the week, thus making it 
possible to manufacture in somewhat greater quan- 
tity, but it will be some time before the badly 
broken condition of stocks is relieved. Because of 
the eagerness with which hardwood lumber is pur- 
chased it is difficult to say what species is in the 
best demand. Poplar, despite recent advances in 
price, sells readily, while the call for oak is far in 
excess of the supply. In the North there are some 
good stocks of birch and this wood is now experi- 
encing a very good sale, particularly for use as 
interior trim, where it has demonstrated its many 
good qualities. Taking the market as a whole, 
probably the greatest activity is shown in gum, oak, 
poplar and birch of the better grades, Because of 
the increase in the amount of construction work, the 
call for hardwood bridge timbers and planks in- 
creases and prices obtained are good. Prices change 
from day to day on many woods, and it is impossi- 
ble to say definitely what the market is. The price 
depends upon just how eager the buyer is to secure 
the needed lumber. 


Demand for Cypress 


Demand for both cypress yard and factory stock 
is good and the manufacturers have all they can 
do to take care of the present demand. Stocks in 
manufacturers’ hands are badly broken and buyers 
are having a great deal of difficulty to get mixed 
orders placed. In view of this situation the demand 
for mixed cars of finish is very keen and as a result 
prices are extremely firm, with a tendency to ad- 
vance on many items, In the East the demand for 
cypress has increased until almost a normal volume 
of stock is being called for from that section, and 
the result is that there is not a consuming market 
in the country in which the sale of cypress lags. 


Market for Douglas Fir 


The demand for Douglas fir continues very active 
and the general situation of stocks at the mills is 
well indicated by statistics gathered by the West 
Coast Lumbermen’s Association. These show that 
105 mills during May produced 313,276,322 feet 
and shipped 407,954,894 feet, an excess of 77,678,- 
572 feet of shipments over production. The same 
mills produced in May, 1918, 11,995,791 feet less 
than in May, 1919. These mills shipped 39,746,932 
feet more lumber in May, 1919, than in May of last 
year. Prices on fir vary somewhat. For example, 
in the Chicago district some sales are reported on 
List No. 6, while others are made on List No. 5. 
Prices on the whole, however, appear to range be- 
tween List No. 5 and List No. 6. For the week 
ended June 7 a group of 125 mills report booking 
orders for 82,400,000 feet, while shipments of 
83,255,000 feet were made. Actual production was 
74,325,000, as compared with normal production of 
83,731,000 feet. This group of mills had on hand 
an unshipped balance of 10,747 cars for the rail 
trade. 





The Redwood Situation 


The redwood market is very active and there is a 
heavy demand for redwood in all sections. Prices 
have advanced because of the demand. Stocks at 
the mills are not increasing, altho all the labor 
available is employed. <A great deal of redwood is 
called for, for both home building and the factory 
trade, and there is every indication that the demand 
will keep up for the remainder of 1919. Manufac- 
turing conditions are improving, tho it is certain 
that the supply will not exceed the demand. 


The Western Pines Market 


The demand for western pines is very good and 
manufacturers have not the slightest difficulty in 
selling all the stock they have to offer. In the 
Inland Empire stocks of dimension have practically 
been cleaned up. Many carloads of fir and larch 
dimension have moved into eastern territory on a 
price basis practically equivalent to that obtained 
for Douglas fir. Some of the mills had large stocks 
of dry dimension, but now it is hard to secure any at 
all. Sales in the Inland Empire have been unusu- 
ally heavy, largely because of the sale of special 
stock. For the week ended June 7 a group of 28 
Inland Empire mills booked orders for 45,950,000 
feet, shipped 20,455,000 feet and produced 20,991,- 
000 feet. Normal production of this group is 
estimated at 23,650,000 feet, and it is easy to see 
that orders booked represented over 190 percent 
of normal production, so far the record week of 
the year. In California and southern Oregon the 
demand for lumber is very keen and eastern buyers 
particularly are purchasing. Stocks at mills are 
exceedingly light, as lumber carried over from last 
year is about exhausted. New dry stock is coming 
in slowly on account of the late start and curtailed 
production due to labor conditions. Prices are firm 
thruout the, western pines territory. 


With the White Pine Trade 


The demand for white pine in the North is very 
keen and a number of the manufacturers have with- 
drawn price lists. Apparently there is no inten- 
tion to issue new lists right away, as manufacturers 
prefer to quote on business from day to day. There 
has been a slackening in the demand for lower 
grades and as a result fairly good assortments are 
in the hands of manufacturers. There is no tend- 
ency, however, to cut prices, and the general con- 
sensus is that the demand for this class of lumber 
is sure to increase in the near future. Prices are 
very firm and are made largely upon individual 
inquiries, as there is no such thing as a regular 
price list. 


Lath and Shingle Situation 

The demand for shingles shows little’ change. 
On the Pacifie coast, where speculation shoved up 
prices so rapidly, there has been a settling in values 
with the result that this week quotations on both 
clears and *A* shingles are somewhat spotty. The 
quotations are below the high point reached a week 
or ten days ago, but as the demand continues good 
there is no reason to expect the market to weaken 
materially. The demand for white cedar shingles 
continues good and prices have not been lowered or 
advanced on the whole. In the Southeast the de- 
mand for pine shingles is better and all along the 
southern coast where cypress shingles are manufac- 
tured it is impossible fully to supply the demand. 
Stocks of 4-foot plastering lath are scarce in manu- 
facturers’ hands in all sections and buyers are hav- 
ing trouble in securing all that they need. Lath 
prices have advanced considerably lately and evi- 
dently lath are going to be mighty good property 
before long. It is significant to note that the wood 
lath or, rather, a strip of wood similar to a lath, 
is preferred by many concerns putting up stucco 
houses. A house can be put up more cheaply with 
the use of wood than with metal lath and, further- 
more, the wood lath is not subject to the attack of 
acids that are now put in some of the stuccos that 
give the best results. This means, of course, that 
strips of wood similar to lath and also Byrkit lath 
are sure to be in great demand. 


A DEFINITE reaction appears to be setting in from 
the radicalism of the campaign against wood con- 
struction and wooden shingles. The AMERICAN 
LUMBERMAN has already recently announced the 
repeal of the anti-shingle ordinance in Dallas, 
Tex., and in Lynn, Mass., as applied to about two- 
thirds of the city’s area. The American Architect in 
its issue of June 11 upon the same page which tells 
of the repeal of the anti-shingle ordinance in Dallas 
in an article apparently of editorial origin discuss- 
ing fire prevention says: ‘‘Not only would a thoro 
investigation show that the shingle roof in resi- 
dence districts is responsible for only a very small 
percentage of fires, but fires would not so often be 
thoughtlessly and unjustly attributed to properly 
constructed wood buildings as is now the case.’’ 
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Wood Is the Cheapest Material for Residence Construction 


(Concluded from the Front Page) 


SOLID BRICK CONSTRUCTION “A” 
(13” Wall) 
Exhibit No. 5 

700 face brick, at $5.50 per 100 (in wall)........ $38.50 
1,400 common brick, at $2.40 per 100 (in wall).. 33.60 
17 ft. 1x2 B. M. furring walls, at $6 per 100 ft. 

CRs WHEE no hbo case cecancavucoscsvccenesiceadus 
Lath and plastering, three coats, common mor- 


tar, at Gic per yd. (On Walll)..cccccccccccccece 7.22 
Total, per 100 8Q. Becccccccedecccccescccens $80.34 
SOLID BRICK CONSTRUCTION “B” 
(13” Wall) 


Exhibit No. 6 
2,100 common brick at $2.40 per 100 (in wall)...$50.40 
17 ft. 1x2 B. M. furring strips, at $6 per 100 ft. 
Ci: WEED fc cc ciccese Deedee oendanveseneceseteoaawe 
Lath and plastering, three coats, common mor- 
tar, at 65c per yd. (on wall) 


Total, per 100 sq. ft......c.ecceeeceeseeee es $58.64 
HOLLOW TILE CONSTRUCTION 
220 pieces 8x6%x12 hollow tile, at $16 per 100 
DISCES. CI WHEE oc ocecdeccevccooneseeenbecunes $35.20 
Three coats plastering, common mortar, at 55c 
per sq. yd. (on wall) 
Cement stucco, three coats, exterior, at $1.25 
OP le PilavctnceuaceccsceQuerctesccdeucaccocs ae 


UIE Oe Bs Whe cc nwaducedscescescounaee $55.20 
All figures compiled on material and labor, com- 
puted on the following basis: 
Material— 
2x4 studding and plates, per 100 ft. B. M....$ 4.70 


eee eee eee eee eee) 


1x6 sheathing D.M. or S.L.,per 100 ft. B. M. 4.80 
1%x4 beveled siding, per 100 ft. B. M........ 3.90 
1x2 furring strips, per 100 ft. B. M......... 4.00 


34x1%—4’ lath, per 100 pieces............... -60 
Common brick, per 1,000 pieces............. 12.00 
Face brick, per 1,000 pieces. .............06. 30.00 


8x8x12 hollow tile, per 1,000 pieces.......... 130.00 
Portland cement, per bbl. net............... 
See TOE His NS kin 6c kvevrecdcctccedecetes 
Wee OE Oy TE GO in dig ccedcccewccwccs 
Plastering hair, per bushel.. 
SM, DOP SHE ch snéccasacsscvs 

Building paper, per 100 sq. ft................ P 
Metal lath—24 gage—painted, per sq. yd.... .33 








SG Inth nadia, et 100 Ts cscs icccccecccvecss 4.65 
8d common nails, per 100 Ibs................ 4.00 
SOR OOINOG, DOP TOG Bite 6k ve ovicccccdcvcedetes 3.90 
62 finish nalis, per 100 Ibe... ccccccccscesvess 4.45 
Paint, ready mixed, per gallon.............. 4.00 
Labor— 
CamPORRerGy DOP DON coc ccccccscsscvesicess .80 
Pee Ps I Is oc oc cicewewce dccsvase 87% 
Brick layers’ helpers, per hour.............. 57% 
Plasterers and stucco, per hour............. 87% 
Plasterers and stucco, per hour............. 62% 
ee eee ere 87% 
Painters—outside, per hour..............e0% 87% 





I have read your paper from time 
to time for the past six years and will 
candidly say that | consider the 
AMERICAN LUMBERMAN the 
cleanest, most straightforward jour- 
nal of its kind published today.— 
James H. Zillcox, Du Bois, Pa. 











The Aurelius-Swanson Co., of Oklahoma City, 
Okla., has furnished Mr. Isherwood with up-to-date 
figures of the construction of a six room home. The 
Aurelius-Swanson Co. builds homes complete, so 
that the figures are absolutely accurate. It is in- 
teresting to note, and also very pleasing, that in this 
case frame construction is the cheapest. The per- 
centage variation in the cost of different types of 
construction, however, is spread over the whole 
house, and does not show up so clearly as in the fig- 
ures compiled by Mr. Isherwood. The figures from 
the Aurelius-Swanson Co. follow: 


COMPARATIVE COST OF SIX-ROOM HOME 


PRG isos ccc enteritis $6,500.00 
Frame, brick veneer. 7,540.00 or 16% 


over all wood 
Frame, stucco and 


metal lath ......... 6,987.50 or 7%4% over all wood 
Frame, 4” tile veneer 

and stucco......... 7,410.00 or 14% overall wood 
Solid brick.....vccers 8,395.00 or 29% overall wood 


All figures are based on cost of materials and labor 
in Oklahoma City, Okla. 


Labor— . 
SINE SOG, BE Oa vkc c cdicoscecceduccds< $‘1.00 
Brick layers’ helpers, per hour............... -62% 
PRS RT Oy HO MOG ss vc cdecsccvccccecesecdves 1.00 
Plasterers’ helpers, per hour..........essee0% 62% 
Copeet es BOF BOR iii ns cadicdansnccencisee -75 
Brick for solid or veneer, per 1,000........... 21.00 
pe Be a ee eee er ere — 





THE POPULATION of the United States is esti- 
mated at 107,311,000, compared with 105,581,000 
a year ago. 





QUERY AND COMMENT 


HAND RIVED SHINGLES WANTED 

If you know of any concerns that are producing No. 
1 hand rived 24x7-inch cypress shingles we would 
greatly appreciate the names and addresses of the 
concerns or individuals. We have in the past been 
able to secure some of these shingles from Georgetown, 
8. C., but recently we have been unable to procure any, 
as the concern from whom we formerly purchased them 
states that they are not being made.—INquiry No. 97. 

[The above inquiry comes from a very large 
shingle wholesaler in the East. There is a constant 
demand in that section of the country for this type 
of shingle in order to secure the peculiar architec- 
tural effects to which it is adapted. Undoubtedly 
some of our southern readers will have information 
as to where this product may be obtained and the 
information will be welecome.—EDITOoR. | 





IN SEARCH OF SPRUCE 

We can use spruce in considerable quantities 1% 
inches and thicker, 6 inches and wider and 5-foot and 
longer. We understand that there is considerable 
spruce on the market at the present time in odd sizes 
which was originally ordered for the airplane market, 
It seems to us that our particular sizes should afford 
a suitable outlet for some of this stock.—INQuIRY 
No. 46. 

[The above inquiry comes from a well known 
Ohio lumber concern. As our inquirer says, there 
are a number of odd lots of odd sized spruce which 
at this time have difficulty in finding buyers be- 
cause of the fact that they do not conform to 
standard lumber size. It is quite likely, therefore, 
that some of our readers will be directly interested 
in this inquiry.—EbITor. } 





ESTIMATING AND BILLING FROM PLANS 

Believing it to be a part of the service you extend 
to those interested in the lumber industry, I wish to 
make an inquiry bearing on this subject. Will you 
kindly advise me just what “estimating and billing from 
plans” consists of? I note that a number of the want 
advertisements call for the ability to do this. While I 
presume it is the listing of material required for such 
structures as are represented by the plans, I am not 
sure, 

Please also advise where I may obtain the rules 
governing such work, and I assure you it will be 
greatly appreciated.—INquiry No. 59. 

[The contractor who makes a bid for the con- 
struction of a building is supplied by the architect 
with a set of blueprints, or at least is given access 
to a set, and also consults the specifications which 
indicate the manner in which the work shown by 
the plans is to be performed. In order to make his 
bid the contractor must determine the quantities of 
material which it will be necessary for him to fur- 
nish on his contract for the construction of the 
building, in addition to estimating the amount of 
labor which will be required. 

If the building is a wooden structure it will con- 
tain material which is a part of the regular lumber 
yard stock and the retail lumber dealer will be 
asked by the contractor for a figure upon this ma- 
terial. The contractor in this case will, however, 
usually furnish a bill of quantities, and it is not 


necessary for the retail lumberman to estimate the 
quantities from the plans. Where, however, an 
ordinary carpenter has the job he may bring the 
plans to the retail lumberman and ask him to make 
up the bill showing quantities. 

The plan will also call for certain items that 
must be specially millworked. In a modern house 
this would include the material for such built-in 
features as sideboards, bookcases, kitchen cupboard 
and pantry fittings, and in many instances the stair 
work, altho in the cities this is a separate specialty 
of stair concerns. The contractor usually leaves 
to the millwork man the matter of making his esti- 
mate and bid directly from the blueprints. 

Where a number of contractors bid upon the 
same job it has been usually necessary in this coun- 
try for each to make up his own estimate. This 
is an unnecessary and wasteful duplication of work 
and leads to unbalanced bidding and loss, because 
of the fact that not all estimates are figured alike 
and errors creep in. In some foreign countries the 
practice has become firmly established of turning 
over the plans to a quantity surveyor who makes up 
the bill of materials that will be necessary to com- 
plete the structure in accordance with the plans 
and specifications. The bidders are, therefore, more 
a and intelligently in competition with each 
other. 

There are a large number of books on the gen- 
eral subject of estimating, some of the best of 
which are listed in the AMERICAN LUMBERMAN’S 
circular of books which it has for sale. A copy of 
this circular has been sent to the inquirer.— 
EpITOor. ] 


DISPOSAL OF SHAVINGS 

We have a problem that has given us considerable 
worry, and that is the disposing of shavings that come 
from our planing mill. We write to inquire whether 
you can give us any information as to how these shav- 
ings are disposed of in planing mills. If there is any 
particular burning process that we could use would be 
glad to know of it.—Inquiry No. 83. 

[The above inquiry comes from an Ohio manu- 
facturer of ensilage, feed cutters and shredding 
machinery. 

Most planing mills in well settled communities 
are equipped with blower systems that take the 
shavings and sawdust from the machines, convey- 
ing them thru piping and a cyclone into a fire- 
proof shavings vault, which is usually a detached 
building. This vault is often elevated so that a 
wagon can drive under it and be easily loaded thru 
a chute. In most towns there exists a market for 
material of this sort for use as stable bedding, for 
the packing of crockery or other breakable goods 
and to some extent for mulching around vines and 
shrubbery. It is also quite easy to separate shav- 
ings from the finer sawdust by screening, a revolv- 
ing rotary screen being suitable where considerable 
quantities are to be handled. The shavings can 
then be baled in —— hay baling presses and 
in this form can be readily shipped to considerable 
distances. By carefully inquiring for a market it 
will probably be possible to dispose of shavings 
at a profit.—-EDITor. | 


GOVERNMENT LAND SCRIP WANTED 

I want some Government land warrants for forty to 
120 acres of land that I have to straighten up some 
titles on, and as you have a wide acquaintance it is 
possible you can put me in touch with someone that 
has some for sale.—INQuiry No. 43. 

[The above inquiry comes from a southern tim- 
ber owner. If anyone has any of these useful, but 
now somewhat rare, Government documents to dis- 
pose of the AMERICAN LUMBERMAN will be pleased 
to supply the address.—EbirTor. } 


DOGWOOD, OAK AND HICKORY OFFERED 

I would greatly appreciate it if you could put me in 
touch with someone who uses dogwood and also second 
growth oak and hickory, as I have a good deal of this 
timber.—Inquiry No, 94. 

[The above inquiry comes from a small millman 
in Tennessee whose address will be supplied upon 
request.—EDITOR. | 


ACCOUNTING IN THE LUMBER TRADE 

Have you any articles published in the back issues 
of the AMERICAN LUMBERMAN in regard to lumber 
accounting from the standing forest to the finished 
product? 

What I mean by accounting in the lumber industry 
includes logging, driving by water or logging by rail; 
milling—sawmill and lumber yard ; selling and general 
administration of lumbering from stump to the finished 
product. 

Kindly look that up, advise me about the facts and 
send me sample sheets. of articles published on said 
accounting.—INQquiryY No, 47. 

[The above inquiry comes from a good friend 
of the AMERICAN LUMBERMAN in Quebec. Altho 
he is a regular reader he has evidently missed the 
articles reviewing the cost system of the Hardwood 
Manufacturers’ Association of the United States 
(now merged into the American Hardwood Manu- 
facturers’ Association) ; also the review, with re- 
production of the main summary forms, of the 
very complete system devised for the West Coast 
Lumbermen’s Association by expert publie ac- 
countants in conjunction with industrial engineers. 
This system costs $25 a copy. The AMERICAN 
LUMBERMAN having been provided with a copy for 
its reference library can assure this inquirer that 
it is well worth the’ investment if he wishes to make 
a thoro study of the subject. 

The AMERICAN LUMBERMAN also carries for sale 
a small, authoritative manual entitled ‘‘ Lumber 
Manufacturing Accounts,’’ by Arthur Jones, a cer- 
tified public accountant. This is listed in its reg- 
ular book circular, of which copy has been sent to 
the inquirer. He will also be supplied with copies 
of the two issues above referred to if copies are 
still available.—EbiTor. | 





More than 2,000,000 evergreen treeg, raised in the 
State nurseries, have been set out in Massachusetts 
this year under the direction of the State forester. 
This is the largest number ever planted in the State 
in one year. 
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LAST MINUTE NEWS FOR ALL LUMBERMEN 


Confer on Lumber Tax Problems 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., June 18.—The special com- 
mittee appointed at the Chicago conference two 
weeks ago to work out tax problems with the Treas- 
ury department today held a preliminary confer- 
ence with D. T. Mason and other representatives 
of the commissioner of internal revenue, and later 
the lumbermen conferred alone in an effort to see 
what they could agree upon among themselves. 

Mr. Mason talked for some time in the morning 
conference, which was held in the Gold Room of 
the Shoreham Hotel, further outlining the problem 
as he sees it, and asking and answering questions. 
It was apparent from the outset that wide differ- 
ences of opinion remained to be harmonized, but the 
disposition on both sides was to get together and 
agree upon something that will be helpful both to 
the industry and to the Government. 

Differences between Mr. Mason and members of 
the committee were little more marked than differ- 
ences among the lumbermen themselves as disclosed 
in the afternoon conference. This, however, only 
served to demonstrate the necessity for reaching 
a workable agreement. 

Mr. Mason told the committee that the ques- 
tionnaire, embodying information desired from the 
industry, which was first discussed at the Chicago 
conference, is wholly tentative, but represents about 
the best he could do with the information and mate- 
rial at hand when he prepared it for submission 
and diseussion. 

The problem of the internal revenue commis- 
sioner is complex. His disposition is clearly sym- 
pathetic, but he is confronted with regulations 
heretofore promulgated, with the law and with the 
industry. To satisfy all three,'at least in a meas- 
ure, is the real problem. In the opinion of some 
members of the committee, some of the information 
called for in the tentative questionnaire can not 
be obtained. The law requires that the commis- 
sioner deal with individuals. This complicates the 
matter, since individuals in the lumber industry 
keep their accounts differently. Some are prepared 
at once to furnish data which others would have to 
employ expensive experts over a long period of 
time to dig out for them. 

Consequently, a fair compromise is the best that 
may reasonably be expected when the questionnaire 
is completed. Members of the committee frankly 
confessed their unfamiliarity with certain phases of 
the new revenue law. Mr. Mason was equally frank. 
He made it clear that the Government is prepared 
to go half way or more with the industry in reach- 
ing a working basis. 

It may be necessary to change existing regula- 
tions to be satisfactory to the industry and aid the 
Treasury Department. This is far from a simple 
matter. Even tho some features of existing regu- 
lations were based largely on ignorance, they em- 
body probably the best that could be involved at 
the time they were formulated. Mr. Mason is pre- 
pared to make a fight for changes with the lum- 
bermen when it is shown that changes in regula- 
tions are necessary. 

The committee will hold a conference tomorrow 
morning in which the members hope to make sub- 
stantial progress toward an agreement among them- 
selves preliminary to calling in Mr. Mason for 
further conference. 

Naturally the lumbermen have some hesitation 
in answering certain questions. They want to 
know just why certain data are required and just 
what is to be done with them. Some of the lum- 
bermen hesitate to reveal business affairs if the 
information is to be turned over to local tax col- 
lectors, or if the record is to be made public, say, 
by some future Congress. The disposition is to 
insist on being shown as far as this may be reason- 
ably done. ‘Treasury officials also desire to be 
shown exactly why certain information should or 
should not be given. The feeling generally ex- 
pressed after the preliminary conferences today was 
that a satisfactory compromise will be reached. 

Attorney L. C. Boyle was not here today, but 
will be back tomorrow. In his absence he asked 
E. T. Allen to preside over today’s meetings. Mr. 
Allen represents the Western Forestry and Con- 
servation Association, the Western Pine Associa- 
tion and also the West Coast Lumbermen’s Asso- 
ciation in the conference. He is assistant to C. D. 
Moore, efficiency engineer representing the last 
organization. 

Others present today were George H. Holt, North- 
ern Hemlock and Hardwood Manufacturers’ Asso- 
ciation; F. R. Gadd, of Memphis; C. B. Weakley 
and Landon C. Bell, Columbus, Ohio, American 
Hardwood Manufacturers’ Association; Charles A. 
Bigelow, Michigan Hardwood Manufacturers’ Asso- 
ciation; R. M. Rickey, J. D. Tenant and R. T. Dem- 
sey, Southern Pine Association; C. Stowell Smith, 
California White and Sugar Pine Manufacturers’ 
Association and California Redwood Association; 


Stiles W. Burr, St. Paul, Northern Pine Associa- 
tion; H. B. Hewes, Jeanerette, La., Southern 
Cypress Manufacturers’ Association; Carl M. 
Stevens, Charles E. Boggs and E. B. Tanner, Bureau 
of Internal Revenue; G. L. Hume and Mr. Sproul, 
North Carolina Pine Association. 





[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., June 19.—Mr. Mason’s plan 
for gathering data from the industry includes the 
appointment of a man with a knowledge of the 
lumber business in each major section. He divides 
the country into ten or twenty districts for this 
purpose. His problem is to find men with the 
necessary qualifications who would be willing to 
accept the positions at the salaries the law author- 
izes the Government to pay. 

Chairman Allen today suggested to the lumber 
committee the advisability of being on the lookout 
for such men and e¢alling them to the attention of 
Mr. Mason. It would be a physical impossibility 
for Mr. Mason to handle all returns himself. With 
a corps of men familiar with the problems and con- 
ditions in the several districts, who would help lum- 
bermen with the questionnaire and later gather in 
Washington to go over the returns, much more 
rapid and satisfactory progress would be made. 

Representatives of the pulp and paper industry 
arrived for the executive session of the committee 
Thursday morning. 





GET READY FOR FOURTH OF JULY FIRES 


The Fourth of July celebration this year 
is going to be ‘‘some’’ celebration in more 
ways than one. There may be more fires 
than usual; at least there will be the cus- 
tomary number. It behooves lumber manu- 
facturers and retailers, therefore, to see 
that the fire fighting equipment is in good 
shape, to see that it will work in an emer- 
gency, and to prepare to meet the extra 
hazards of the day. Water will be in un- 
usual demand after July 1, so now is the 
time to get water barrels and tanks full 
and to keep them full. Get out the hose 
equipment and test it out; see that the 
chemical apparatus is in working shape 
and full of chemicals. 











Transports Bring Many Engineers 
[Special telegram to AMHRICAN LUMBERMAN] 
WasuineTon, D. C., June 18.—The transport 
Tiger, which sailed from St. Nazaire June 15 and is 
due at New York about June 27, has among its 
passengers the 24th Company, 20th Engineers, con- 
sisting of one officer and 222 men, traveling as part 
of the 157th Provisional Battalion. 


WasuinerTon, D. C., June 16.—The transport 
Princess Matoika sailed from St. Nazaire June 12 
and is due at Charleston, 8. C., June 23 with 3,772 
troops, including the following units of the 20th 
Engineers: Fifth Battalion, headquarters medical 
detachment, 13th and 14th companies, 17 officers 
and 455 men, divided as follows: 

Camp Devens, 20 men; Camp Dodge, 1 officer, 26 
men; Camp Dix, 1 officer, 39 men; Camp Lewis, 1 
officer, 124 men ; Presidio, 54 men; Fort Oglethorpe, 30 
men; Fort D. A. Russell, 46 men; scattered, 1 officer, 
116 men. 

The transport. Alphonse sailed from Bordeaux 
June 13 and is due at New York June 25, bring- 
ing among other units the headquarters detach- 
ment, 9th Battalion, 20th Engineers, 5 officers and 
22 men, scattered. 

Today the War Department announced that the 
following units of the 20th Engineers have been 
assigned to early convoy: Ninth, 10th, 11th, 12th, 
15th, 16th, 24th, 26th and 28th service companies, 
also the 47th Company of the 20th. 


WasuineTon, D. C., June 17.—The 40th Com- 
pany, 20th Engineers, 1 officer and 168 men, sailed 
on the transport Virginian from St. Nazaire June 
14 and is due to arrive at Newport News June 28. 
This unit is coming back as a part of the 165th 
Provisional Battalion. 

The transport Texan, which sailed from St. Na- 
zaire for New York June 15, with no date of ar- 
rival given, and is due about June 28 or 29, is 
bringing the following units of the 20th Engineers: 
22nd Company, 2 officers and 168 men; 38th Com- 
pany, 2 officers and 144 men; 45th Company, 2 
officers and 214 men. 

These units are traveling as parts of the 169th 
Provisional Battalion. The ultimate destination of 
the officers and men is not given by units. | 

The dispatch announcing the sailing of the Texan 
states that the 43rd Company of the 20th has not 
yet been assigned to early convoy. 


Want Definite Theory at Tariff Hearings 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., June 18.—Dr. Wilson Comp- 
ton, secretary-manager, and L. C. Boyle, counsel for 
the National Lumber Manufacturers’ Association, 
are sending the following communication to secre- 
taries of lumber organizations with regard to the 
forthcoming tariff hearings: 

If the lumber industry is to be heard on the tariff 
question a well developed and careful program should 
be prepared. The great trouble with our legislative 
problems in the past has been that we had no definite 
theory. We are anxious to avoid such a result in the 
future. It is suggested that secretaries take this 
matter up with their organizations so they may have 
a clear cut and definite theory or attitude to suggest. 


To Confer With Hardwood Men 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., June 18.—After consider- 
able negotiation a conference has been arranged 
with Chairman Spencer, of the central purchasing 
committee, Railroad Administration, for representa- 
tives of the hardwood industry on June 27. Hard- 
wood men have protested vigorously against the 
policy governing purchases for the Railroad Admin- 
istration, asserting that it works an injustice to the 
industry and is not productive of the result desired 
by the Government. 


Needs Larger Appropriation 
[Special telegram to AMERICAN LUMBERMAN] 

WasuHIneTon, D. C., June 19.—L. C. Boyle, coun- 
sel for the National Lumber Manufacturers’ Asso- 
ciation, is sending a circular letter to lumbermen 
calling attention to the work of the Forest Products 
Laboratory at Madison, Wis., and stating that its 
future usefulness is imperiled by the scant appro- 
priation carried in the agricultural appropriation 
bill as passed by the House of Representatives. The 
bill provides $173,260 and the amount should be 
$500,000 if the laboratory is to contribute its full 
share of usefulness. Lumbermen who are suffi- 
ciently interested could help materially by calling 
this matter to the attention of senators on the 
committee on agriculture and forestry and senators 
from their States. 

The membership of the Senate committee follows: 

Asle J. Gronna, North Dakota, chairman; Carroll 
s. Pegs, Vermont; George W. Norris, Nebraska; Wil- 
liam S. Kenyon, Iowa; James W. Wadsworth, New 
York; Joseph I. France, Maryland; Charles L. Mc- 
Nary, Oregon; Arthur Capper, Kansas; Thomas P. 
Gore, Oklahoma; Ellison D. Smith, South Carolina ; 
Hoke Smith, Georgia; Joseph E. Ransdell, Louisiana ; 
Edwin 8. Johnson, South Dakota; John B. Kendrick, 


Wyoming; B. P. Harrison, Mississippi; and Henry W. 
Keyes, New Hampshire. 


To Build Hardwood Mill 

LOUISVILLE, Ky., June 18.—The W. E. Caldwell 
Co, (Inc.), of this city, manufacturer of tanks and 
similar products, associated with J. B. Crawford, 
an experienced sawmill man, will build a 30,000 to 
35,000 cut band sawmill in St. Landry Parish, 
Louisiana, where it owns large tracts of cypress, 
ash, oak and gum timber. 











TO INVESTIGATE CANADIAN LUMBER PRICES 


Toronto, ONT., June 16.—An inquiry into the 
present cost of lumber is the latest thing reported 
to have been decided upon by the Canadian Gov- 
ernment in connection with its various investiga- 
tions. The minister of labor is conducting an in- 
vestigation into conditions affecting the increase 
in the cost of some of the necessities of life. Re- 
ferring to the proposed lumber price investigation 
the commissioner of the high cost of living says: 
‘“Since the housing problem is one of the most 
serious in the country at present, lumber is one of 
the necessities which come within the scope of this 
investigation. The present high price of building 
materials is having a deterrent effect on building 
operations which are urgently needed to meet tne 
needs of returning soldiers and the civil popula- 
tion. There is a tendency to consider these prices 
abnormal and temporary. This inquiry aims to’ 
find out what increase has taken place in the price 
of lumber and the reasons for such increase. It 
is expected that in view of the importance of secur- 
ing authentic data the lumbermen of Canada will 
voluntarily codperate with the department in fur- 
nishing the necessary information.’’ 

No details have yet been issued by the minister 
of labor regarding the manner in which the pro- 
posed investigation will be held. 





A DuBUQUE (Iowa) real estate dealer displays a 
sign with the legend ‘‘Own Your Own Home Your- 
self.’’? The Chicago Tribune’s column conductor, 


““B. L. T.,’’ hazards the suggestion that personal 
ownership may be the idea intended to be conveyed. 
It sounds plausible. 
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SAYS LUMBER PRICES WILL NOT DECLINE 


Bankers’ Convention Is Told That Delaying 
Building Will Prove Costly Policy 


PORTLAND, ORE., June 14.—Joseph Chapman, 
vice president of the Northwestern National Bank, 
of Minneapolis, was here this week attending the 
State Bankers’ convention. He pointed out that 
lumber is coming into its own. He declared, in 
the course of his address: 

Agricultural States like Iowa are having the greatest 
speculation in land that was ever known, and no difli- 
culty is found in getting from $300 to $500 an acre. 
This year’s crop, the biggest of all, is assured and high 
prices for several years are relied upon. Under such 
conditions, farmers will not haggle about a few more 
dollars added to the price of lumber and I can see a 
boom coming in the lumber industry of the Pacific 
Northwest, for the timber resources of the South are 
becoming exhausted rapidly. There is no possibility of 
a decline in prices and the man who puts off building 
until next year will pay more for it. Bankers will 
pursue a wrong course if they advise their customers 
to wait before carrying out construction projects. 

The bulk of the world’s lumber supply, or 40 percent 
of it, is in Russia, but that country is out of it for the 
present. Twenty-five percent is in Canada and 20 per- 
cent is in the United States—in fact, right around here 
in the Pacific Northwest. The other 15 percent is 
scattered. 


ISSUED FIRST PORT ORFORD CEDAR LIST 


OAKLAND, CALIF., June 14.—George Weir, sales 
manager of the Coos Bay Lumber Co., reports that 
business is brisk, particularly in Port Orford cedar. 
Port Orford cedar is a wood that has come to 
prominence in recent years. It is an excellent fac- 
tory wood, but also is used a great deal for ordinary 
building purposes where a wood of lasting quality 
is needed. Another use in which it has demon- 
strated great lasting qualities is in railroad ties. 
The C. A. Smith Lumber Co., Marshfield, Ore., 
which is a subsidiary of the Coos Bay Lumber Co., 
is the largest manufacturer of Port Orford cedar. 
This company normally cuts from 35,000,000 to 
40,000,000 feet a year. 

The first price list on Port Orford cedar was 
issued by the C. A. Smith Lumber Co. Some of the 
small mills in either Coos or Curry County in Oregon 
possibly listed this wood years ago in what might 
be termed a price list, but the first comprehensive 
list, so far as can be ascertained here, was issued 





junction of the Terminal and the Baltimore & 
Ohio and Vandalia lines. There is a frontage of 
1,200 feet on the Terminal. The property is located 
on Lincoln Avenue and the Collinsville Road. 





LUMBERMAN BOOSTS BIG REGATTA 


CoEuR D’ALENE, IDAHO, June 14.—T. J. Stone- 
street, owner of the Atlas Tie Co. at Gibbs, Idaho, 
near here, is one of the busiest boosters of the big 





T. J. STONESTREET, GIBBS, IDAHO; 
Lumberman Booster for July Fourth Regatta 


regatta to be held July 4 and 5 on Lake Coeur 
d’Alene. He is the possessor of a reputation of 
ability to put things over with a bull dog tenacity 
of purpose. He is one of the directors of the 
Coeur d’Alene regatta and is a prominent figure of 
the Couer d’Alene timber district and in the civic 
affairs of Coeur d’Alene. 

The Coeur d’Alene annual regatta has been re- 
vived since the close of the war and will be larger 
than ever this year. In addition to the swimming 
and boating events, two hydroplanes from the avia- 





LUMBERMEN WORRIED ABOUT TAX STATEMENT 


Rigid Interpretation of Provision Regarding In- 
vested Capital Works Injustice to Some 


SEATTLE, WASH., June 14.—With the close of the 
present week the time limit expires for the filing 
of tax statements, a subject that has been the 
source of greater bother, not to say embarrass- 
ment, among lumbermen than any other with which 
they have been confronted. There is no question 
as to the revenue law in many of its provisions as 
they have been laid down by department officials, 
but in numerous instances there have arisen ques- 
tions as to the injustice of a rigid enforcement 
of its provisions. In particular Treasury regulation 
45 states that invested capital ‘‘is not based upon 
the present net worth of the assets,’’ and that 
‘‘the fair market value of the assets as of March 1, 
1913, has no bearing on invested capital.’’ (Arti- 
cle 831.) The law, as interpreted, is working seri- 
ous hardship among companies of small capital that 
have been carrying appreciations on their books 
as accumulated surplus; and it is a fact that the 
enforcement of the law, as interpreted, is causing 
numerous lumber concerns to consider seriously the 
advisability of disincorporating, if in fact they 
have not already done so. 

The discussion hinges around that part of the 
revenue law of 1918 relating to timber properties 
considered as invested capital. The statement has 
gone forth that there appears to be no common 
understanding among manufacturers and timber 
owners of the exact position in which property in 
timber is placed by the law; nor is there an entirely 
clear idea of just what the taxpayers may do to 
secure equality of taxation as between competitors 
within the industry and as between the lumber in- 
dustry as a whole and other industries. 

Thru the operation of the law a weighty problem 
has been created for the lumbermen and expert 
accountants entrusted with the work of making 
a practical application of the statute. Having 
this in mind the West Coast Lumbermen’s Asso- 
ciation has issued a statement furthering the re- 
quest of the National Lumber Manufacturers’ 
Association thru its bureau of lumber economics 
for the active codperation of lumber manufacturers 
and timber owners. It makes these recommenda- 
tions to those members who have not yet filed their 
tax statements: 

1. Either claim the value of timber as part or in- 





























The huge arena for the Willard-Dempsey championship contest at Toledo, Ohio, is being built entirely of southern pine, requiring approximately 1,750,000 
feet, which one of the Southern Pine Association’s unofficial statisticians figures would build a 3-foot board walk from Toledo to Chicago. The arena, 
said to be the largest ever built, has seating capacity of 80,000. The right hand picture shows a portable sawmill cutting up lumber for the structure. 





in 1911 by the C. A. Smith Lumber Co. Since 1911 
the C, A. Smith Lumber Co., which always has a 
good stock of Port Orford cedar on hand, has issued 
price lists from time to time. 


TO ESTABLISH LARGE SHIPPING YARD 


Str. Louis, Mo., June 16.—The O’Neil Lumber 
Co. has purchased a tract of five acres in East St. 
Louis, where it expects to establish a large ship- 
ping yard. Joseph O’Neil, vice president of the 
company, said the concern had found it necessary 
to enlarge its facilities for handling its shipping 
business. The company will build a substantial 
brick office building, as well as wareheuses and half 
a mile of switch tracks. About $25,000 will be 
spent in improvements. The property is on the 
tracks of the Terminal Railroad Association, which 
has connection with all railroads, and is at the 


tion station at San Diego will be here to give exhibi- 
tions of flying over the lake and surrounding coun- 
try. The best log rollers of the timber districts in 
the Northwest will compete for prizes also. 

ODP BADD DD DDD 


THE VALUE of industrial education in manufac- 
turing plants is shown in a bulletin entitled ‘‘ How 
Training Departments Have Bettered Produation,’’ 
just issued by the training service branch of the 
Department of Labor. It contains a symposium of 
experiences in the training departments of seven- 
teen American factories, representing various in- 
dustries, together with valuable suggestions as to 
how to carry on instruction, the approximate length 
of time required, cost ete. The bulletin may be 
obtained without cost by addressing the United 
States Training Service, Department of Labor, 
Washington, D. C. 


vested and pay under excess 
levy ; or 

2. Claim relief under sections 327 and 328; or 

3. Claim both; and 

4. Give the West Coast Lumbermen’s Association 
information which it will request so that with its aid 
and in coéperation with the National Lumber Manu- 
facturers’ Association, the Treasury Department can 
determine how the relief sections 327 and 328 shall be 
administered in justice and equity. 


capital protest any 


It is apparent that corporations of extensive 
operations which increased their capital stock so as 
to cover the appreciation of timber in due season, 
and issued the stock to stockholders, have by that 
act forearmed themselves as to any question about 
their invested capital. 





A NEw size of face brick has been developed in 
St. Louis and is now being considerably used. Its 
dimensions are 4x4x8 inches. 
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SOUTHERN TOWN TO HAVE NEW LUMBER PLANT 


MosiLe, AuA., June 16.—J. M. Andrew, vice 
president of the Central West Coal & Lumber Co., 
of Columbus, Ohio, who was in the city on Satur- 
day, announced that thru extensive timber pur- 
chases and arrangements with mills in the vicinity, 
in addition to new plants that are to be built, 
Kimbrough, Ala., is to witness a decided indus- 
trial development in: the immediate future. He 
was much surprised at the quantity as well as the 
— of southern hardwood, about 50,000,000 
eet of which, with an equal amount of southern 
pine, is now under control of his organization. 
This control follows outright deals for the pur- 
chase of the timber and working arrangements 
with other owners. Kimbrough was selected be- 
cause of its advantageous location for export both 
thru Mobile and Pensacola, being located on the 
Southern & Georgia and the Florida & Alabama 
railroads. 


A series of new industries will be established, 
including a plant to manufacture spokes, another 
for brush handles and small articles, and a third 
to turn out veneer products principally for use in 
the manufacture of furniture. There will also be 
a hardwood planing and manufacturing mill in 
addition to an additional planer for the Liberty 
Lumber Co., which already has one planing mill in 
operation. Southern pine will be cut exclusively 
for export. Mr. Andrew’s company has been op- 
erating extensively in the hardwood forests of West 
Virginia, from which millions of feet of timber 
have been cut, but as the supply is getting low, 
the company is coming south for new supplies. He 
is particularly pleased with the large amount of 
first growth hickory available, which will be manu- 
factured into golf sticks. 





On JuLy 1 the country not only bids John Bar- , 


leyeorn a more or less sad farewell but welcomes 
back the 2-cent letter. 


MAKING READY-CUT HOMES FOR EUROPEANS 


Huntineton, W. Va., June 16—Negotiations 
have been entered into by the Minter Homes Cor- 
poration of this city with the Greek Government for 
3,000 ready-cut homes. W. E. Minter, representa- 
tive of the local company, and John Panagoulo- 
poulous, a representative of the housing commis- 
sion appointed by the Greek Government to provide 
homes for farm laborers, have been conferring in 
the matter. 

Thousands of Greeks who left their homes on 
account of the Balkan and world wars are returning 
and are crowding into congested centers. The Gov- 
ernment purposes to encourage their return to the 
farm, and the housing organization was formed to 
speed up that movement. An order for 3,000 
houses will be placed soon to be followed by con- 
tracts for more. 

The Minter company will also shortly enter into 
negotiations with the Polish Government for houses. 





MAY PERMITS SHOW INCREASED BUILDING 


The steady gain in building operations is clearly 
shown by the comparative statements and detailed 
statistics presented herewith, covering reports of 
building permits issued in May in 163 cities as 











mits now being taken out are for complete struc- 
tures rather than repairs and remodeling, which 
until very recently constituted a large proportion 
of all the work being done. 


The following table shows the number of build- 
ing permits issued during the first five months of 
the present year, together with their total valuation, 
as compared with the corresponding months of 
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BUILD TINY TOWN TO PROMOTE HOME OWNING 


Missouri City Enlists Its Young People in Unique Campaign — Boys Build Miniature Houses and Girls 
Decorate Them—How the Younger Children Were Interested 


There is no more effective way of getting the 
people. of a community interested in a subject than 
first to get all the young people and children, or as 
many of them as possible, interested in it. That 
fact is well illustrated by the ‘‘Build Now’’ cam- 
paign in progress at Springfield, Mo., which altho 
not ended has already produced splendid results 
in increased building activity, and still greater re- 
sults along the lines of publicity and awakened 
interest in home building and owning. The chief 
feature of the campaign is the building, by the 
students of the manual training departments of 
Springfield’s eighteen public schools, of a miniature 
city, to which the name ‘‘Tiny Town’’ has been 
given. The inception and progress of this novel 
plan have been fully noted in previous issues of the 
AMERICAN LUMBERMAN, but as the project has now 
reached a stage that permits more detailed deserip- 
tion, as well as photographic illustration, it is here 
treated fully with the thought that other com- 
munities where ‘‘Own Your Home’’ campaigns are 
in progress or contemplated may wish to adopt 
the plan, or variations of it. 

The ‘‘ Tiny Town’? idea was originated and put 
into execution by W. H. Johnson, of Springfield, 
local director of publicity for the ‘‘ Build Now’’ 
campaign, with the codperation of the chamber 
of commerce, of which Daniel M. Mee is president 
and Louis Plank is secretary. The campaign is 
financed by the voluntary contributions of inter- 
ested business men, amounting to about $5,000. 
The plan has had the hearty support of the school 

















one of the pictures E. O. Slater, who is in charge 
of the manual training department of the Spring- 
field schools, is seen standing in front of the post 
with his assistant, L. St. Clair, seated just in front 
of him. The houses are built upon the scale of 
¥%-inch to the foot. The complete city is based 
upon 55 acres, reduced to same scale. It will have 
properly laid out streets, parks ete. 


The building of Tiny Town began May 4 and 
continues to June 23, at the end of which period 
the completed city will be placed on public exhibi- 
tion, and cash prizes aggregating $500 will be 
awarded to the schools and individuals that, in the 
judgment of a competent committee, have done the 
best work. Other attractive features in the way of 
movies and high-class entertainment for the grown- 
ups will be featured at Convention Hall during the 
exhibition of Tiny Town the week beginning June 
23. A small admission fee will be charged, and it 
is thought that in view of the great amount of 
publicity that has been given thru the newspapers 
and otherwise, and the personal interest felt in a 
great many homes, the attendance will be large, 
and that the cash receipts for admissions may aggre- 
gate sufficient to in whole or in large part reimburse 
the contributors to the fund, altho no promises to 
that effect were made to the contributors, nor were 
any inducements held out except that of general 
benefit to the community. At close of the exhibi- 
tion a regular auctioneer will sell to the highest 
bidders the houses of all of the boys who may wish 
to dispose of their buildings, and many of the prize- 


rugs and other floor coverings, draperies, furniture, 
doing frescoing, design painting and other forms 
of interior beautifying for the houses being built 
by the boys. 

It should be stated that all the work involved in 
the various contests except the actual building of 
the houses is done at the homes of the pupils, for 
two good reasons: First, to get the home folks 
interested, so they will talk about building and 
home decoration, and, second, in order not to break 
into the regular studies, as the children are likely 
to feel more interest in Tiny Town than in study- 
ing about why or when Cesar crossed the Rubicon. 


Interesting the Small Children 


For the purpose of giving the younger children 
the opportunity to do their bit for their city and 
for the home owning movement there were prepared 
1,400 small blank books, having twelve pages each, 
with printed captions at the top of each page rep- 
resenting the various rooms of a house in their 
regular order. In these books the children cut out 
from magazines and books pictures and designs of 
interiors, furniture ete., to express their ideas about 
how a home should be furnished. Prizes are offered 
for the best books. 


Results of the Campaign 


The campaign, as a whole, has resulted in a great 
amount of publicity for the home owning move- 
ment. The newspapers have been very generous 


with their space, running a number of stories about 
the various aspects of Tiny Town. on their front 





PUPILS OF THE MANUAL TRAINING DEPARTMENT OF SPRINGFIELD (MO.) SCHOOLS BUILDING TINY TOWN HOUSES 


authorities. Supt. W. W. Thomas strongly believes 
in teaching boys and girls, along with their regular 
studies, how to become real men and women, how 
to acquire homes and assume the functions of citi- 
zenship. He therefore conceived the idea of inter- 
esting them in civil government by allowing them 
to hold an election, first deciding by vote of the 
students as to woman’s suffrage; that is, whether 
the girl students should be allowed to vote for the 
various offices to be filled—for Tiny Town is to 
have a mayor and full set of city officials. This 
burning question was voted upon last week, and, sad 
to relate—from the standpoint of the girls, at least 
—the proposition was defeated. A campaign for 
adoption of the commission form of government is 
now being carried on by the students. Their polit- 
ical announcements are published in the daily 
papers just as before a regular election. The 
officials elected will have charge of the administra- 
tion of Tiny Town during the period of its exhibi- 
tion in Convention Hall, when the prizes will be 
awarded and the public will have its first view of 
the finished city—built complete in ten weeks by 
public school pupils under the direction of their 
manual training instructors. 

There will be, all told, about 800 houses. As 
they are all built by different students the building 
contest—for prizes are to be awarded to schools 
and individuals for best work—carries the ‘‘ Build 
Now’’ propaganda right into about 800 homes, for 
it is easy to see that the progress of the contest 
will be a daily subject of discussion in the family 
circle. Further, as the students of eighteen schools 
are participating, practically every precinct and 
block in the city are represented. 

The accompanying photographs show two of the 
eighteen manual training rooms in the various 
schools, with Tiny Town houses in various stages 
of construction. It will be noticed that the houses 
are all different in design and that they closely 
follow, in miniature, correct plan designs of ordi- 
nary frame house construction similar to the major- 
ity of the homes of average American people. In 


winning structures will be displayed in the windows 
of the leading stores of the city. 


The Poster Contest 


The publicity and promotion possibilities of the 
Tiny Town enterprise are by no means exhausted by 
the actual building of the houses and the personal 
and newspaper discussion resulting therefrom. In 
fact, that has proved to be only a start, and the 
great value of the plan lies in the fact that it 
possesses almost unlimited ramifications and varia- 
tions that will suggest themselves to fertile minds 
and may be readily worked out along lines to fit 
any city, community or school where the idea may 
be adopted. One of the best ‘‘stunts’’ developed 
was a poster contest for the 600 or 800 children not 
engaged in the building contest. Cardboard poster 
sheets, 14 by 18 inches, printed uniformly at top 
and bottom, the intervening space being left blank, 
were furnished the children. The printing at the 
top read ‘‘A Prize For Tiny Town,’’ and at the 
bottom ‘‘Save Money—Build Now.’’ The center 
part of the card was left blank for the children to 
fill in with original drawings or paintings, or to 
paste on colored pictures of homes cut from period- 
icals. These posters are placed in the display win- 
dows of stores, each merchant donating a prize of 
merchandise or money to be attached to or dis- 
played beside the poster card in his window. All 
these prizes, aggregating several hundred, are 
turned over to the schools and distributed to the 
successful competitors. The various schools ex- 
change posters, each judging the other’s work. 

Home Decoration Contest for Girls 

The house building contest being open only to the 
manual training students, all (or practically all) 
of whom are boys, there remained the problem of 
interesting and enlisting the several hundred high 
school girls, many of whom possess artistic ability. 
Therefore Miss Ford, head of the art department 
of the schools, announced an interior home decora- 
tion prize contest. The girls are making miniature 


pages; in fact, there has hardly been a day in 
whieh something about the campaign has not ap- 
peared. There also has been unlimited discussion 
in the home circle, in the schools, on the streets, in 
fact wherever people congregate. P 

Among the active supporters of the campaign is 
T. E. Williams, president of the Williams Lumber 
Co., who this week said: ‘‘When you consider that 
for almost a year prior to last March there was 
hardly any building done in Springfield, county 
seat of one of the best counties (Greene) in the 
State, and the fourth city of Missouri, war restric- 
tions having stopped building until a load of lum- 
ber or other building material seen on the streets 
was almost a curiosity, the need of a live campaign 
to get building started is evident, and the Tiny 
Town campaign has been the means of starting a 
very substantial building movement, as it will do 
in every city, town and village where the idea of 
building is sold to the people, as it must be done 
now, every year, and all the time.’’ 





BIG BUILDING SEASON IN PROSPECT 


CLEVELAND, OHIO, June 16.—Last week marked 
the complete settlement of controversies between 
labor and the Building Trades Employers’ Associa- 
tion, so every faction now is at work, and the build- 
ing industry is in better shape than for several 
years. Of particular interest to the lumber indus- 
try here is the decision in connection with the car- 
penters’ demands, Obtaining 80 cents an hour 
formerly, they sought 90 cents an hour. From May 
1, 1919, they will receive 85 cents an hour until 
Oct. 1, when they will receive 90 cents until May 1, 
1920. Increase in wages dates back to March 1, 
1919. 

‘Since the settlement of these agreements,’’ says 
J. V. O’Brien, secretary of the Cleveland Board of 
Lumber Dealers, ‘‘ we find that the lumber business 
of the district has increased enormously. Every 
retail yard in the city is busier than at any time 
in the last two years. There is a larger amount of 





Se 


Po Ss 


46 


AMERICAN LUMBERMAN 





JUNE 21, 1919 





building in prospect than at any time in that period. 
This refers more particularly to housing, altho 
some large factory, office building and other con- 
struction is under way. Most of the business now 
is coming from the housing construction end of the 
industry.’’ 

With labor disputes settled the only drawback to 
making this a normal, and perhaps an abnormal, 
season in house building is the lack of financial aid 
for builders. According to figures compiled for 
Carl R. Brown, secretary of the Cleveland Associa- 
tion of Building & Loan Companies and secretary 
of the City Savings & Loan Co., at least $75,000,000 
will be required this year to meet the housing con- 
struction loans. Of this amount the loan associa- 
tions stand ready to appropriate $25,000,000, says 
Mr. Brown, but the balance must come from banks 
and individuals. At a conference of building and 
loan, financial and real estate interests to be held 
soon an effort will be made to form an organiza- 
tion similar to that recently formed in Akron. The 
Akron Home Owners’ Investment Co., comprising 
the heads and officers of the rubber and other indus- 
trial plants, is now operating a $5,000,000 corpora- 
tion which is building small houses for working 
men, to be rented for a limited period, in which it 
is expected that the renters will have saved suffi- 
ciently to make a payment of several hundred dol- 
lars on their homes and then to make monthly pay- 
ments. The company will lend the balance at 6 
percent, The ultimate object of the company is to 
finance the construction of 10,000 such small houses 
and thus relieve the shortage of housing in Akron. 

With the proper financing, it is easily seen what 
the future holds for the lumber industry here, as 
this city is essentially one of frame construction as 
far as housing is concerned, and at least 15,000 
houses are urgently needed. 





‘‘OWN HOME’’ SHOW READY TO OPEN 


New York, N. Y., June 18.—The ‘‘Own Your 
Home’’ Exposition begins next Monday at the 71st 
Regiment armory. Both the Federal Government 
and the city are preparing educational exhibits that 
will aid in the housing movement. Architectural 
plans, sketches and building models will be shown. 
Manufacturers of building materials of all kinds, 
and of heating, plumbing, ventilating and kitchen 
equipment will have comprehensive exhibits. Daily 
lectures on home building have been arranged. 


APPOINT COMMITTEE TO AID BUILDING 

BautTimor£, Mp., June 16.—At the suggestion of 
the industrial bureau of the board of trade Mayor 
Broening has agreed to appoint a committee of 
representatives of mercantile, manufacturing and 
financial interests to find a remedy for the steadily 
climbing cost of houses and to suggest some means 
of stimulating construction work. Contractors are 
holding back because of the cost of materials but 
even more on account of the demands of labor, 
the carpenters having just renewed their demand 
for 80 cents an hour, with a threat of a general 
strike. Some of the builders have granted the 
demand, but others are refusing and construction 
has been halted again. It is calculated that to erect 
houses at present calls for an outlay about 60 per- 
cent greater than before the war, but even at that 
it is urged that those who undertake such opera- 
tions will make money. 


BUILDING SITUATION IN NEW YORK 

New York, N. Y., June 18.—Inquiries among 
banks and life insurance companies by the Lock- 
wood legislative committee indicate that promises 
to loan $30,000,000 on mortgages for the construe- 
tion of new homes will be fulfilled at an early date. 
The committee has estimated that $75,000,000 will 
be needed and Senator Lockwood says there will be 
no difficulty in getting promises for loans up to 
$50,000,000 and possibly the full amount. Trust 
companies are now being asked to assume their 
share of new mortgage loans. In commenting on the 
building condition Senator Lockwood says: ‘‘'The 
situation looks good if we can only get builders to 
go ahead and build houses.’’ The chief factor that 
has been holding them back was their belief that 
prices would not keep up to the present level. They 
now seem to be convinced that prices will not fall. 
The increase in building costs is illustrated by the 
prices asked for houses, which are about 40 percent 
higher than prewar figures, but no difficulty is 
found in disposing of homes in course of construc- 
tion. 

There is a very strong tendency toward large 
projects, such as office buildings and high priced 
apartments, as shown by the official figures for 
Manhattan and Brooklyn last week. In Manhat- 
tan eight permits valued at $1,982,000 were issued, 
in comparison with two permits valued at $110,000 
for the corresponding week of 1918. In Brooklyn 
259 permits amounting to $2,567,350 were issued, 


compared with eighty-nine permits aggregating 
$629,680 for 1918. In Queens the new permits 
went up to 213 valued at $1,543,505 compared 
with 73 permits totaling $138,140 last year. In 
the Bronx there is an increase of more than $50,- 
000. The number of active operations in all parts 
of the city has been growing steadily, but the move- 
ment has by no means reached a point where the 
building trades have enough work to keep them 
fully occupied. 





TEN THOUSAND ‘‘HOME’’ ESSAYS 


Kansas City, Mo., June 17.—The essay writing 
contest plan originated by the AMERICAN LUMBER- 
MAN two years ago is still bearing fruit. More 
than 10,000 essays on ‘‘Why Father and Mother 
Should Own Their Homes’’ have been submitted by 
school children in the contest conducted by the 
Build Now Association, which has just closed. Cash 
prizes were awarded to the successful contestants. 
The wide interest created by the contest surprised 
the promoters, and it is believed that the results 
will be very good. Officials of the Build Now As- 
sociation say that they know of several building 
plans that have been directly inspired by the con- 
test. 

[About 50,000 essays on the subject ‘‘Why 
Every Family Should Own Its Own Home’’ were 
written in the original contest conducted by the 
AMERICAN LUMBERMAN in 1917. Since then scores 
of other contests conducted by various organizations 
and by individual lumbermen in all parts of the 
country, all modeled upon the plan originated by the 
AMERICAN LUMBERMAN, have resulted in the writ- 
ing by school children of many additional thousands 
of essays upon-the advantages of home owning.— 
EDITOR. | 





ASK TAX EXEMPTION ON MORTGAGES 


New York, N. Y., June 16.—The special com- 
mittee appointed by the Merchants’ Association to 
investigate the housing situation has submitted a 
preliminary report, the main feature of which 
is the following resolution: 


Resolved, That the first step toward the securing of 
sufficient amounts of — or construction purposes 
is the oe of capital into the mortgage market 
by means of which the building business is largely sup- 
ported, and therefore that the Congress be urged to 
pass a law exempting from Federal income taxes, 
including surtaxes and excess profits tax, the interest 
on mortgages on real estate in the United States to the 
extent of $40,000 owned by any taxpayer. 





OF INTEREST 


HUGE ARENA WILL BE ALL WOOD 


TOLEDO, OHIO, June 16.—When anything big 
takes place anywhere in the world, whether it is a 
war, crossing the Atlantic in sixteen hours in an 
airplane, or pulling off a prize fight for the world’s 
championship, wood plays 
an indispensable part 


TO THE RETAIL 


vertisement, one page of which records the fact that 
the Willard-Dempsey arena, the largest ever built, 
is constructed entirely of wood, and that all lum- 
ber used therein is furnished by the eighteen con- 
cerns listed above. The other page cleverly ‘‘ hooks 





therein. Therefore, as re- 
ported in the preceding 
issue of the AMERICAN 
LUMBERMAN, the promot- 
ers of the Willard-Demp- 
sey contest, to be staged 
in this city on July 4, 
naturally had to call upon 
the lumbermen, and the 
local dealers are respond- 
ing with the more than 
1,500,000 feet of southern 
pine required to construct 
the enormous arena. The 
material is being supplied 
by the following eighteen 





“You'er Right’! Use Wood” 
‘More Beautiful!"’ 
“Costs Less!”” 





concerns, whose names ap- 


pear in alphabetical 
order: 

Arnsman & Bremer ; 
Campbell Lumber & Manu- 
facturing Co.; Dorr Street 
Lumber Co.; Elliott-Wean 
Lumber Co.; Goulet Co.:; 
Gotshall Manufacturing 
Co.; Kelsey & Freeman 
Lumber Co.; B. A. Leach 
Lumber Co. ; Smith & Loetz 
Lumber Co.; Starr Avenue 
Lumber Co.; Swan Creek 
Lumber & Supply Co.; To- 
ledo Lumber & Millwork 

o.; Trotter Lumber Co.; 

. C. Wason Lumber Co. ;: 
Washburn Lumber (Co.: 
West Toledo Lumber Co.; 
W estern Manufacturing 
a Witker Manufacturing 

0. 


In connection with the 
coming event a book is 
being published contain- 
ing advertisements, to- 
gether with reading mat- 
ter concerning various im- 
portant sporting events of 





After the Boxing Exhibition 
Will You Return to a HOME OF YOUR OWN? 


As you walk down a street of homey 
homes so attractive and modern and fine 
—as you see what a pleasure and joy 
they are, don’t you think, “I wish one 
were mine?” You know you do arid so 
does your wife and all the folks at home. 
The great ambition of all your life has 
been—a home of your own. 


NOW IS THE TIME TO BUILD. 
The price of LUMBER, the material 
which made this gigantic arena possible, 
compared with the prices of other staple 
commodities, is extremely moderate. And 
you know that you want a home built 
of wood. Homes built of wood are so 
inviting. They have that warm, comfy 
look that you want your home to have. 


Toledo Retail Lumber Dealers 





In your home town you will find a 
man who will be of great service to you 
in the erection of your new home. He 
understands every step in home building 
and is willing to solve your problems. 
After the Boxing Exhibition, when you 
start planning a home of your own, you 
should call upon this party. He is your 
LOCAL LUMBER DEALER. 


Then there is another helpful service 
which is yours for the asking. The 
Southern Pine Association of New Or- 
leans, La., representing the Yellow Pine 
industry, will send you booklets explain- 
ing the uses of wood, its adaptability to 


special purposes, decorative advantages 
end a thousand other things builders 
should know. Write them at once and 
then start building that home you have 


always wanted 








the past. In this book 
appears a double page ad- 


PREACHING HOME OWNING TO FIGHT SPECTATORS 


LUMBERMAN 


up’’ interest in the fight with the ‘‘Own Your Own 
Home’? idea. [This page is reproduced in reduced 
size herewith.—EDITor. | 





KEEPING MACHINERY IN CONDITION 


No one likes to make money any more than the 
farmer, yet he is the person who is most prone to 
waste it. One of the chief ways in which he wastes 
money is by his failure to keep in proper condition 
his farming equipment. Many kinds of machinery 
which are used in one season and not in the others 
should be stored away when not in use. 

The average farmer does not do this, however. 
He leaves his plows, rakes, mowers etc. out in the 
nearest field or standing around the barnyard, 
where they are exposed to all the elements and 
where deterioration soon sets in. The best of 
machinery is often ruined by rust and ready for 
the junk heap much sooner than it should be. 

All this can be avoided in two ways: namely, by 
keeping the machinery under cover and away from 
rain, snow ete., and by painting the iron parts with 
rust inhibitive paint about every two seasons. If 
a farmer follows this method he will have the satis- 
faction of seeing his farming equipment last from 
ten to fifteen years instead of from three to five. 





LIVE ‘‘ADS’’ MOVE SIDE LINES 


That advertising pays is the definite conclusion, 
based upon actual experience, reached by the Swan 
Creek Lumber & Supply Co., of Toledo, Ohio. ' This 
company is well known for its aggressive advertis- 
ing and enterprising methods in general, and its 
verdict therefore carries special weight. In a re- 
cent issue of the AMERICAN LUMBERMAN mention 
was made of how the company had sold fifty pairs 
of glazed garage doors in a very few days, follow- 
ing one insertion of an advertisement describing 
them, and had had to wire for 100 pairs additional 
to supply the demand thus suddenly developed. 

This company does not confine its advertising to 
the staple lines but frequently ‘‘ plays up’’ its spe- 
cialties and side lines, with splendid results, as 
already cited. Another series of advertisements 


told of the advantages of oak floors, their attractive- 
ness, sanitary character, ease of cleaning, durability 
and delightful surface for dancing, and emphasized 
the fact that they can readily be laid over the old 
floors. Both in these advertisements and in a series 
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advocating home building the appeals were spe- 
cially directed to the feminine members of the 
family. 

Another ‘‘live’’ series was aimed at prospective 
home owners, builders and contractors, pointing out 
the advantages and economy of using the ready pre- 
pared mortar sold by this company, which needs 
only water added to be ready for use. 

Concerning these advertisements, and its adver- 
tising policy in general, K. P, Aschbacher, secretary 
and manager of the company, says: ‘‘It is our cus- 
tom to insert our advertisements in the Saturday 
and Sunday issues of our local newspapers. The 
following Monday morning the order desk is kept 
busy with orders as well as inquiries concerning the 
commodity mentioned in the advertisements. The 
development, thru advertising, of the demand for 
commodities other than lumber is surprising.’’ 





SHINGLE ORDER FILLED IN RECORD TIME 


MILWAUKEE, WIs., June 16.—An example of the 
briskness of the demand upon retailers is found in 
the experience of the Carpenter-Deppe Lumber Co., 
Baraboo, Wis. Not long before the arrival of the 
last passenger train for the day, it received a tele- 
phone message from Lodi, Wis., to ship immedi- 
ately by express 6,000 shingles. While one man 
threw the bundles on a motor truck another wrote 
shipping tags and it was possible to catch the train 
with the shipment. The order came from W. W. 
Steel, a dealer at Lodi, whose stock was exhausted. 
The patron in whose behalf the rush shipment was 


ordered drove nine miles to the Steel yards and 
then waited in the village until the arrival of the 
train to take the shingles home. 





A GREAT HELP FOR RETAILERS 


The National Lumber Manufacturers’ Associa- 
tion, of Chicago, is preparing another considerable 
help to be extended to retail lumbermen. In the 
past the association has issued many valuable bul- 
letins and booklets and data of all sort, but it has 
been hard to keep this material in available shape. 
Now, however, such material is to be issued on 
small sheets to fit into a loose-leaf book. The asso- 
ciation will also furnish the covers, tho a charge 
just sufficient to cover the cost of these covers 
will be made. 

H. R. Isherwood, retail representative of the 
association, has just about ready for issue another 
piece price list which will be of great benefit to 
retail lumbermen. This list will be issued on sheets 
suitable for the loose-leaf book mentioned above. 
Blank forms will be furnished also, so that the re- 
tailer may make up a piece price list on these 
charges. Elsewhere in this issue is published an 
article giving the comparative costs of outer wall 
construction for residences for a number of mate- 
rials. Blanks in which local prices may be put will 
be furnished retailers on sheets suitable for this 
loose-leaf book, so that the retailer may apply them 
to his own locality. The data on shingle roofs, re- 
cently issued by the National Lumber Manufac- 
turers’ Association, which are of a similar charac- 


ter, will also be put on sheets for the loose-leaf 
book and sent to retailers desiring them. The re- 
tailers who desire information of this character 
will receive from time to time interesting data all 
compiled on sheets suitable to fit into the note 
book. This loose-leaf book is just the tight size 
to fit into a coat pocket or hip pocket and so can be 
earried at all times. 





FIRE DESTROYS TWO COAST LUMBER MILLS 


PORTLAND, ORE., June 14.—Two sawmills were 
destroyed by fire in this section last week. Fire 
starting in the planer shed during the noon hour on 
Wednesday, June 11, burned the mill of the Stand- 
ard Box & Lumber Co. at Scofield, 18 miles west of 
Hillsboro on the Pacific Navigation & Railroad 
Co.’s line, and also destroyed 3,000,000 feet of lum- 
ber in the yards. The loss is estimated at $215,000, 
covered partly by $120,000 insurance, according to 
S. B. Cobb, secretary of the company. Four years 
ago the company lost its mill in Portland thru fire, 
and then built the Scofield mill with a capacity 
of 100,000 feet daily. 


The other mill destroyed by fire was that belong- 
ing to Dr. J. L. Hill at Albany. This fire occurred 
on the night of June 13 and with the mill were de- 
stroyed considerable lumber and box shook belong- 
ing to the Roner Bros. box factory. The loss is said 
not to exceed $5,000. Curtiss Miller was lessee of 
the sawmill. 





AMERICAN LUMBERMAN’S HOUSE PLAN NO. 119 


The plan this week is a summer cottage. It pre- 
supposes a site upon the bank of a lake or river 
where bathing facilities will be near by, and con- 
tains no bath room nor plumbing. It is intended 
as an adjunct for summer vacation life somewhat 
more secure against stormy weather than a tent 
and yet giving ample opportunity for living next 
to nature. There is a fireplace for the chilly sum- 
mer evenings in which presumably the favorite fuel 
will be wood rather than coal. 

The living room is, of course, intended also to 
answer as a dining room, unless indeed the kitchen, 
which is 11x11 feet in size, be found sufficiently 
capacious for ordinary meals; or, if preferred, the 
screened porch will be an attractive eating place, 
especially in the mornings and evenings. 

This simple, one story structure is framed up 
without any striving for architectural elaboration, 
altho the widely overhanging eaves and exposed 
rafters give an effect which is not merely orna- 
mental but materially useful for the added pro- 
tection from sun or rain. The bedroom windows 
are fitted with board shutters which do not happen 
to show in the perspective sketch, being on the 
other side of the house. 

There is, of course, no need for a solid brick 
foundation under a dwelling of this sort, piers of 
cement, or stone, or even wooden posts being suffi- 
cient; altho if posts are used they should be 
ereosoted. The fireplace, of course, has a solid 
foundation, and because of this fact the rest of the 
foundation should go to solid soil so that there will 
be no trouble due to its sinking and throwing the 
building out of plumb with the fireplace or with 
itself, 
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The architect’s estimate is that this cottage can 
be built for about $1,890 complete at present costs 
of material and labor. 





WILL REVISE ANTI-SHINGLE ORDINANCE 


INDIANAPOLIS, IND., June 16.—There is consider- 
able agitation over the proposed anti-wooden shin- 
gle ordinance which the fire marshal is endeavoring 
to put thru the common council. Lumber and 
building supply dealers and the carpenters’ union 
are opposed to the ordinance, and representatives 
of both express the belief that wooden shingles 
are not as great a fire hazard as the ordinance 
would indicate and urge the committee to report 
the bill unfavorably. 

The committee witnessed a fire test of shingles at 
the Maas-Neimeyer lumber mill. Asphait, new 
wooden and old wooden shingles, the latter coated 
with fire retardent paint, were subjected to fire 
to demonstrate the length of time it takes to burn 
thru shingles. The committee made an unfa- 
vorable report on the ordinance as it now stands, 
and a new ordinance will be drafted which it is be- 
lieved will be more favorable to the wooden shingle. 

During last week shingles have dropped from 
40 to 50 cents per thousand; clears are now quoted 
at $5.80. It is believed that with the specification 
that shingles be put on tight the wooden shingle 
will be allowed to remain, 





Almost any carpenter would 
undertake to construct this 
building merely from _ the 
sketches here shown. It would 
probably be found, however, 
that before he got thru with the 
job he would have wasted more 
time and material than is rep- 
resented by the cost of $1.50 
for the working plans. There 
are seven sheets of these, in- 
cluding the foundation layout, 
four perspectives, floor plan, 
wall section etc. No inside ele- 
vation of the fireplace is shown, 
but as the outside elevation 
shows that it is carried up in 
full width to the plate before 
being narrowed down for the 
chimney it would not carry a 
mantel shelf.unless this is built 
projecting from the face of the 
stonework. 

The price of $1.50 includes the 
working blueprints, bill of mate- 
rials and specifications—in s0 
far as specifications are really 
necessary for so simple a job. 
Cuts from the illustrations here 
shown, of considerably reduced 
size, will be furnished for $1.50. 











SUMMER COTTAGE, PLAN No. 119, DESIGNED FOR AMERICAN LUMBERMAN BY CHARLES EDGAR BATES, ARCHITECT 
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Some Cities’ Activities in (Constructing Community Houses 


THE SECRETARY of the Woonsocket (R. I.) Chamber of Commerce 
recently mailed to each member of the organization a questionnaire 
designed to afford the basis for a schedule of activities during the 
coming year. Questions asked dealt with municipal topics and 
other subjects of current interest. Of the 222 replies received 198 
considered the clean up campaign a most vital question, and 195 
members deemed the soldiers’ memorial most important. Milk 
supply was next, with 189 voting that this problem demanded im- 
mediate attention. Highway improvement followed, with 187 
votes. Americanization came next with 185 and community spirit 
and team work came close behind, with 184 votes. 


* * * 
Ropert O’CALLAGHAN, of the O C Lumber Co., Norway, Mich., 
writes: ‘‘We would feel very 


men. This building will contain a swimming pool, billiard halls, 
bowling alleys and everything else to make it comfortable in the 
way of aclub house. Besides these two factories we have eight or 
ten other good factories here, and it would seem the better part of 
judgment for these factories to go together and put up a community 
house for their men, in the cost and enjoyment of which we could 
all join. Therefore these are my reasons for thinking that a com- 
munity house will be put up here before many years.’’ 
* * * 

M. S. Rupisiu, secretary and treasurer of the Niles Lumber Co., 
Niles, Mich., writes as follows regarding the way in which the needs 
of his community are met: ‘‘In reply to your inquiry we will say 
that our community does not have what might be termed under 

this idea a community house in 





proud if we could tell of Nor- 


just the capacity as used in 
Brimfield. However, we have 


way’s community house, for it is 
something we need, but as yet 
there has not been a movement in 
that direction. The people of 
Brimfield are surely deserving of 
the heartiest congratulations. 
Hoping that pretty soon we may 
have a community house plan, 
we remain’’ ete. 
* ¢ @ 

A. H. Hoicoms, of Holcomb 
Bros., Sycamore, IIl., writes: 
‘‘This town is very much inter- 
ested in community houses, but 
has been utterly unable to get the 
first move started because we are 
unable to find anything like what 
we want or to get any plans de- 
veloped on what we require or 
any precedent to guide us, altho 
we have been looking all over the 
country for some time. We are 
at the talking stage, but can not 
get anywhere because of nothing 
definite or concrete to work on.’’ 

* * * 


From PorrsmoutH, OH8IO, 
comes the following from the H. 
Leet Lumber Co.: ‘‘The com- 
munity house proposition is now 
being discussed by the proper au- 
thorities. However, as the mat- 
ter is in its infancy it is prac- 
tically impossible to give you any 
information regarding it at this 
time. We will keep in touch 
with the proper authorities and 
advise you from time to time as 
the matter progresses.”’ 

* * 


Wu A. Cavin, of Sturgis, 





The Community House 


In the modern view a community comprises the people within a. 
town and those in the adjoining territory who look to the merchants 
of the town to supply them with merchandise, to the churches of 
the town for their religious instruction, to the town’s places of 
amusement for entertainment, and, it may be, to the schools of the 
town for at least the higher education of their children. The town 
really is the community center from which radiate and toward 
which concentrate all the influences that give character to the com- 
munity. 

Likely enough, the necessities of commerce, the needs of educa- 
tion and of religious instruction as well as the demands for amuse- 
ment of themselves bring about something of unity and common 
policy in a community; but the same end is better served and the 
general welfare is more satisfactorily promoted when special facili- 
ties are provided to bring the people together frequently to con- 
sider, discuss and debate matters of community concern. 

Public school buildings, town halls, churches and other public or 
semi-public buildings commonly have been utilized for community 
assembling places; and when they are ample in size for the purpose 
and deemed sufficiently public in character to be freely used by all 
they serve as community centers. But the needs of modern com- 
munity life are not met by a mere hall or auditorium; the modern 
community center must be a place of common resort; a rest room, a 
comfort room; it must have an assembly room with seating capacity 
for the largest gathering likely to assemble; it must have a stage for 
theatrical performances, as well as a dining room and kitchen for 
community dinners. It should have a screen and a fire-proof room 
for moving picture machines, and the floor should be suitable for 
community balls. Other public buildings may have one or many of 
these facilities, but unless they belong to the whole community they 
can not be used for all the purposes here enumerated. 

There has long been interest in such community halls as described, 
and some communities have had them for years; but the return of 
the soldiers from the army has emphasized the need of such a hall 
in every community, and interest in the subject is widespread. 
Hundreds of communities are debating the question and many com- 
munity halls are sure to be built thruout the United States during 
the next few months, With a view of enabling its readers to gage 
public sentiment on the question the AMERICAN LUMBERMAN 
has compiled the information shown on this page. Doubtless hun- 
dreds of other communities are interested. It is hoped that the pub- 
licity here given will interest more lumbermen in this movement, 
which is of so great moment especially to the rural communities. 








in this little city what we 
call our Niles Club Building, 
which has been in use for the last 
five or six years, and in which we 
hold a great many of our smaller 
public meetings. This building is 
equipped with a small dining- 
room and kitchen, toilet rooms, 
shower bath, billiard and pool 
room, card room and a general 
lobby or lounging room; also has 
a small room in which we later 
expect to establish a small gym- 
nasium, which is at the present 
time not equipped. We find this 
building to be a great assistance 
to all the public and professional 
men, nearly all of whom are 
members of this club. In the 
winter time we have what we call 
our grate fire talks by some 
prominent citizen or outside 
party about twice a month. 
Usually all public committee 
meetings and general new ideas 
of the city are hatched and fos- 
tered at these meetings and we 
feel the same has been a very 
great assistance and a good, clean 
place for recreation and enter- 
tainment for business and pro- 
fessional men. We are not sure 
that we have answered your ques- 
tion regarding this, but merely 
giving you the only thing which 
we have that might be similar to 
a community house. We believe 
that every community should 
have some such place of meeting. 
We are very glad to note your 
development along this line.’’ 
* * * 


Mich., says: ‘‘ Would say that quite an agitation was started here 
during the winter in behalf of a community house for Sturgis, but 
it has not come to a head as yet. I believe, however, that such a 
building will be put up in Sturgis before very long. There is a 
great deal of talk here of the need of such a building and it would 
be an especially good thing for this town, as Sturgis is a factory 
town, employing in its factories somewhere between 1,500 and 2,000 
men and women. As you, of course, are aware, it is now necessary 
for a successful manufacturer to do something in a social way for 
his men. One of our factories here has one of the most beautiful 
and sanitary club rooms that I have ever seen. In fact, the Detroit 
Wholesale Merchants’ Bureau, consisting of twenty-five people, 
was here this week and we gave them a dinner in these club rooms 
and they thought it was the most beautiful club room they had ever 
seen. I know there isn’t anything'more gorgeous in the city of 
Detroit. These club rooms consist of bowling alleys, dance floor, 
card tables, reading rooms, baths, dressing rooms and toilet rooms 
for both men and women, kitchen, dining room, cloak rooms and 
everything necessary for a club house. One of our other factories 
has the plans drawn for even a more gorgeous club room for its 


Grorcr S. Haearn, agent for the Joyce Lumber Co., at Kingsley, 
Iowa, writes: ‘‘At the time this movement was started we heard 
some talk of a community building, but I rather think there was lit- 
tle encouragement given to this. However, we thank you for your 
suggestions on this line and we are turning your reprint of the 


iy aaa Way’ over to the mayor of our city for his considera- 
ion.’’ 
. * * * 

Wis B. Dyz, general manager of Thomas J. Dye & Son, Ko- 
komo, Ind., writes: ‘‘Regarding the building of a community 
house, will state that here in Kokomo we have a very fine high 
school building with auditorium that will seat about 1,500 people, 
with stage and all necessary equipment, and all of our community 
affairs are held in the high school building, which has proved very 
satisfactory. For committee rooms we use the various offices and 
study rooms that are located about the building. For the com- 
munity meetings in the different wards of the city or individual 
ward purposes they use the assembly room in the grade building, 
which has proved satisfactory. At the first meeting of the board 
of directors and Chamber of Commerce I will take up the reprints 
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of the AMERICAN LUMBERMAN and show the other fellows what the 
towns are doing in the middle West, and if we feel there is any- 
thing we could do I will be very glad indeed to keep you posted as 
to our movement.’’ 

* * *# 

THE VILLAGE of Port Edwards, Wis., has voted $25,000 to erect 
a community building which is to include a public gymnasium. 

* * * 

IN A RECENT letter the Stephenson-Browne Lumber Co., of Chick- 
asha, Okla., says: ‘‘With reference to a community house will 
say we have discussed this subject at different times before our 
civic organizations, but so far have been unable to get the proposi- 
tion started, mainly for the reason that we expect to build a new 
court house here and along with it a large memorial building. How- 
ever, if this project does not carry, after that time we may get the 
other movement started.’’ 

* * # 

M. V. Wrieut, of the Wright Lumber Co., Arkadelphia, Ark., 
writes that tho there is no community building in that place and 
no movement has been started for one, the article in the AMERICAN 
LUMBERMAN interested him and it may lead to some action if suffi- 
cient interest can be aroused. 

* * @ 

E. M. Oerrincer, of the Oettinger Lumber Co., Greensboro, 
N. C., writes that a court house in process of erection in that com- 
munity will contain facilities for taking care of the country folks. 

* * *# 


A. Wetter, president of the Farmers’ Bank, Dunbar, Neb., 
writes as follows: ‘‘ Yes, we are at it, to build a community house, 
but ours will be a hotel. We need one badly. We have about 300 
inhabitants and have raised $9,000. We should have $20,000 before 
we start, and think we could raise it if we go at it in the right way.’’ 

* * * 

L. B. New, secretary and treasurer of the Neill Lumber Co., 
Greeley, Colo., writes as follows: ‘‘In regard to community house 
will say that there is a committee appointed in our city to look into 
this matter and they are contemplating the erection of a building 
to cost about $150,000 and you might communicate with Harvey D. 
Parker, who is chairman of this committee. We are turning over to 
him the letter etc. which you sent us.”’ 

: * * * 


At Miuupury, Mass., interest in the building of a community 
house has been aroused by G. 8S. Dunham, a representative of the 
United States Government, who has been calling on prominent 
citizens in the hope of interesting them in the project. According 
to the latest report no positive action had been taken in the matter, 
tho it was being considered by the directors of the Board of Trade. 

* * * 


THE civic division of the Bristol (Conn.) Chamber of Commerce 
has appointed a committee of four representative citizens to present 
to the city council a resolution adopted by that division with refer- 
ence to a memorial building proposed for Bristol. The division also 
recommended that the directors of the community club hold a pub- 
lic meeting in the city court room for the purpose of presenting to 
the people of Bristol the division’s plans for the community build- 
_ * * * 

THE SCHOOL directors of the Freshwater district, Eureka, Calif., 
have decided to codperate with the community in forwarding the 
project of erecting a community building on the school grounds, to 
be used as a center for all community activities as well as a gym- 
nasium for the school. 

* * * 

Quincy, ILL., is to have a new community park. The place is 
small, but it has hitherto been a dumping ground for rubbish and 
an eyesore to a residence district otherwise one of the most attractive 
in the city. Thirty-five property owners formed an association 
and bought and improved the land, which will contain a tennis 
court, together with playground apparatus, and will be in fact a 
recreation resort for the neighborhood. 

** @ 


From F. M. Hartiey, manager of the Ives-Hartley Lumber Co., | 


Baldwin, Kan., comes the following interesting letter describing 
activities in his community: ‘‘Baldwin has a community club, 
which has been in operation for several years and with which I 
had a little to do in getting organized and was its first president. 
We do not hold regular meetings, but meet only on call of the 
president when there is some matter to be taken up and put thru. 
We use the council rooms for these sessions unless we have a dinner 
(of which we have held a good many), when we use the hotel dining 
room. We usually time the affair so that the transient trade is out of 
the dining room, and we occupy the room as late as we please after 
the meal is served. Any one can be a member of the community 
club who contributes to any public enterprise, like a Fourth of July 
celebration, or our annual spring opening, reception to returning 


soldiers or any public function ; in fact, he becomes a member by so 
contributing. The farmers’ institute is held each year for two 
days here, and it has been a custom for some time for the business 
men of the town to entertain the farmers at the noon hour luncheon 
one day and the farmers and their wives to entertain the townsmen 
and their wives the second day. This affair is a distinctly com- 
munity affair and is a large success. These meetings and dinners 
are held in the social rooms of the First Methodist church, where, 
by the way, many other gatherings of interest to the people locally, 
other than religious, are often held. The church welcomes these 
meetings gladly and its spacious rooms are a decided factor in mak- 
ing them a success. In addition to the places of meeting mentioned 
above, we have the buildings of the college at the disposal of organ- 
izations where large crowds are expected; like, for instance, the 
reception to the soldier boys who have just returned from over- 
seas. The president of Baker University, Dr. S. A. Lough, is a 
man of large vision and greatly interested in community develop- 
ment, and can always be depended on to lend the resources of the 
college at any time when they are needed. For these reasons we 
are not in need of a special community building just yet, but we 
are developing the spirit just the same.”’ 
e* * @ 


SavannaB, Mo., recently held’a special election to vote a bond 
issue of $18,000 for building a gymnasium and making other im- 
provements to school houses. One reason given for favoring the 
bond issue was that Savannah had no auditorium adequate for the 
accommodation of crowds at commencements or other unusual per- 
formances. Evidently those favoring the improvement aim to 
make the gymnasium not only an auditorium but a community cen- 
ter for Savannah. 

* * * 

Tue SranparpD Oil Co. of Indiana will erect at its refinery, lo- 
eated at Whiting, Ind., what it is said will be the finest community 
house ever constructed in a city of that size. Contracts have been 
closed for the construction, which will oceupy a tract of land a block 
long and 125 feet deep. 

* * 

COMMUNITY HOUSES in all sections of Philadelphia were advo- 
eated by Franklin Spencer Edmonds in an address before the City 
Club of Philadelphia. Mr. Edmonds had eighteen months’ expe- 
rience as Y. M. C. A. director of the ‘‘leave areas’’ in France, 
where he provided recreation and amusements for American dough- 
boys on a large scale. ‘‘One of the great social needs of the future 
is proper recreation for grown-ups,’’ he said. With the going of 
the saloon, which he termed the poor man’s club, the speaker said 
the community house becomes of paramount importance. 

* * * 


AT A MEETING of the Business Men’s Club, Lawton, Okla., Tom 
Powell, supervisor of the Hospitality House, strongly advocated a 
permanent community house for Lawton. The school board, he 
said, is going to take over the building occupied by the War Camp 
Community service and that work will be discontinued unless the 
people of Lawton erect a permanent building. A committee was 
appointed to work with Mr. Powell for arranging to secure plans 
for such a building. The proposal had the unanimous approval 
of the elub. 


AT THE OPEN forum held in the Chamber of Commerce, Paterson, 
N. J., lately, Miss M. E. Wyckoff in an address urged that New 
Jersey laws be so amended as to permit innocent pleasures on Sun- 
day, making a strong plea for Sunday ‘‘movies’’ and a community 
house for the benefit of the working people of the city. 


* * * 


Ar MANistIQuE, Mich., the Methodists plan to build a com- 
munity church that will include reading rooms, rest rooms, gym- 
nasium and perhaps a swimming pool. The cost will be appor- 
tioned between the church in Manistique and the Centenary fund 
now being raised. The swimming pool will be financed by public 
subscriptions. It is the intention to throw the building open to all 
persons, regardless of religious affiliations. 

* * 


At A MEETING of the Bellefonte (Del.) Boosters’ Club, recently, 
more than $1,000 was subscribed to a fund for constructing a com- 
munity house. Surveyors are making their surveys and it is hoped 
that ground soon will be broken for the structure. 

* * * 


A coMmirteE of the Waterloo (N. Y.) Business Men’s Association 
appointed to recommend a suitable memorial to soldiers and sailors 
in the late war has reported thru its committee in favor of erecting 
a community central hall. The committee found a suitable site 
that can be bought for $6,000 and its recommendation calls for a 
modern structure with quarters for fire department, recreation 
and dining halls, baths and a hall suitable for public gatherings. 
The report also recommended suitable tablets on the walls in honor 
of those who had served in the war. 
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REALM OF THE RETAILER 


Progress Marks the Nebraskan Corn Belt—Farm Waste of Good Machinery—The Detri- 
ment of Frequent Price Advances—The Spread of Remodeling 


Several miles have passed under the Realm 
since last we gathered on the Greatest Journal’s 
back porch for a little talk. At that time, if we 
remember rightly, we were in Wichita, Kan.— 
down among the wheat fields and the oil wells. 
Leaving there we journeyed to Chicago; stop- 

ing off for a little visit with Uncle Pete Langan, 
n Cairo. We have to see Uncle Pete every so 
often and get one of his square lead pencils and 
see how Cairo is treating him. He is full of 
enthusiasm for his town, situated on the point of 
Illinois between the Mississippi and the Ohio, and 
he took me all around thru the rain and intro- 
duced me to men who could explain how Cairo 
had an assured future as a great distributing 
point. It seems that the Mississippi never 
freezes south of Cairo, so the city is always in 
touch with the Seven Seas by virtue of its own 
water route. It seems also that many railroads 
go thru Cairo, putting it in rail touch with all of 
the central West and in fact with the whole 
country. Uncle Pete was at great pains to 
explain all this to me, and while I was interested 
in all he had to say about Cairo I was even more 
interested in him. He doesn’t look any older 
than he did when I first met him, ever so long ago. 
In fact, I think Uncle Pete is of the same stock 
as the traditional Mississippi River pilots who 
were never known to get old and who are sup- 
posed still to be cruising up and down some un- 
frequented bayous. If this be the case it seems 
reasonable to guess that 100 years from now 
Uncle Pete will still be nursing a planing mill 
and a lumber yard in the back country of tradi- 
tion, being good to his employees and boosting 
his tewn as the best place in all the realm of 
fancy to live and get rich. 

But at the present writing we are not so very 
near to Cairo. Arrived at Chicago we had a re- 
union with the good little jitney that carried us 
around a bit last summer and that reposed in a 
Chicago garage while we were struggling with 
our tour of duty in the army. Personally we 
never felt that as a soldier we would strike much 
terror or confusion into the ranks of the enemy, 
but at the time we asked for voluntary induction 
it looked as tho the little old war was going to 
last for a long spell and it seemed plausible that 
Uncle Sam in his need for soldiers might take a 
chance on almost any kind of material. Sure 
enough, he took us on, but hardly had we gotten 
to camp and became plentifully afflicted with 
Charley horses and had learned to salute the 
Looies as tho we had the string halt, when the 
war up and bogged down. Uncle Sam then looked 
over our outfit and told us we could either finish 
our period of training and be commissioned in 
the reserve or else be mustered out at once as 
buck privates. Since the war seemed definitely 
done I personally chose the latter; getting out in 
time to chase after eight or ten conventions. 


In the Opulent Corn Belt 


But all this is introductory to the fact that 
following the reunion with the jitney in the late 
spring we loaded in our Yankee typewriter and 
our better half and started westward, following 
the course of empire in general and the Lincoln 
highway in particular. At the present moment 
we are in Fremont, Neb., named, presumably, 
after Gen. John C. Fremont, the Pathfinder. 

The trip out was highly interesting. The 
highway leads along thru one of the richest agri- 
cultural sections in the country and probably one 
of the richest in the world. I have been familiar 
with this corn belt country for so long it is hard 
to see its striking qualities as a stranger would. 
The corn belt isn’t advertised much; it doesn’t 
have to be. You will notice that anything which 
is established and of proved value is taken for 
granted, while the new thing is introduced with a 
brass band. This is as it should be; for if we 
didn’t get introduced to any new things or ideas 
progress would be at an end. And advertising 
has this quality, that it kills off the unworthy 
thing and boosts the worthy. Isn’t it the truth? 
A new kind of automobile tire or a new kind of 
mineral water or any other thing that is adver- 
tised highly attracts a large amount of attention. 
Once that has been accomplished the advertising 
agent can do no more, The rest is up to the arti- 
cle. If it has worth it plays up to its advance 
notices and becomes established in popularity; 
if it has not it goes down like a house of cards 
and the place thereof knows it no more. 








No doubt the corn belt could do a lot of things 
in the way of improvement. In fact, the Realm 
could point out a number that would add to the 
worth and attractiveness of the wealthy central 
West. Leave all that stuff to a newspaper man; 
for thinking of things is his specialty, and he 
isn’t personally inconvenienced by having to pay 
for any of them. But allowing for normal im- 
provements that must go on in every normal 
community, the visitor to the corn belt will 
surely be impressed by the fact that here is a 
place that has arrived. He will look across the 
rolling landscape and see half a dozen or more 
homesteads; groups of substantial and often at- 
tractive buildings, evidences of prosperity and 
thrift. He will see fields under cultivation. There 
will be small grain and alfalfa and timothy and 
clover and the ever present corn field. Corn 
fields everywhere, evidences of the certainty 
which the farmer feels when he thinks of the end 
of the year and the interest on the mortgage. 
Corn fields plus hog lots make a combination be- 
fore which a mortgage has hardly a chance. Of 
waste land he will see little or none. 

One time in a mountainous State I asked one 
of the natives who was sitting on a splint-bot- 
tomed chair in front of the general store if his 
neighborhood was any good for farming. As I 
looked about I could see nothing but rough moun- 
tain sides, rocks, woods and other picturesque 
scenery. He assured me earnestly that for farm- 
ing purposes the county could hardly be excelled 
in all the United States. Later I learned that 
about one acre out of every twenty in the county 
was tillable, and those mountain people managed 
to farm land that a prairie farmer would think 
a cat could hardly climb over. Most likely no 
more than one acre out of fifty would compare 
with the general run of corn belt land; while in 
the corn belt a farm of 160 acres with five acres 
that is not tillable is considered poor. An 80- 
acre farm with a creek too deep to be driven thru 
with farm tools is looked upon with suspicion as 
a sort of bum among sober and industrious farms. 


A Lamentable Waste of Property 


It is only when a person looks closely that he 
sees things that are not as they should be to 
please him. Perhaps it is little short of funny 
to speak of this section of the country as old 
when the generation before this one was the pio- 
neer outfit. But such things are relative. We 
are told that in western Europe there are farms 
that have been under cultivation for fifteen cen- 
turies, while farming in China is much older than 
that. In comparison with these sections the 50 
or 75 years of the middle West seems hardly more 
than a long summer afternoon. On the other 
hand, when it is compared with the five or ten 
years of certain parts of the Southwest it be- 
comes a venerable age. With age have come pros- 
perity and stability, and with stability have come 
certain habits not easily broken that are a drag 
on the quality of farm life as well as upon true 
thrift. The first that comes to mind is one often 
spoken of in these columns—the wonderful lack 
of machine sheds. Truly, it is unbelievable the 
carelessness with which valuable machinery is 
treated. Some farms are not disfigured by ma- 




















“Uncle Sam might take on almost any kind” 


chines rusting down in the fields where they hap- 
pened to be used last or rusting down with equal 
facility in the open spaces of a barn lot, but 
these farms seemed to be in the minority. In 
place after place I saw the depressing sight of 
hay loaders standing out in meadows with the 
young grass growing up thru the rakes. Evi- 
dently these tools that suffer especially from 
exposure had been out all winter. There were 
few tools except perhaps tractors that were not 
to be seen rusting down without care—corn 
planters, plows, harrows, drills, binders, thresh- 
ing machines, mowers, corn shellers, gas engines; 
in fact, the whole list. 

This is hard to understand. It can not be pure 
laziness, because utterly shiftless men would 
hardly have the gumption to get the machines in 
the first place. I suppose it is energy that has 
no lasting quality, like the good seed that fell on 
stony ground. When a person tries to think of 
the amount of money wasted and the amount of 
workmanship and material in the machines them- 
selves going for nothing for the lack of sheds 
and the will to keep the tools in them it staggers 
the imagination. It is not for lack of knowledge 
that the farmers continue this shiftless practice, 
for I grew up on a farm where machines were 
shedded when not in use and were kept in the top 
of repair at all times. One of our neighbors 
owned a binder that gave the best of service for 
twenty years with but a single set of canvases, 
while another neighbor threw away a binder at 
the end of three years because it wouldn’t work. 
The second man left the canvases in the machine 
at night and during rains and, during the last 
winter, he left them in all winter out in the 
field. In coming thru Illinois and Iowa and 
Nebraska we saw platoons of farm tools standing 
in open barn lots and lonely outposts of single 
machines in open fields on all kinds of farms, 
big and little, well improved and badly improved. 
I suppose the money that goes to waste in this 
way wouldn’t pay the interest on the national 
debt, nor would it pay off all the farm mortgages; 
but we have a rather firmly rooted opinion that 
it amounts to a good deal more than all the sabot- 
age and other wilful destruction accomplished in 
our country by the enemies of society. We get 
enraged at the Reds when they burn a mill or 
blow up a bridge in some part of the United 
States, but we don’t even get excited over a 
greater and equally senseless waste of property 
when it rusts down in the open for the lack of a 
very little care, 

We don’t expect the Government to supply 
backbones for us. We don’t ask that any legis- 
lative action be taken looking toward the con- 
servation of farm machines. But it seems strange 
that farmers themselves don’t do something in 
an organized way to spread the propaganda of 
machine sheds. Lumber dealers do a good deal. 
They advertise the value of machine sheds, and 
they talk machine sheds to their customers. But 
they are in business to make a bit of money for 
themselves, so they can hardly afford to make 
unprofitable investments in machine-shed adver- 
tising. They have to pay attention to those 
things which will further their own interests a 
little, but when that is done they go ahead and 
do what they can to further the interests of their 
community. But farmers are the ones who stand 
to lose actual money by neglecting a thing that 
is so glaring it must yell at them every time they 
pass a disc or a seeder standing unsheltered in 
the barn lot. They have complained bitterly at 
the rapid advance in the price of machinery. A 
small investment in.an adequate shed will cut 
their machinery costs to a point where present 
prices will not hurt them. It is up to the farmer 
first and to the lumber dealer second. 


Shiftlessness and Inconsideration 


Another thing that is very evident on at least 
four farms out of five is the lack of general plan- 
ning of the layout of buildings and lots. This is 
something that is hard to remedy on a farm that 
already has its buildings in the wrong places, for 
they are hard to move. Generally they are not so 
hard to move as the farmer is. He has become 
used to them and he continues to struggle along 
with them. That they make work hard and do 
not offer adequate shelter is something he can’t 
be brought to see; not to the point of making 
much of an effort to change them. But without 
much doubt the matter of farm planning will 
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become more and more important. At present it 
hasn’t gone much beyond the agricultural experi- 
ment stations, but there are said to be some 
rather definite principles worked out that will 
help a man to plan his farm for efficiency and 
expansion. This is something a lumber retailer 
ought to look into. Or if he doesn’t care to 
make himself familiar with it he ought to see 
what the county agent knows about it. If the 
agent knows nothing about it he should be urged 
to learn in order that farmers could be sent to 
him for practical advice. 

It is never safe to pass judgment on a man 
as careless of his wife’s comfort and welfare be- 
cause he has a fine new barn and a little old dump 
of a house. Few of us have money enough to do 
all we want to do at one stroke. We achieve our 
dreams one at a time. It may be the family has 
decided that the barn should come first; that it 
will earn the house, while very seldom does a 
house earn a barn. But sometimes a person is 
inclined to be skeptical about the sincerity of 
such reasoning; especially when one sees great 
groups of barns and a little house that is incon- 
venient out of all reason. Farm life ought to be 
more than the amassing of money at the expense 
of cramped souls. It may be a little hard to 
reduce these things to a business basis, but a 
number of agencies, including farm journals and 
general magazines, are assisting. The dealers if 
they want to can make a pretty fair effort toward 
a practical approach thru the avenue of farm- 
steads that are good to look at, that will com- 
mand the pride of their owners and the emulation 
of their neighbors. There is a real need for it. 
Ask any person who has driven thru the corn belt. 

But we are not disposed to be critical. Changes 
have come so rapidly in the last few years that we 
feel it is only reasonable to allow a little more 
time for the new ideas to soak in. If we could 
ask three things for the corn belt, tho, we be- 
lieve they would be a sharp decrease in tenantry, 











“ ‘Knee deep in June’” 


a more efficient and artistic planning of farm 
building groups, and improved roads. 

There is plenty of good nature and good will 
as well as prosperity in the corn belt. Farmers 
nod good naturedly as the little car rolls by, and 
family groups are to be seen in the fat little towns 
starting home in big machines, handing sacks of 
candy around and laughing among themselves 
as happy as a boy with a dog. Tractors are to 
be seen as well as 4-, 6- and 8-horse teams work- 
ing away in the rich black soil. Cattle stand 
around ‘‘knee deep in June,’’ languidly switch- 
ing flies off their round flanks; but we must hurry 
back to the business of selling lumber before we 
run off into spavined poetry. 


Evolution From Pioneer Days 

There is Fremont, Neb., the town we mentioned 
a little time ago; a city of perhaps 12,000, rich and 
good looking. ‘‘You must say something nice 
about Fremont,’’ remarked my traveling com- 
panion as we rode around in the little machine 
and looked at the shady residence streets with 
their smart, comfortable looking houses. With 
a right good will! It has changed since the days 
when the old Oregon train with its ox wagons 
and pack trains was the only means of contact 
with the outside world. The old ’Forty-niners 
‘jumped off’? at Omaha and by the time they 
reached Fremont they had a watchful eye peeled 
for the kalsomined native who harbored a covet- 
ousness for pale-face scalps. We personally have 
no very definite idea of what the place looked 
like in Gen. Fremont’s time, but we guess that 
had the general been entertained at the handsome 
Pathfinder Hotel, named after him, he would have 





fired his help and settled down for keeps. There 
could hardly have been an inn in the whole world 
in his time to compare with it in comfort, and in 
our time when we are accustomed to luxurious 
and comfortable hostelries the Pathfinder lingers 
long and pleasantly in the recollections of the 
traveler. 


Efficiency Where Competition Flourishes 


In the office of the Melick Lumber & Coal Co., 
operated by Joshua J. Melick and John H. Melick, 
I was told that farmers’ codperative companies 
are numerous in Nebraska. Some of them, includ- 
ing, I believe, the one in Fremont, do not attempt 
to handle lumber. Some of them do. Usually 
such a society will operate a grain elevator, a 
creamery, a farm machinery store and so on. 
Just how this competition affects regular lumber 
Tealers I do not know. I presume it varies ac- 
cording to the efficiency of the farm yards; but 
the curious part of this situation is the fact that 
this coéperative competition is most disastrous 
where the farmer yards are least efficient. If 
they are run on a sound basis they can not under- 
sell the efficient regular dealer, and in that case 
their advantage lies mostly in the fact that they 
draw the trade of the stockholders. If there are 
many of these stockholders this one item will cut 
into the regular dealer’s trade. If they are in- 
efficient they undersell the regular dealer but 
eventually go broke. But going broke in this 
manner is painful all around, to competitors as 
well as to the failing yards. 

The Melick company has a nice office and yard 
and reports a splendid trade, even better than 
it had been looking for; and I find that all corn- 
belt dealers have had their expectations pretty 
high for this year’s business. They can’t see 
anything else, except in those places where a local 
calamity has stopped improvement. The corn 
belt is full of money and it is full of people who 
while thrifty enough believe in putting money 
to work. 


Influences of Soaring Prices 


The only dark spot on the horizon just now is 
the rapid advance in wholesale prices. I don’t 
think I’ve talked to a single dealer who has not 
mentioned it. Many of them feel that lumber is 
going too high; that any further advance will be 
the immediate cause of a heavy shift to substi- 
tutes and to ready-cut houses. They can’t believe 
that either of these things will benefit the manu- 
facturer, and they know that either one if carried 
far enough will mean ruin or at the least a heavy 
cut in income for the retailer. Other retailers 
think that prices are not necessarily too high 
but that they are being advanced too rapidly. 
Once the new prices are established the retailer 
can eventually get his customers to accept them; 
but when he is compelled to make a substantial 
advance in prices every week or so he has small 
confidence in the patience and cheerfulness of 
the buying public. This skyrocketing of prices is 
about the only thing that is giving the mid- 
western retailer any uneasiness. 

A. R. Thomas, of the Nye-Schneider-Fowler 
Co., commented on these ascending prices. His 
company is a line-yard concern with probably 
100 branch yards. 

‘*Prices are going up so fast it’s almost a 
joke,’’ he remarked. ‘‘Retailers have to make 
the best of it, for we have mighty little, after all, 
to do with making prices that the consumer pays. 
We have to pay whatever the wholesaler or manu- 
facturer asks and then add our little profit to it. 
These advancing prices are pretty hard on the 
town dweller, the salaried man, but the farmer 
ought not to complain. Look at the prices he is 
getting, and look at the crops he’s been raising. 
The prospect for wheat was never better, and the 
price it will bring this fall is attractive, to say 
the least. It’s odd the way people blame the 
advancing cost of building on the high price of 
lumber. But a house will have from 20,000 to 
30,000 feet of lumber in it, which at an increase 
of $10 a thousand means an additional cost on 
the house for lumber of $200 to $300; while the 
house itself will cost a couple of thousand or so 
more than it did before lumber advanced. 


Beating the Fire Menace 


**A good many years ago Mr. Saley wrote an 
article about one of our yards. The thing that 
caught his eye was our protection against fire. 
Fire is a continuing menace to lumber yards, of 
course, and we think that the best protection is 
none too good. Our favorite fire-fighting device 
is water kept in barrels that are placed at regular 
intervals. We use salt water. A solution of salt 
not only keeps water free of scum and other like 
filth but it is much more effective in fighting fire 
than is water without salt. The insurance people say 
that a pail of water skilfully thrown on to a 
fire when it first starts is worth barrels of water 
thrown on by a fire company after the blaze has 











“Having its appendia out” 


been well started. I believe a pail of salt water 
is worth a barrel of fresh water. When thrown 
on a blaze it seems to form a heavy gas that 
spreads low over the flames and smothers them. 
We insist on fire protection in all our yards, and 
we have a regular system which must be followed 
in all the yards. 

‘*Our branches are mostly in Nebraska, tho a 
number are in adjoining States. Trade is starting 
satisfactorily, tho some points are reporting pro- 
portionately better sales than others. But this 
is the way it happens every year. In my opinion 
there is a splendid prospect for trade.’’ 


The Trend of Remodeling 


This opinion was echoed by Nels M. Johnson, 
of Johnson & Cheney. One feature spoken of by 
Mr. Johnson was the large amount of remodeling 
in progress, tho he was inclined to believe that 
last year saw more old buildings made over than 
this will. This is easily understood. After a 
long period during which economy seemed advis- 
able houses began to be a bit shabby and lacking 
in comfort. Since it seemed unpatriotic and later 
on became contrary to law to build new houses 
attention naturally turned to remodeling. This 
remodeling, we are inclined to think, proved sat- 
isfactory. Just as we learned to have our shées 
reshingled and to have our pants narrowed down 
to fit the war bread our wives served us so enthu- 
siastically, we found that we could have a new 
seat and a pair of suspenders added to the old 
house, whereupon it looked as brisk and husky 
and handsome as a young Irishman going to the 
Donnybrook fair. 

Apparently the idea is sticking; for as we 
drove thru the country we saw unnumbered farm 
houses getting a new second story or an ‘‘L’’ 
on the rear or a sleeping porch or bigger windows 
or having its appendix out. The dear old things 
were fairly doing a jazz step into modern con- 
venience and improved appearance. It gave us 
a comfortable and satisfied feeling to see all 
this improvement, just as we like to see a middle 
aged couple who have lived a bit narrowly for 
the purpose of assuring a comfortable old age be- 
gin to blossom out modestly as their means will 
justify. Thousands of houses in these United 
States were built when house planning was not 
as well understood as it is now. Many, indeed 
most, of these houses could be made more at- 
tractive and comfortable by alterations that 
would not be prohibitive in cost. Think of the 
comfort this would bring to farm women. Think 
of the young folks whose opinion of farm life 
would be changed for the better. Think of the 
big balance of contentment and consequently of 
larger life and better citizenship that would fol- 
low. Every time I see a farm house being remod- 
eled I want to take my hat off to the person re- 
sponsible for this advancement. Perhaps it is a 
compromise; perhaps a new house should have 
been built. But in any event it marks an effort 
at progress, and progress of this kind marks the 
health of our country. A lumber dealer thinks of 
his profits, since no one else will do this for him; 
but in so far as he really assists in such achieve- 
ment he is entitled in his leisure moments to sit 
around and feel good. 





THe Forest Service is issuing two series of 
mimeographed bulletins which are of special inter- 
est to tourists or settlers in the vicinity of the na- 
tional forests of the West. One is a fishing bulletin 
which is issued weekly and reports the fishing con- 
ditions upon the principal streams in or near the 
national forest reserves in Oregon and Washington. 
The other series is devoted to conditions of high- 
way in the same territory. 
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Army Engineers Want Control of Public Works 


[By M. O. Leighton] 











The long expected response of the corps of en- 
gineers, U. 8. A., to the activities of the engineers, 
architects and constructors of the country looking 
toward the establishment of a national department 
of public works has been made. It is in the form 
of a bill designated 8. 1376, 66th Congress, first ses- 
sion, introduced into the Senate June 5, 1919, by 
Senator Ransdell of Louisiana. It may be in- 
ferred that this senator is not prepared to father 
the measure, for the customary legend at the head 
of the bill contains the additional words ‘‘by re- 
quest’’ after Senator Ransdell’s name. ; 

The bill is thirty-five pages long and contains 

‘twenty-nine sections. It proposes to create an 
‘¢ Auxiliary Engineer Corps’’ in the United States 
army for duty on works of public improvement—a, 
non-combative corps of engineers, which shall be 
‘under the command and direction of the chief 
of engineers, U.S.A. * ® * Its personnel shall 
be assigned by the chief of engineers to duties un- 
der his charge; specifically on river and harbor 
improvements, inland waterways, locks and canals, 
fortifications, embankments, levees, dykes, break- 
waters, piers, and in the supervision and in the 
construction of national highways and bridges, and 
to any other public work that shall be now or here- 
after assigned to the chief of engineers under the 
Wer Department. This organization shall also 
perform the duty of guarding and protecting all 
national public works.’’ 

Whether or not the foregoing language places the 
construction of national highways and bridges 
under the chief of engineers and thereby increases 
the authority of the engineer corps beyond that now 
conferred upon it is a question for the lawyers to 
determine. It may be observed, however, that, even 
if such authority is not specifically conferred, the 
language creates an ‘‘open sesame’’ and one is 
reminded of the ancient legend concerning the 
camel who received permission to place his nose in 
the tent. The bill is too long and comprehensive 
to be reviewed adequately here, but those who read 
it will have no question that it is the first step in 
the attempt, of which many of us have been aware, 
to militarize the public works functions of the Fed- 
eral Government. 


The Attitude of Engineers 

The engineers, architects and constructors’ con- 
ference on national public works took action at the 
recent Chicago meeting directly opposite in spirit 
and purport to that proposed under 8. 1376, There- 
fore the officers of this federation are in duty bound 
to oppose this bill. In order that the engineers, 
architects and constructors of the country may be 
informed concerning the first steps taken in oppo- 
sition the letter to the chairman of the Senate com- 
mittee on commerce, to which the bill has been 
referred, is reproduced below: 


Honorable Wesley L. Jones, Chairman Committee on 
Commerce, U. 8. Senate, Washington, D. C. 

My dear Senator Jones: On June 5 Senator Rans- 
dell introduced into the Senate, “by request,” a bill to 
create an auxiliary engineer corps in the United States 
army for duty on works of public improvement. It is 
numbered 8S, 1376 and has been referred to the com- 
mittee on commerce. 

I have the honor to pe chairman of a federation of 
societies with an aggregate membership of 105,000 
engineers, architects and constructors. This federa- 
tion, which is known as the “Engineers’, Architects’ 
and Constructors’ Conference on National Public 
Works,” is opposed to the provisions of the bill above 
named and at its convention in Chicago, April 23 to 
25, adopted a program contrary thereto in all respects. 

On behalf of the federation aforesaid I respect- 
fully request that when the committee on commerce 
designates 8S. 1376 for hearing said federation be given 
an opportunity to prepare and present its views. 

For more than forty years the engineers, architects 
and constructors of the United States have almost 
unanimously been advocating the consolidation of the 
engineering and construction work of the Government 
into a department of public works. The United States 
stands practically alone among the great and small 
nations of the world in that it has no such depart- 
ment. The matter has been considered and acted upon 
from time to time by various engineering societies 
thruout the country, but all efforts have heretofore 
been futile for two reasons: (a) the engineers, archi- 
tects and constructors of the country have given local 
and sporadic rather than united and continuous sup- 
port; (b) the'corps of engineers of the United States 
army has always been able to defeat any proposal that 
has thus far been advanced to Congress. The engineers, 
architects and constructors of the country are now 
united and they propose to present to Congress in the 
near future a well considered plan for a department of 
public works that will correct the present chaos in our 
national construction matters and achieve economy and 


efficiency. 
The Objection of Militarism 

I will not burden you now with a detailed state- 
ment of the reasons which, after more than forty 
years of mature consideration by well balanced men, 
prompt the forthcoming recommendations. With re- 
spect to S. 1376, we shall in due time endeavor to sub- 
stantiate our belief that there is no more sure, cer- 
tain and insidious way of accomplishing militarism in 
the United States than thru the militarization of our 
public works. Heretofore this militarization has ex- 
tended principally to the rivers and harbors opera- 


tions, with results that have repeatedly been charac- 
terized in a way not at all favorable to the corps of 
engineers. The Bill S. 1876 extends army control to 
public roads, bridges “and any other public work that 
be now or hereafter assigned.” This bill is merely a 
part of a very ambitious plan to place the army in the 
saddle over all engineering operations of the Govern- 
ment, 

The genesis of S. 1376 is well known. You will 
find attached hereto a sample of propaganda circulated 
among the civilian force of the corps of engineers thru 
the district office in New Orleans. It is hardly neces- 
sary to remind one as familiar with official army pro- 
cedure as yourself that no civilian attached to the 
corps of engineers would be so venturesome as to dis- 
tribute this amazing circular without “knowledge and 
consent” of headquarters at Washington. 

It is a very long way from the War Department to 
the Capitol if one goes via New Orleans. The en- 
gineers, architects and constructors of the country are 
coming to the doors of Congress very soon with a re- 
spectful petition which will be the result of forty years 
of the best engineering thought. But in so doing we 
shall remember the fundamental engineering axiom 
that a straight line is the shortest distance between 
two points. 

With best wishes, I remain yours very truly, 
(Signed) M. O. LEIGHTON, Chairman Engineers, 
Architects’ and Constructors’ Conference on National 

Public Works. 


Reference in the foregoing letter to organized 
propaganda will be made clear by the following 
reproduction of the circular sent out from the dis- 
trict office of the engineer corps at New Orleans: 


STRICTLY PERSONAL 


1. The purpose of this letter is to enlist all chief 
clerks in the U. 8S. Engineer Service in a “push” to 
shove a bill thru Congress for mobilizing an auxiliary 
engineer corps. A bill for this purpose was recently 
placed in the hands of Senator Joseph E. Ransdell 





engineer which you perform as inspector. The in- 
equality of grade and pay is apparent. 

5. As the honor men of West Point furnish the 
personnel of the army engineers, so shall the honor 
men of our schools and colleges furnish the personnel 
of all departments of office and field service, for the 
auxiliary engineer corps thru the 3-year training 
period. 

6. The district engineer is the commanding officer 
of the district and the contracting officer; with di- 
vision of duties under several departments each in 
charge of experienced assistants under him. 

7. The duties of custodian of property and dis- 
bursing officer will be divorced from the duties of dis- 
trict engineer, leaving the hands of the latter untied 
for strictly engineering duties. No corporation would 
think of merging the duties of chief engineer with those 
of treasurer or paymaster, 


Putting It Over 

8. Now, then, it is essential to watch progress at 
Washington. Essential to have the bill introduced in 
the coming session and essential to keep it going till 
passed. 

9. When you hear that the bill is introduced call on 
your congressman or senator for printed copy. 

10. Talk for such legislation—be enthusiastic over 
it—get your business friends to write letters request- 
ing the passage of the bill. Keep at it and don’t let 
it rest. It will take time to get the bill thru. 

11. It may be necessary to keep a man in Washing- 
ton under pay to “mark time” and keep a sharp look- 
out. All the engineering districts, I feel sure, will 
rally to the necessary financial assistance. 

12. If you are really interested send a_ self-ad- 
dressed envelope 34%4”x9” with 8-cent postage stamp 
affixed for copy of “Reasons Why an Auxiliary En- 
gineers Corps Should Be Mobilized at This Time.” Any 
further ‘dope’ desired will be furnished, but always 
send self-addressed stamped envelope. 

13. Later on, if you desire it, we will have the bill 
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The above illustration was taken at the operations of one of the units of the 20th Engineers in France. 
This unit was operating in the Vosges Mountains and the photograph shows the character of the 


timber in that section. 


Probably it is a trifle better than the average run. 





with a view to having it introduced by request at the 
coming session of Congress. This bill provides for a 
complete organization from top to bottom—non-com- 
bative with a military status and under the direction 
of the chief of engineers, U. S. Army, with the rank 
he now has—major general—and the division en- 
gineers with the rank of brigadier general, and the dis- 
trict engineers with rank of colonel; with provision 
for ranks for assistants below the district engineer. 
The corps is to be mobilized from the experienced men 
of all classes in the office and field now in the service. 
Its duties are as now: construction, care of mainte- 
nance of public works; and national highways and 
bridges to be added. Let us talk about national good 
roads, absolutely necessary for the welfare and pros- 
perity of the nation. 


Features of an Auxiliary Corps 


2. The foundation of this organization rests solely 
upon merit in which the lowest paid man, if he is 
made of the right stuff, has a chance to make some- 
thing of himself. It is not a salary grab—nor does it 
provide any fat jobs. 


8. It provides for a 3-year practical training period 
for all who enter the service and who have had no 
previous engineer experience before a man can get 
into the permanent corps, unless he qualifies for a 
commission before that time. 


4. It provides graded pay in the various classes of 
the personnel, and also longevity pay of 5 percent in- 
crease for every three years’ service, for eight 3-year 
periods; besides the opportunity, if qualifications 
justify it, for promotion from class to class with 
higher pay in such class. It provides also for an 
efficiency board that shall pass upon the qualifications 
of the personnel ; so that justice is done to all men with 
reference to duties performed and rank and compen- 
sation, which any member of the corps is justly en- 
titled to. I may perform the same duties as junior 


cyclostyled. This work with a copy of the brief mailed 
flat will cost about 15 cents for postage and paper. 

14, It is desired to work and talk quietly among 
the employees and our friends in each district ; tho the 
New Orleans Times-Picayune recently published some- 
thing about the proposed legislation. I feel sure the 
district engineers do not care to have anything to do 
with this legislation one way or another. They are 
trained to do their duty and not to be relieved from 
it. If things have gotten into a deep rut any relief 
needed must come thru the people and Congress ; so it 
is up to us to take the initiative. Strong influence is 
working to turn public works over to the quarter- 
master corps because they have already so many of our 
men in the service; and there is talk of a waterways 
commission and a construction engineer branch in the 
quartermaster’s service; but it is not believed that 
either the people or Congress are ready for a change 
of engineers. The auxiliary engineers corps will meet 
any public necessity, if there is one, for a waterways 
commission, There is a chance for any engineer that 
knows anything about rivér and harbor work to get 
in, as it calls for men having this special qualification, 
and where he will have every opportunity to make use 
of it. Let us work for it. Personal work among our- 
selves and friends, and before Congress, will be of 
much value. 

Address John D. Schmidt, 519 Canal 
Orleans, La. 


Street, New 





FOUR WELL KNOWN British firms engaged in the 
match trade have combined. The capital of the new 
company is $2,500,000 and a factory will be erected 
on a 45-aere site at Liverpool. Vickers (Ltd.), 
who are financially interested in the new company, 
have opened a department for the manufacture of 
match-making machinery. One of the largest card- 
board box manufacturers is also interested. 
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NEWS NOTES FROM THE NATIONAL CAPITAL 


Chairman of Shipping Board Recommends to Congress the Early Sale of All Government Owned Merchant 
Ships—Railway Problems Engage Attention of Law Makers 


RECOMMENDS EARLY SALE OF SHIPS 


WASHINGTON, D. C., June 16.—In his latest com- 
munication to Congress on the subject of a per- 
manent policy for handling American shipping, 
Chairman Hurley, of the Shipping Board, recom- 
mends private ownership and operation as a fun- 
damental policy for commercial shipping and says, 
‘‘The Government should contemplate retirement 
from commercial ship building, ship owning and 
ship operating activities at the earliest date which 
may be convenient and practical, in order to give 
overseas trade the full benefit of competitive serv- 
ice, to leave steamship operators free to render 
this competitive service, and to impart to present 
and prospective steamship operators that confidence 
which they must feel before they can be expected to 
invest their money in existing ships and to place 
the orders for new ships without which the outlook 
for the American ship building industry will not be 
encouraging.’’ 

He takes the position that in order to carry out 
this policy, the Government should construct no 
more ships, other than those now in the program, 
except such new vessels as may be needed to balance 
the fleet. He would have provision made for the 
operation of unsold ships, but would have the Gov- 
ernment get out of the active shipping business as 
quickly as possible. 

Legislation is suggested giving the Government 
power to sell ships at the current world market 
price or terms of 25 percent cash on delivery, the 
remaining 75 percent to be payable in graded an- 
nual installments over a period not exceeding ten 
years. The President also should have power, he 
believes, to sell Government owned vessels to for- 
eigners at prices not more advantageous than those 
extended to American citizens for similar vessels, 
‘“such coal burning steel ships, under 6,000 dead- 
weight tons, as may be redundant or otherwise un- 
desirable in the American merchant marine.’’ 

This communication to Congress was also signed 
by John A. Donald, a member of the Shipping 
Board. R. B. Stevens, vice chairman of the board, 
while approving many recommendations of the ma- 
jority, makes strong objections to other features, 
notably the emphasis laid upon the importance of 
immediate sale and the policy outlined in the re- 
port for handling the unsold ships. He also with- 
holds approval of the proposal for a merchant ma- 
rine development fund. 


— 


USE AIRCRAFT FOR FIRE PATROL WORK 


WASHINGTON, D. C., June 16.—Both the airplane 
and the observation balloon already have demon- 
strated the feasibility of their use for fire patrol 
work. One night last week an army observation 
balloon remained aloft all night, patrolling a 
stretch of thirty miles over the Sierra Madre 
national forest. This flight was deemed necessary 
on account of the extremely hot and dry weather, 
which has greatly increased the fire danger. Two 
officers from Ross Field, Arcadia, Calif, made the 
flight, remaining in the air seventeen hours. Dur- 
ing the night tests were made in signalling, map 
reading and the lifting power of gas. 








CONGRESS DEBATES RAILWAY PROBLEMS 


WasuineTon, D. C., June 16.—Both the Senate 
and House have passed the $750,000,000 bill to 
meet certain deficiencies of the Railroad Adminis- 
tration. When the bill was considered in the Sen- 
ate, Senator Warren, of Wyoming, chairman of the 
committee on appropriations, declared, in reply to 
questions, that Congress would be called upon later 
to provide for further deficiencies. This, of course, 
is a certainty. Already Director General Hines has 
let Congress know that the Railroad Administration 
is in need of $1,200,000,000. 

The Senate also has passed a bill reported by the 
committee on interstate commerce, destined to re- 
store the authority of the Interstate Commerce 
Commission over rate matters. This measure was 
the subject. of debate, and efforts were made to 
amend it so as to restore prewar rates on intra- 
state traffic. After debate this amendment was 
defeated largely on the ground that it would mean 
a loss of at least $200,000,000 in railroad revenues 
at a time when every dollar was needed. 

Provision is made in the bill that for the present 
all rates promulgated by the Railroad Administra- 
tion shall remain until changed by the commission 
in the usual course of business. Under the Federal 
control act all rates are subject to review by the 
commission on complaint, but this machinery was 
not resorted to very generally during the war, 
partly because the nation was at war and partly 








because the cost of everything to the Government 
was increasing and Uncle Sam needed the money. 

There are not a few indications that the Sixty- 
fifth Congress will add largely to the authority of 
the Interstate Commerce Commission in working 
out a permanent solution of the railroad problem, 
which promises to be an extremely hard nut to 
crack, 





TELLS OF BRITISH LABOR EXCHANGES 


WASHINGTON, D. C., June 18.—A brief descrip- 
tion of Great Britain’s employment service, which 
was established ten years ago and is standing the 
nation in good stead in the present trying times, is 
given as follows by R. C. Davison, of the British 
Ministry of Labor, who left Washington today to 
return to his home. Mr. Davison has been in this 
country for the last month studying the operation 
of the United States Employment Service. Said 
Mr. Davison: 


The British Government’s labor exchanges have had 
entire charge of the labor feature of our industrial 
resettlement. Since the war began in 1914, we have 
increased our national employment service by sixty or 
seventy main offices. When the armistice was signed 
and our employment service was charged with the 
carrying out of the industrial demobilization and the 
replacement of soldiers, our service was increased in 
facilities and personnel about 300 percent. We now 
have about 400 main offices and 1,200 branch offices 
thruout the United Kingdom, with a personnel of about 
20,000. Before the war we were placing nearly 1,000,- 
000 persons a year. Since the prewar period the place- 
ments have greatly increased. 

The value of its national employment service has 
been amply demonstrated to England during the past 
decade of its existence and, whatever criticisms are 
made of it, one does not hear it charged that the service 
is unnecessary. It has shown its practical value in the 
following chief ways: 

1. It has kept the fingers of the Government on the 
pulse of industry and employment as could be done in 
no other way. 

2. It has been able to effect an economy in time and 
labor, the time saved in the passage of workers from 
one job to another amounting to many thousands of 
days each year, 

3. It has improved the distribution of labor and 
reduced the wastage due to labor turnover by main- 
taining a free employment office in each district where 
employers may list their labor needs and workers may 
learn of opportunities of employment. This gives a 
broader area of selection or choice to both employer and 
worker, 

4. The law in England prohibits the private fee 
charging labor agency except as regards domestic 
servants, and any worker, man or woman, unskilled, 
skilled and professional, has the opportunity of obtain- 
ing assistance to employment from the Government 
without any cost to him or her or to the employer. 





All Ye 
Mourners 


Cheer Up 


Yes, prices are high; but today we 
are on a higher price level and a 
higher prosperity level. 


Put everybody at work—the demobil- 
ized soldier, sailor, and munition 
worker. Protect industry from stag- 
r nation. Keep every worker at his 
bench or desk. 





You, the Ultimate Consumer, can do 
this. 


How? By creating a demand for 
goods that labor produces. Tell your 
next-door neighbor to do his share to 
bring around general prosperity just 
as he did when we were in the heat 
of war. 


TELL HIM TO BUY NOW 


Cheer up. Now is the psychological 
time to start the ball a-rolling—to 
help every worker get and keep his 
job. 

Buy now. Keep the worker working. 
Speed up industry. 


CHEER UP. BUY NOW. LET’S GO! 





U. S. DEPARTMENT OF LABOR 











HOW TO MAINTAIN PROSPERITY 


MANY SHIPS IN FCREIGN TRADE 


WASHINGTON, D. C., June 16.—The increasingly 
important part the Ameriean merchant marine is 
playing in the promotion and extension of foreign 
trade is indicated by the fact that more than 350 
ships flying the Stars and Stripes engaged in for- 
eign trade are not sailing from our ports. 

A statement dealing with this phase of shipping 
activities, issued today by the United States Ship- 
ping Board, shows that out of our Atlantic ports 
Boston, New York, Wilmington, N. C., and Phila- 
delphia 221 ships are now employed in spreading 
the fruits of American ingenuity and commercial 
enterprise, six of these sailing to the West Coast 
of South America; nine to China and Japan, six 
to Australia, New Zealand, New Guinea and Africa; 
thirteen in the trans-Atlantic, Mediterranean and 
South Europe trades; 100 plying between the above 
four ports and the West Indies and the Caribbean; 
twenty-four to the East Coast of South America; 
five are now sailing in the trade routes of the Le- 
vant, Indian, Ocean-Straits Settlement and the 
Dutch East Indies, and fifty ships are sailing in the 
trade routes of the trans-Atlantic and northern Eu- 
rope. 

From Baltimore and ports south of Baltimore a 
total of 161 ships are sailing to most of the above 
ports, the largest number of these ships, forty, 
sailing for the trans-Atlantic and northern Euro- 
pean trade routes. 





LABOR DIFFICULTIES ADJUSTED 


WASHINGTON, D. C., June 10.—Reports of Robert 
M. McWade, commissioner of conciliation to the 
labor adjustment division, Department of Labor, 
indicate that the trouble in the lumber industry in 
Mississippi has been settled and that the employers 
have agreed not to discriminate against union men- 

At Borents and Bonhomie about 300 men were 
employed by the Tatum Lumber Co. and at Nortae 
a small number by the Nortax Manufacturing Co. 
The latter company, however, demands that union 
men in its employ shall oppose the I. W. W. and 
insists that union propaganda shall not be spread 
during working hours. 





TO CONFER ON INDUSTRIAL RELATIONS 


A special conference under the auspices of the 
school of industrial work of the Young Men’s 
Christian Association, to discuss new developments 
in industrial relationships will be held on the 
grounds of the association summer school at Lake 
Geneva (P. O. College Camp), Wis., from June 26 
to 28. R. B. Lourie, of the John Deere Plow Co., 
Moline, Il., will preside, and A. H. Young, man- 
ager of the department of industrial relations, 
International Harvester Co., will speak at the open- 
ing session on plans of codperation between employ- 
ers and employees. There will be a number of other 
addresses on various industrial topics. 

The school of industrial work will be in session 
during the period of the conference and for two 
weeks thereafter. The industrial summer school 
of the association for the South will be held at 
Blue Ridge, N. C., from July 5 to 19. 





IMPROVED BOX CORNER DEVISED 


Mapison, WIs., June 16.—To overcome the diffi- 
culty found in keeping the metal straps placed 
around boxes made of thin material in place after 
shrinkage the United States Forest Products 
Laboratory has devised a special box corner. The 
box is built so that neither the top nor bottom laps 
the sides. The strap is applied around the center 
of the box in the usual manner and drawn very 
tight. The tension of the strap is sufficient to 


* spring the sides, top and bottom of the box in 


against the contents so that the corner boards lap 
in the center. As a result the middle of the box 
is smaller than the ends and the straps will not 
slip off, even tho the box shrinks. 

Several such boxes were made up at the labora- 
tory of lumber containing 15 to 20 percent moisture, 
and after packing and strapping these boxes were 
dried to a moisture content of 9 or 10 percent, 
which is about the moisture content they would at- 
tain in a heated warehouse. It was found that 
even after the boxes had been shrunk the straps 
could not be removed without cutting away the cor- 
ners. When tested in the revolving drum the straps 
showed a tendency to work toward the center rather 
than toward the ends. 
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PREVENTING DAMAGE TO STORED LOGS 


Manison, WIs., June 16.—With a view to pre- 
venting damage to logs in storage the United States 
Forest Products Laboratory points out a few 
methods that will be found advantageous in storing 
logs during the summer when they are most sus- 
ceptible to attacks from insects, sap staining, decay 
and checking. 

Storing under water, it is pointed out, will pre- 
vent blue stain, checking, insect attack and decay, 
except of course when stored in salt water, when 
they would be subject to marine borer attack. 
Wood of any variety, completely submerged in 
water, it is stated, will resist decay indefinitely. 

Storing on skids raised from the ground so that 
the air can circulate freely will prevent the accumu- 
lation of moisture and thus retard decay. It will 
favor checking, however, and unless the bark is 
removed will have little effect in preventing insect 
attacks. 

Peeling the bark completely from the logs will 
eliminate insect attacks and retard decay, by allow- 
ing the logs to dry more rapidly. It will favor 
checking, however. 

Painting the ends of logs with yellow ochre or 
barn paint will retard the loss of moisture and thus 
retard end checking. 

Painting the peeled surfaces with coal-tar creo- 
sote will be useful in preventing sap decay. 





PLAN BIG ADVERTISING CAMPAIGN 


Sr. Louis, Mo., June 16.—A contract for the 
placing of an advertising appropriation of $150,000 
or more thru a period of three years has been made 
with Crosby-Chicago, an advertising agency, by 
the slack cooperage group of the Associated Coop- 
erage Industries of America, which was represented 
by V. W. Krafft, secretary of the association. The 
object of the advertising is to create a greater (de- 
mand for the slack barrel. Details are yet to be 
worked out. The tight cooperage group of the 
association is planning a similar campaign in favor 
of its product. 


SOUTHEASTERN EXPORTERS CONFER 


NorFo.k, VA., June 16.—A! meeting of the stock- 
holders of the Carolina Wood Export Corporation, 
of Norfolk, Va., was held at Rueger’s Hotel, Rich- 
mond, Va., on June 10. The meeting was well at- 
tended and a general discussion indulged in as to 
the best method of beginning in the export lumber 
trade. It was emphasized that no more time was to 
be lost by North Carolina pine lumbermen if they 
wanted to get a share of this business. The di- 
rectors of this corporation, acting on this sentiment, 
elected Vaughan Camp, formerly with the Camp 
Manufacturing Co., Franklin, Va., sales manager, 
and he is expected to sail for Europe as soon as 
passports can be obtained, for the purpose of 
studying conditions over there and making suitable 
connections with wood importers. He will be gone 
for two or three months. Upon his return a com- 
plete selling organization will be formed by him 
for carrying on the business of the company. 

The box manufacturers had been invited to this 
meeting, but only their secretary, J. C. Nellis, was 
on hand. 


EXPORT TIE TRAFFIC VIGOROUS 


PORTLAND, OrE., June 14.—The wooden steamer 
Buttonwood left the Columbia River this week for 
England with 1,500,533 feet of railroad ties. The 
vessel is destined for Hull and took on her cargo 
at Vancouver, Wash. In all 42,268 ties were 
loaded on the 4,000-ton steamer, which is one of 
those built for the Shipping Board. The wooden 
steamer Bushhong will clear early next week for 
Poughkeepsie, N. Y., with a full cargo of dimension 
lumber loaded at the mill of the St. Johns Lumber 
Co. The cargo measures 1,400,000 feet. 











ARKANSAS SOFT PINE HANDBOOK 


Lumber promotion activities have produced 
many attractive specimens of advertising literature 
in the past, but none which have been put forth 
in more attractive form than the handbook of 
Arkansas soft pine which has just come from the 
Arkansas Soft Pine Bureau, Little Rock, Ark. 

The characteristics of the wood for interior finish 
and the best methods of treatment are briefly so 
forth along with the grading rules. Much of the 
book is given up to illustrations of molding pat- 
terns, which in their form depart from the conven- 
tional appearance of the official molding books. 
Each pattern is displayed in shaded perspective 
section upon a blue tinted background, making a 
very pleasing appearance. 

The book runs to sixty-two pages and is bound 
in art boards. It will appeal to architects, builders 
and others having to do with the design of con- 


struction and selection of materials. Retail lum- 
bermen will also find a reference copy of this 
book in their business library a most useful aid 
in dealing with prospective customers. R. H. 
Brooks, manager of the Arkansas Soft Pine Bu- 
reau, is to be congratulated upon this splendid 
addition to current lumber literature. 





RESTS AFTER HALF A CENTURY’S WORK 


Kansas City, Mo., June 17.—Fred O. Rugg, 
after fifty-four years in the lumber business, has 
retired as city salesman for the Missouri Lumber 
& Land Exchange Co. and has gone to California 
to spend the remainder of his days on his orange 
grove at Upland. Horace M. Barnes, a traveling 
salesman for the company, is temporarily acting as 
city salesman. 

‘<Fred’’ Rugg will be missed by the lumbermen 
of Kansas City, and especially by the office force 
of the Missouri Lumber & Land Exchange Co., 
with which he was associated nearly twenty-two 
years. Preceding his departure the retail lumber- 
men of Kansas City tendered a luncheon at the 
Baltimore Hotel, during which Mr. Rugg was given 
a beautiful silver loving cup and an umbrella, A. 
O. Thompson acted as chairman and B. F, Line, 
secretary of the Kansas City Lumber Trade Ex- 
change, had charge of the arrangements. Short 
talks were made by Mr. Thompson, Jay Coates- 
worth, one of the oldest of Kansas City lumbermen, 
and A. T. Hemingway and Frank R. Watkins, gen- 
eral salesmanager of the Missouri Lumber & Land 
Exchange Co. In responding Mr. Rugg said that 
his appreciation was too deep for words. The same 
evening Mr. Rugg was guest of the company at a 





FRED O. RUGG, 
Kansas City Lumber Salesman Who Retires After 
Fifty-four Years’ Service 


dinner at the Union Station. J. B. White, presi- 
dent of the company, was unable to be present, but 
Mrs. White attended. On this occasion Mr. Rugg 
was given a thermos carafe set with nested silver 
cups. The office employees and salesmen gave him 
a platinum stick pin and cuff links. 

Mr. Rugg was born in Chelsea, Mass., in 1846. 
In 1847 his parents moved to Chicago, where in 
1865 Mr. Rugg began his career with Holt & Cal- 
kins, whose yard was at Twelfth and River streets. 
In 1876 he went with Mears, Bates & Co., as travel- 
ing salesman in Illinois. In 1878 he began busi- 
ness for himself at Monmouth, but sold out in 1884 
to come to Kansas City with his brother-in-law, 
John C. Harmon, with whom he opened a yard in 
the West Bottoms. In 1892 the business was closed 
out. Mr. Harmon returned to Chicago and Mr. 
Rugg went into the commission business. In 1897 
he joined the Missouri Lumber & Land Exchange 
forces. 





A TIP FOR AUTOMOBILE OWNERS 


MaDIsoNn, Wis., June 16.—Automobile manufac- 
turers may have cause to thank the United States 
Forest Products Laboratory for a discovery that 
will doubtless result in saving them a lot of trou- 
ble if not expense in the future. 

It has been found that the linoleum used on the 
running boards or as a covering for the floor of the 
car has a way of coming off after the car has been 
washed a few times. The laboratory has tried 
casein glue for fastening the linoleum, with the 
best results, as this glue is a water resistant, and 
as it is cheap, easily obtainable and can be applied 
cold without special apparatus it will probably come 
into general use, 


RETAILERS MAY ADVANCE PRICES 


CLEVELAND, OHIO, June 16.—A conference is soon 
to be held of the leading local representatives of the 
lumber industry at which plans will be discussed for 
meeting the advanced costs of material quoted by 
manufacturers, and it is more than likely that a 
new selling schedule will be in effect before the 
end of the month. The need for this, according to 
J. V. O’Brien, secretary of the Cleveland Board of 
Lumber Dealers, is that the period of temporarily 
lowered prices, March 1 to May 31, having expired, 
retailers are no longer required to adhere to their 
original agreement with the consumers of lumber, 
So far no radical advances have been made by the 
retailers, altho on southern pine, for example, prices 
have advanced considerably in the last two weeks. 
In one quarter No. 1 southern pine flooring, for 
example, is approximately 15 percent higher than 
prior to June 1; some other items have advanced in 
proportion and all are higher. In the face of this 
condition present levels can not hold, retailers con- 
tend. 

Whatever advances are made will be insignificant, 
lumbermen here point out, compared to those in 
other materials, which have advanced sharply dur- 
ing the week. Common brick, for example, is $2 
higher, or approximately 16 percent, while a $2 
advance in lumber means an increase of but 4 per- 
cent. Hardwood dealers are keener for advances 
than other lumbermen, because they maintain that 
the price of oak flooring, for example, is expected, 
from recent advances, to be 50 percent higher by 
the end of the month than on June 1. 

Advices being received at lumber headquarters 
here indicate that the shortage in material at pro- 
ducing points is the principal cause for the increase 
in this market. According to data received at the 
offices of the C. H. Foote Lumber Co. receipts are 
below normal, even for present building operations, 
due to the long continued rains in the producing 
sections of the South. All yards are rapidly absorb- 
ing the material that arrives. Many report they 
are doing 40 percent more business than a month 
ago, and all are far ahead of highest expectations 
at the beginning of the building season. Meanwhile 
most yards are extending their facilities here, and 
in numerous instances are adding trucks and other 
equipment in order to speed deliveries. 





TO EXPERIMENT ON FLYING BOATS 


Mapison, Wis., June 16.—Hulls of two flying 
boats, sent by the navy to the United States Forest 
Products Laboratory, have been attracting visitors 
to the laboratory the last few days. One of them 
is an F-5L, 40 feet long, while the other is an H-S2, 
30 feet long. 

The hulls were sent to Madison for exhibition 
purposes and also for examination by the labora- 
tory engineers. The sections of the laboratory in- 
terested in water resistant glues, fastenings and 
plywood construction will study the design in order 
to plan further experimental work. 





HOGS ENHANCE CUT-OVER LAND VALUES 


JACKSON, Miss., June 16.—Mississippi raised, 
pure bred Duroc hogs are in demand, not only in 
Mississippi but in other States as well. This is 
evidenced by sales recently made by the Enochs 
Farms. One boar pig just weaned was sold to 
W. H. Dunn, Gallatin, Ind., for $700. Parties in 
Kentucky, Texas and Louisiana each bought one 
boar pig. Four went to Indiana and three to Ten- 
nessee, while the Amite County (Miss.) Boy Pig 
Club bought thirty gilts. This confirms again that 
cut-over piney woods land can be converted and 
used in a profitable industry. 





TO CONSERVE WEST VIRGINIA FORESTS 


CHARLESTON, W. Va., June 16.—A convention of 
lumbermen, owners of timber tracts and coal opera- 
tors will be called by Gov. John J. Cornwell for 
Sept. 24 for the purpose of considering plans for 
the conservation of the forests of West Virginia. 
William L. Hall, assistant chief forester of the 
U. 8. Bureau of Forestry, hag been here for several 
days arranging for the convention in conjunction 
with the governor, former Governor William A. 
MacCorkle and State Commissioner of Agriculture 
J. H. Stewart. 

Mr. Hall believes that with proper codperation 
forest fires in the State can be greatly abated, the 
timber cut in a sane manner and by the correct 
methods, and land can be reforested in approxi- 
mately seven years. Even small forest fires are 
very destructive, since they pave the way for the 
inroads of diseases and insects in their destructive 
work. The convention will further deal with com- 
bating the chestnut tree blight and white pine 
blister and other diseases that combat the pros- 
perity of the forests. Mr. Hall will be present at 
this meeting and a number of distinguished speak- 
ers and authorities will attend. 
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Holds Twenty-Second Successful Annual 


National Hardwood Lumber Association Meeting Makes History—Officers Declare 
That Organization Is Supreme on Inspection Matters | 


With the hardwood lumber price situation at 
a peak never before reached in trade history, it 
was quite natural that the twenty-second annual 
convention of the National Hardwood Lumber As- 
sociation, held at the Congress Hotel in Chicago on 
Thursday and Friday of this week, was unusually 
important from the viewpoint of its membership. 
The last annual was a war convention and hard- 
wood men were thinking solely of what they could 
do to help their country win with its Allies. This 
year it was a peace convention, and the problems 
of the hardwood lumbermen are peace problems— 
problems that were ably analyzed at the opening 
session in the address of President Charles A. 
Goodman, of Marinette, Wis., and the report of 
Secretary Frank F. Fish, of Chicago, as well as 
discussed briefly by Earl Palmer, of Paducah, Ky., 
in making his report as association councillor to 
the national Chamber of Commerce. More than 
a thousand lumbermen thronged the Gold Room, 
which was beautifully decorated with Old Glory, 
many flags being unfurled in the arrangement. 

The National hardwood annual is one convention 
at least where when the gavel sounds the hotel lobby 
is deserted and the seats in the convention room 
are filled. This year, like last, not only was every 
seat in the Gold Room occupied but many of the 
members stood. For the few hours preceding the 





C. A. GOODMAN, MARINETTE, WIS. ; 
President j 


opening of the annual at 10:30 o’clock Thursday 
morning a hum pervaded every nook and corner of 
the hotel as hardwood men were busily renewing ac- 
quaintanceships and swapping stories about the 
unusual hardwood market that exists today. But 
when President Goodman called the annual to or- 
der the hum ceased as if by command, and the hard- 
wood men lent ear to what their leaders had to 
say. It was well they did, for the officers had im- 
portant matters to talk about. 


ADDRESS OF PRESIDENT 


President Goodman in his annual address called 
attention to the fact that the association met this 
year under very different conditions from those pre- 
vailing a year ago, when the world war was still on 
and the future of the Allies at a critical stage. 
Tho the war was followed by a period of hesitation 
in the lumber world, now business is going ahead 
rapidly and the market is showing the greatest de- 
mand that the hardwood industry has ever known, 
He said that the National association had not only 
been able to maintain its position, but had shown 
remarkable growth in the last few months, which 
was the best evidence of its necessary place in the 
lumber industry. He called attention to the fact 
that the association now had more than 1,000 
members and was gradually growing. He declared 
that no industry could become great whose product 
was not standardized and its standards fully main- 
tained, and that it was the business of the National 
to standardize hardwood, and this the reason of its 
success. President Goodman, as did Secretary Fish, 
reviewed the war work of the association and the 
inspection matters that grew from it. He said: 

In September of last year, at the request of the War 


Industries Board, acting thru the director of lumber, 
a joint conference was held in our office in Chicago, our 








association being represented by a committee of five, 
and a committee of like number representing the organ- 
ization known as the Hardwood Manufacturers’ Associ- 
ation of the United States, 

The director of lumber asked that an earnest effort 
be made by the officers of the two associations to agree 
upon one set of rules of inspection for hardwood lumber 
for all shipments to the United States and its Allies 
during the period of the war. These efforts of the joint 
conference resulted in no agreement being reached. A 
complete report of the proceedings of this joint confer- 
ence was submitted to the director of lumber at his 
request. 

Later, also at his request, the president and secre- 
tary of this association called upon the director of 
lumber at his office in Washington and expleined to 
him the situation as we saw it; namely, that our 
Government and the French and English commissions 
were buying hardwood lumber on National assvciation 
rules of inspection, that the rules of grading were 
entirely satisfactory and the inspection service prompt 
and efficient in every respect. 

We had early in the war offered to the United States 
and its Allies the services of our corps of inspectors to 
be sent to any part of the country to take up their 
purchases of lumber whether or not such purchases were 
made from members of our association. As a matter 
of fact, the National Hardwood Lumber Association 
was the only organization which was in a position to 
offer to the Governments carrying on the war a thoroly 
organized, competent and disinterested service for 
lumber. Hardwood purchases of the Government 
wherever governed by National inspection, were the 
most satisfactorily handled of any of the purchases of 
lumber during the war. 

On the other hand, in its purchases of other kinds of 
lumber not coming within the National association 
rules, the various departments were eT obliged 
to send to distant shipping points new and untried 
men as inspectors. The natural outcome of this system 
was a very large expense for inspection, together with 
delay and loss to the different departments to which 
the lumber was shipped. 

The executive committee and officers of this associa- 
tion felt, therefore, that no material benefit could 
accrue to the Government or its Allies, or to the lum- 
ber industry at large, by agreeing with any other 
association to make changes in our rules of inspection, 
which rules apparently were satisfactory to the Gov- 
ernment and to the buyers and consumers of lumber 
generally. 

The director of lumber had been prompted to make 
the request for joint conference because of statements 
made to him that the Government and its Allies were 
hampered in their purchases of hardwood lumber due 
to the fact that there were two sets of inspection rules, 
A careful investigation made by the officers of this 
association failed to disclose that confusion existed 
in any of the purchasing departments of the various 
Governments resulting from two sets of inspection 
rules being in force because, as a matter of fact, only 
the National rules were being used ; and we came to the 
conclusion that the best service we could render in this 
respect was to continue to maintain our inspection 
service at the highest point of efficiency. 

I should like to say at this time that one of the 
requirements, put squarely be to our conference com- 
mittee as a condition upon which any agreement must 
depend, and which the committee positively declined 
to consider, was that we abandon the issuing of 
National certificates of inspection made at point of 
origin except for shipments to our Government and its 

llies. The successor of the association which joined 
with us in this conference has now published a tenta- 
tive set of inspection rules, which rules can not be 
officially applied for any buyer except the Government 
or for shipment to the Pacific coast, unless the buyer 
complains on shipment at destination and inspection is 
asked for in order to settle the complaint. n oppor- 
tunity is thus afforded for a comparison of results 
under this policy with those obtained by the National 
Hardwood Lumber Association, 

This question of original inspection seems vital to 
our committee for the reason that we look upon our 
inspection service, available to all our members wher- 
ever the lumber is located, as one of our greatest 
assets. The National bonded certificate of inspection 
is known all over the lumber consuming world, and 
your conference committee I think correctly repre- 
sented the sentiment of this association that no change 
be made in our inspection service or in the present 
methods of issuing certificates of inspection which 
would detract in any way from its usefulness to our 
membership. 

The only argument presented in criticism of the 
custom of making inspections at points of origin as we 
are now doing is that mills and shippers in central 
locations have inspectors more quickly available and 
as a result get better service from the inspection 
department than those less favorably located. This is 
a matter of administration and I believe is being 
handled by the executive office to the satisfaction of 
our members at large and with no more delays than are 
unavoidable in the conduct of any ordinary business of 
this magnitude handling a constantly increasing 
volume. 

On Nov. 11 came the armistice, putting an end to 
any contention on the part of the Government officials 
as to inspection rules, On Dec, 18, 1918, at Louisville, 
the Hardwood Manufacturers’ Association of the 
United States was amalgamated with another organ- 
ization and its inspection rules went out of existence. 

We have every reason to feel proud of our record 
during the war. Our inspection department, operating 
under centralized authority and with a competent corps 
of inspectors already covering a large part of our 
producing territory and wholesale markets, was able 
immediately to turn our service to the use of the 
Government; and we submit that this organization, 
which stood the test of war and is now meeting the test 
of post-bellum conditions, is one of the chief stabilizing 
influences in the market today. 

At the meeting of the directors in January a resolu- 
tion was adopted, as the sense of the board, that 
further conferences with other organizations on in- 
spection matters were not desirable, but that proposi- 
tions in relation to changes in our rules of inspection, 
or in their application, or in the administration of our 


inspection department, should be submitted and replied 
to in writing, which correspondence should be given 
to our members thru the official monthly bulletin 
and to the trade at large thru the lumber trade press, 

Recognizing the vital importance of stability, this 
association has always opposed frequent changes of 
rules of inspection. Practically no requests for changes 
were submitted to the inspection rules committee 
during the last year. During this time our member- 
ship has increased more than ever before in the history 
of the association and many of these new members are 
coming in because they agree with the policy of not 
making frequent changes in the inspection rules. 

It is plain, therefore, that the interests of this asso- 
ciation are not opposed to those of any other organ- 
ization, but intend only to insure to the buyer and to 
the seller of hardwood lumber a guaranteed standard 
of value for the commodity in which they deal. 

Our members come in contact with all industries 
manufacturing hardwoods and are familiar with the 
changing conditions in the requirements of the con- 
sumer. There is no question, therefore, but that 
changes in rules as they appear desirable will be pro- 
posed by our members from time to time and passed 
upon by the association as provided by our by-laws. 

Our inspection rules committee is always ready to 
confer with any of our members on inspection matters, 
Conferences have been frequently held between this 
committee and representatives of hardwood lumber 
consuming industries for the purpose of agreeing upon 
reasonable and practical specifications covering mate- 
rial required by them. Out of this consideration for 
the consumers of lumber and codperation with their 
representatives has grown a mutual confidence and 
understanding which have been of great benefit to the 
members of this association and to the various indus- 
tries using our products. 

We are indebted to the members of our inspection 
rules committee for their work during the last year. 





F, F. FISH, OF CHICAGO, ILL. ; 
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It is especially a great pleasure to express appreciation 
of the unselfish service and large amount of time spent 
upon this inspection work and his thoro devotion 
to our ideals on the part of the chairman of our inspec- 
tion rules committee, John W. McClure. 

In February your president, together with Horace F. 
Taylor, president of the National Wholesale Lumber 
Dealers’ Association, at the request of Richard L. 
Humphrey, then chairman of the building material 
committee, War Industries Board, attended a confer- 
ence in his office at Washington, with reference to the 
disposal of surplus hardwood lumber, other than 
mahogany and walnut, in the possession of the War 
Department. It developed that the total amount which 
might possibly be offered was estimated at about 
10,000,000 feet, a large part of which was located at 
different factories which had been working on war 
orders, and the final amount to be offered for sale 
would depend upon how much of this lumber was taken 
over by the plants themselves in their settlements with 
the Government, 

Mr. Humphrey stated at this conference that his 
purpose in asking representatives of the hardwood 
trade to attend this meeting was to protect the industry 
against any possible injury due to any prices being 
made by the Government below the current market 
values. It was then agreed that this material should 
be sold to the best advantage, and that in ascertaining 
market values the services of a committee consisting 
of Horace F. Taylor, R. M. Carrier and C. A. Goodman 
might be called upon. Inquiries as to prices from the 
departments were to be sent direct to the office of the 
National Hardwood Lumber Association in Chicago, 
and from there referred to the most available sources 
of information. 

Some few requests have come in for prices on 
different items, which information has been furpished 
promptly, and we now understand practically all 
— remaining for disposition in this way has been 
solid, 

It will thus be seen that the hardwood lumber 
industry has been fortunate in not having to deal with 
a great surplus of its product in the hands of the 
Government, which has been a serious problem in many 
other lines of business. 

In March a number of our members were requested 
to go to Washington to attend a conference with the 
Gndustrial Board of the Department of Commerce. Our 
officers did not feel that they should take part in this 
conference as representing our association for the 
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reason that the National Hardwood Lumber Association 
has nothing to do with the making of prices. Aside 
from this, lumbermen did not look with favor upon 
the policy of inaugurating Government price fixing in 
the hardwood industry during the period of readjust- 
ment. 

The proposed conference with the hardwood repre- 
sentatives was to be fixed at a date after a conference 
already arranged with the southern pine manufactur- 
ers. Therefore it seemed best for us to make no plans 
for a conference until the southern pine situation devel- 
oped, as if no agreement were arrived at between the 
Industrial Board and the southern pine manufacturers 
it was very unlikely there would be any effort toward 
an agreement with the manufacturers of other kinds of 
lumber. 

The southern pine manufacturers and the Industrial 
Board failed to agree upon the principle of fixing prices, 
and no further conferences were called with any lumber 
manufacturers. Later the United States Railroad 
Administration refused to accept the Industrial 
Board’s prices on steel and the board passed out of 
existence, 

It was currently reported that the Industrial Board 
was proposing to the lumbermen that the prices of lum- 
ber be reduced in order to give impetus to building 
and stimulate the demand. In the face of conditions 
governing the manufacture of lumber, and more espe- 
cially hardwoods, this would be impossible as costs 
were advancing and labor conditions and weather thru- 
out the United States were such that so far during the 
present year manufacturers have been unable to produce 
lumber in sufficient volume to meet the needs of the 
consumer. For this reason it was evident that the law 
of supply and demand would advance the price of 
lumber, but if prevented by Government regulation the 
hardwood lumber manufacturers would be doing busi- 
mess ata loss. The present situation adequately proves 
that price fixing of hardwood lumber for a stated period 
of time is impracticable owing to the complex and 
continually changing conditions attending its manu- 
facture and distribution. 


TRAFFIC BUREAU PROPOSED 


President Goodman announced that a_ traffic 
bureau had been proposed, in order to bring the 
membership in closer touch with the rate making 
and operating departments of the transportation 
lines. He discussed reasons why such a bureau 
would be a profitable one for the association to 
install from the viewpoint of utility to the mem- 
bership. He said that the directors had taken ac- 
tion favoring the establishment of such a bureau 
and that a committee would make a report during 
the sessions upon its advisability. After reviewing 
some other association matters, President Goodman 
concluded as follows: 


We have made a remarkable gain in membership and 
there is no reason why we should not continue to 
increase in numbers and in usefulness. That we have 
far outgrown our early ambitions speaks well for 
those who laid the foundations of our organization and 
reflects credit upon those who have guided its des- 
tinies. 

This associatien is too large for one man to do all 
the work, but in every successful business enterprise 
there is a guiding genius in whose hands are gathered 
the lines of its various activities and whose personality 
is the vital force in its success. We are fortunate in 
having such a man in our organization. The upbuild- 
ing of an association which makes an assemblage like 
this possible is due largely to his effort and singleness 
of purpose. He has always stood for honesty and 
straightforwardness, and I believe that in his antag- 
onism to wrong methods and to wrongdoers in the 
trade thruout the many years he has been our secretary 
Frank Fish has had a greater influence than we are 
apt to realize in putting the hardwood industry in the 
position it occupies today. We should like him to know 
that his life’s work in our service has been a success. 

I can not say too much in praise of your board of 
directors and your executive committee. There never 
has been a time when I felt I could not call on them 
for any work or for advice on any matters pertaining 
to our welfare and not have the call answered in the 
most generous way. The last year has been marked 
by their absolute loyalty, and with few exceptions 
they have cheerfully devoted their time and thought to 
the work of this association. 


Greater Responsibilities 

And now that we have more members, more money, 
more business and more friends than ever before is it 
not plain that we also have greater responsibilities? 
The very fact that our association has gained in num- 
bers and influence beyond anything we had hoped leads 
us to give grave thought to the future, Are we doing 
the most possible for our members and for the trade, 


or can we do more? These are questions for us to 
consider, and upon their decision depends the future 
of this great organization. That they will be solved 
wisely and that we will continue to grow and prosper 
we all believe, but we will only prosper in the measure 
of the service we give. This is our association, and we 
are all equally responsible for its continued usefulness. 
If we all try to get out of it more than we put in we 
shall fail. If, on the other hand, we each endeavor to 
do all we can for the association we shall succeed. For 
the wholehearted support you are giving this associa- 
tion your reward will be its continued success and your 
own welldoing. 

I have felt more than I can tell you the great honor 
and responsibility of being your president during the 
last year. You have all been more than kind. I have 
tried to see that our affairs were kept within our 
province, to avoid unnecessary controversy and to pro- 
tect our rights. I have tried to forward the good of 
this organization in every way. I can only bespeak 
for my successor the same loyal support you have 


given me. 
Report of Secretary Fish 

Secretary Fish, in making his annual report, 
noted that the closing year had been far the most 
prosperous in the entire history of the association, 
now 22 years old. He at first reviewed the activities 
of the war service bureau, which tho virtually com- 
ing to an end at the signing of the armistice, had 
been expected to help dispose of surplus hardwood 
stocks held by the Government. He said that in 
February President Goodman was appointed one of 
a committee of three to advise and assist in the dis- 
posal of these stocks and that the Government offi- 
cials in charge proposed a complete inventory, but 
so far no inventory had ever reached the committee. 
The conclusion, he said, is that the Government 
salvage board in settling many canceled contracts 
on a basis of leaving the contractor owner of the 
lumber and other materials removes the necessity 
of any work by the committee. Since the war closed 
the association has received letters of appreciation 
from the British War Mission and a French High 
Commission on the codperation extended by the as- 
sociation in aiding the Allied governments in find- 
ing in the United States hardwoods that they re- 


quired for war work. Secretary Fish in reviewing. 


the membership gain within the last year said that 
194 new applications had been received since the 
last annual, 8 of these being rejected on account 
of being undesirable or ineligible. The record of 
failures and withdrawal from business numbered 
46, 12 being dropped as being delinquent in the 
payment of dues, 10 resigned and 4 were dropped 
from the membership roll as undesirable; all of 
which brings the present number of members to 
1,146—the gain being the best in the history of 
the association. Further as to membership and 
other association department matters he said: 


A most interesting fact is disclosed from a thoro 
check of the official Bulletin membership record during 
the six years that this publication has been in use. It 
shows, during a period of six years, 633 members lost 
from all causes, of which 445 are no longer in business, 
leaving 188, and of this number 103 have subsequently 
retaken membership in the association and are now 
on the membership list. In other words, during these 
six years 60 percent of the concerns still engaged in 
business who have withdrawn for any cause have 
come back into the fold. 

A careful review of the new members admitted shows 
—iis have the records of all recent years—that a 
majority are operators of sawmills. In this connec- 
tion, while the policy of this association has been and is 
now unalterably opposed to any line of demarkation in 
its membership, it may be of interest to call attention 
to the results of the questionnaire sent out in October, 
1918, at the request of the director of lumber of the 
Council of National Defense, which showed 1,010 
sawmills in operation by our members, with annual 
output of 5,907,000,000 feet. Replies to this question- 
naire were received from all but about forty of the 
membership, but as several of those who did not reply 
are known to be large manufacturers operating saw- 
mills the total herein reported is certain to be under 
the actual figures and therefore can safely be accepted 
as conservative. At the same time, fully 95 percent 
of the support of the representative and responsible 
wholesale dealers in all markets was recorded. 

The usual number of meetings of the executive com- 
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mittee and board of managers have been held, and the 
record of attendance at all meetings compares most 
favorably with recent years. 

The reporting department shows substantial growth, 
and much credit is due your efficient assistant secre- 
tary, Mr. H. J. Fuller, for the progress made. A 
large number of congratulatory letters were received 
from members in May, immediately after the appear- 
ance of the first 1919 edition of the Consumers’ Kegis- 
ter, which is nearly twice the size of any previous issue 
and accurately records the annual requirements in 
detail of over 1,000 consumers of hardwoods. No 
charge is assessed against members for this service, the 
value of which is now recognized by a large majority, 
but we still find an occasional member who has failed 
to make active use of this up-to-date service. To such 
members we again invite critical inspection of the 
Consumers’ Register, confident in the belief that they 
will derive benefit from a careful checking of its con- 
tents. Definite plans have been made which insure not 
less than two issues of the Consumers’ Register each 
year, and the permanence of this branch of the associ- 
ation work is assured. 

Work of Inspection Bureau 

The following figures of the inspection bureau indi- 
eate careful and efficient work by the chief inspector, 
and furnish indisputable evidence of further progress 
in the direction of uniform application of the rules of 
inspection : 






MARKET— Feet Farnings Expense 
Grand Rapids, Mich. .12,408,143 $10,073.55 $7,129.26 
CRECEOG, Bile oc vccececs 11,350,456 10,261.11 8,929.84 
Cairo and Alton, Ill... 8,999,286 6,609.49 5,122.75 
Memphis, Tenn....... 7,337,385 5,879.74 5,096.56 
SE, LOUIS Ore v.o's cess 7,122,843 6,549.44 4,689.21 
Philadelphia, Pa...... 6,489,355 5,311.05 5,077.30 
New Orleans, La...... 5,939,770 5,675.75 5,610.97 
Minneapolis, Minn.... 5,914,191 4,357.52 4,315.42 
Cincinnati, Ohio...... 5,601,282 4,841.66 5,191.64 
Louisville, Ky........ 5,293,555 4,404.82 4,048.51 
DGETOLt, DEICDs0:0 60:0 c0-6 4,446,39 8,632.14 3,067.32 


446,397 
buffalo, N. Y.. 4,317,476 3,392.58 


2,692.90 











New York City, N. Y.. 4,218,681 8,357.68 2,827.22 
Nashville, ‘Tenn....... 3,954,380 3,263.07 2,918.19 
MACON, GBs i. 6:0: 6 sc0:5:0 3,710,374 2,623.79 1,089.97 
DIOSTOR, DOARBss.6 6:10.60 3,598,273 2,682.05 2,581.42 
Demopolis, Ala....... 3,231,419 2,398.83 1,905.57 
Feeiena, APE... 2. cee 3,031.3874 2,548.95 2,405.03 
Pittsburgh, Pa....... 2,980,590 2,989.48 2,666.94 
Alexandria and Col- 

SPP ere 2,897,839 2,267.67 1,994.50 





RE Se nara 2,236.08 1,606.20 
Oshkosh, Wis......... 2,400.80 3,319.34 
Asheville, N. Cv scc00 2. y 1,831,98 1,788.20 
POPONUO, ORE. 0 6 6 devo 2,335,721 1,733.60 2,099.42 
Bristol, Te... -scece 2,247,005 2,419.38 2,477.22 
Chattanooga, Tenn... 1,443,840 1,108.62 600.00 
Michigan Mills....... 37,207,686 3,303.26 err 
Baltimore, Md........ 1,722,406 172.24 ‘ 


Of the 165,709,573 feet shown by these figures to 
have been measured and inspected under the bonded 
certificate of the National Hardwood Lumber Associa- 
tion official reinspections were requested and applied 
on 994,459 feet. Of that quantity the original inspec- 
tion was found to differ more than 4 percent in money 
value on 258,586 feet, resulting in claims of $1,397.29 
paid by the association. 

The following resolution was adopted at the 1918 
convention : 


“That it is the sense of this meeting that members 
will refrain in so far as possible from making sales 
necessitating the bonded certificate at point of origin, 
and only demand inspection service for the adjustment 
of differences arising after inspection and measurement 
of shipment has been reported.” 

The response of this membership to the spirit of the 
above resolution is evidenced by a comparison of the 
total quantity inspected this year with that of the 
year previous, and shows a reduction in volume of 
22,525,838 feet. 

In conformity with another resolution adopted at 
the 1918 convention, letters were sent to all members, 
as well as to every inspector having authority to issue 
the official certificate, calling attention to the rules 
which provide that the consent of both buyer and 
seller is necessary before official inspection becomes 
binding. The records of the executive office show only 
four complaints on this score since the attention of our 
members was brought to this clause in the inspection 
service regulations. 


FINANCES OF ASSOCIATION 


As almost every hardwood lumberman knows, the 
National is one of the soundest organizations, 
financially, in the lumber industry, and a report 
of Mr. Fish, as treasurer, shows that the finances 
of the organization this year are in even better 
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shape than they ever have been. The detailed state- 
ment that he submitted, which had been duly au- 
dited, showed that the balance reported at the last 
annual was $37,036.03, that the receipts since then 
had been $208,588.33 and the disbursements $156,- 
446.68. At present the general fund totals $52,- 
141.65, and there still remains collectable from 
membership dues, inspection dues and other ac- 
counts $18,653.04, bringing the resources in cash 
and good outstanding accounts in excess of $70,000. 

Following report on finances, Secretary Fish took 
occasion to discuss some of the vital affairs of the 
association and conditions that will be faced in the 
hardwood field, now that the war is over, giving con- 
siderable comment to what the National association 
means to the hardwood world. The remainder of 
his report was as follows: 


On the occasion of the last four annual meetings, 
reference was made in the report of the secretary- 
treasurer to the unusual conditions existing as a re- 
sult of the great war. Now that the war is over, the 
American business man in all lines of industry rea- 
lizes that changed conditions, both at home and 
abroad, present very vital economic questions which 
must be answered. During this reconstruction period 
the absolute necessity of closer organization and ac- 
tive cobjperation has been recognized by a very large 
majority of representative industries and as the re- 
sult of this recognition we find a determination in 
practically all lines to work together. Does this hold 
true of the great hardwood industry, and if not, why 
has our industry failed to respond to those cohesive 
forces that are today operating in all other lines of 
trade? In this effort to place before the membership 
the historical facts I shall endeavor to handle the 
question with simple candor; and if any statements 
appear in this relation which are not in strict con- 
formity with actual facts, correction of such state- 
ments from the floor by any member or guest here 
present will be welcome. 

A proper conception of a given situation can only 
be predicated upon a thoro understanding of the 
causes and conditions to which the situation is due. 
Therefore, I trust that this meeting will pardon me 
if I turn back the pages of history for one year in a 
sincere endeavor to supply reasonable answers to the 
queries propounded. 


Single Standard Inspection 

This membership will recall that at the annual 
meeting held one year ago a subject of general in- 
terest was presented to that gathering which became 
known as the “Brown Resolution;” and that after 
exhaustive discussion that resolution was rejected by 
the meeting. Another motion was then introduced 
known as the “Babcock Resolution,” which was 
adopted without a dissenting vote. The purpose of 
the latter resolution was to reach the same end as 
that arrived at by the Brown Resolution; namely, to 
bring about a single standard of hardwood inspection 
and to encompass a condifion of unity and harmony 
in the hardwood trade. “The terms of the Babcock 
Resolution had been carefully considered by repre- 
sentatives of both the National Hardwood Lumber 
Association and the Hardwood Manufacturers’ Asso- 
ciation of the United States prior to its presentation 
to the meeting; and an agreement had been entered 
into between these representatives to the effect that 
if said resolution was adopted by the National Hard- 
wood Lumber Association, and if the Hardwood Manu- 
facturers’ Association of the United States were ac- 
corded representation upon the Board of Directors 
and upon the Executive Committee of the National 
Hardwood Lumber Association, the representatives 
present from the Hardwood Manufacturers’ As- 
sociation of the United States would present the reso- 
lution to their board of directors and recommend the 
discontinuance of their inspection rules, and the adop- 
tion of the inspection rules of the National Hardwood 
Lumber Association; and that they would urge their 
members, as individuals, to join the National Hard- 
‘wood Lumber Association, thus bringing about a com- 
plete unification of all hardwood interests. As stated 
above, the Babcock Resolution was adopted and FB. O. 
Robinson, then president of the Hardwood Manufac- 
turers’ Association of the United States, was elected 
to the directory of the National Hardwood Lumber 
Association and was, immediately following his elec- 
tion, appointed as a member of the executive com- 
mittee. In this manner the National Hardwood Lum- 
ber Association promptly and completely discharged 
its obligation in accordance with the terms of the 
agreement above set forth. But immediately after 
appointment on the executive committee, Mr. Robin- 
son declined to serve, and a little later resigned from 
the board of directors, and reported that the Babcock 


Resolution had not been submitted to the board of 
the Hardwood Manufacturers’ Association of the 
United States, as agreed. Three months later the sub- 
ject was reopened at a conference held in this city be- 
tween the duly authorized representatives of both as- 
sociations. The conference continued for two days, 
but owing to the unreasonable and impossible de- 
mands made by representatives of the Hardwood 
Manufacturers’ Association—demands which if ac- 
ceded to by the representatives of the National Hard- 
wood Lumber Association would have destroyed that 
organization—the conference came to an end without 
redemption on the part of the Hardwood Manufac- 
turers’ Association of the United States of the pledges 
made by its representatives three months before. 


Meeting at Louisville 

Later in the year—on December 18, to be exact— 
a meeting convened in Louisville for the purpose of 
grafting the rapidly withering branches of a decadent 
organization upon the trunk of a comparatively youth- 
ful and vigorous organization, with the hope that the 
more virile circulation thus obtained might impart 
new life to these branches and induce them to blos- 
som once again in potent opposition to the National 
flardwood Lumber Association. The Hardwood Manu- 
facturers’ Association of the United States gave up 
{its name and its inspection rules and in return for 
these assets of rather doubtful value its leaders took 
over the control of the American Hardwood Manu- 
facturers’ Association. Owing to the fact that the 
inspection rules of the Hardwood Manufacturers’ As- 
sociation were thrown into the discard, thus leaving 
only the National Hardwood Lumber Association 
standards, an attempt was made at that meeting to 
perpetuate this most desirable condition and to pre- 
vent the introduction of a new set of inspection rules 
by the amalgamated organization; but notwithstand- 
ing the fact that the time was most propitious for 
such action, as there were then no other rules for the 
inspection of hardwood lumber in effect, the proposi- 
tion was rejected and a committee was appointed to 
draft a new set of inspection rules. The only objec- 
tion urged at that meeting against the rules of the 
National Hardwood Lumber Association was that the 
wholesaler had taken active part in writing them. 
Later it was intimated that the National rules were 
not scientific. 

In due time, the committee then appointed pre- 
sented a set of inspection rules which were adopted 
and which are now in print. It is understood that 
no opportunity was afforded the membership of the 
American Hardwood Manufacturers’ Association to 
vote upon these rules and the only evidence of scien- 





A Great Meeting of a Great 
Organization 


As this issue of the AMERICAN 
LUMBERMAN goes to press the 
twenty-second annual banquet of the 
National Hardwood Lumber Assoc- 
iation is being held. The attendance 
at the first day's session and the 
reports of the officers (printed on 
pages 55, 56, 57 and 58 of this 
issue) indicate that members of the 
hardwood industry fully realize the 
importance of the problems before 
that industry. A full report of the 
further proceedings of the conven- 
tion will be printed in the June 28 
issue of the AMERICAN LUMBER- 
MAN. 











tific treatment which this set of rules received from 
its authors is the evident effort to evade the copy- 
right protection afforded to the National Hardwood 
Lumber Association, without in any measure changing 
the description or the values of the grades expressed 
by these rules. Except for a few glaring errors, this 
dual effort was fairly suecessful, and the rules of the 
American Hardwood Manufacturers’ Association, as 
they stand today, are practically a reproduction of 
the rules of the National Hardwood Lumber Associa- 
tion. But I inquire, with all possible candor, would 
not the interests of the hardwood trade at large have 
been better served by the frank adoption of the rules 
of this association, thus disposing of the question of 
differing standards, rather than by appropriating those 
rules under another name and continuing the fiction 
that there is any standard other than National in- 
spection to govern transactions in hardwood lumber? 


Lack of Unity 


To reply to the queries propounded at the begin- 
ning of this report, it is apparent that there still re- 
mains in the hardwood trade a startling lack of unity ; 
and that the responsibility for this condition must 
rest upon a small minority who have persistently op- 
posed the will of the great majority of hardwood lum- 
bermen expressed thru the mediumship of the Na- 
tional Hardwood Lumber Association. he opposition 
existing today is the same that began more than fif- 
teen years ago; it differs only in name. I take this 
opportunity to submit to this membership my _ sincere 
conviction that the time is not far distant when the 
interests of the hardwood trade and the interests of 
‘this association will demand that the line of cleavage 
be absolutely defined between those who are for Na- 
tional inspection and those who are opposed to it. 
If there is sufficient demand on the part of this mem- 
bership for the establishment of a new branch or de- 
partment of the association for the purpose of secur- 
ing rellable data on market conditions, such a 
department can be added at comparatively small addi- 
tional expense, and thru the active codperation of 
the producers and distributers in all sections of the 
country, as well as our neighbors in Canada, we should 
be able to produce results much more thoro and com- 
prehensive than anything thus far offered the hard- 
wood trade, 

It is also my sincere conviction that interlocking 


directorates—or any portion of interlocking direc- 
torates—existing between the National Hardwood 
Lumber Association and the American Hardwood 


Manufacturers’ Association present a condition that 


renders the proper administration of the affairs of 
this association more difficult. It is my belief—and 
should now be apparent to — member—that the 
effort made in recent years to harmonize all inter- 
ests by an interlocking of directors has been a failure. 
The suggestion is therefore submitted that in the 
future, and beginning with the election of officers and 
directors to be held tomorrow, it should be the policy 
of this membership to elect men solely on account of 
their service and absolute loyalty to the Nationa) 
Hardwood Lumber Association. 

The guiding principle of the National Hardwood 
Lumber Association is service. That the inspection 
rules books have been the most potent educational 
force ever exerted in print in the hardwood trade, 
cannot be successfully contradicted. The only dan: 
gers that have ever really seriously threatened us as 
an industry have been the dangers of division—the 
clash of selfish interests—the growth of a class spirit 
—temporary gains to a few by making sacrifice of 
others. Never in history has this great hardwood 
industry stood to,gain more by unity of thought and 
action than right now. The man who looks for a re 
turn of the pre-war conditions in business is doomed 
to surprise and disappointment, for we are living in a 
new world. Hesitation and timidity are as fatal in 
commerce as in war. Prosperity and plenty to ar 
extent far greater than the most optimistic have even 
dreamed of are awaiting us. To enjoy them we have 
only to go steadily forward and work together, for 
therein lies the magic of it all. Our interests are se 
closely intertwined that we should bear in mind the 
fact that each of us is a buyer as well as a seller. Ii 
we do this and continue under the slogan “An abso- 
lutely fair deal to all’’ our progress as an organiza- 
tion will never halt and we shall continue in the ful} 
confidence of all branches of the industry we repre 


sent, 
Report of National Councillor 


Tho the report of Earl Palmer, of Paducah, Ky., 
as national councillor of the association was brief 
it seemed for that very reason to be all the more 
important, for Mr. Palmer has the faculty of say- 
ing important things tersely and without waste of 
time. He said that he had written a report but 
when finished it was so long and so full of statistics 
that he simply tore it up and decided to revert to 
his usual style. He told how the national Chamber 
of Commerce as the organization representative of 
all the lines of trade and industry in the country 
was now engaged in peace work in as magnificent 
way as it conducted its war activities in the late 
world conflict. He explained the referendum work 
of the national chamber and mentioned especially 
referendum No, 28, in which the membership went 
on record as favoring the return of the railroads 
to private ownership. He said that the national 
chamber had given six very good reasons why the 
railroads should be restored to their former owner- 
ship, but that in his opinion the best reason had 
not been cited, and that is the Government opera- 
tion of the railroads had been a failure. Mr. 
Palmer declared that the National Hardwood Lum- 
ber Association is the largest trade organization 
represented in the national chamber, a fact of which 
the members should be proud. He briefly referred 
to the benefits of the national chamber to the hard- 
wood men and the National Hardwood Lumber As- 
sociation’s help in the work of the chamber. ‘‘We 
have been playing close up to the national cham- 
ber,’’ he said, ‘‘and we should continue to do so, 
because its work is so vitally important to the 
welfare of the nation.’’ 

Before adjournment motions were made that 
President Goodman make the appointments to the 
committees on officers’ reports, resolutions and nom- 
inations and his announcements were as follows: 

Officers’ reports—-John M. Woods, of Boston, Mass., 
chairman; L. B. Lesh, Chicago, and O. E. Yeager, of 
Ruffalo, N. Y. 

Nominations—Walter E. Chamberlin, of Boston, 
Mass., chairman; John W. Dickson, Memphis, Tenn. ; 
W. W. Knight, Indianapolis, Ind.; L. P. Arthur, Chi- 
cago; Samuel BE. Barr, New York. 

Resolutions—F.. S. Underhill, of Philadelphia, Pa., 
chairman; John N. McBean, Toronto, Ont., Can.; Ed- 
ward Davis, Louisville, Ky. ; George C. Ehemann, Mem- 
phis, Tenn. 
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Secretary Fish called attention to the annual 
banquet in the evening, which would not only be 
marked by ‘‘ good eats’’ but a vaudeville program 
that ought to please even the jaded members, if 
there were any, and then adjournment of the morn- 
ing session, was taken. 


THURSDAY AFTERNOON 


The convention reassembled at 2:30 p. m., Presi- 
dent Goodman first calling for the report of the 
committee on officers’ reports. John M. Woods, 
chairman of the committee, said that the committee 
was not ready to present a formal report, but that 
he wished heartily to endorse all that had been 
said by the president and the secretary in their ad- 
dresses of the morning. President Goodman then 
introduced the first speaker of the afternoon, Harry 
A. Wheeler, of Chicago, former president of the 
Chamber of Commerce of the United States. Mr. 
Wheeler’s remarks were under two main heads, 
first taking up the relations of American business 
to the world situation and then passing to the dis- 
cussion of domestic industrial and economic prob- 
lems. He said at the outset that he was strongly 
in favor of the League of Nations, altho recogniz- 
ing that it doubtless has imperfections, and was 
under no illusions as to its being an absolute pre- 
ventive of war. It is impossible to enter into such 
a covenant, he said, without some elements of dan- 
ger and without some giving up of rights of 
sovereignty. Nevertheless he firmly believed that 
sentiment of the American people, and more speci- 
fically of American business, favors the League. 
Hither as a patt of the peace treaty or separately, 
he felt sure the League will become an actuality. 

He said that in accordance with action taken at 
the Atlantic City meeting of the Chamber of Com- 
merce of the United States a commission of Amer- 
ican business men had been sent to Europe to ob- 
serve conditions, and that such a group, altho its 
personnel was constantly changing, had been abroad 
since January. Its reports, he said, had embodied 
some very significant facts which American business 
must weigh and act upon. In substance, they 
show that Europe is bankrupt industrially and 
financially, lacking raw material, credit and all of 
the other means necessary to rehabilitate its in- 
dustrial life. As a result Bolshevism, produced 
by unemployment and hunger, had developed and 
menaced not only Europe but America, the ocean 
being not a barrier but a highway. He advocated 
extending economic and commercial assistance to 
Europe as a whole, and suggested that this coun- 
try should establish a permanent commission in 
Geneva or some other city which should constitute 
a sort of clearing house to consider the needs of 
the various countries and act upon them in rela- 
tion to the whole problem of European rehabilita- 
tion. To make such a plan successful, however, he 
said, the American public must contribute funds 
by investing in European securities, just as they 
invested in Liberty bonds to win the war, because 
the Government cannot supply all of the vast sums 
needed. 

The restrictions that prevented efficient codpera- 
tion in business were lifted during the war, he said, 
making possible the tremendous united efforts that 
had ended the struggle months before anyone 
thought it could be ended. One of the lessons of 
the war is that the way must be opened for effi- 
cient codperation in peace endeavors. 

Mr. Wheeler’s statement that ‘‘we must put the 
railroads back where they were before 1917’’ was 
loudly applauded, but he immediately proceeded 
to argue that to restore the roads to private owner- 
ship without making due provision for increased 
earnings would mean receiverships for two-thirds 
of the railroads of the United States. 

On the subject of relations between employers 
and employees Mr. Wheeler said: ‘‘We are never 
going back to the old, autocratic days of 1913. A 
new era is here, Nor do employers desire to return 
to the old regime, except here and there a reaction- 
ary who would like to see conditions as ‘they were 
formerly but who is due for an awakening.’’ He 
proceeded to say that the three factors, \ capital, 
managerial ability and labor, must each have just 
recognition. ‘‘The reactionary man of business,’’ 
said Mr. Wheeler, ‘‘is really farther from the 
conservative man of business than the eonservative 
man of business is from the conservative laborer.’’ 
When such conditions obtain in our industrial re- 
lations as will insure fair return and fair repre- 
sentation to all the factors of production those 
— will be peaceful, harmonious and _profit- 
able. 

In conclusion Mr. Wheeler said that the things 
of which he had spoken could only be made reali- 
ties by the patriotism of American business ex- 
pressing itself thru helping to shape proper legisla- 
tion. This means the coéperation and codrdination 
of individual organizations thru federated effort. 
The essential federation already exists, in the form 
of the Chamber of Commerce of the United States, 
which he thought should have impressive physical 
representation in Washington, with a suitable 
building as headquarters. 


Lumbermen’s Tax Problems Discussed 


The next speaker was L. C. Boyle, of Washing- 
ton, D. C., counsel for the association, whose chief 
topic was the revenue law in relation to the lumber 
industry, altho he expressed himself with his usual 
vigor and clearness upon several other matters of 
vital importance. Referring to the plan for an 
international labor commission embodied in the 
League of Nations’ constitution he called atten- 
tion to the possible dangers of American labor ally- 
ing itself with that of some of the European coun- 
tries. He thought that the entire question of the 
League of Nations should be carefully studied by 
selected representatives of the lumber industry who 
should report back their conclusions for the guid- 
ance of all organizations and individuals connected 
therewith. He then spoke briefly of the functions 
of the lumber unit of the Bureau of Internal Rev- 
enue, headed by Maj. Mason, which deals with mat- 
ters of revenue directly affecting the lumber in- 
dustry. He said that the lumber industry differs 
from all others in that it must buy all of its raw 
material (standing timber) at one time and hold it 
perhaps many years before manufacturing it into 
the finished product. He alluded also to the popu- 
lar misconception of the nature of sawmill plants, 
many people thinking that they could be moved 
about, instead of being great manufacturing es- 
tablishments representing heavy investments, the 
usefulness of which is at an end as soon as the 
timber supply is exhausted. Therefore the factors 
of depletion and depreciation are of special im- 
portance in the lumber industry. He read a clip- 
ping from a Chicago paper quoting a speech made 
recently by an agent of the Department of Labor 
in which he charged the lumbermen of the country 
with withholding from manufacture vast quantities 
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of timber, stated as over a trillion feet (the fig- 
ures being those representing the entire standing 
timber supply of the United States) for the pur- 
pose of boosting lumber prices. This prize sample 
of asinine ignorance, if not willful misrepresenta- 
tion, was cited by Mr. Boyle as illustrating the 
need of seeing that the public is correctly informed 
concerning the lumber industry. 

‘*The price situation does not cause any worry 
now,’’ said Mr. Boyle, ‘‘ because instead of selling 
lumber to buyers they are bidding for it, but over- 
production will come back and ‘old man Competi- 
tion’ will reappear on the scene, as has always been 
the case in the past, unless this industry gets to- 
gether and studies its market, production conditions 
and costs. The Sherman law should be so amended 
as to permit men to meet and study conditions and 
prices. Now no one can say definitely what its 
limitations are or how the law will be interpreted 
by a judge in a particular case. It should be 
amended so that everyone will know just what the 
limitations are.’’ 


OTHER MEETINGS THAT WERE HELD 


Other meetings than that of the National Hard- 
wood Lumber Association were held in Chicago 
this week, but these were convened at this time 
chiefly because most of the members would be at 
the National, making it advantageous to hold their 
sessions this week. Among the meetings were those 
of the National Veneer & Panel Manufacturers’ 
Association at the Auditorium Hotel on Tuesday 
and Wednesday, the board of managers of the Na- 
tional Lumber Exporters’ Association at the Con- 
gress on Thursday, the Northern Wholesale Hard- 
wood Lumber Association at the Brevoort Hotel on 
Wednesday and the statistical committee of the 
Northern Hemlock & Hardwood Manufacturers’ 
Association at the Congress Hotel on the same day. 


In the last two meetings named the northern hard- 
wood situation was thoroly discussed as well as the 
conditions that now obtain with southern har- 
woods. Most.members reported all the business 
that they could take care of and prices steadily 
advancing. In the North No. 2 and better birch 
is especially becoming stronger. 

The meeting of the National Veneer & Panel as- 
sociation, which was the regular midsummer session, 
was opened Tuesday morning at the Auditorium 
by President 8. B. Andersén, of Memphis, who 
reviewed thoroly conditions now prevailing in the 
panel industry, especially as to the present high 
cost of logs and labor and other materials neces- 
sary in the manufacture of veneers. He said that 
gum logs on cars are bringing $27.50 at Memphis, 
which certainly is proof enough that veneers must 
command a strong price. After Secretary Howard 
Young read the report of Treasurer E. H. Defe- 
baugh, which showed the finances of the association 
to be in good shape, he made the suggestion that 
the association endorse the budget system for the 
national Government which is being so earnestly 
urged by the national Chamber of Commerce. A 
committee of which B. W. Lord, of Danville, Ky., 
was made chairman, was named to carry on propa- 
ganda among the veneer men on the importance of 
the budget system for the Government. 

A general discussion took place on conditions in 
the veneer industry and the speakers were of one 
thought, and that is that strong prcies must pre- 
vail for veneers if the manufacturers are to be 
able to make a fair profit. John N. Van der Vries, 
Chicago district secretary of the national Chamber 
of Commerce, spoke on ‘‘What We Learned From 
the War’’ and he cited many economic lessons that 
not only did business men of this country learn 
thru the conflict but business men of other nations 
as well. J. H. Townshend, of Memphis, Tenn., 
made the report of the traffic committee which had 
to do especially with what has come to be known as 
docket 8131, before the Interstate Commerce Com- 
mittee. Other speakers were Louis Wallis, of the 
United States Department of Labor; Roger E. 
Simmons, who spoke on the ‘‘ Lumber Situation in 
Russia,’’ and R. T. Solenstein, assistant secretary 
of the National Safety Council, who spoke on 
‘‘Safety Engineering and Appliances.’’ The 
Wednesday sessions were given over to group meet- 
ings, including these especially interested in quar- 
tered oak veneers, panels, mahogany and circassian 
veneers, rotary cut gum veneers, rotary cut birch, 
and rotary cut poplar. The board of governors 
of the National Lumber Exporters’ Association, 
who met on Thursday in the English Room of the 
Congress Hotel, had a thoro discussion of the lum- 
ber export situation. 


HARDWOOD ANNUAL NOTES 


Hardwood lumbermen still have many troubles 
despite the fact that hardwoods generally today 
bring higher prices than ever before, judging from 
the exchange of views as they were given about the 
lobby of the Congress Hotel. After hearing many 
recitals of trials and tribulations the consensus is, 
as Karl Palmer of Paducah, Ky., put it: ‘‘The 
man who has the lumber will be the man who does 
the business. ’’ 

But speaking of those who have the lumber, the 
Buffalo wholesalers admitted that they had large 
stocks of hardwoods and now that business in the 
East is beginning to follow the lead of the middle 
West and hum they expect the best trade they have 
had in many a month. However, the hardwood men 
at Buffalo share the sentiment of M. M. Wall, of 
the Buffalo Hardwood Lumber Co., that they do not 
want to see a runaway market, believing that such 
a market will have its reaction and the benefits to 
the trade nothing comparable to stabilized con- 
ditions over a period of many months. 


*“Most of us have large stocks at Buffalo and 
we expect a good business,’’ said Mr. Wall, ‘‘ but 
we do not want a runaway market. We are more 
content at Buffalo in enjoying a balanced market 
and taking care of our customers, many of whom 
have bought from us thirty years or more. That 
is our policy and we try to adhere to it, no matter 
what we hear has been going on elsewhere. Busi- 
ness done in that way pays over a long period.’’ 
Hugh McLean, of the Hugh McLean Lumber Co., 
and Orson E. Yeager, of the Yeager Lumber Co., 
both expressed themselves as believing the Kast 
was now on its way to prosperity such as the mid- 
dle West has been enjoying for weeks, tho they ad- 
mit there is a ‘‘ fly in the ointment,’’ as strikes are 
occurring at many eastern cities. 





And speaking of strikes, life at Boston and there- 
abouts is just ‘‘one d strike after another,’’ 





according to John M. Woods, former president of 
the National, tho Mr. Woods did not put his 
thoughts exactly in those words, being a most care- 
ful man in his speech. Several hundred carpenters 
are now on strike at Boston demanding $1 ap 
hour and a 40-hour week, while the mill men de- 
mand $1 an hour and say they will demand $1.25 
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an hour if their present demand is not met by July 
1. The East is not as thriving as the middle West, 
said Mr. Woods, who believes that strikes and 
threats of strikes more than any one other thing 
hold New England and the East back. Tho a vet- 
eran, Mr. Woods is as spry as he ever has been, and 
he looks it. Another spry veteran at the convention 
was Edward Buckley, of Manistee, Mich., who sold 
lumber before many of the present members were 
born. Mr. Buckley, tho in the 80’s, says he has 
been well and is feeling fine. 


Philadelphia, too, has its troubles, and F. 8. Un- 
derhill told about them or, in this case especially, 
it. The trouble is a fight right in the City of 
Brotherly Love between the contractor and the 
retail lumber dealers. It seems that the contractors 
who got used to buying at a Government price di- 
rect from the mills during the war want to hang 
on to that method of doing business and ignore the 
retailer. They thought they could do it, but are 
now coming around to see the error of their ways, 
because the mills prefer the trade of the retailers. 
Philadelphia is underbuilt, like most cities, said 
Mr. Underhill, but some building is going on, 
especially in the suburbs. More building would be 
in progress had the contractors not taken it into 
their minds to be unmindful of the retail lumber 
trade in that city. Anyway, peace is in sight in the 
City of Brotherly Love. 


Maj. George E. Breece, of Charleston, W. Va., 
who became a major during the late war and was 
one of the chief aids to Gen. Brice P. Disque in 
airplane stock production in the spruce and tir for- 
ests of the Northwest, says that he is now back at 
Charleston for good, unless another war breaks out. 
Maj. Breece had charge of the lumber production 
phase of the Spruce Production Board and, as 
everyone knows, Uncle Sam was producing spruce 
and fir at the time the armistice was signed, so 
heavily that when once in airplanes they would 
have darkened the skies. He says that tho hard- 
wood prices are high he looks for a continued good 
demand for some time yet. 


S. B. Anderson, of the Anderson-Tully Co., of 
Memphis, who has been in the hardwood business 
for many years, now admits that he never saw ‘‘in 
his young life’’ such a hardwood market as exists 
at present. He believes that high prices for hard- 
woods are here to stay for a while, because the 
mills have no lumber to speak of at present and 
will not be able to get to a normal production basis 
for many weeks at least. Mr. Anderson, who is 
thoroly familiar with the export situation, said that 
all the hardwoods being bought for the export trade 
are not moving across because of the lack of bot- 
toms, while some who are engaged in that phase of 
the trade believe that cheaper cargo rates will pre- 
vail later on. He said that it is now costing $85 
to $90 to send a thousand feet of oak across the 
pond and from $65 to $70 a thousand feet of gum, 
which when piled on top of the cost of the lumber 
here and profit means some fancy price for Euro- 
peans to pay. 


W. W. Knight, of Indianapolis, Ind., former 
president of the National Wholesale Lumber Deal- 
ers’ Association, says the hardwood trade is hum- 
ming in the Hoosier State and elsewhere where the 
hardwood men of that State’s capita sell, and that 
the demand is for almost everything in the hard- 
wood line. Most the present demand, he said, was 
coming from factories and industries that use hard- 
woods. 


The badges that the visiting lumbermen wore 
were the gift of E. C. Atkins & Co., of Indianapolis, 
Ind., manufacturers of Silver Steel saws. The 
badges this year were unusually attractive, pre- 
senting in relief symbols of industry and prosperity 
and having the enameled design of the National 
Hardwood Lumber Association. Like most of those 
furnished convention visitors by the saw makers, 
these were of utility as well as beauty and were so 
arranged they may be worn as watch fobs, a fob 
strap also being furnished. 


The miniature locomotive of the Heisler Loco- 
motive Works of Erie, Pa., attracted considerable 
attention, and the merits of the locomotive were 
explained by G. L. Swabb, of Erie, general manager 
of the company. The Heisler has a special spark 
arrester for coal and wood burning locomotives 
which eliminates the danger of starting fires in 
timber. 


D. H. Day, of Glen Haven, Mich., one of the vet- 
erans among Michigan hardwood men, was moving 
around as spry as a kid and as happy as a lark 
and the reason was that his boy, David H. Day, jr., 
was with him, having got back a few days ago from 
service overseas, where he fought with the Second 
Division, which was in the thiek of the fray. David 
is still under 20 years of age and his father says 


he is now getting him ready to turn the business 
over to him. The hardwood situation in Michigan 
is fine from the viewpoint of price, said Mr. Day, 
the demand being for almost everything, the diffi- 
culty being that but few lumbermen have what tue 
trade wants. A similar story was told by M. J. 
Fox, of the Von Platen Lumber Co., Iron Mountain, 
Mich., who said that for once in their lives hard- 


wood lumbermen would have a summer market and 
a strong one, too, C. P. Crosby, of Rhinelander, 
Wis., president of the Northern Wholesale Hard- 
wood Lumber Association, says that prices are con- 
stantly going higher and that nothing in sight now 
indicates that the peak has been reached. He be- 
lieves that the market will remain as strong or be- 
come stronger for at least three months longer. 





ASSOCIATION ACTIVITIES RECORDED IN BRIEF 


NEW YORK ASSOCIATION MEETS 


New York, June 16.—A meeting of the New 
York Lumber Trade Association was held on June 
11. Frederick Moore, who has made some investi- 
gations of lumber costs, gave a talk on ‘‘ Operating 
Costs.’’ A meeting of the trustees followed and 
new members were elected as follows: Robert Lloyd 
Co., J. 8. H. Clark Lumber Co., Walter N. Knauth 
& Co., Winne & Carhart. James Sherlock Davis, 
Frederick W. Starr and Robert R. Sizer were ap- 
pointed a committee on nominations to select a 
regular ticket to be presented for election at the 
annual meeting in November. 





a 


NEW MEMBERS OF SOUTHERN PINE STAFF 

New Or.eans, La., June 16.—Thomas P. John- 
ston, recently appointed engineer of the Southern 
Pine Association, reached New Orleans a few days 
ago and has been familiarizing himself with his 
new duties. He will leave this week for an extended 
trip in the interest of southern pine, attending the 
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conventions of the Maintenance of Way Engineers 
and the American Wood Preservers’ Association, 
which are to be held in Atlantic City, and visiting 
Chicago, Detroit and other points. Mr. Johnston 
is a native of Virginia and a graduate of Vander- 
bilt University, with fifteen years’ practical ex- 
perience covering work in the construction depart- 
ment of the Illinois Central and the maintenance 
of way department of the Pennsylvania, also serv- 
ice as district engineer with the Ohio Electric Co., 
and later as assistant engineer of the valuation de- 
partment of the Union Pacific. His latest service 
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was a first lieutenant of engineers, U. S. A. from 
1918 to 1919. 

Another new member of the Southern Pine As- 
sociation staff is Percy A. Jordan, recently named 
assistant to Traffic Manager A. G. T. Moore. For 
a number of years he was connected with the gen- 
eral freight department of the Southern Pacific 
Railroad, and served last year in the —_ as radio 
electrician. Mr. Jordan points with pride to the 
fact that ne was born in the ‘‘piney woods’’ sec- 
tion of southeastern Alabama. 





SOUTHERN PINE ASSOCIATION NOTES 


New Or.eans, La., June 16.—L. R. Putman, of 
the Southern Pine Association, who has been serv- 
ing as southern director of the Federal Department 
of Labor’s ‘‘Own Your Home’’ campaign, left 
last night for Louisville, Ky., where the last of 
the statewide ‘‘Own a Home’’ campaign meetings 
in his district will be held this week. 

After the Louisville meeting tomorrow, District 
No. 8, of the Southern Pine Salesmen’s Service As- 
sociation, will be organized at a meeting to be held 
that afternoon in the Seelbach Hotel, Louisville. 
On June 24, District No. 10 will be organized at 
a meeting at the Statler Hotel, Detroit, Mich. 
The New England district will be organized at the 
Baltimore, New York City, July 1. The organiza- 
tion meeting for the Pittsburgh district has been 
tentatively fixed for July 8, at Pittsburgh, while 
the St. Louis district will be organized at a meeting 
called for July 10, at the Statler Hotel, St. Louis. 
In connection with the last named meeting, the 
executive committee of the general association will 
meet to elect a successor to President Austin, re- 
cently resigned, and to name a vice president, sec- 
retary and treasurer. 





TO ORGANIZE SOUTHERN PINE SALESMEN 


Str. Louis, Mo., June 16.—Notices have been re- 
ceived from L. R. Putman, director of advertising 
and trade extension, of the Southern Pine Associa- 
tion, that District No. 5 of the Southern Pine Sales- 
men’s Service Association will be organized at a 
meeting to be held at the Hotel Statler, St. Louis, 
Thursday, July 10, beginning at 2:30 p. m. This 
meeting will follow a session of the executive com- 
mittee of the national organization of the Southern 
Pine Salesmen’s Service Association. District No. 
5 embraces contiguous sections of Missouri, Iowa 
and Illinois. 


ONTARIO WHOLESALERS IN CONFERENCE 


Toronto, ONT., June 16.—The Wholesale Lum- 
ber Dealers’ Association (Inc.) held its monthly 
meeting on Friday, June 13, A. E. Clark presiding. 
The attendance was large. 

Discussion took place in connection with tne 
problem of defining the wholesaler’s proper field 
of operation, a matter which has been under dis- 
cussion between the association and the Ontario 
Retail Lumber Dealers’ Association. The upshot 
of the discussion was that every member individ- 
ually expressed his approval of thé general prin- 
ciple that the wholesaler should avoid whenever 
possible attempting to sell to the retailer’s legiti- 
mate customers. 

A motion was carried to the effect that the asso- 
ciation should hold a summer picnic, the time and 
place to be arranged by the entertainment com- 
mittee. 

At the conclusion of the meeting it was decided 
to adjourn for the summer months. The next 
meeting will pe called by the chairman, probably 
for the third Friday in September. 





Aa 


WOULD MODIFY SIDETRACK AGREEMENTS 


New York, N. Y., June 16.—The National 
Wholesale Lumber Dealers’ Association is sending 
out copies of a suggested modified liability clause 
in connection with private sidetrack agreements 
with the railroads, which the association has re- 
quested the special committee of railroad officials, 
appointed to review General Order No. 15, to take 
under consideration. The responsibility for loss or 
accidents thru the negligence or cause of either 
party is to be fixed, with certain restrictions, upon 
the party causing the loss or accident. In case of 
joint negligence, each party shall, except in the 
case of fire, be responsible for its own loss, and in 
case of injury or death to a third party caused thru 
joint negligence, the industry and the railroad shall 
be jointly responsible. The association will con- 
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tinue its campaign for a more favorable sidetrack 
agreement, and it requests its members to take up 
the matter at once. 


SALESMEN ACT FOR PROGRESS 

MEMPHIS, TENN., June 16.—Consolidation of 
Districts 6 and 9 of the Southern Pine Salesmen’s 
Service Association (the salesmen’s department of 
the Southern Pine Association) will be recom- 
mended to the executive committee as a result of 
action taken at the organization meeting of District 
6, held here at the Chisca Hotel last Monday. The 
same officers elected to serve for District 9 were 
chosen for District 6: C. H. Stevens, Memphis, 
Brooks-Scanlon Co., president; W. L. Wilcoxon, 
Memphis, Homochitto Lumber Co., vice president, 
and A. D. Wicks, Jackson, Miss., Finkbine Lumber 
Co., secretary-treasurer. 

District 6 embraces Arkansas and Tennessee; 
District 9, Mississippi, Louisiana east of Lake 
Charles, Alabama, Georgia and Florida. This is 
largely a producing territory in which the bulk of 
sales are handled thru mill offices; the number of 
traveling salesmen in the two districts as at present 
constituted is therefore comparatively small. 

A resolution was adopted recommending to the 
Southern Pine Association the necessity of specify- 
ing in purchases that goods be packed in wooden 
boxes. The discussion of this matter developed that 
paper cartons are being used today in many in- 
stances where wood should be used. J. K. Foster, 
of the Lyon Lumber Co., who introduced the reso- 
lution, said that he had observed repeatedly in the 
handling of army supplies in France, where he was 
connected with the 20th Engineers, that often these 
paper cartons were completely destroyed by being 
exposed to the weather, or by rough handling. 

The meeting went on record as endorsing the 





resolution passed at Jackson, Miss., requesting the 
grading committee of the Southern Pine Associa- 
tion to adopt specific grading rules for silo stock, 
which would be agreeable to the silo manufacturers. 

There was some open discussion in regard to the 
matter of loading cars, which was very often evi- 
denced in shipments received by the retailers. Also 
the matter of specifications for a tobacco lath, for 
which there has recently appeared a demand. 


—_ 


OFFICE TABLE EXPLOITS STATE WOODS 


Banoor, ME., June 16.—The directors’ and gen- 
eral conference table in the offices of the Eastern 
Forest Products Association here is an article most 
unique and at the same time a beautiful piece of 
furniture. Every piece that shows is different, and 
all are of native Maine woods. 

H. G. Wood, executive secretary of the associa- 
tion, conceived the idea that such a table would be 
most appropriate for the committee room besides 
serving as an advertisement for Maine lumber 
products and showing what can be done with them. 

The table is 8 feet long and 3 feet wide and has 
five legs. The top is made up of six boards 6 
inches wide and of the following woods: white ash, 
birdseye rock maple, black cherry, curly yellow 
birch, beech and quartered white oak. The legs 
are of elm, hickory, chestnut, butternut and ma- 
hoganized yellow birch. The ledge boards are of 
sycamore, white birch, brown ash and cherry birch. 
Under the margin of the top is a plate to give a 
thick top effect which is made of white pine, hem- 
lock, cedar and red spruce. With the exception 
of the mahoganized legs each piece is in natural fin- 
ish, and the effect is beautiful. The mahoganized 
leg illustrates the possibility of securing a most 
deceiving imitation of mahogany wood by using 
birch. 





Morse & Co., of Bangor, who are members of the 
association, made the table and carefully selected 
each piece from their extensive stock of lumber. 
The result justly typifies the workmanship and fa- 
cilities of that concern. The boards of birdseye 
maple and curly birch are exceptionally choice and 
pretty specimens of those woods and are said to 
be the best ever seen, 

Mr. Wood extends a cordial invitation to all 
interested to visit the association offices in the Stet- 
son Building at 31 Central Street and see the table. 





MANY NEW MEMBERS FOR HOO-HOO 


St. Louis, Mo., June 16.—Hoo-Hoo is booming 
in the South, according to E. D. Tennant, secretary- 
treasurer of the order, who has just returned from 
a trip to New Orleans, Nashville, Birmingham, Mo- 
bile, Alexandria and other points. At five con- 
catenations where he presided, seventy-six new 
members were taken into the organization, and 
sixty old members were reinstated, a record of 
which Mr. Tennant is proud. Plans also were laid 
for a concatenation soon to be held at Lake Charles 
and Shreveport. 


MANY INITIATED AT CONCATENATION 


BIRMINGHAM, ALA., June 16.—Friday the thir- 
teenth was celebrated in Birmingham by a gather- 
ing of members of Hoo-Hoo. The concatenation 
was held on the roof of the Jefferson County Bank 
Building and a large class of new members was 
initiated. E. D. Tennant, of St. Louis, secretary 
and treasurer of the national order, was present. 
B. G. Williams and H. G. Brasson looked after the 
new members. George W. Phalin, of Tuscaloosa, 
Vicegerent Snark of the northern district of Ala- 
bama, brought a large delegation of lumbermen 
from the Tuscaloosa district to be initiated. 








REDUCING THE DELIVERY COSTS 40 PERCENT BY TRUCKS 


We have tried to make a very close study of our 
delivery department so as to ascertain which is the 
most profitable way to handle our business. We find 
that to handle $113,000 worth of retail lumber busi- 
ness, without our trucks, required approximately 
fifteen teams to handle the year’s business. Last year 
we handled a quarter of a million dollars’ worth of 
business with two 2-ton Federal trucks and a 1-ton 
truck. When we say we handled our business we mean 
these trucks handled deliveries, as we have a large 
team and three waggns that do nothing but unload 
from the cars and haul into the yard. We have 
found in our experience that trucks larger than 2 tons 
are not practical, for the reason that it is necessary 
in almost every case to leave the pavement with a 
load by going thru the alley or going up into the 
yard where the residence or building is being con- 
structed, and in using a large truck it will simply mire 
down to where it is impossible for it to pull out with 
its own power. 

We find aiso that it is very essential to use the dual 
wheels on the rear in order to have a wide traction and 
to keep the weight from pushing the wheels down 
into the soil. We have been unable to find any trailer 
made that will successfully work in the retail lumber 
business to advantage, for the reason that after plac- 
ing 18- and 20-foot lumber on a 14-foot, bed truck it is 
hard to have a trailer back of that that will carry the 
full length of lumber without stringing it out so far 
that it is too inconvenient to get around. 

We have kept an active track on the cost of operat- 
ing our trucks and find that it pays to buy a high class 
truck to begin with and, as stated before, we do not 
deem it advisable to use larger than 2-ton, neither do 
we approve of the very small truck, such as the Ford, 
It takes the same priced man to operate a 1-ton Ford 
truck as it does to operate a 2-ton high class truck, 
and while we use our Ford exclusively for small orders 
and picking up sash and doors and other materials 
and bringing them to the yard to place on our large 
trucks, we do not attempt to place it on any large 
orders whatsoever which would require three or four 
trips for its size. 

n regard to the cost of truck haulage compared 
with horse haulage, we feel that it depends entirely 
on the circumstances surrounding the haulage. For 
instance, in our city practically all the residence build- 
ing is carried on at a distance of from two to five 
miles from any of the lumber yards, and it would be 





Good, conscientious truck drivers are hard 
to obtain, tho a good truck driver can keep 
down the operating expense of a truck won- 
derfully. The Motor Truck Department of 
the AMERICAN LUMBERMAN would like 
to know what steps its readers have taken 
to stimulate care in truck drivers and how 
successful the plans have been. 











absurd to think one can even argue the point as to 
cost in this case, trucks being so far superior that 
there would be no argument whatsoever. 

Taking on the other hand where we have a large 
building within a radius of one mile, we can, with 
one-third of the investment of the truck, consisting of 
say three wagons and one team, deliver to this job at 
a much less expense on amount of material. Figuring 
it out in detail for our delivery here, we have reduced 
our drayage, taking into consideration the investment 
of the trucks and investment of teams and wagons, 
more than 40 vrercent, and while we are operating 
three 2-ton Federal trucks now, together with one 
Ford truck, we are almost sure that it would be im- 
possible to handle our business with twenty teams. 

{The above gives the experience of the Aurellus- 
Swanson Co., of Oklahoma City, Okla., in the use of 
motor trucks as related by C. H. Makins, manager, 
Mr. Makins sent some photographs to the AMERICAN 
LUMBERMAN, the accompanying illustration being made 
from one. 

Of more than passing significance is the last part 
of Mr. Makins’ statement, in which he says that the 
drayage expense of the company has been decreased 
more than 40 percent by the use of trucks. It cer- 
tainly is an excellent example of the use of trucks 
where four of them will do the work that twenty 
teams would be needed to handle. 

The point that Mr. Makins mentioned regarding 
trailers is very interesting. Where corners have to 
be turned or where the delivery equipment has to be 


sent into corners and thru alleys it is necessary that 
the trailer track properly if it is used. Such trailers 
are manufactured and will give service of a most desir- 
able character where tracking is required. However, 
when deliveries are made in yards and in alleys some- 
times it is absolutely essential that the delivery equip- 
ment be as short as possible. For work of this kind, if 
a trailer is desired, a two-wheel semi-trailer is the best. 
There is at least one on the market with an adjustable 
foot that pulls up under the front end, so that if de- 
sirable the truck could pull the trailer into a yard and 
leave it standing there with the load and then run out. 
The beauty of such a trailer is that it enables a much 
heavier load to be carried when necessary, and does 
not add materially to the operating cost, tho, of course, 
it adds somewhat to the initial investment. 

In another letter to the AMBRICAN LUMBERMAN E.. L. 
Aurelius, president of the Aurelius-Swanson Co., 
describes very graphically the use of motor trucks by 
the company and what he considers their worth is to 
a retail company as follows: 

Our buiding department started business ten years 
ago—the writer came to Oklahoma City at that time 
and started with an initial capital of $500. At this 
time our building department has a paid up capital 
of $500,000 and our lumber company has a paid up 
capital of $150,000. The lumber company sells to the 
building company just the same as tho there were no 
connection in the two companies. The building com- 
pany pays its bills as tho it were paying them to a 
company that was entirely foreign. In this way our 
building company has no edge and does not take any 
advantage of our competitors. 

We have found that one of the chief assets of the 
lumber yard is its delivery service. In our delivery 
service we employ three 2-ton Federal trucks, one 3%4- 
ton Duplex 4-wheel drive and one 1-ton Ford. We use 
a _—— of horses in the yard for unloading purposes 
only. 

Last year our lumber yard did a business of $250,000 
with half of the above equipment; this year, from the 
present outlook and judging from the last few months, 
our business will be upward of half a million dollars. 
We attribute this large volume of business to the most 
excelleut service We g1Ve our Cis tonic.s. iw lLOR. | 
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PART OF THE MOTOR EQUIPMENT OF THE AURELIUS-SWANSON CO., ONE 
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WHAT THE ASSOCIATIONS HAVE IN PROSPECT 


June 24—North Carolina Pine Association, Hotel Wil- 
mington, Wilmington, N. C., Monthly meeting. 
June 24—Lumbermen’s Golf Association of Chicago, 

Beverly Country Club, Chicago. 


July 9-10—Pennsylvania Lumberman’s Association, 
Hotel Du Pont, Wilmington, Del. Semiannual 
meeting. 

July 380-31—West Coast Lumbermen’s Association, 
Paradise Inn, Rainier National Park. Semiannual 


yen 
5-7—National Commissary arated Association, 
* Sinton Hotel, Cincinnati, Ohio 
Aug. 14-16—Southern Sash, Seu & Millwork Manu- 
facturers’ Association, ‘Chattanooga, Tenn. Quar- 
terly meeting. 
Sept. 9-10—Concgtenated Order of Hoo-Hoo, Chicago, 
Sept. 11-18—National Retail Lumber Dealers’ Associa- 
tion, Pontchartrain Hotel, Detroit, Mich. 





SLACK COOPERAGE MEN TO MEET 


Sr. Louis, Mo., June 16.—V. W. Krafft, secre- 
tary of the Associated Cooperage Industries of 
America, announces that slack cooperage interests 
in Norfolk, Va., and vicinity will meet in that city 
on June 24. Mr. Krafft and probably others from 
this part of the country will be present. 





WEST COAST MIDSUMMER MEETING 


SEATTLE, WASH., June 14.—From the headquar- 
ters of the West Coast ‘Lumbermen’s Association 
an announcement is being sent out of the midsum- 
mer meeting to be held July 30 and 31 at the Para- 
dise Inn, Rainier National Park. ‘‘Lumbermen 
from both Oregon and Washington, with their 
families, are expected to attend in large numbers,’’ 
the announcement reads and continues as follows: 

The more formal business activities incidental to 


such an occasion will be reduced to comparative unim- 
portance in view of the expected presence of a consider- 


able number of women, and social diversions probably 
will occupy the greater part of the time, 

Nevertheless some interesting proceedings are prom- 
ised. Axel Oxholm, who has just returned from the 
Scandinavian countries, where he studied lumber trade 
conditions for the United States Department of Com- 
merce, will give a first hand report of his work. C. RB. 
Paul, consulting engineer for the National Lumber 
Manufacturers’ Association, Chester J. Hogue, in 
charge of the West Coast association’s New York 
office, and L. C. Boyle, attorney for the National 
organization, also will be heard on subjects of interest 
to lumbermen. It is probable that John H. Kirby, of 
Houston, Tex., president of the National, and other 
prominent eastern lumbermen will attend. 





MONTHLY MEETNG OF ROTARY BOX MEN 


MEMPHIS, TENN., June 17.—Announcement has 
just been made of the monthly meeting of the 
Rotary Cut Box Lumber Manufacturers’ Associa- 
tion, a branch of the American Hardwood Manu- 
facturers’ Association, which will be held in New 
Orleans at the St. Charles Hotel on June 24. Let- 
ters were sent to members by E. B. Martin, chair- 
man of the governing committee. Business condi- 
tions will be discussed. Several Memphis lumber- 
men will attend. 


NORTH CAROLINA MEETING POSTPONED 


Norro.k, VA., June 16.—Because of the neces- 
sity for the presence in Washington of the general 
counsel and representatives of the North Carolina 
Pine Association at the time set for its June meet- 
ing, it has been decided to postpone the meeting 
from the 18th to the 24th, the place to be Wilming- 
ton, N. C., as originally chosen. <A feature of the 
meeting will be the presence of Axel A. Oxholm, 
lumber trade commissioner, who will tell the mem- 
bership about the lumber business in Norway and 
Sweden. 





TEXAS LUMBERMEN FORM DISTRICT ASSOCIATION 


McALLEN, TEX., June 16.—According to expres- 
sions of lumber dealers of south Texas who attend- 
ed the district meeting of the Lumbermen’s Asso- 
ciation of Texas, held here recently, prosperity 
reigns thruout this part of the State. An unusually 
large amount of building is reported, particularly 
in the towns of the lower Rio Grande valley. As a 
result of this district meeting, there was organized 
a district association, which was named the Valley 
Lumbermen’s Association, C. A. O. Maule, of 
McAllen, was elected president and L. K. Morris, 
jr., of Brownsville, secretary. Mr. Maule was made 
a director of the State association. 

When the lumbermen met in the auditorium of 
the McAllen High School the meeting was called 
to order by Mr. Maule, who surrendered the chair 
to President Charles Flato, of the State association. 
Mr. Flato talked on service and told the members 
of the association that service could best be given 
thru codperation. He suggested a local organiza- 
tion. 

Kk. H. Lingo, of Dennison, was introduced. Tho 
81 years old, Mr. Lingo made the trip here to see 
the Rio Grande valley. He is a pioneer Texas lum- 
berman, the head of many large yards in the State 
and the organizer of the Lumbermen’s Association 
of Texas, having been the first secretary of the 
association. He told of many of his early experi- 
ences. . 


J. C. Dionne, of Houston, secretary of the State 
association, talked on the value of codperation. He 
told the valley lumbermen of their splendid oppor- 
tunities here. He told them to codperate and to 
teach the people to build homes. He said that the 
valley lumbermen should get together in an organi- 
zation. 

After Mr. Dionne’s talk the district association 
was organized and Mercedes was selected as the 
first meeting place. The meeting will be held on 
the second Tuesday in August. The meetings will 
be held on the second Tuesday in each second 
month. 


After the first day’s meeting the visitors were 
taken on an automobile trip thru the valley and 
that evening they were entertained at a banquet, 
at which Mr. Maule presided and several interesting 
talks were make. Most of the visitors had seen 
the valley and the crops during the afternoon and 
they were unstinted in their praise. 


At the second morning session the lumbermen 
discussed various matters of interest. The ques- 
tion box was opened. This box was presided over 
by W. A. Clampett, of Kingsville, who led the dis- 
cussions. The meeting adjourned at noon. C. A. 
O. Maule, Jack Howell, Ben H. Smith and other 
local lumbermen did everything in their power to 
see that the visitors had a good time. 





LONG ISLAND DEALERS CHANGE TITLE 


SAWILLE, LONG ISLAND, N. Y., June 17.—Hence- 
forth it is the Long Island Dealers’ Association. 
It used to be the Long Island Coal & Building Ma- 
terial Dealers’ Association, but the lumbermen 
thought this was hardly descriptive enough to in- 
clude them; so at the sixth annual meeting in 
Sayville today the constitution was amended so as 
‘to make it the Long Island Dealers’ Association, 
without specifying coal and building material in 
particular, 

This was one of the most successful meetings 
in the history of the organization and perhaps the 
largest. The attendance was over two hundred, and 
Tidewater Inn was filled to overflowing. There 
were a large number of distinguished guests, in- 
cluding C. B. Staats, of Albany, president of the 
New York State Coal Merchants’ Association; 
Russell Perrine, of Brooklyn, representing the 
Brooklyn lumber dealers; Paul S. Collier, of Roch- 
ester, secretary of the Retail Lumber Dealers’ As- 
sociation of the State of New York, and J. A. 
Mahlsted, of New Rochelle, president of the Build- 
ing Material Men’s Association of Westchester 
County. 

President Edward Schmidt, of Mineola, presided 
and appointed a nominating committee consisting 
of Edward Armstrong, of Mineola; Benjamin 
Downing, of Locust Valley; Stanley Cox, of Wan- 


tagh; Alfred Baylis, of Huntington, and Arthur 
Loper, of Port Jefferson. 

Besides the president’s address, there were inter- 
esting speeches by T. E. Wright, of Rochester, 
secretary of the New York State Builders’ Supply 
Association; G. W. F. Woodside, of Albany, secre- 
tary of the New York State Coal Merchants’ Asso- 
ciation; R. 8. Kellogg, of New York City, secre- 
tary of the News Print Service Bureau, and James 
Sherlock Davis, of Brooklyn. 

The following officers were unanimously elected: 

President-—-Edward Schmidt, of Mineola. 

Vice president—H. H. Tinkham, of Amityville. 

Treasurer—George Baldwin, of Westbury. 

Executive committee (two years)—D. 8S. Wood, 
Farmingdale; John E. King, Islip: Herbert Conklin, 
Roslyn; (one year) F. F. Barrett, Huntington; R. W. 
Latham, Mineola; Frank Garvey, New Hyde Park; 
Stanley Cox, Wantagh. 

The arrangements for the convention were in 
charge of a committee consisting of H. H. Tinkham, 
George W. Baldwin, F. F. Barrett, Byron Rushmore 
and Secretary W. R. Pettit. 

The convention closed with a ‘‘shore dinner’’ in 
the afternoon at which Frank J. Pollya, of Wash- 
ington, D. C., of the Department of Labor, and 
Douglas Malloch, of Chicago, of the AMERICAN 
LUMBERMAN, were the speakers, President Schmidt 
presiding. 
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Lyon, GARY & COMPANY 


208 SOUTH LA SALLE STREET 


CHICAGO 


INVESTMENT BANKERS 
TIMBER AND: TIMBER SECURITIES 


For twenty-seven years we have 
continuously been dealing in timber 
and making loans to lumbermen 
OUR EXPERIENCE AND SERVICE 


ARE AT YOUR 





Fix Your Credit Loss 


. 
in Advance 

You ean state pretty accurately every 
item in your over-head expense but one 
—your credit loss. That you can only 
guess at. And how often you miss the 
mark, you, only, know! Because of 
present conditions, your credit loss is 
more of a problem than ever. 

If the year’s total covered credit losses ex- 
ceed a certain previously 
centage of your gross sales, we 
excess. 

Thus your credit loss for twelve months is 
determined in advance and nothing can in- 
crease it. 

The cost of Credit Insurance is small com- 
pared to the security afforded. 

Over $9,500,000 paid to our 
policyholders 


The American Credit -Indemnity Co. 
OF NEW YORK 


415 Locust Streetii4i Marquette Bidg.80 Maiden js 
St. Louis, Mo, Chicago, Il. New York, 
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The Biggest Card in the Business World 


The skill and care exercised in engraving 
a Wiggins plate has made the 


Wiggins Peerless 
Patent Book Form Card 


the choice of a long list of America’s biggest card users. If 
you admit the value of a 'proper card representation we 
would like to send you a tab of specimens, Ask for it: de- 
tach the cards one by one and observe their clean cut edges, 
their general excellence and the protection afforded by 
being encased in convenient book form style. 


The John B. Wiggins Co. 


Established 1857 





Engravers 
Plate Makers 
Die Embossers 


1108 
S. Wabash Avenue 
CHICAGO 
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Sawmill Men 
who are cutting 
out in the East 


will find advantages to their 
liking in British Columbia 
Timber. We can fit a tract 
to any size operation or sell 
you one for investment. 


REYNOLDS COMPANY, 


LIMITED 


VANCOUVER, B. C. 


Manufacturers and Shippers 
Fir and Cedar Lumber and Shingles 
Exporters Ship Charterers 








ROBERT W. HUNT & CO. 
INSPECTING ENGINEERS 
INDEPENDENT UNPREJUDICED INSPECTION 
LUMBER - PILING - TIES 
TREATED MATERIALS 


NEW and USED RAIL and EQUIPMENT. 
NEW ORLEANS, LA. JACKSONVILLE, FLA. 
Hibernia Bank Bldg. Bisbee, Bidg. 








Gen’l Office—2200 Insurance Exch., CHICAGO 


Send For These Bungalow Books 


Plan Futore Homes Now with Economy Plans of California Homes 

—noted for comfort, beauty and 

adaptability to any climate, 

““Representative Cal. Homes” 

53 Plans, $3750 to $10300..60 cts. 
“*West Coast Bungalows” 

72 Plans, $1800 to $3750. .60 cts. 

“Little alows’’ 
40 Plans, $750 to $3000. ..40 cts. 


SPECIAL $1.50 OFFER. Send $1.50 for all 3 books and FREE 


get book of special plans, also Garage plans..... 
E. W. STILLWELL & CO., Architects, 219 Calif. Bldg., Los Angeles 








Money back if not satisfied. 





‘\GILBERT NELSON & CO. 
Public Accountants 


501-603 LUMBER EXCHANGE BUILDING 


CHICAGO 


TELEPHONE MAJESTIC 7962 








GOSS AND RAWSON 


CONSULTING TIMBER ENGINEERS 
603 YEON BUILDING 
PORTLAND, OREGON. 








BURT E. STEENSON 


TIMBER ESTIMATES 
TOPOGRAPHIC MAPS 
WHITEWATER, « «+ - WISCONSIN 
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Baker Mill & Lumber Service Co. 


Lumber Advisers in 


Saw Milling, Planing Mill, 
Costs, Sales, Dry Kilning, 


319 Monadnock Bldg., 
San Francisco, Calif. 





Waste Reclamation. 











Contains the best work of ‘‘The Lumber- 


THE WOODS man Poet,” including ‘“‘TODAY,” just 


By Douglas Malloch ow America’s most widely quoted poem. 
No lumberman’s library is complete without one. Price, postpaid, $1. 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chicago 


OUTDOOR PASTIMES FOR LUMBERMEN’S CLUBS 


ONTARIO RETAILERS PLAN OUTING 


Toronto, ONtT., June 16.—The Ontario Retail 
Lumber Dealers’ Association will hold their first 
summer outing and educational trip on July 31 
and Aug. 1 and 2. The program includes visits to 
the leading mills at Penetanguishene, Midland, Vic- 
toria Harbor, and possibly Waubaushene. Local 
manufacturers at these points are making arrange- 
ments to see that the visiting retailers are given 
an interesting time. The trip will wind up on 
Saturday, Aug. 2, at noon, when the members may 
return to Toronto or continue up the Georgian Bay 
for the week end or longer at any of the summer 
hotels in that district. Those who enjoy bass fish- 
ing will undoubtedly take advantage of this op- 
portunity. 





RIVER PICNIC A SUCCESS 


EvANSVILLE, IND., June 17.—The Evansville 
Lumbermen’s Club gave its tenth annual summer 
outing on the Joe Fowler on the Ohio River here on 
Saturday, June 14. The outing was the largest and 
most successful of any picnic the club has ever 
given. The Fowler left the local wharf at 3 o’clock 
in the afternoon and did not return until about 11 
o’clock at night. While the day was hot, a fine 
breeze blew on the river and the day proved a most 
delightful one. 

The boat was well stocked with refreshments. 
Dancing and cards were enjoyed both during the 
afternoon and night. A fried chicken supper was 
served in the upper cabin of the steamer, large 
tables being stretched across the cabin and almost 
200 lumbermen, members of their families and in- 
vited friends participated in the meal. 

The outing was arranged by the entertainment 
committee of the club, composed of J. C. Greer, of 
the J. C. Greer Lumber Co., chairman; Elmer D 
Luhring, of the Luhring Lumber Co., and Henry 
Kollker, of the Mechanics Planing Mill Co. The 
committee was assisted by Joseph Waltman, of the 
Evansville Band Mill Co., president of the club, 
and William 8. Partington, of Maley & Wertz, the 
secretary and treasurer. 

Music on the boat was furnished by the Crescent 
City Orchestra, led by Edward C. Kerth, city 
building inspector and well known among the lum- 
ber manufacturers and retail dealers of this city. 
Oscar A. Klamer, president of the O. A. Klamer 
Furniture Co., was awarded the prize for being the 
most graceful male dancer on the floor. 

This outing of the club took the place of its 
regular business meeting for June. The club has 
now adjourned for the summer and the next regular 
business meeting will be held in September. 


CAIRO FOLK HAVE OUTDOOR FROLIC 


Cairo, ILu., June 16.—A party of about a hundred 
men, women and children from Cairo and Mound 
City attended the annual outing and picnic of 
the Cairo Lumbermen’s Club Friday, June 13, in 
the grove at Hodges Park. It was hard to tell who 
had the best time, for every one was there for that 
purpose and it looked as tho every one succeeded. 
Extensive arrangements had been made by mem- 
bers of the club for fun and frolic during the after- 
noon, and all sorts of stunts were pulled off, includ- 
ing baseball games, rolling the peanut race, egg 
race, 100-yard dashes by children and grown ups, 
sack races, races for lean men and races for fat 
men. And then the ladies guessed how many pea- 
nuts were held in a quart glass jar. Prizes were 
awarded the successful contestants and then came 
the ‘‘eats.’’ 

Manager Johnson, of the Bartelme Lumber Com- 
pany, was the big chef of the occasion, and the way 
he and his assistants handled that part of the en- 
tertainment made all the others turn green with 
envy. Mr. Johnson had enough eats out there for 
a regiment and it was first class in every respect. 
It was served out of doors in cafeteria style, and 
every one not only helped himself and herself once 
but several times and still there was plenty left. 

The afternoon’s festivities started with a base- 
ball game between nines picked by Harry Perkins 
and Ed Kaiser with Dan Pauli, of the Mississippi 
Box Co., starting in as umpire. After the fourth 
inning Mr. Pauli was run off the field because of his 
decisions and then came D. S. Lansden and Julius 
P. Schuh, president of the Lumbermen’s Club. The 
latter barely escaped with hig life and all agreed 
that Attorney Lansden was the only fair umpire of 
the day. 

The feature of the game was the slide to first 
base by the representative of the AMERICAN LuUM- 
BERMAN, who succeeded in skinning his nose, lacer- 
ating his knee and losing his tie clasp—but he slid 
and crawled to the base all right. There were 
numerous somersaults by all the players, and the 
only person on either team who could hold the ball 
at all was a substitute pitcher in the person of 
Mrs. G. C. Rhodes, who succeeded in striking out 


nearly all the men at the bat. They couldn’t find 
the ball at all. The game furnished much amuse- 
ment for both players and spectators. 

Mrs. B. D. Crum, of the Louisiana Lumber Co., 
won the prize rolling the peanut across the pavilion 
in the quickest time. 

Mrs. G. C. Rhodes, of baseball fame, won the egg 
race, showing she was well balanced and could keep 
an egg on her spoon while running. 

Maynard Carter won the 100-yard dash in the 
children’s race, Charles Musick won the sack race, 
Leonard Rink won two other sack races, T, Beades 
won the 50-yard dash for small children and Miss 
Catherine Carter won the girl’s race. 

In the fat men’s race M. 8. Carter, Mr. Ent, Dan 
Pauli and A. W. Tracy were in at the start. Messrs. 
Pauli and Tracy finished in a tie. 

The real sporting event of the afternoon was a 
race on a $5-bet between President Julius Schuh, 
of the Lumbermen’s Club, and Harry Perkins, It 
was a real, sure-enough race from start to finish, 
and the judges awarded the honors to Mr. Perkins 
by a narrow margin. 

In the evening all enjoyed the music and dancing 
in the pavilion, and all returned home after dark, 
having thoroly enjoyed the annual picnic and frolic. 





OUTDOOR MEETING OF HARDWOOD CLUB 


LovuIsvILLE, Ky., June 16.—The first outdoor 
meeting of the year was held by the Louisville 
Hardwood Club at Bauer’s Devil’s Kitchen last 
week. <A full attendance was recorded. The asso- 
ciation decided to meet on the second and fourth 


. Tuesday during the months of June, July, August 


and September, as many members will be away and 
others will be busy during the vacation season. 
The members discussed the progress of the milling 
in transit movement, in which it looks as if the 
lumbermen will secure a favorable decision. 


SPORTS PREVAIL AT ANNUAL PICNIC 


PitTsBpuRGH, Pa., June 17.—One of the great 
events in lumber circles is the annual picnic which 
was held Saturday, June 14, at Vosemary Farm, 
about fifteen miles from the city. Over 200 lum- 
bermen spent the day there on the fertile acres 
of Mayor Babcock who also was present. The din- 
ner and supper were no unimportant features of the 
occasion and tho some shied at the athletic contests 
there were no slackers when it came time to eat. 
The remainder of the time was spent in sports, in 
inspecting the fine thorobred Holstein cattle on the 
farm, in swimming in the pool, while a few indulged 
in the great American game made famous by Gen. 
Schenck. The day was delightful and few connected 
with the lumber business in Pittsburgh failed to 
attend. 

The results of the various sporting contests fol- 
low: 

First ball game between wholesalers and _ retailers 
was won by the retailers; score 4 to 3; captains, R. H. 
Hermann, of the Duquesne Lumber Co., and A. C. 
Evans, of the Green & Evans Lumber Co. 

Hundred-yard dash: A. Meade, of the Iron City 


Sash & Door Co., first, and H. E. Kelly, of the Babcock 
Lumber Co., second, 


Lobster ball game: 





Captains, Edward Biler, of the 
Edward Eiler Lumber Co., and EB. A. Diebold, of the 
Higgins Lumber Co.; score 3 to 2; won by the whole- 
salers, 

The relay race was won by the wholesalers’ team, 
composed of Rudolph Mueller, A, A, Evans, H. E. Kelly 
and A, Meade. 


Tug of war: Captains, C. V. McCreight, of the 
Ricks-McCreight Lumber Co., and J. B. Wallace, of the 
Greentield Lumber Co. ; won by the wholesalers. 


The championship ball game: Captains, A. J. Die- 
bold, of the Forest Lumber Co., and Bruce Hill, of the 
E. M. Hill Lumber Co.; won by wholesalers; score 
8 to 2. 

The swimming contest: A. A. Evans, first, and J. 
O. Strobel, second, 

The three-legged race: H. E 
Evans, first, 
Foley, second. 


), Kelly and A. A. 
and Albert Lichtenstul and Hamilton 





PHILADELPHIA EXCHANGE OUTING 

PHILADELPHIA, PA., June 16.—The Lumbermen’s 
Exchange has announced that its annual outing will 
be held on June 24, at Willow Grove Park. In the 
afternoon there will be the annual baseball game be- 
tween the wholesalers and retailers for another 
cup, the former one having been won by the whole- 
salers after a 5-year struggle. The game last year 
was very good, and the rival captains, William N. 
Lawton for the wholesalers and Watson Malone for 
the retailers, assert that they will put better teams 
in the field this year than ever before. 

After the ball game there will be a dinner in 
the Casino, and later the lumbermen will occypy 
a reserved section of the music shell to hear Victor 
Herbert’s orchestra, They will also participate in 
a dance in Danceland, beginning at 8:30 p. m. 

The money raised at this outing will, as hereto- 
fore, be distributed among several worthy charities. 
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HE WAS ALWAYS RIGHT 


We had a guy on the Cloquet drives 
Unpopular as a case of hives. 

He was hated high, he was hated low, 
From the biggest boss to the poorest bo. 
We hated him with a hate for sure, 

For he had one fault that you couldn’t cure. 
And this was it: All the season long 

He was always right and was never wrong. 


No matter what was the argument— 

The price of beans, how a saw is bent, 

A cure for corns, or the size of towns, 

The newest styles in the latest gowns, 

Or baseball rules, or a Bible verse, 

Why a wart got well or a eut got worse, 
How to hang an ax or to sing a song— 
He was always right and was never wrong. 


He knew the news and he knew the law, 

He could always tell when it meant to thaw, 
He could guess the height of a hemlock tree, 
Or tell what the scale of a log would be. 

You might argufy till your face was red, 

It always come out just the way he said. 
When the showdown come and the final gong 
He was always right and was never wrong. 


The cook made bulls and the boss mistakes, 

And all of us all the usual breaks, 

Yet we all was friends, and our only foe 

Was the guy who was always sure to know. 

As I think of him I am wondering 

If perfection is such a pleasant thing. 

You will have more friends, and your friends be 
strong, 

If you’re mostly right but are sometimes wrong. 





Prevent waste, but not waste of time. 





BETWEEN TRAINS 


JouiEetT, Inu., June 12.—Arthur Leach, the other 
member of the well known team of Leach Bros., 
sat at our right tonight at the annual dinner of the 
Joliet Association of Commerce, and subsequently 
presented an able committee report. These Leach 
boys are great fellows for taking a hand in the 
affairs of the community. Arthur is also president 
of the Rotary Club. : 

The occasion introduced an entirely new line of 
table conversation: Folks used to talk about the 
weather, but on this occasion there was a debate 
between a man who said he had seen a vacant house 
on one of the back streets of Joliet and several 
other gentlemen who averred that it couldn’t pos- 
sibly be possible. 

Joliet is the town that has such a fine looking 
gray stone high school that they had to put an 
electric sign on top of it telling what it was, because 
so many strangers mistook it for the penitentiary. 
It looks too massive and gorgeous to be a high 
school. But some of the students who were just 
passing thru June exams declared that peniten- 
tiary was right. 

Anyway, Joliet is a good town, and prospering; 
and the only people in it who have any desire to 
leave it were brought there in the custody of some 
sheriff. 





Spencer, InD., June 13.—Guy Pierson, the 
Spencer lumberman, and a posse consisting of Carl 
Anderson, a local editor, Ty Bixler, a local clothier, 
and Paul Laymon, a local hardware merchant, met 
us at Gosport and drove us to Spencer via Indiana’s 
first State park—350 acres of wild and wooded 
scenery, including a canyon with walls and waters 
and all that sort of thing. The folks around here 
are mighty proud of this park, as well they might 
be. 

Later in the evening a dozen merchants met to- 
gether at Cooper’s for a chicken supper and then 
proceeded in a body to the Christian church, where 
a lecture was staged for the benefit of and under 
the auspices of the Boy Scouts, indicating how the 
merchants of Spencer get together when the peace 
and dignity of the community are threatened. 

Spencer, is a mighty pretty town, and we don’t 
wonder that Guy brags about it so much when 
attending the Retail Lumber Dealers’ Association 
of Indiana annual convention. 





THE HOURS I SPENT 

The hours I spent with you, dear heart, 
I shall not soon forget; 

One golden day we spent apart— 
Forgive, if I regret. 

I shall not soon forget, my dear, 
The things you led me to, 

Because they broke me pretty near— 
The hours I spent with you. 


THE OLDTIMER TALES 


They’re loadin’ lawgs with a derrick now 
On a regaler railroad car, 

An’ a hunderd miles in a night is how 
They hustle ’em near or far. 

We swamped ’em out with a bony horse 
An’ loaded ’em on a sleigh, 

An’ hauled ’em down to a water-course, 
An’ there we let ’em lay. 


An’ then in the spring we drove ’em down 
An’ it took three months, the drive; 

An’ we had to work all the way to town 
An’ to leap an’ to look alive. 

But they fall a tree an’ they skid it high, 
An’ some more, an’ drive a stake— 

Today a tree’s up against the sky 
An’ tomorrow it’s in the lake. 


An’ the crew? Well, look at the gang we got— 
Hungarians, Russians, Poles; 
Not an oldtime skyman in the lot— 
An’ them guys ain’t got no souls. 
An’ the few we’ve got of the oldtime day, 
Say, wouldn’t it make you cuss? 
We work all winter an’ save our pay, 
An’ we’re nice little angels, us— 


Work half as hard as we used to do, 
For twice what we used to get; 
If we stay out late we get the flu, 
An’ a cold if our feet get wet. 
The hours is soft, an’ we often quit 
While there’s plenty enough of light; 
We ain’t got no guts an’ ain’t got no grit, 
An’ it’s months since I seen a fight. 


I wish that one of the gang that knew 
Muskegon in ’88 

Could just drop out of the skies of blue 
An’ sort of investigate. 

He would hustle back to his heavens pearled 
An’ his mates of old he’d tell 

That the boozeless, fightless, workless world 
Had certainly gone to hell. 





A little praise goes a long way, but a lit- 
tle knock is what really travels. 





THE RICH MAN 
Only three little things I was 
The owner of— 

A dog’s fidelity, 
A neighbor’s sympathy, 
A woman’s love. 


But now I own a store of wealth 
All men above— 
Except fidelity, 
Excepting sympathy, 
Excepting love. 





Drive while the water is high and work 
when the opportunity is here. 





COMMON 


You seldom see so poor a tree 
That it ain’t got a little clear, 
I never yet a man have met, 
However foolish, ever queer, 
Whatever guys might criticize, 
Whatever names the world might call, 
But down inside the rascal’s hide 
I found some goodness, after all. 


I never seen a place so mean 

That somethin’ in it didn’t grow, 
Some little weed, some tiny seed, 

To show that there was soil below; 
An’ not a man since life began 

I ever trained with, ever knew, 
But had some kind of heart or mind 

In all the roughness showin’ thru. 


An’ so I take a little shake, 
A streak of sap, or maybe knot, 
An’ do not kick, because the stick 
Inside it still some good has got. 
An’ I expect I don’t reject 
Some men as soon as others would, 
Because, I guess, there’s more or less 
In ev’ry man of bad an’ good. 





We reform more men by the virtues we 
practice than we ever do by the virtues we 
preach. 



























AARMERS everywhere put their 
O.K. on OK Products. The 
splendid reputation gained by 

these dependable products is Na- 

tion-wide. Wherever you find pro- 
gressive farmers, you will find OK 
roducts. 


Sell the Line the Farmer Wants 


Why devote time and expense to creating a 
demand for goods not so well known when 
the demand has already been created for 
OK Products? Our big advertising cam- 
paigns have made them first in the minds 
of the farmers. You can take advantage of 
our extensive Dealer's Service and let us 
help you make the sales. 


CY Products 


The best there is i \- 
ole “— Senit ay oe 
pouniny Waterers, ‘Self Footen os 
ogs, dozen: ialti 
Sun-Lite Windows for hog houses." 
Farmers Pleased With Results 
OK Products ich_ divi i 
the improved health and i & 
of all farm animals. They provide 
pure, par air, sunshine and water, & 
whi i - 5 
. pre pm = factorsinsuc- i 
Dealers Pleased With Profits 
The quick sales and good profits made onthe OK line 
are appreciated by hosts of dealers. Our advertisi 
and sales helps are a big asset for any dealer. Watc 
for our big farm paper advertisements. 
Write for Attractive Proposition for Dealers 


Let lain all to ‘ } 
odin -_ sin all you. Our goods are OK—our 


eg Pili Berard Co, "tei 
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Earn their cost quickly in 
Wood Working Industries 


We carry the cost of in- 
stalling. 


The saving in insurance pre- 
miums pays the bill. 


Does your plant and business 
need the protection? 


Write Us. 


GEO. H. HOLT & CO. 


926 Manhattan Bldg., CHICAGO 








Our OPINION 


Regarding the collectability of 
any account or controversy is 
FREE upon request with par- 
ticulars. 


Better Investigate 


Your Accounts, and Try our Service. 


a se 
The Lumbermen’s Credit Ass’n 
Est. 1876. 

CHICAGO NEW YORK 
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AMERICAN LUMBER & MFG. CO, 


PITTSBURGH, PA. 


WHITE PINE 


Our Silver White Pine is a real Cork Pine substi- 
tute for planing Mill and Pattern Work, Etc. 


At our various mill connections we own and 
carry large stock of 


idaho White Pine. 
CaliforniaWhite Pine also SugarPine. 
Michigan and Minn. White Pine. 


Al 
YELLOW PINE and HARDWOODS. 


Our new mill at Lenox, Ky., is now operating. 
Also our new mill at Florala, Ala. and Paxton, Fla. 


White Pine 


LONG and SHORT LEAF 


ALSO | Yellow Pine 
WM. SCHUETTE & CO. 


Pittsburgh, Pa. New York, N. Y. 











IDAHO 
MINNESOTA 
CALIFORNIA & 
OREGON STOCKS 
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West Penn Lumber Co. 


Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 


PITTSBURGH, PA. 
HA 
GET OUR 


PRICES ON BOX LUM BER 


Cypress, Hemlock, Spruce and White Pine 
B. W. Cross Lumber Co. pitrssunai PA. 


MICHIGAN 


~ 
Weidman 


& Son Co. 


TROUT CREEK, MICH. 
Manufacturers of 


Hardwood and Hemlock 
LUMBER 
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DON’T FORGET 


We Specialize in Mixed Cars 


White Pine, Hemlock 
and Basswood Lumber 


Siding, Ceiling, Flooring, Sash, Doors, Blinds, 
Frames and Mouldings. , om Cedar 
Siding and Fir Door: 


Mershon, Eddy, Parker Co., 





Window 


Saginaw, 











Michigan 
Tell Us Your Needs in 
4-4 No, 1 Common and Better 
5-4 No. 2 Common and Better 
. 1 Common and Better 
o. 2 Common and Better 


228 Maple 


Von Platen Lumber Company 


Mills at Iron Mountain, Mich. 














“TOTE-ROAD AND TAIL.” 
BY THE LUMBERMAN POET 


A new book ae Douglas Malloch, the laureate of the lum- 

ber industry, full of rollicking rhymes of logging camps and 

drives, the sawmill and the timber. Illustrated in color, 

2 25 postpaid. AMERICAN LUMBERMAN, Publisher, 431 
. Dearborn 8t., Chicago. 


TO HANDLE LUMBER INTERNATIONALLY 


New Yorx, June 17.—The International Lum- 
ber Corporation has been incorporated under the 
laws of New York to conduct the southern pine, oak 
and Pacific coast lumber, timber, ties and railway 
and car materials business, with a capital of $250,- 
000 and very strong financial backing. The officers 
of the corporation and-their locations will be as 
follows: 

T. 8. Wylly, Jr, president ; general offices at 20 West 

Thirty-fourth Street, New York City. 

R. L. Williams, vice president; principal southern 
offices at Jacksonville, Fla., and branch offices at 
Hattiesburg, Miss., with other points in the South to 
be selected later, 

V. G. Curry, vice president; principal Canadian of- 
fices in the Dominion Express Building, Montreal, Can- 
ada, and branch offices on the Pacific coast. 

J. F. Kavanagh, vice president; in charge of the 
general sales of the corporation, and L. C. Klemmer, 
secretary and treasurer, will be located in the general 
offices in New York. 

All of these gentlemen are well known and of 
long experience in the lumber industry, the general 
opinion of the trade being that they will meet with 
full success. As a matter of fact, the corporation 
has already booked some good orders from large 
buyers, altho the organization is in existence but 
about a week, which in itself indicates that this 
organization will rapidly become a large factor in 
the lumber trade. 


JOINS EXPORT COMPANY SALES FORCE 


New Or.EAns, La., June 16.—L. P. DuBose, for 
eight years sales manager for the Lamb-Fish Lum- 
ber Co., of Charleston, Miss., selling the product 
of the ‘‘largest hardwood mill in the world,’’ has 








L. P. DU BOSE, NEW ORLEANS, LA. ; 


Hardwood Sales Manager, fs, J. Higgins Lumber & 


Export Co. 


resigned and come to New Orleans to take the posi- 
tion of hardwood sales manager for the A. J. Hig- 
gins Lumber & Export Co., of New Orleans. His 
acquisition is another step in Mr. Higgins’ plan to 
obtain the best men available for the great lumber 
export business he has developed. 

Mr. DuBose was for thirteen years with Lamb- 
Fish and it was hard for him to break away from 
his long attachment. But the export game now has 
such immense possibilities that the temptation was 
too strong to resist. He has been succeeded as 
sales manager at Charleston by George Land, here- 
tofore traflic and advertising manager. Mr. Land 
is a good lumberman and closely acquainted with 
the details of the business, 

It is interesting to note that the A. J. Higgins 
Lumber & Export Co. now has offices and export 
loading points at New Orleans, Mobile, Pensa- 
cola, Jacksonville, Orange, Beaumont, Port Ar- 
thur and Texas City, from which ports it has 
already loaded cargoes of lumber for Europe. The 
foreign connections of the company cover every 
market. Its New York business is handled by the 
Harry 8S. Lafond Co. (Inc.), and the Pacific coast 
trade is directed thru the W. J. Haynen Lumber & 
Export Co, All are affiliated with the W. M. Cady 
Lumber Co., of McNary, La., one of the biggest 
producers of southern pine. 

Mr. Higgins has just signed a contract with the 
board of commissioners of the port of New Orleans 
for the construction of a gigantic storage boom in 
the Mississippi River harbor at New Orleans. It 
lies 1,800 feet with the current and extends 800 
feet deep or almost a third of the way across the 
river at this point. The boom is composed of paral- 
lel clusters of piling with two gates permitting en- 
trance and exit of ships into this enclosure and it 
is large enough to hold over 20,000,000 feet of 
southern pine sawed timbers and permit the load- 


ing of five vessels simultaneously. Adjoining the 
river, where the boom is located, are a storage yard 
and wharf on which construction has already been 
begun. This wharf will be 30 feet in depth and 
vessels may come alongside and load lumber from 
the wharf on one side and timbers from the boom 
on the other. 


MISSOURIANS CHANGE POSITIONS 


St. Louis, Mo., June 17.—R. E. McKee, who has 
been manager of the St. Louis office of the Long- 
Bell Lumber Co., has been transferred to the Kan- 
sas City office, where he will be assistant to Man- 
ager Ashby of the tie, timber and post department. 
Mr. McKee’s duties as assistant to Mr. Ashby will 








R. E. MCKEE, KANSAS CITY, MO. ; 
Transferred to New Duties with Long-Bell Company 


have to do with the sales end of the department, 
with which he is thoroly familiar. He has been 
manager of the St, Louis office for four and one- 
half years. Previously he was connected for the 
same length of time with the Longville (La.) mill 
of the company. He has served several terms as 
treasurer of the Lumbermen’s Exchange of St. 
Louis and has held other responsible offices with 
the organization. He has many friends in St. 
Louis who wish him well in his new work. 

The new manager of the St. Louis office is C. C. 
Mullen, who has been connected with the Long- 





Cc. C. MULLEN, ST. LOUIS, MO.; 
New Manager Long-Bell Lumber Co. Office 


Bell company here in various capacities for the 
last nine years. At one time he was manager of 
the Pacific coast department of the company. He 
has had wide experience in the lumber business, 
having been St. Louis representative for William 
Buchanan of Texarkana before going with Long- 
Bell. His promotion is recognized as well de- 
served, 

THE COOPERATIVE HOUSING scheme of the British 
Codperative Societies has been in operation a num- 
ber of years and at present has £227,000 loaned to 
members of societies on building propositions. 
Money is advanced, as a rule, up to 75 percent of 
the value of the house and preperty to be built, 
the mortgage being held by the Codperative Whole- 
sale Society. 
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FOREIGN FIELDS FOR INDUSTRIAL ENDEAVOR 





There continues to be an increase of the export 
movement from Atlantic, Gulf and Pacific coast ports, 
altho its volume is still restricted by lack of shipping. 
An encouraging feature is the growth of a conviction 
in lumber importing countries that the f. o. b. mill 
prices of manufacturers in the exporting countries are 
not excessive but have not in any exporting country 
kept pace with the general increase in commodity 
prices. ‘No one,” says an English journal, “now seems 
to think that f. o. b. prices will weaken to any extent,” 
and it bases that opinion on consideration of the re- 
cently revived purchasing activities in French, Belgian 
and Italian markets. With a firm conviction that 
f. o. b. prices may not be expected to drop there is also 
as firm a conviction that ocean freights must be re- 
duced. It is expected that bottoms will soon be more 
plentiful and offering at lower rates, but until freights 
are on a reasonable basis it can hardly be expected that 
any serious attempt will be made to replenish depleted 
stocks in preparation for reconstruction activities, but 
rather that purchasing will just about balance a lim- 
ited consumption. 

The latest overseas freight tariffs published by the 
Shipping Board include the following: 

At Ship’s Option, W/M* 
From North Atlantic Ports Per Per 


to Destination: 106 lbs. cubic ft. 

Rotterdam, Antwerp, Havre, Bor- 

(| RA er rrr ere 1.25 60 
Marseilles, Cette, Genoa, Naples 

ED Soc caren tee UN es aakeKe .60 -75 
Copenhagen, Gothenburg ........ 1.50 -70 
RMI 6 5-p o CO oa © 4 oe a ee ores 1.75 .80 
MN os cd ba bk doa Ut One 600-09 oe 1.50 -70 
Barcetowe, Valemeia ....ccccccees 1.85 85 
RIOT 56653 0.0 eR eben avec 2.00 95 


*Rates weight/measurement will be applied in prin- 
ciple according to the commodity list contained in 
Tariff No. 8. 

Will Southern or Atlantic Ports Lead? 

Chester F. Korn, of the Korn-Conkling Co., of Cin- 
cinnati, Ohio, says that the stocks of hardwoods in- 
tended for shipment to foreign countries thru Gulf 
ports have been fairly well cleaned up by this time. 
He said that the sailings thru southern ports had been 
rather better than thru Atlantic ports, but he ex- 
pected that from now on the movement thru Atlantic 
ports would undergo an expansion. 

F. R. Gadd, manager of statistics for the American 
Hardwood Manufacturers’ Association, is very opti- 
mistic about the future of the export movement thru 
southern ports—and everyone will hope that the prom- 
ise of larger shipments thru both southern and eastern 
ports will come true. Says Mr. Gadd: “The South 
is thru with exporting thru eastern ports. In future 
it will depend on its own ships with which it will be 
supplied at southern ports in the near future. Then 
this country can look for the greatest lumber famine 
in its history, for the South will export every foot of 
hardwood lumber that is fit for the overseas trade. 
Europe needs lumber far worse than does this coun- 
try. It has the money with which to pay for it and 
it will take it as rapidly as it can be shipped. Short- 
age of shipping room alone has prevented a famine up 
to this time. With this removed, American users of 
hardwood lumber will meet with strenuous competition 
from European buyers who want the lumber and who 
have the means to pay for it. 

“With the big demand from America and with the 
enormous contracts pending from Europe, the South is 
in the poorest position for years for the production of 
hardwood lumber.” Mr. Gadd made the rather start- 
ling statement that with plenty of ships sailing from 
southern ports lumber stocks in the South would be 
exhausted in sixty days. 


Now Easier to Get Boats Than Hardwood 

There has been a steady increase in the number of 
boats leaving for Europe from southern ports, accord- 
ing to J. H. Townshend, secretary-manager of the 
Southern Hardwood Traffic Association. All that 
have lumber ready to go are not yet able to get all the 
shipping room that is needed but more shippers are 
finding the desired room than at any time since ton- 
nage became scarce and from a transportation point 
of view the situation is much improved, He suggested 
the possibility of an embargo against further shipments 
of hardwood to Liverpool and some other foreign ports 
because the docks are getting congested. One exporter 
explains this as due to the making of shipments of 
considerable quantities on consignment. An English 
journal, however, suggested that congestion at the 
docks is due to inability of importers to get labor to 
properly pile and take care of lumber arrivals. 

Freight room is increasing more rapidly than is the 
supply of hardwood lumber immediately available, 
according to W. H. Russe, of Russe & Burgess (Inc.). 
Shipping room, said Mr. Russe, is more abundant than 
it has been heretofore and there is a greater scarcity 
of hardwood just now than there is of boat space. He 
knew of instances where cargo space that had been 
engaged by exporters had been offered to other lumber- 
men for the reason that those making the engagements 
had been unable to find lumber with which to fill the 
space, 

Southern Export Movement Gains Rapidly 

The port of Jacksonville, Fla., believes that it has 
stepped into the front rank of seaports and come into 
its own as a result of its splendid geographical posi- 
tion, nearness to vast timber resources and excellent 
transportation and wharfage facilities. Six vessels 
which the Shipping Board allotted to that port for 
regular transatlantic trade were loading at Jackson- 
ville wharves to clear in a few days. But the happen- 
ing that appeared to mark a new day for Jacksonville 
was the arrival of two solid trainloads of lumber con- 





signed to the United Kingdom and to Antwerp from 
Georgia and Florida points. Ten more solid trainloads 
were due to arrive from the same sources for the same 
destinations during that week. 

After Mobile (Ala.) had been given the cold shoulder 
in the matter of the allocation of vessels to the various 
Gulf and Atlantic ports, upon the strong insistence 
of the Alabama delegation in Congress and of the 
Mobile Chamber of Commerce, the Shipping Board 
finally allocated two steamships to be loaded at the 
port, the Lake Fostoria and the Aniwa. They will sail 
for Liverpool with cargoes consisting principally of 
cotton and southern pine lumber and timber, much 
of which has been assembled at Mobile for some time 
awaiting shipment. 

Thru the port of New Orleans, R. J. Darnell (Inc.), 
with headquarters at Memphis, Tenn., and band mills 
at Batesville, Miss., shipped two trainloads of fifty- 
two cars of lumber for export, which represents one 
of the largest single shipments of lumber from any 
point in the South for export since the armistice was 
signed. The lumber will be carried to European ports 
with the least possible delay. 

Fir Advances $2; Redwood, $4 

The Douglas Fir Export & Exploitation Co. has ad- 
vanced export prices $2 a thousand feet effective June 
3 on all usual cargo assortments. The new prices are 
as follows: For loading up to June 30, $26 base, “H” 
list; July 1 to Sept. 30, $28 base; Oct. 1 to Dec. 31, 
$30 base. Foreign buyers consider the present c. 1. f. 
prices too high to do heavy buying, as freights stiff- 
ened up a little just as they were becoming interested. 
The steamer Mount. Hamilton was chartered to carry 
lumber to the United Kingdom at $55, while its sister 
ships, the Mount Whitney, Mount Shasta and Mount 
Hood, were taken at $52.50. 

The weekly freight circular of the Shipowners’ Asso- 
ciation of the Pacific Coast, dated May 31, gave rates 
on lumber per thousand as: Hawaii, $17; Auckland, 
Wellington, Lyttleton, Dunedin and Sydney, $32.50; 
Melbourne and Adelaide, $35 to $38.50; Valparaiso and 
Callao, $30 to $32.50; Cape Town and other South 
African ports, 225s. Beginning June 3 lumber freights 
responded to a firming tendency. Charters are $55 for 
the United Kingdom and about $35 for Australia, but 
nothing is offered. 

Ties are quoted at $25, with no advance over the 
recent rise from $23.50. Orders from the United 
Kingdom for ties are numerous, with ten or twelve 
cargoes in sight, all of them destined for United King- 
dom or continental ports. Some of them will go to 
Italy. These cargoes of ties will be loading during the 
balance of the year. 

Another advance has been made on redwood for 
export, making a total increase within three weeks of 
$4. An evidence that heavy demand for redwood for 
export is being felt at the Coast is that a cargo is en 
route for England, another will be loaded at Humboldt 
Bay this month and a third cargo has been sold to 
France for July loading. 


Lack of Ships Restricts Canadian Exports 

It will be impossible to move this year, before the 
close of navigation, the great quantities of lumber held 
on the Mirimachi and Restigouche on British Govern- 
ment account, but there is an urgent demand for ton- 
nage to remove as much of it as possible. One St. 
John (N. B.) firm has nine sailing vessels with ca- 
pacities of 400,000 to 1,000,000 feet now loading at 
different provincial ports, but these small vessels do 
not make much impression on stocks of hundreds of 
millions of feet, since the cut of the sawmills adds to 
the holdings. The lumber market remains very firm 
and some operators are confident that there will be 
an advancing tendency for many months to come. 

An official statement from the traffic expert of the 
Canadian Pulp & Paper Association corrects the im- 
pression prevalent in Canada that lower rates to the 
United Kingdom were being charged from United 
States seaboard ports. Shipping Board boats are 
charging lower rates, but vessels owned independently 
do not feel the competition and are maintaining their 
rates on the same level as is being charged from Ca- 
nadian ports and are being offered more traffic at these 
rates than they can accommodate. 


Conditions in the British Market 


In figuring on its after-war requirements the Brit- 
ish market gave house building the place of first im- 
portance, and ship building the second place. But 
while it is true that these industries are in great need 
of wood, development has been hindered by the diffi- 
culty in changing industry over to a peace basis. The 
Government proceeds slowly with its large house build- 
ing schemes; ship building is hampered by the lack 
of labor and the high cost of materials ; while the rail- 
roads have so much repair work to do that they can 
not undertake the replenishment of their rolling stock. 
The situation might be summed up by saying the need 
for cheaper timber is acute and that the Government 
is attempting to reduce freights so as to bring cheaper 
supplies into the market. There is a practically unani- 
mous opinion that f. 0. b. prices can not be expected 
to drop, but high freights still restrict demand, which 
is, however, equal to the available supplies. There is 
not a large market but when a merchant makes up his 
mind to buy he does not hesitate about paying the 
shipper’s figures. 

The whole tendency of the f. o. b. market is in an 
upward rather than in a downward direction. Freights 
have not advanced recently. While early in April the 
Swedish shippers from Sundsvall were disposed to sell 
their 3x9’s at a c. i. f. price of £31 they advanced 
quotations by 10s steps to £34 a standard, largely due 
to their willingness to pay higher freights and pass 
these charges on to the buyer. Recent freights from 
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the Herniésand district were about 160 to 165 kroner 
(about $42.80 to $44.20). The controller has suc- 
ceeded in having the Ministry of Shipping allot to him 
twenty-five large steamers for two voyages each on the 
Baltic trade and it is understood that freights will be 
on the basis of £7 (about $34.10) from the lower 
Gulf to Hull and 15s more from the upper Gulf ports. 
As £24 represents the average f. 0. b. cost of the Gov- 
ernment’s Swedish purchases, for 3x9’s, an addition 
of £7 a standard for freight and about 10s for insur- 
ance would result in a c. i. f. cost to the importer of 
about £31 10s—or about £2 10s a standard less than 
the most recent c. i. f. quotations of Swedish sellers. 
The reluctance of the importers to stock up on the 
basis of present freights from Sweden would therefore 
seem to be justified. As the Swedish and Finnish sell- 
ers had been booking all the available tonnage and 
merchants were unwilling to import on f. o. b. terms, 
or on c. i, f. terms based on present freights, it was 
the opinion of the trade that a consignment trade would 
be the only possible means of conducting business dur- 
ing the season. 

France, Belgium and Italy Buy Finnish Wood 

Finnish stocks in the British market have been 
about cleared up. The existence of large stocks in 
Finland was a deterrent influence on the market until 
lately, as the fear of importers that fresh supplies 
would be brought into the market, following a drop in 
Finnish prices, was a factor in restricting buying. 
But recently this doubtful factor in the market is be- 
ing removed, for a much greater activity is said to pre- 
vail in French and Belgium importing circles and it is 
reported that these countries have recently made large 
purchases of f. 0. b. Finnish goods. Importers in these 
countries are not in a hurry for the wood but realize 
that there will be a tremendous demand later on and 
are purchasing now to hold until freights become 
cheaper. Italy is also negotiating with the Finnish 
sellers. The taking up of these stocks will cause a 
greater buying freedom in the British market. The 
Finnish prices for these goods are firm and are based 
on the schedule adopted by the Finnish Sellers’ Union. 
For good upper Gulf unassorted the figure is £25 for 
the 8x11’s ; £22 for 3x9’s, and £18 10s for 7-inch, f. o. b. 

White Sea goods seem to have settled on the basis 
of an f. o. b. price of £25 for the 3x9 3rds, but on ac- 
count of political conditions in Russia buyers fight shy 
of f. o. b. purchases. Political conditions in Finland 
are a factor in keeping c. i. f. prices for Finnish 
woods high, for nothing but a rate of 200s will induce 
ship owners to risk trouble at Finnish ports, while in 
some instances 230s to 250s has been paid. 


New Facilities for Lumber Exporters 

With the cessation of war time activities fresh at- 
tention is being devoted to organizing for the develop- 
ment of the export trade. A corporation was recently 
organized at Baltimore, Md., whose activities are ex- 
pected to be very helpful in foreign trade, the Inter- 
Continental Trading Corporation, which is capitalized 
on a basis that will make it a potent business getter in 
Europe, South America and the Orient. The new or- 
ganization will furnish Baltimore with machinery that 
it lacked before and should attract to that port an 
increasing share of the trade moving from the Atlantic 
seaboard. The corporation is authorized to import and 
export for its own account or for others, to act as for- 
warding agent or consignee, to own or charter vessels, 
to act as steamship agent, or lease or build piers or 
warehouses, to finance imports and exports, to hold 
stock in other corporations and to do whatever else is 
profitable or desirable in connection with the develop- 
ment of foreign trade, 

The New Orleans Association of Commerce an- 
nounces that the New York & Cuban Steamship Co. 
(Ward Line) has established a regular steamship 
service between that port and the east coast of South 
America. The Ookato, now loading, will be the first 
sailing and will go to Montevideo. The Passaic Bridge 
was scheduled to clear June 15, while the Anniston will 
clear June 25 and the Louisville Bridge early in July. 
It is reported that the Shipping Board rate of $25 a 
long ton will be charged on all commodities. 

The Mississippi Shipping Co., recently organized at 
New Orleans, has announced that it will inaugurate 
on July 1 a regular monthly steamship service from 
New Orleans to Rio Janeiro and Santos, Brazil. The 
Shipping Board has allocated the steel steamer Bound 
Rock to the company, which hopes to secure addi- 
tional vessels later on, 


National Association Fights for Ships 

The National Lumber Exporters’ Association was 
unable to complete arrangements for meeting members 
of the Shipping Board last week. Representations 
were to have been made in regard to alleged favoritism 
to one Ben May, who secured a big steamer for his 
own use in shipping lumber overseas in spite of the 
fact that the association was unable to get space. 
Since the first announcement of the association’s in- 
tention to make protest at Washington there have been 
developments that tend to give the proposed conference 
a wider scope and interesting developments may be 
expected. 





SECURING TRADE IN GREAT BRITAIN 
[From AMERICAN LUMBERMAN Staff Representative] 


LONDON, ENGLAND, May 21.—The organization of the 
British timber trade is not commonly understood by the 
American lumbermen, and ignorance on this subject has 
often resulted: in miscarriage of plans, vexatious and 
costly delays and sometimes in unpleasant misunder- 
standings with the trade over here, It would be well 
for the lumberman interested in exportation to Great 
Britain to remember that in this country trade moves 
in clearly defined channels and according to a strict 
code of ethics which is rarely disregarded, and which, 
if disregarded, is seldom disregarded for long, for a 
great many obvious reasons, 

Many American lumbermen newly interested in the 
export game and therefore without knowledge of the 
British trade customs and methods are trying to secure 


‘and places his order. 


lists of furniture factories, ship builders, rail- 
road companies and other consumers of wood 
with the intention of building up a direct trade 
with them and when these are secured after a lot of 
wasted time, more time is wasted cofresponding with 
these prospects in the attempt to make business con- 
nections. Americans are often confused by the title 
“merchant and importer’ under which the British 
wholesaler carries on business and excusably are led 
to believe that he is the man to get in touch with when 
an agent or distributer in Great FPritain is desired. 
But altho there are some “merchants and importers” 
and one or two large consumers who would be willing 
to eliminate the middleman between themselves and 
the exporters by acting as their own brokers, their 
number is very small and the vast majority, both 
because of economy and of trade ethics, remain strictly 
within their own limits, which will presently be defined. 

The man whom the American lumber exporter largely 
will deal with and thru is the broker. The wood broker 
in Great Britain is exactly the same kind of an institu- 
tion as the stock broker in Wall Street in New York. 
Just as all transactions in securities in the stock ex- 
change should be made thru the stock broker so all 
transactions in foreign woods here should be made thru 
the wood broker; and any violation of the trade 
customs is regarded with great resentment by not 
only the brokerage trade, which it would concern most 
directly, but also by the whole ethical timber trade. 
The exporter need not be reminded that in this country 
the term ‘‘trade ethics” has a far deeper meaning than 
in the States and the various classes of merchants as 
a general rule are very careful not to trespass on each 
other’s domains. 

The “merchant and importer” is not a direct im- 
porter at all, but the exact equivalent of the American 
wholesaler. He derives the title importer from the 
fact that he imports, thru his broker, on his customer’s 
account. When a client of his, say a contractor about 
to construct some large warehouses, requires a quantity 
of maple flooring, for instance, he goes to the merchant 
The merchant then makes a 
contract with his broker for this amount of flooring, 
leaving it entirely to the broker to select the source of 
the material and to attend to the many details entering 
into the transaction. On arrival the material is billed 
to the broker, who rebills it to the merchant and who 
in turn rebills it to the contractor who placed the 
order. Thus in many cases the material moves directly 
from the wharf to the spot designated by the contractor 
without having been actually handled by the inter- 
mediaries at all, This process is somewhat extended if 
the consumer happens to be a small woodworker or 
contractor requiring only a minimum amount of mate- 
rial. He would have to go to the “merchant,” as 
distinguished from the ‘‘merchant and importer,” and 
who is the equivalent to the retailer in the States, and 
this party will deal with the merchant and importer. 

Thus is the structure of trade built in Great Britain. 
The broker deals only with the exporter on the one 
hand and with the large wood merchant, or importer as 
he is styled for clearness’ sake, on the other. The 
merchant and importer deals with the broker on the 
one hand and with the retail merchant and the large 
consumer on the other. The retail merchant deals with 
the merchant and importer on the one and with the 
small consumer on the other hand. Everyone has his 
own field, and no trespassing is tolerated nor interfer- 
ence from the exporter wanted. Sometimes there is 
some trespassing, to be sure, as for instance a merchant 
and importer trying to do away with the broker and do 
business direct, but it always causes ill feeling in the 
trade and often results in embarrassments to the 
merchant as well as to the exporter with whom he 
deals; and both of them more often than not soon 
abandon their experiment in direct trading and permit 
the legitimate broker to return to his own. 

One reason for this is that the broker has made a 
life work out of the rather difficult and hazardous 
business of overseas trading and therefore has a vast 
experience to fall back on in times of problematical 
situations, whereas the merchant in most cases has 
but a rudimentary idea of the technique of importation 
and often will find himself confronted with complexities 
which it will cost him dearly to clear away; and he 
soon acknowledges the economy of employing a broker, 
‘whose charge customarily is only a 4 percent commis- 
sion plus the 24% percent discount generally granted 
by the exporter. Again, when the broker accepts a 
contract he usually also accepts all risks, which most 
merchants would be unwilling to do. He often must 
sell his lumber at a stated figure and gamble that the 
freight and exchange rates at time of shipment and 
settlement will allow him a profit. In case of dispute 
over a shipment he is invaluable and should a shipment 
be refused by the merchant for some reason or another 
he almost always can find another channel for the 
goods, relieving the exporter of the tremendous diffi- 
culty and expense that would be entailed should the 
shipment be direct. 


A great many American lumber exporters can testify 
from experience to the fact that it does not pay to deal 
otherwise than thru the regular trade channels, thru 
the brokers. And, as already stated, the vast majority 
of the British trade would under no circumstances deal 
direct and want that fact thoroly understood. The 
merchant and importer concerns himself entirely with 
the local market, leaves the foreign end of his business 
to his broker, and does not want to be bothered with 
propositions from intending exporters seeking direct 
business. The very large furniture manufacturers 
deal direct with the brokers, but the bulk of them 
with the merchants. The railroads at present deal 
solely thru the Government, under whose control they 
are, but normally thru merchants who specialize in 
railroad business. The ship builders deal with the 
merchants, except in the case of two or three of the 
very largest who buy thru the brokers and season 
their own materials. The contractors who will shortly 
be engaged on Britain’s great housing schemes will 
deal thru the Government, which is accumulating very 
large stocks of all building materials for distribution ; 
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in other cases they will deal thru the merchants. And 
so on. 

It will be useless for the intending exporter to seek 
direct business from them. Here and there is one who 
would listen to the proposition, but there is a question, 
in light of past experiences, whether such a connection 
would pay in the long run. Also, dealing thus would 
surely cause the loss of‘profitable connections in other 
directions. It is to be suggested that the exporter 
find a reputable broker of experience and integrity and 
transact all his business thru him. 

One spot on the British market that is very sore is 
the sending over to Great Britain of a personal repre- 
sentative to drum up business over the heads of the 
brokers; and this is something that should receive 
careful consideration before action. The better 
arrangement is the appointment of brokers as repre- 
sentatives in the various districts and let the personal 


representative work in codperation with these brokers 
in the promotion of the wood the personal representa- 
tive of the exporter is interested in, referring all the 
business which he succeeds in locating to the proper 
brokers. 

The above statements to the effect that the furniture 
men, the ship builders and other consumers of wood 
should not be bothered with offers to do business must 
not be taken as meaning that educational work among 
them is inadvisable. To the contrary, propaganda 
should be carried on among them, not spasmodically 
but continuously, and they should be educated up to 
demanding from their merchants or brokers this or that 
wood for this or that use, and this brand or that. 
This is the only way to extend the trade in American 
woods on the British market, but it should be carried 
on always with the coéperation of the broker, who 
should be permitted to share in the benefits, 





NECROLOGICAL RECORD OF THE WEEK 








ISAAC B. WRIGHT, dean of the hardwood in- 
dustry in the Memphis region, died at his home in 
that city on Sunday morning, June 15, after a brief 
illness. Mr. Wright was 78 years old and had been 
in the lumber business for more than half a cen- 
tury. He was one of the best known and best 
loved of all the lumbermen of the Memphis sec- 
tion, a fact which is well evidenced by his election 
as an honorary member of the Memphis Lumber- 
men’s Club just a week prior to his death. The 
members voted unanimously for the suspension of 
the rules of the club in order that this honor might 
be conferred upon him. Mr. Wright was unable 
to attend this meeting because of his illness. He 
was a charter member of the club. He had been 
planning a trip to Canada to visit one of his daugh- 
ters when taken ill. 

Mr. Wright was born in the Isle of Man, going 
to Canada when a child. About fifty-seven years 
ago he went to Buffalo, where he entered the em- 

loy of Scatcherd & Son, and saw continuous serv- 
ce with the firm for more than fifty years, or until 
its dissolution at the time of the death of its senior 
partner. Upon the completion of his fiftieth year 
in that service he was presenleud willl a wving 
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THE LATE ISAAC B. WRIGHT. 


cup by the firm, showing the appreciation of his 
work in their interest. in 1891 he went to Mem- 
phis as their representative, and remained there in 
charge of that end of the business until the firm’s 
dissolution. Three of his sons are also in the lum- 
ber business. He is survived by a widow, three 
sons and four daughters. 


JAMES E. BELL, a pioneer lumberman of Ever- 
ett, Wash., died at his home in that city on June 
12, following a stroke of apoplexy. Mr. Bell, who 
was 65 years old, had been well up to within a week 
prior to his death, and had shown no alarming 
symptoms until the evening before. Mr. Bell went 
to the Pacific Northwest from Michigan many years 
ago, locating first in Tacoma. About twenty-seven 
vears aro he went to the Everett district, engag- 
ing in the lumber business. His mill at the old 
Fourteenth Street dock, in which he was associated 
with the late Henry Hewitt, was the first lumber 
mill on the Everett water front, it is said. Dispos- 
ing of that, he was later instrumental in the or- 
ganization of the Bell-Nelson lumber mill, which is 
now mill ‘‘A’”’ of the Weyerhaeuser interests. When 
he solid that mill to the Weyerhaeusers Mr. Bell 
organized the Parker-Bell mill at Pilchuck, and 
about ten years ago he sold his lumber holdings 
and purchased orchard lands. He had an important 
part in the development of the Everett district. 
His mill cut the first planks ever used in paving a 
highway there: He was one of the founders of the 
Everett lodge of Elks and its first exalted ruler. 
He served as mayor of Everett and was at one 
time a regent of the State University. Mr. Bell 
is survived by a widow, one son, two daughters, a 
Sister and two brothers. 








MICHAEL EARLES, pioneer lumber manufac- 
turer of the Puget Sound country, died at his home 
in Seattle, June 15, following an illness of several 
months. He was born in Genesee, Wis., sixty-seven 
years ago. As a young man he was engaged in 
logging in the Peshtigo region in Wisconsin, and 
about forty-two years ago weit to Puget Sound. 
For ten years he was engaged in railroad building, 
taking contracts on the construction of the Great 
Northern between Seattle and Bellingham, after 
which he began lumber manufacturing at Belling- 
ham, organizing the Puget Sound Sawmills & Shin- 


gle Co. Later he was president of the Puget Sound 
Mills & Timber Co., and built its big sawmill plant 
at Port Angeles, Wash. This was later sold to the 
Charles Nelson Co., San Francisco. He spent much 
time and money in developing the Sol Duc hot 
springs in the Olympics near Port Angeles, and was 
one of the founders of the Superior Portland Cement 


, Co., of Seattle. The Hanford Irrigation & Power Co. 


was developed largely under his supervision, and he 
was heavily interested in this concern. e was 
president of the Sol Duc Lumber Co., a Seattle 
wholesale concern, and was interested in various 
other lumber, timber and financial interests. Mr. 
Earles was a generous, public spirited citizen and 
an able business man. When the Olympic Pen- 
insula Development Association was beginning oper- 
tions, in 1911, Mr. Earles turned over to it 30,000 
acres of land to be sold to settlers. He was a 
member of the Rainier and Arctic Clubs, of Seattle, 
and several fraternal organizations. A widow, two 
daughters and two sons survive. 





GEORGE W. RONK, purchasing agent for the 
Fred Medart Manufacturing Co., St. Louis, Mo., 
was killed in an automobile accident on June 15. 
He was formerly connected with the Consolidated 
Saw Mills, and later with the Ozan Lumber Co. A 
widow and two children survive. 





WILLIAM HENRY HAMMOND, for many years 
a prominent lumberman of Montana, died June 9 at 
Oakland, after a brief illness. Mr. Hammond was 
superintendent of the Bonner mill near Missoula 
Mont., from the date of its establishment in 1885 
until its sale to the Anaconda Copper Mining Co. in 
1898. Since that time he had been associated with 
A. . Hammond in the lumber industry on the 
Pacific coast and was well known in lumber circles 
thruout the west. Besides a widow, he is survived 
by his brother and sister. 





CHARLES HANSON, president of the White 
River Lumber Co., Enumclaw, Wash., died on June 
6 at Los Angeles, Cal., after suffering from ill health 
for two years. Mr. Hanson was born in Sweden, 
May 29, 1867, and came to America with his parents 
in 1882. Three years later he went to the State of 
Washington where in 1891 with his father and 
brothers he engaged in the lumber business. In 
1897 they purchased the Enumclaw plant and or- 
ganized the White River Lumber Co., which they 
have since developed into one of the largest lum- 
ber manufacturing concerns on the north Pacific 
coast. On the death of his father in 1906 Charles 
Hanson became president of the company and had 
had associated with him his brother, A. G. Hanson, 
and Louis Olson. Charles Hanson married in 1903 
Miss Jennie Wickersham, a sister of the late James 
Wickersham, Alaska delegate to Congress, who sur- 
vives him with three children. Two brothers, four 
sisters and his mother also survive. 





ERNEST LISTER, governor of the State of 
Washington, and a prominent lumber and sash and 
door manufacturer, died at the Swedish Hospital 
in Seattle, June 14, after an illness of several months’ 
duration. He was born in Halifax, England, June 
15, 1870, and was the only man of foreign birth ever 
elected governor of Washington. He went to Ta- 
coma with his parents when 14 years of age, and 
there learned the iron molders’ trade, later entering 
the contracting business. He operated the Lister 
Manufacturing Co. at Tacoma as president and 
manager for years, until his duties as governor in- 
tervened. The company manufactured doors, in- 
terior finish and general mill work. He was elected 
governor of Washington first in 1912 and reélected 
in 1916, thus being in the middle of his second term 
at the time of his death. Governor Lister leaves a 
widow, a daughter and a young son. He belonged 
to various fraternal and social organizations, includ- 
ing the Masons, Elks and Knights of Pythias. 





EDWARD M. HAGER, head of E. M. Hager & 
Sons, Buffalo, N. Y., died at his home in that city 
on June 14, aged 78. Mr. Hager and John Feist, 
under the firm name of Hager & Feist, entered the 
building contracting business many years ago and 
made a big success in that field. The firm operated 
its own planing mill and sash factory and bought 
its lumber wholesale. They had large contracts on 
the Pan American Exposition buildings in 1900 and 
1901. The members separated a few years ago, 
each entering business with his sons. Mr. Hager 
organized the firm of E. M. Hager & Sons, which 
is still operating in Buffalo. He is survived by a 
widow, three sons and two daughters. 


FOSTER DORAY STEPHENS, superintendent of 
the Cascade Lumber & Shingle Co.’s plant at Sno- 
homish, Wash., died on June 7, of tubercular pneu- 
monia. Funeral services were held Wednesday 
afternoon, June 11, at the Methodist Episcopal 
church. Interment was made in the G. A. R. cem- 
etery. “Foss,” as Mr. Stephens was best known to 
his many friends, was 42 years of age. He was a 
member of the Elks’ lodge of Everett, and of the 
Masons at Monroe. He is survived by a widow, one 
daughter, his mother, three brothers and three 
sisters. 
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Brokers- Agents 








Edward Chaloner & Co. 
Wood Brokers and Agents 


for the Sale of American Hard- 
woods in Logs and Lumber 
LIVERPOOL, ENGLAND 
Cable Address :: ‘‘CHALONER, LIVERPOOL” 











CANT & KEMP, sconan 
Wood Brokers 


For the Sale of all descriptions of 


Hard and Soft Woods 








Singleton, Dunn & Co. 


Agenw for the sale of all kinds of 


AMERICAN LOGS AND LUMBER 


27 Union Street, Glasgow, Scotland and 17 Gracechurch Street, London, E. C. 3 


Cable Address: Singletons, Glasgow, Ankoroke, London 
Cable Address: Scotts, A.B,C. 5th Edition, A,1 Telecode Liebers 











WRIGHT, GRAHAM & CoO. 
Wood Brokers 


86 St.Vincent St., Glasgow, Scotland, 3 Eastcheap St.,London, E. C. 
Cable Address: “Brackridge” Glasgow, Cable Address: “ Nivarium” Londen 
Agents for the sale of all kinds of American Hardwoods in Logs, 
Lumber and Dimension Stock. White Pine, Pitch Pine, N.C. Pine, 


Spruce and Oak Staves. Shipments to any of the principal portsin 
the United Kingdom orContinent handled to the best of advantage. 








BLACK SEA TIMBER COMPANY 


Purdon Chambers, Jameson Street, Hull, Eng. 


Telegrams:— ,Telephones:—Head Office, Central 2864 
“*Blacsetim, Hull’’. 3 ‘4 ’ “3984 
“*Threeply, Hull” Warehouse, ~ 483 

Yard, - 3s 


Open for business after the war to handle consignments of all kinds of 
TIMBER, HARDWOOD, 
PLYWOOD, VENEERS, Etc. Etc. 


Inquiries solicited cable or letter, shall receive our 
most careful and prompt attention. 








MILLER BROS. 


MYTON ST., HULL, ENGLAND. 


We are buyers of 


Hardwood, Plywood, Etc. 


offers solicited by cable or letter. 


Cable ad:—“Plywood, Hull. 
Codes:—A.B.C. 5th Ed. Wood Code & Sup. Lumberman. 








JOHN H. BURRELL & CO. 
WOOD BROKERS 


And Agents for the Sale of American 
Hardwoods, Etc., in Logs and Lumber 
15 and 16 African House, Water Street 
LIVERPOOL, ENGLAND 
Telegraphic and Cable Address, “Burrwood, Liverpool” 














WE ARE BUYERS OF 


American Hardwoods 
LOGS AND LUMBER 
Write to 


JAMES WEBSTER & BRO., Ltd. 


Bootle, Liverpool, England. 
London Office: Dashwood House, 9 New Broad Street, London, E. C. 
News Chambers: 67 Hope St,, Glasgow 
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White Pine 





We manufacture and carry in stock at all 
times a complete assortment of 


White Pine Common 
Shops and = Selects 


All our stock is cut from virgin 
Wisconsin White Pine Timber and 
is of a very soft texture. Shop Lum- 
ber and Factory Selects are our 
Specialties. 


We solicit your business 


Rust-Owen Limiter 


DRUMMOND, WISCONSIN 











Co. 





a ey : THE ’ 

| “JORGENSEN” 
Adjustable Hand Clamp 
f .qailsvescthoz bes ater. 


Buy the “Jorgensen” and not only 
get the best clamp but also the one 


Tool of Real Economy 
Wiiletoday for cit¢ular descrjbin 
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} abort edjectanes feature’ o 
F this nan: clamp 
Adjustable Clamp Co. 
215 North Jefferson Street, 
a CHICAGO, ILL. J 
. L. Gray Lumber Co. 
MERIDIAN, MISS. 
PINE MILLS AT: Long and Shortleaf 
Bechute : ; Mis. Yellow Pine, Red 
We ins — and Sap Gum, 
Junction, Miss. ° i 
vse Red and White 
Mee ge Ne. Oak, and Poplar 
Battle - - - ¥ 
Address all Correspondence to 
MERIDIAN, MISS. 
« a 
Short Leaf 


ellow ine 


Band Sawed, Steam Kiln 
Dried and Soda Dipped 


Our daily capacity of 
125,000 ft.insures ample 
stocks at all times to 
meet your Rush Needs. 


WRITE US TODAY 


D. F. McCullough, 
en'l Manager, 
Columbus, Miss. 


Lumber Company 


Columbus 


COLUMBUS, 
MISSISSIPPI. 








S.E.MORETON, Pres. M.J. HALE, Sec'y & Treas. B.D, MORETON, V-Pres. 
CENTRAL LUMBER COMPANY 


MANUFACTURERS Yellow Pine Lumber 
BROOKHAVEN, MISS. 











ORDERS OVERLOAD INLAND EMPIRE MILLS 





Stocks Cleaned Up and Logs Scarce—Company Puts on — Shift and May 
Put on Third—Labor Shortage Felt in Montana 





SPOKANE, WASH., June 14.—In spite of advancing 
lumber prices business in the Inland Empire apparently 
is coming in faster than the big lumber companies can 
handle it. “Overloaded with orders” and “Stocks 
cleaned out” are favorite expressions of lumbermen in 
answering the question, ‘How’s business?” ‘The in- 
creases in prices do not stop the influx of orders, and 
this morning another substantial advance was an- 
nounced on the Coast. 

While the advance on the Coast is expected to result 
in another incredse in the Inland Empire, it will not 
come for several, days. It is expected that the Inland 
(Empire will follow suit, but nothing was done about 
fin increase last week, according to E, F. C. Van Dissel, 
manager of the Phoenix Lumber Co. Business has 
never been better than it is right now. 

F. W. Lewis, sales manager for the Panhandle 
Lumber Co, and the Blackwell Lumber Co., took a trip 
thru the timber districts of eastern Washington this 
week with R. V. Gibson, who is a wholesaler at Newark, 
N. J.; A. M. Allyn, of the Allyn Lumber Co., of Cleve- 
land, Ohio, and M. W. McDonnell, jr., of M. W. Mc- 
Donnell & Sons, lumber dealers of Chicago. Mr. Gib- 
son and Mr. McDonnell are spending a couple of weeks 
in this district, but Mr. Allyn left last night for the 
East. According to Mr. Lewis, business continues good, 
but stocks are pretty well cleaned up. The mills at 
Coeur d’Alene, Spirit Lake and Fernwood are running 
‘two shifts, but the one at Ione is worked only one 
shift, because of a shortage of logs. If his company 
can get the logs, it may add another shift there later. 
It is getting all the orders the mills can handle, but 
stocks are limited. 

G. F. Hagenbuch, general manager of the Panhandle 
Lumber Co., of Spirit Lake, Idaho, was in Spokane 
yesterday on business. His son James, who was over- 
seas with the army for several months, is now at Camp 
Lewis, Wash., awaiting discharge. 

H. C. Hornby, general manager of the Cloquet Lum- 
ber Co., of Cloquet, Minn., was in Spokane this week 
and spoke optimistically of the outlook. 

“The advance in prices of lumber on the Coast may 
have some influence on prices in the Inland Empire, 
I suppose, but nothing has been done about it yet,” 
stated J. P. McGoldrick this morning when told of the 
advance announced today on the Coast. 

The home building program today is bigger than it 
ever has been before in its history, according to A. L. 
Porter, of the National Builders’ Bureau. The response 
‘tthe bureau has had to its national advertising is 
tremendous. It receives an average of 100 letters 
daily making inquiry regarding the building of homes. 
The National Builders’ Bureau has offices in Spokane 
and Minneapolis, and in every city in the United States 
it has a retail lumberman as a representative. * 

Don Lawrence, Spokane representative of the Weyer- 
haeuser Sales Co., reports business flourishing and the 
market remaining firm. 

G. A. Lammers, well known as a lumberman of Still- 
water, Minn., and also well known as the father of the 
popular Lammers boys, was in Spokane for two days 
this week. He was joined by his son, O. S. Lammers, 
who has been working with the Adams River Lumber 
Co., of Chase, B. C., where G. A. Lammers is interested, 
Both left for Stillwater yesterday. 

“The lumber business is now in an exceedingly prom- 
ising condition,” said A. W. Laird, general manager of 
the Potlatch Lumber Co., who was here from Potlatch, 
Idaho, the first of the week with W. D. Humiston, 
assistant manager. ‘We believe this is based on a sub- 
stantial economic footing and that there is a period of 
prosperity ahead for the country.” 

B. Franklin Betts, of Philadelphia ; Edward F. Betts, 
of Oakland, and Carleton W. Betts, of Buffalo, three 
brothers, and all members of the Betts Lumber Co., of 
Philadelphia and Butfalo, have been in Spokane and the 
Inland Empire this week looking over lumber condi- 
tions. They intimated that they might be looking for 
a location for a branch in the Northwest. Carleton 
Betts left last night for Buffalo. They were on a tour 
of inspection piloted by Edward F,. Betts, who has 
been their western representative. 


According to B. Franklin Betts, there is prospect for 
big developments in this territory and for Spokane. 
“There is ample material here to be worked and 
Spokane is the natural center for that work,” he 
declared. “Few industries have picked up since the 
signing of the armistice as has that of lumber. Lumber 
is high priced everywhere. The reason is the high cost 
of production at every angle. Labor naturally is ex- 
pensive and everything else is proportionately high. 
This will be heightened to a considerable extent, should 
labor troubles arise in lumber circles in the Inland 
Empire. I am confident, however, that any extensive 
movement to hamper lumber work here would result 
as the telegraphers’ strike has resulted and not gain a 
great deal.” 

The next regular meeting of the Timber Products 
Manufacturers will be held here June 21. A meeting 
of superintendents and foremen will be held on the 
same day and will be followed by a meeting of man- 
agers. 

H. Augney, well known lumberman of Elk River, 
Idaho, was a Spokane visitor this week, spending a 
couple of days here on business. 

“In one week the Humbird Lumber Co., at Sandpoint, 
Idaho, received more orders than in the preceding 
several months,” said T. L. Greer, manager of the land 
department, who was in Spokane the first of the week. 
“The great difficulty now is to secure the lumber to 
fill the orders, as the lumber output was greatly 
reduced during the war. The land business has been 


very good with us this spring. There is a considerable 
number of settlers coming into the country.” 

T. H. Kerr, a cedar pole dealer of Sandpoint, was 
another Spokane visitor this week. 

F. W. Welch, lumberman of Spirit Lake, was here 
this week. 


Company Puts on Night Shift 

CaurR D’ALENE, IDAHO, June 14,.—The Edward Rut- 
ledge Timber Co. has put on a night shift in both the 
sawmill and the planing mill, which means the employ- 
ment of about sixty more men. It is possible that a 
third shift may be put on at a later date to take care of 
the rush of business, The volume of orders continues 
good and the mill will be kept busy getting out the 
stock all season. 

J. C. H. Reynolds, secretary of the Timber Products 
Manufacturers and secretary of the Employers’ Associ- 
ation of Spokane, gave an address here Wednesday at 
a meeting of the Loyal Legion of Loggers and Lumber- 
men. A delegation from Deer Park, where the Deer 
Park Lumber Co. is located, and one from Spokane 
were present. 


Distinguished Hollander Visits Spokane 


SPOKANE, WasH., June 14,—Everhurd Everwyn 
Lange, president of the Bank of Amsterdam, Holland, 
which has a branch in Spokane, and president of the 
Spokane Flour Mills Co., as well as a director of the 
Phoenix Lumber Co., was in Spokane this week, 
accompanied by Mrs. Lange. 

“Lumber prices are advancing and I look for the 
receivership of the Phoenix Lumber Co., which is 
purely a friendly one, to be discharged after some 
months, if present lumber conditions continue,” said 
Mr. Lange. “Conditions are fine over the country and 
from conferences I have had with officers of the in- 
terests with which I am connected, I look for a good 
future development. 

“I think there will be much prosperity after the 
peace terms are signed. I do not look for the Bolshe- 
viki movement to spread much outside of Russia, for 
even the Germans will not stand for it, altho it may 
have a little success in some parts of Austria for a 
time. France and England will not permit it to 
secure a foothold, and the people of this country will 
not. It is purely local in some communities. We shall 
always have a few mad men to deal with.” 

Mr. and Mrs. Lange expect to spend considerable time 
in America before returning home. 


Business Booms in Montana 


MISSOULA, Mont., June 14.—The lumber business is 
experiencing a boom of unusual dimensions in north- 
western Montana, according to Assistant District 
Forester Glenn A. Smith, who has just returned from 
a tour thru that district. Mr. Smith said there was a 
labor shortage, and that companies desiring to put on 
extra shifts were unable to obtain the men needed. 
The Eureka Lumber Co. at Eureka, Mont., had consid- 
erable trouble with its big spring drive because of 
troubles with I. W. W. agitators, but has finally con- 
cluded it successfully and has forced the radical 
element away. Crops are reported in excellent condi- 
tion in all counties except Lincoln, which is in need of 
rain, 


Big Demand for Montana Lumber 


HELENA, Mont., June 14.—That the lumber industry 
of the Northwest is coming into its biggest season is 
the prediction of M. W. McDonnell, jr., of M. W. Mc- 
Donnell & Sons, of Chicago. Mr. McDonnell, who 
speaks with the authority of a member of one of the 
largest firms of retail lumber dealers in the country, is 
visiting western lumber m&afiuracturers w seuay conar- 
tions. He says that there is an enormous demand in 
the middle West for the class of lumber known as 
“industrial,” which is called for by manufacturers of 
wood products and other large consumers. 

F. D. Becker, secretary of the Montana Lumber 
Manufacturers’ Association, says that there are several 
factors which will strengthen the market for Montana 
lumber. Among these is a new schedule of specifica- 
tions issued by the State highway commission, which 
provides that all bridge timbers or lumber unless other- 
wise specified, shall be of first class Montana fir, larch 
or Douglas fir. In the old specifications Oregon fir was 
demanded, Mr. Becker exhibited a telegram asking for 
a quotation on 300,000 feet of Montana larch flooring 
for delivery at Springfield, Mass., which he said showed 
the spread of demand for Montana lumber products. 





To Restrict Timber Cutting 


Boise, IDAHO, June 14.—After three days of inspec- 
tion of the conditions at Payette Lakes it is agreed by 
members of the State land board that only such cutting 
of timber as is found absolutely necessary for the 
propagation of the forest will be permitted in the 
future. This especially applies to the timber lands 
bordering on the lakes and also on the peninsula. It 
is stated, however, that there are many trees which are 
worm-eaten and over-green which must be cleared in 
order to keep the woods in a healthy condition. This 
action of the board is in harmony with the plans out- 
lined by a special committee composed of the leading 
forestry authorities of Idaho. On its visit the board 
found that the cutting has been too heavy in the small 
areas about the lake, but fortunately the natural 
beauty of the shore has not been impaired. 
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FOR THE MANUFACTURER AND DEALER 








HANDY POWER BENCH SAW 


Scarcity and high cost of labor have made neces- 
sary the economizing of time in the small mill by the 
substituting of power operated machines for hand 
work wherever possible. To carry economies to the 
greatest possible extent by eliminating the traveling 
from bench to machine J. D. Wallace & Co., 1401-3-5 
West Jackson Boulevard, Chicago, Ill., have devised 
and perfected their bench saw, which is portable, is 
operated by the power from an ordinary electric wire 
and is adjustable to any angle without changing the 
angle of the table. 

This machine, which is shown in the accompanying 
table, is self-contained, including the motor and the 











A LABOR SAVING POWER BENCH SAW 


saw; it weighs only*115 pounds, and is 6% inches 
high from the foot to the table top. The saw is of the 
universal type, which cuts at any angle, either cross- 
cuts or rips, without moving the table itself. The 
adjustment is made by means of a readily accessible 
screw wheel and the tilting mechanism remains fixed 
when once set, so there is no miscutting and conse- 
quent waste of material. . 

J. D. Wallace & Co. make also a portable planer with 
all the many advantages of portability, adjustment and 
adaptability possessed by the portable saw and will be 
glad to send circulars and addttional information to 
interested inquirers. These two labor saving machines 
always would appeal to the enterprising retailer, but 
should make a special appeal at present when they 
will do so much in expediting and reducing the cost of 
special millwork. 





—— 


HELPING THE WOOD SHINGLE BOOM 


The greatest house building boom that probably has 
ever struck this country is now getting under way. 
Naturally, the demand for lumber and shingles, espe- 
cially shingles, is increasing. Furthermore, two cities 
have repealed or modified materially their drastic anti- 
wood shingle ordinances and this action will probably 
be followed in other places, altho to be exact there 
are not very many cities where the wood shingle is 
banned except in the severe fire hazard areas. The 
demand for practically every kind of wooden shingle is 
very keen. 

That is, a great many shingle roofs are being laid 
and it is now up to the lumbermen to see that the 
shingle maintains its popularity. H.R. Isherwood and 
R. 8. Whiting, of the National Lumber Manufacturers’ 


‘\fumble around in a state of semi- 


Association, recently compiled a statement showing the 
comparative costs of materials for roofs and roof cover- 
ings, whereby it was shown that the wood shingle roof 
is far cheaper than any other type of roof. Further- 
more, the wood shingle has proved its worth thru many 
years of service and when properly laid and properly 
nailed it is easy to secure a 40-year roof. Too much 
emphasis can not be laid upon the nailing feature. It 
is useless to lay a shingle that will last forty years 
with a nail that will last eight or ten years. Cer- 
tainly the life of such a roof can not be any greater 
than the life of the nails used in its construction. 
Nails can be obtained without any difficulty, however, 
that will give perfect satisfaction and thgt will last as 
long as the shingles last. The heavy zine coated nails 
manufactured by the Malleable Iron Fittings Co., of 
Branford, Conn., are entirely satisfactory, for exam- 
ple. Retail lumbermen who desire to see that the 
wooden shingle maintains its proper position and who 
want to see that wooden roofs give the sort of satis- 
faction they should are urged to investigate the nails 
offered by this company, 





DEVICE CUTS DOWN REPAIR DELAYS 


Quicker sawmill repairs aid production; and per- 
haps nothing else is of such aid to a man in putting a 
machine speedily to work again as plenty of light in 
exactly the right place, to find out what is wrong, to 
locate bolts and nuts and to make such adjustments 
as are necessary. All too often, valuable machine 
production time is wasted thru workmen’s having to 


Because cutting down the time 
necessary to make repairs means a 
decided saving to the manufacturer, 
lumbermen will be interested in an 
ingenious device for taking an elec- 
tric light to the spot where it is 
wanted, which makes an ordinary 
light portable and safe, besides pro- 
viding a reflector that throws the 
light away from the eyes and toward 
the work. Around the sawmill such 
a light is of especial value since it 
eliminates the fire hazard that results 
from the careless use of torches and 
lighted matches in the out of the way 
places where a light is often needed, 

This device consists of a split lamp 
guard and handle, as shown in the 
accompanying illustration, the split 
handle hingeing on the guard as a 
pase. The handle clamps over the 
socket of a drop cord without mak- 
ing rewiring necessary, or over the 
socket of an extension cord that may 
be carried around with the handle 
and connected where needed. The 
handle is adjustable by means of 
screws and the cord runs thru a groove in it. The 
guard is flexible, being another of the products of 
the Flexible Steel Lacing Co., and protects the bulb 
from damage—a feature that soon saves the cost of 
the device by avoiding breakages—and is made from 
expanded steel well coated with tin. It will be seen 
that the Flexo Split Handle Reflector Portable Lamp 
Guard described in the foregoing combines conveni- 
ence, safety, economy, and eye comfort to the user. 
Further details may be had by writing the manufac- 
turer, the Flexible Steel Lacing Co., 522 South Clinton 
Street, Chicago, which is well known to lumbermen 
as the maker of Alligator Steel Belt Lacing. 











SASH, DOORS AND MILLWORK 








The sash, door and millwork plants are all busy, 
tho crews are not yet increased to normal at all of 
them. The increased volume of building, amounting 
almost to an old fashioned boom in some parts of the 
country, is making itself manifest by a flood of orders 
and inquiries, all of which is exceedingly agreeable 
to the manufacturers and distributers after the long 
period of famine that the trade has been passing 
thru. The demand for screen doors and windows has 
been large, and still continues to some extent in the 
northern section of the country. 

The woodworking plants of Cincinnati, Ohio, and 
vicinity continue active operations close to normal, 
increasing them each week because of the growing 
activities in building and building plans. Expansion 
of home building has brought to the factories orders 
calling for more special work, which has resulted in 
some decrease of output but not in value. At many 
of the plants a shortage of stock sizes is reported. 

The door factories and planing mills at Buffalo, N. 
Y., are finding plenty of business and are looking for 
the trade to be good all thru the summer. The num- 
ber of permits granted in that city is the largest on 
record, with an increased showing in dwellings, and 
there is also a fair amount of building going on in 
the tributary territory, tho not as much as there will 
be a little later. 

Considerable belated demand for screen doors and 
windows is reported by Minneapolis and St. Paul 
(Minn.) manufacturers and wholesalers. Retail trade 
thru that territory has been fairly active in the last 
thirty days, and many yards were caught with a 


short supply. Labor troubles have been straightened 
up and building in the twin cities as well as in the 
smaller communities is proceeding very actively. Sash 
and door concerns are running with short work crews 
and all of them are more or less behind in filling or- 
ders, as they have come late in the season in heavy 
volume. The winter output of stock sizes is already 
well cleaned up, and delay is the rule in filling orders 
for special work, 


The Baltimore (Md.) sash and door men are now 
getting a sufficient volume of business to keep them 
going fairly well, with excellent prospects that a fur- 
ther expansion will take place. Now that the labor 
supply is more adequate, the last remnant of hesi- 
tancy on the part of builders is disappearing, and 
there is every indication that the rest of the building 
season will be exceedingly busy. It need hardly be 
said that price recessions in the sash and door trade 
have been halted and that the sellers are able to ob- 
tain very acceptable figures on the business that comes 
to them. Here and there advances have been made. 


A moderate volume of business is coming to the 
San Francisco sash and millwork plants. Door manu- 
facturing is about normal at the factories in the Bay 
and Peninsula districts. The finished door fac- 
tories at the big white and sugar pine mills are running 
full time and making good eastern shipments, Cut stock 
is going well and some orders are being turned down. 
Pine box shook are being turned out in large quanti- 
ties to supply the growing demands. It is now a 
question of getting stocks in all grades of white and 
sugar pine products, 





Long Heavy Timbers 
Planing Mill Products 


We have been engaged 
in manufacturing and 
catering to the Yellow 
Pine trade for 36 years. 


We Solicit Special Orders 
Prompt Delivery 


ENOCHS BROTHERS 


FERNWOOD, MISSISSIPPI 












S. M. Shrader. 
A. J. Shrader, Jr. 


of 
YELLOW PINE LUMBER 


Long and Short Leaf Timbers, Car Matertal 
Dimension, Boards, Moulding, ‘Celling, Finish 


Mixed Car Orders a Specialty. BROOKHAVEN, MISS. 











SALE L 


? care 2x 2-30" clear ~~ squares. 

x 6 & wdr 12’ to 2 0 SEAS mixed oak. 
2°° No. 3 Common abe oal 
1° No. 3 Common mixed oak $28 13-16". 
1" No. 2 Common gum S2S 4" or 13-16". 
** 1" No, | Common and btr sap gum. 


MERL LUMBER CO., MERIDIAN, 


Paw 








Hardwood 
Lumber 


POPLAR 


A SPECIALTY 


Baldwin 
Lumber Co. 


316 Railway Exchange, 
CHICAGO 


Sales Office and Yards, 
LAUREL, MISS. 














Red Gum 
Magnolia 
White Oak 
Red Oak 
Poplar 
Hickory. 
White Ash 


1,500,000 feet now 
on sticks and ready 
to ship. Your in- 
quiries and orders 
are solicited. 








Eastman- Gardiner 
Hardwood Co. 


LAUREL, MISS. 








B. C. Godwin, Pres. J. R. Sandefur, Secy.-Treas. 


Warren-Godwin Lumber Co. 


Specializing in Yellow Pine 
Dimension, Siding, Finish, 
Shiplap, Flooring and Ceiling 


STRAIGHT OR MIXED CARS, 
Sales Office: JACKSON, MISS. 








L. N. DANTZLER LUMBER CO., ™osg,Point, Miss. 


300,000 Feet Giver Mile: Long Leaf 


Native Lumber » Howi- 


son, Mise. Veo “Geve, Yellow Pine 
Percounieend Si np Island, : ee Sawed Rift 


Flooring a Specialty 





Moses Point, Miss, 
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LONG LEAF 


YELLOW PINE 


We carry on hand all stock in 
1” and 2” Steam Dried 
and make a specialty of 


General Yard Stock and 


Rough Timbers 
Cross Ties, Car Siding 
and Decking 


For over 30 years we have served 
particular buyers. Let us show you 
what we mean by 


“Sudden Service” 
Annual Capacity 35,000,000 Feet. 


| Ain County Lumber Company 














KELTYS, TEXAS 





Cannot Be Equaled 


With an annual production of 125,000,000 Feet, 
we always have plenty of Stock on hand to 
fill your orders at once, and it is always of 
the Highest Quality. 


NORTHLAND PINE COMPANY 


MINNEAPOLIS, MINN. 
Men es MUS MOT SDs US 


TEXAS HARDWOODS 


ae ita 
Northland’s Pine 
: 
: 
5 
= 





Beaumont Quality 
Is Worth Trying Now [ 


OUR 
SPECIALTIES : 


Bridge 
Timbers, 

Cross Ties 
and Piling, 
Car Siding, 
Roofing, 

Decking 

















Buyers who pride them- 
selves on quality products 
should get in touch with 
us for 


Yellow Pine and 
Hardwood Lumber 


Our service will equal 
your requirements at all 








weed times. 
The Beaumont Wenn 
BEAUMONT. Lumber Co. 






















Oak, 
Ash, Gum, 
Cottonwood, Elm, 


Hickory, Magnolia, 
Long and Shortleaf 
Pine 


Cable Address “WESTWOOD” 


Foreign Buyers 


as well as those in America 
who want big value lumber 
should give us a trial. 

We operate our own mills, 
hence are responsible for 
uniform quality and grades. 


Send us your inquiries. 


South Texas Lumber Co. 


a HOUSTON, TEXAS , 











MEMPHIS, TENN. 


June 16.—There was almost no rainfall in Memphis 
or the valley territory last week and no material im- 
provement in conditions surrounding logging and mill- 
ing operations is noted. 

There is already some increase in the movement of 
logs to mills at Memphis and elsewhere in this terri- 
tory. The Valley Log Loading Co. estimates that its 
loading for June will be in the neighborhood of 750 
cars, or about the same as during May. It says that it 
expects to show material increase in its activities 
during the remainder of the month compared with up 
to this time and it already plans to put on another 
loading machine to take care of the larger movement 
expected. However, even if the company loads as many 
logs as now estimated, the total for June will be less 
than 50 percent of normal for this time of year. 

The hardwood market continues in healthy position. 
Sales run quite full, while production is still far below 
normal for the time of year, with the result that stocks 
show a further decrease every week. Prices are well 
maintained in every direction. There is no disposition, 
apparently, by consumers or distributers to remain out 
of the market on account of the price. On the contrary, 
many of them are of the opinion that prices are going 
to be even higher, because of the extreme shortage of 
holdings, and they are trying to get their orders ac- 
cepted while there is a chance of getting them filled. 
Much emphasis is laid by manufacturers on the 
searcity of stock and it is now pointed out that the 
strong position occupied by hardwoods is due rather to 
the scarcity of lumber than to any unusual demand 
therefor. All items are wanted. The lower grades are 
not in as active request as the medium and higher 
grades, but even Nos. 2 and 38 common move rather 
more freely than a short time ago, while No. 1 common 
is one of the best sellers on the list. Exporters are 
in the market for considerable quantities of southern 
hardwoods and it is already quite clear that there is 
a notable scarcity of stock with which to take care of 
this overseas demand. 


EVANSVILLE, IND. 


June 17.—The demand for the best, grades of hard- 
wood lumber continues strong, with prices tending 
upward. All indications point to rising prices for 
several months in the opinion of manufacturers in 
Evansville and southern Indiana. Quartered white oak 
and plain white oak are in strong demand, as they 
have been for some time. The various grades of red 
oak also are strong. Poplar remains brisk and prices 
are advancing from time to time. Hickory is scarce 
and the price high. All other grades of hardwood lum- 
ber are strong. Walnut has been a little off for some 
months, with no indication that it will pick up any 
during the next month or two. Logs are rather scarce. 
The excessive rains in the logging districts during the 
last two months have made bad road conditions and 
for this reason few logs are coming out. ; 

Grimwood & Hinton, hardwood lumber manufac- 
turers of this city, have been buying up many black 
walnut stumps during the last few weeks and many 
of these stumps are being shipped to Lawrenceburg, 
Ind., to be made into veneers for piano and furniture 
manufacturers. They find that these stumps are becom- 
ing scarcer each year and the prices paid are much 
higher than a few yeafs ago. Grimwood & Hinton have 
been manufacturing graphophones for some time at 
Owensville, Ind., and intend to start a plant here 
within a short time to make graphophones on a large 


cale, 
, DETROIT, MICH. 


June 16.—Building in residence property continues 
in good volume, regardless of new and higher prices in 
some grades of lumber. There was a feeling three 
months ago that little building would be done in De- 
troit until prices were lowered, but the reverse is true 
both in prices and in the amount of work done and in 
progress. 

The home shortage is so great that prices are seem- 
ingly lost sight of. With the settlement of the street 
car strike that continued less than a week work has 
been resumed on a larger scale in the residence sections 
where lack of transportation facilities hampered 
progress last week, 

Prices on southern pine are firm, with a tendency 
toward a higher level. Shingles and cypress are also 
higher. 

The shortage of labor is felt and the general opinion 
is that common labor will be a problem in this market 
before the season is over. 


CINCINNATI, OHIO 


June 17.—Altho production has been increased to 
some extent in eastern territory of the American 
Hardwood Manufacturers’ Association, it has not coun- 
terbalanced the increased market movement and unsold 
stocks in the hands of manufacturers are smaller than 
they were a month ago. The steady advance of prices 
has in no measure checked the demand, which has 
become so urgent that many mills have found it neces- 
sary to withhold acceptance of orders, or their bookings 
would have been greater. Wholesale and retail dis- 
tributers report an increased demand from contracting 
builders and a heavier movement of all kinds of con- 
struction materials. 

In line with the enlarged activities of the distributers 
of lumber is the increase in operations of all wood 
consuming plants, from manufacturers of pianos to 
cutters of common crating. There has been particu- 
larly good buying by furniture factories, which report 
unusual demand for their products, even at the higher 
prices they have been obliged to ask because of the 
prices they must pay for lumber and transportation. 


| News of American Hardwood Industry 


They say new orders assure producing activities for 
months ahead and they have been buying freely to 
stock their lumber sheds and drying houses. Manufac- 
turers of vehicles and agricultural implements make 
similar responses to inquiries about trade conditions; 
indicating that lumber manufacturers are certain to 
find a market for much more output than under present 
conditions they will be able this year to put on the 
market. 

Distributers of southern pine are in much the same 
fix as hardwood producers. There have been a great 
decrease of stocks and a corresponding advance of 
prices, but the demand is growing. Many items are 
reported extremely low and mill stocks generally are 
broken. 

Exporters say there has been much improvement in 
shipping conditions as to the supply of bottoms, 
freight regulations and ocean movements. This has 
embarrassed manufacturers in meeting the increased 
domestic demand, as they have had on their books for 
a long time orders from foreign customers conditioned 
on favorable change in shipping conditions and which 
they are in honor bound to fill before they can attend 
to the newer orders from domestic buyers. 


SOPERTON, WIS. 


June 16.—Harry E. McGraw, secretary-treasurer of 
the Menominee Bay Shore Lumber Co., was agreeably 
surprised last week by the arrival of his son, H. E., jr., 
from France after the latter had been absent from home 
for nearly two years. Harry, jr., was a member of the 
128th Infantry of the famous 32nd (Red Arrow) Divi- 
sion and served with that unit during the entire cam- 
paign. When the armistice was signed and the Ameri- 
can occupation of Germany began Mr. McGraw started 
on the march to Luxemburg, but his feet gave out and 
he was invalided for six months in Luxemburg and in 
United States hospitals. 

Rudolph Glasl, jr., Alexander Mochus and Clinton 
Alexander, three other local 32nd Division men, who 
fought thru the entire victorious campaign and saw 
foodless days and sleepless nights, are back at their old 
jobs with the Menominee Bay Shore Lumber Co. The 
three named accompanied the 32nd Division to the 
Rhine. 

Thru the instrumentality of Frank A. Flanner, of 
the Flanner-Steger Land & Lumber Co., who is also 
chairman of Laona Township health board, that 
township has the honor of having the first public health 
worker appointed for service in the local schools and 
homes. Mr. Flanner has received a letter of com- 
mendation from the Wisconsin health authorities for 
his public spirit. 


INDIANAPOLIS, IND. 


June 16.—The consensus among lumber dealers is 
that there will be no relief from the present upward 
tendency in prices of building material at least this 
year ; in fact, a further increase is a strong possibility. 
Stocks of lumber in retailers’ hands are depleted and 
there is no opportunity for the trade to build up a sur- 
plus of stocks for many months, The furniture fac- 
tories are eating up stocks of hardwoods rapidly, while 
the building trade is calling for lumber about as fast as 
it can be delivered. There is no trouble about dispos- 
ing of lumber for new building work right now. New 
work is gaining in volume and many new houses, mod- 
est dwellings and large residences are under construc- 
tion in all parts of the city. 

There is an excellent outlook for the balance of the 
summer and fall, and just now there is more activity 
than at any other time during the year. People who 
have investigated the building situation to any extent 
are satisfied that there will be no relief from present 
values and are proceeding with their new building 
work. Indications point to midsummer as the begin- 
ning of a long and active period of reconstruction work. 


MILWAUKEE, WIS. 


June 17.—But for the fact that a rapidly growing 
shortage of stocks tends to curtail business, trade 
doubtless would reach the highest mark of prewar 
days within a very short time. However, what may be 
lacking in volume is made up in a fashion by the 
briskness of the movement. Not only are new wood- 
working industries of all kinds being established in 
various parts of the State but existing industries are 
undergoing wide expansion. This is particularly true 
of manufacturers of veneers and panels for the musical 
instrument and furniture trade, altho the activity 
reaches into virtually every phase of wood-consuming 
industries. In addition to this, the retail lumber trade 
of Wisconsin is encountering a demand for common 
lumber that is reminiscent of the most active days 
of the past. 

Northern mills are pushing production to the limits 
of the log and labor supply. Milwaukee wholesalers 
who have recently visited the mills say that their 
earlier predictions concerning a possibility of an acute 
shortage of lumber stocks by midyear are being ful- 
filled. The demand is such that the manufactured 
lumber is allowed little time between the saws and 
the railroad cars. Competition is exceedingly keen 
as stocks continue to drop to a lower and lower point. 

One prominent wholesaler of Milwaukee reports that 
he has business in sight sufficient to absorb twice the 
quantity of lumber that he can possibly expect to con- 
tract for this year. 

Miss Eliese Gallet, of Chilton, Wis., widely known 
in the Wisconsin lumber trade as a wholesaler, being 
one of the few successful women brokers in this line, 
has become assistant sales manager of the Charles 
W. Fish Lumber Co., Antigo, Wis., with headquarters 
at the Elcho (Wis.) sawmill. For several years Miss 


Gallet was associated with a Rhinelander lumber con- 
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cern and later joined the staff of the Government saw- 
mill at. Neopit, resigning to engage.in business on her 
own account at Chilton, where she has achieved un- 
usual success, 

W. B. Heinemann, Wausau, Wis., has been elected 
a director of the American National Bank of that 
city, filling the vacancy caused by the death of his 
father, Benjamin Heinemann. Mr. Heinemann also 
becomes the head of the B. Heinemann Lumber Co, 


LOUISVILLE, KY. 


June 16.—Fine weather is having an excellent effect 
on local building operations, with numerous new resi- 
dences and small apartment houses under construction, 
with bids being asked on several large contracts. The 
demand for building materials is steadily increasing 
and if the labor supply holds up indications are for a 
busy summer and fall. 

In the hardwood industry things are humming, with 
producers unable to supply requirements and with all 
lumbers, veneers, panels and glued up stocks in de- 
mand. Oak and poplar are two of the best bets, while 
gum is moving well, and ash, hickory, elm and other 
woods are showing to advantage. The supply of logs 
is still poor, especially in the far South, where there 
has been more rain than for several seasons, 

Louisville hardwood operators are optimistic, with 
everyone reporting stronger prices and sales equalling 
all the lumber they can produce. 


RHINELANDER, WIS. 


June 17.—It is not a question of the price of lum- 
ber, but of whether a‘dealer has the lumber, and when 
he can get it. This has been the experience of manu- 
facturers during the last two weeks. 

Very few retailers had enough stock bought ahead 
to meet the demand caused by the “Build a Home” 
campaign. Yard owners are having trouble getting 
the stock they need, and any manufacturer who can 
give reasonably prompt service is oversupplied with 
orders. 

Hemlock prices are advancing, because the stocks 
of dry hemlock in this vicinity are almost depleted. 
Dry merchantable hemlock has been scarce for some 
time and we now find that No. 3 which has been 
plentiful during the last month is being diminished 
so rapidly that very few concerns have any to offer. 

Four-foot hemlock and pine lath are becoming 
searcer every day. In fact, most concerns can fur- 
nish only small quantities of either of these items. 
The shortage of 4-foot lath brings 32-inch lath into 
a prominent place. 

White cedar shingles can be supplied only in very 
small quantities by a few concerns, and market pre- 
dictions point to an increased demand for this stock. 

The hardwood market is strong and. conditions 
point to an increased demand for this stock. Many 
inquiries are coming in for Nos. 2 and 3 birch and 
maple in all thicknesses and this stock is beginning 
to move more freely. Those who are fortunate enough 
still to have stocks of common and better birch and 
maple are getting the full list price for this stock. 


BUFFALO, N. Y. 


June 18.—Building permits last week numbered 149, 
with 85 frame dwellings. The total costs were $337,- 
000. Building is now going ahead at a rapid pace 
and the number of permits taken out is reaching rec- 
ord breaking proportions. It is getting to be a ques- 
tion where to find the lumber, as local yards are be- 
coming short of some kinds of stock. Many are 
running low on shingles and hesitate to put in large 
orders at present prices, which seem very high. 

Three lumber cargoes arrived here last week, with 
a total of about 1,650,000 feet. The largest cargo 
was that of the P. J. Ralph, consisting of 1,000,000 
feet of white pine for Graves, Manbert & George. 
The I, W. Stephenson had hardwoods for Taylor & 
Crate and the Bradley white pine for Montgomery 
Bros. & Co. . 

The expropriation of land on Mackinaw and Chi- 
cago streets owned by the R. Laidlaw Lumber Co., 
for barge canal purposes, has resulted in the filing 
of a claim against the State by that company to the 
amount of $130,680. It is likely that the State will 
resist the claim, as a certain State official in Buffalo, 
when asked about it before any idea of a claim had 
developed, said that the lumber company had no rights 
there, and that the land was all State property. At 
the same time nobody would dispute the fact that the 
company has suffered great loss and the court of 
claims would be almost certain to recognize the 
claim, 

The Buffalo Lumber Exchange held a short session 
last Saturday, with only a bare quorum present. The 
principal transaction was the voting to hold a picnic 
some day in July. The date was left to the commit- 
tee. The Trotter-Kelleran Lumber Co. was made a 
member of the exchange. 

Millard S. Burns and Fred M. Sullivan were cap- 
tains in the drive to collect $76,000 for Y. M. C. A. 


maintenance. Mr. Burns inspired bis workers by 
furnishing them with copies of some verses he had 
written entitled “The Dauntless.” The association 


raised several thousand dollars more than the quota. 

Col. A. Conger Goodyear, who has been for some 
time in France, has been given charge of the produc- 
tion of coal in the former Austro-Hungarian monarchy, 
as well as the part of Poland adjoining. He is also 
to be responsible for the distributing and transporting 
of the coal to other parts, the supply for the city of 
Vienna, the rest of German-Austria and finally the 
supplying of the industrial district. He will report 
to Herbert C. Hoover and be stationed at Mahrich- 
Ostrau. Col. Goodyear was formerly vice-president 
of the Buffalo & Susquehanna Coal & Coke Co. and 
later president of the Goodyear Lumber Co. He left 
the latter office to render military service early in 
the war. 


B. Franklin Betts, of Philadelphia, and Carlton W. 
Betts, of Buffalo, are visiting mills in Idaho, Oregon, 
Washington and California, in company with Edward 
T. Betts, the Pacific coast representative of the Betts 
Lumber Co. They will be away from six to eight 
weeks, making a thoro investigation of lumber condi- 
tions. The company reports stocks scarce in the 
West, but is fortunate enough to have good supplies 
of California white and sugar pine in Buffalo. 

Fleming Sullivan, who for a long time was engaged 
in military service abroad, during which he rose to 
the rank of captain, is again at his desk with T. 
Sullivan & Co. He was last week elected president 
of the Alpha Sigma Lambda fraternity at a meeting 


in this city. 
ANTIGO, WIS. 


June 17.—The sawmill of the Langlade Lumber Co. 
started a night shift yesterday and will run day and 
night for the rest of the summer. The increasing de- 
mand for hemlock piece stuff and the steady demand 
for hardwood, together with the shortage of stock in 
the yards of the manufacturers, make it necessary 
for sawmill operators to speed up production to keep 
pace with the order file. Nearly all shipments of 
hemlock from the mills are from green stuff, as it is 
almost impossible to get dry hemlock. Prices are firm 


sat new list. 


The Langlade Lumber Co. reports that bark peelers 
are very scarce and the expected “bark peel” will be 
much less than was expected earlier in the season. 
Because of the high wages being paid for farm and 
factory labor it is almost impossible to get bark 
peelers at any scale of wages. The directors of the 
Langlade Lumber Co. held a meeting at its local 
offices Tuesday. The following were present: L. K. 
Baker, Odanah, Wis.; A. R. Owen, Owen, Wis.; Frank 


Boutin, Minneapolis, Minn.; G. E. Foster, Wausau, 
Wis.; H. I. Latimer, Mellen, Wis.; F. T. Boles, Chi- 
cago, Ill.; H. C. Starr, Richmond, Ind., and J. R. 


McQuillan, Antigo, Wis. 

The sawmills of the Fish Lumber Co. at Antigo, 
Elcho and Birnamwood are being operated day and 
night in an effort to produce lumber to meet the in- 
creasing demand. 

The loggers of this vicinity held a meeting Tuesday. 
Matters of vital importance were discussed. Every 
effort will be made to produce logs enough to keep 
the mills running day and night until lumber stocks 
are brought up to normal. 


WHITESBURG, KY. 


June 18.—The local demand for lumber was never 
better in the history of the eastern Kentucky hard- 
wood field. Mills are active and turning out their 
complete product generally. As a rule mills are bet- 
ter supplied with logs than usual at this time of the 
year. Millmen insist that the local demand con- 
tinues to improve and that very little of the manufac- 
tured product is: being shipped to outside markets. 
The tie and stave business has shown marked improve- 
ment, 


ORDERS PREJUDICIAL RATES REMOVED 


Wasuinaton, D. C., June 16.—Diserimination 
in switching rates in the San Francisco and Oak- 
land districts is ordered removed by the Inter- 
state Commerce Commission in a formal opinion 
handed down in Docket No. 9906 South San Fran- 
cisco Chamber of Commerce vs. Southern Pacific 
Co. and the Director General. The opinion, ren- 
dered by Division 2 of the commission, consisting 
of Commissioners Clark, Daniels and Woolley, is 
summarized as follows: 


1. Rates applying from and to South San Francisco, 
Calif., on certain interstate traffic, in carloads, not 
shown to be unreasonable, 

2. The proportional rate of 2.5 cents a hundred 
pounds, in addition to the line haul rates from and to 
San Francisco, Calif., applied by the Southern Pacific 
on certain interstate traffic, in carloads, from and to 
South San Francisco on which the Southern Pacific 
has a line haul, is unduly prejudicial to South San 
Francisco and unduly preferential of San Francisco 
and Oakland, Calif. The thru charges on interstate 
traffic from and to South San Francisco should not ex- 
ceed the thru charges from and to San Francisco or 
Oakland, 

3. The proportional rate of 2.5 cents a hundred 
pounds on interstate traffic, in carloads, between South 
San Francisco and the respective points of interchange 
in San Francisco between the Southern Pacific and the 
Sante Fe and Western Pacific, incident to a line haul 
by either of the latter carriers, is unduly prejudicial 
to South San Francisco and unduly preferential of San 
Francisco and Oakland to the extent that it exceeds the 
charge contemporaneously maintained for like services 
at the two last named points. 

4, The rate on interstate traffic, in carloads, between 
South San Francisco and the Southern Pacifie’s con- 
nection with the State Belt Railway in San Francisco 
found to be unduly prejudicial to the extent that it 
exceeds the charges contemporaneously maintained on 
like traffic between Elmhurst, Calif., and Oakland long 
wharf, in the city of Oakland. 

5. Undue prejudice ordered removed. 


”. 





The carriers are ordered to remove the undue 
prejudice on or before Sept. 1, on legal notice. 





A VEST POCKET bulletin entitled ‘‘Labor Turn- 
over and Industrial Training,’’ recently issued by 
the training service of the Department of Labor, 
presents in condensed form information of value 
to large employers and others interested in the 
general subject of labor turnover. It may be had 
free by addressing the United States Training Serv- 
ice, Department of Labor, Washington, D. C. 
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Texas 


are favored by particular buyers be- 
cause they come in wide widths; are 
clear grained and possess a beautiful 
figure. You know the importance of 
these qualities in 


Factory Lumber 


We cater to the needs of exacting buyers and 
will welcome your future inquiries and orders, 
Write for prices today. 


Boynton 


A. L. BOYNTON, 
Pres. & General Mgr. 


Red Oak 
Red Gum 


Lumber 
Company 


White City, Texas’ 








Let us 
quote 

prices 
today. 


When You Want 
the Best—Try Our 


Oak, Ash, Gum 
Hickory, Magnolia 
Cypress Lumber 


H. G. Bohlssen 


NEW CANEY, TEXAS 


Car and Bridge 
Material is our 


Specialty. 














‘a 


Oak, Ash, 
Gum, 
Magnol 
Cypress, 
Hickory, 
Yellow Pine. 
Structural 
Timbers up 
to 49’ long. 


Sabine 


Texas Hardwoods 
Are a Good Buy 


BEAUMONT, TEXAS 
m B. B. HALL, General Sales Manager. 


ie 


for any factory that has 
a quality standard to 
maintain, for they run 
strong to figure and are 
sound—at least that’s 
the case with ours. 


Tram Company 








15,000 feet 4/4 
50,000 feet 4/4 
30,000 feet 4/4 
15,000 feet 4/4 
20,000 feet 8/4 
20,000 feet 8/4 
50,000 feet 4/4 
50,000 feet 4/4 
50,000 feet 4/4 
13,000 feet 8/4 
7,000 feet 4/4 
13,000 feet 4/4 
20,000 feet 8/4, 


30,000 feet 8/4 


30,000 feet 8/4 





Oak-Ash-Gum- Cypress 


Ready for Immediate Shipment: 


25,000 feet 2'/2”—4’ to 20’ 
30.000 feet 8/4 RW&L No. 


30,000 feet 4x6”—8’ to 20’ Pecky Yellow Cypress 


Send Us Your Inquiries. 


Keith Lumber Company, Yexas. 


RW&L FAS Sap Gum 

RWA&L No. | Com. Sap Gum 

RW4&L No. 2 Com. Sap Gum 

RW&L No. 3 Com. Sap Gum 

RW&L No. | Com. Sap Gum 

RW&L No, 2 Com. Sap Gum 

RW&L No. 2 Com. P/S Red Oak 
RW&L No. 2 Com. P/S White Oak 
RW4&L No. 3 Com. P/S Mixed Oak 
RW4&L No, 3 & Btr. P/S Red Oak 
RW4&L No. 2 Com. Tough Ash 
RW&L No. 3 Com. Tough Ash 

12/4, 16/4 RW&L No. 3 C. Toh. Ash. 
Log Run Tough Ash Sars. 
1 Com. Yellow Cypress 

2 Com. Yellow Cypress 

3 Com. Yellow Cypress 


RWA&L No. 


RW4&L No. 
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The Right Crayon 
For the Right 
Purpose 


We manufacture marking crayons of all kinds 
—for use on wet, green, frosty and dry lumber; 
all colors and of different texture. Each kind is 
suited to some particular kind of lumber. 


American Acme Crayons 








bare LUMBER CRAYON | 


Cay 
SO NWN STRONGER OB 





have held first place for Quality for over 75 years. 
We supply the most critical buyers in the lumber 
industry with their crayons. Surely, our ex- 
perience should prove profitable to you in select- 
ing the right crayon for the right purpose. Let 
us help you, 


Write For Free Sample Today 


The American Crayon Co. 


Factory and General Office. SANDUSKY, OHIO / 


FireHose 


is an important part of every 
saw mill’s equipment, and 


Bi-Late 


fire hose is getting first call from 
lumbermen who look for long wear 
and dependability. 


Let us tell you why 


Bi-Lateral Fire Hose Co. 


326 W. Madison St., Chicago, Ill. awe 
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Flooring 


Perfection 


has certainly been attained at 
our mills judging from the re- 
peat orders we get for 


Dixie Brand Flooring 


Moulding, Casing, Base, etc. 





The finest oak timber that grows in the state of 
Arkansas goes into it and the work is done by ex- 
perts. Tell us your needs and let us quote you prices. 


Write us for copy of our new booklet on Oak 
Flooring whieh will be mailed free of charge. 


Bliss-Cook Oak Company 
BLISSVILLE, ARKANSAS 
We ship ctnight or mixed cars of Flooring, Oak, Ash, 


ypress and Gum Lumber. 















and 
\ “Velvet Edge” 
04 é Flooring 
SAWED * SAWED 7 Strips. 
TONGUED AND GROOVED, END MATCHED OAK FLOORING 


Flooring that matches perfectly because of the modern 
machinery used in its manufacture and careful grading. 
IN QUARTERED AND PLAIN OAK we carry com- 
plete stocks in all thicknesses and can ship _floor- 
ing and lumber in the same car. Inquirles solicited. 


ARKANSAS OAK FLOORING CO. 
Pine Bluff, Arkansas 











News from America’s Lumber Centers 


TACOMA, WASH 


June 14.—Local lumbermen are taking a keen in- * 


terest in the rate hearing to be held June 19 in Port- 
land for the purpose of discussing eastbound rates on 
lumber and forest products in the proposed transconti- 
nental tariff 832A. Notice of the hearing was received 
this week by lumber shippers from F. W. Robinson, 
chairman of the Portland freight traffic committee. 
Several local lumbermen are planning to attend the 
hearing. The first hearing on the same question was 
held Jan. 28-29. 

State Forester Fred E. Pape announces a meeting of 
forest men, State and Federal, with the owners’ associ- 
ation, to be held June 18 in Centralia to discuss plans 
for the season’s fire protection. While the dry season 
officially begins June 1, frequent rains thruout western 
Washington during the last six weeks have kept the 
forests more than ordinarily damp, so that fire danger 
is at a minimum for the present, A dry period early 
in the year brought some damage by fire but none to 
standing timber. 

The Western Fir Lumber Co. reports that demand 
continues good and the market is steady, with prices 
holding well. The company is sending much of its out- 
put by rail and is loading some cargo lumber. 

The Tidewater Lumber Co. composed of J. T. 
Gregory, T. Y. S. Ballyntine and associates, which 
recently completed its new sawmill on the Hylebos 
waterway, has its first ship at its new dock this week 
loading lumber. The steam schooner San Diego arrived 
in the fore part of the week to load a part cargo for 
San Pedro, The company has completed a new dock 
at its mill and will engage in the cargo business as well 
as the rail trade. The mill is one of the finest new 
plants in the Tacoma district, is electrically operated, 
and has a capacity of 100,000 feet a day, including 
timbers up to 130 feet. 

The St. Paul & Tacoma Lumber Co. will have the 
new auxiliary wood schooners Mount Hamilton and 
Mount Whitney coming here from the McAteer yards 
as soon as they are completed to load cargoes of 
lumber for England. ‘The vessels will carry about 
1,400,000 feet each. 

The Danaher Lumber Co. finds a continued good 
demand for lumber for California and has contracted 
for several cargoes and part cargoes. It is supplying 
part of a cargo for the steam schooner Saginaw now in 
port and has several vessels coming to load. 

The Puget Sound Lumber Co. sends much of its out- 
put by water and has a coastwise vessel loading and 
one due to be loaded this week. The mill runs 
regularly and the company finds the demand good and 
prices firm. 

The Clear Fir Lumber Co. finds a continued good 
demand for lumber, with the market strong and firm 
prices. The company is running steadily days and its 
planing mill is again running nights. It is shipping its 
output by rail. 


KALISPELL, MONT. 


June 16.—The Eureka Lumber Co., of Eureka, 
bought another tract of timber recently amounting to 
over 10,000,000 feet. This lies very close to the mill 
and is one of many purchases that the company has 
made during the last twelve months. 

Capt. George W. Slack, who returned a few weeks 
ago from France, where he spent eighteen months in 
charge of some of the heavy work of the Twentieth 
Engineers (Forest), has been appointed by Hon. W. G. 
McAdoo as county campaign manager of the Boy Scout 
week. Capt. Slack, who has been a logger in north- 
western Montana for about twenty years, has _ re- 
opened his office in Kalispell and intends to continue 
his logging business. 


ABERDEEN—HOQUIAM, WASH. 


June 14.—Continued orders for lumber and brisk de- 
mand on the Coast and for home consumption cause 
manufacturers to feel that not much more readjust- 
ment of business is necessary to make their present 
contentment lasting. With plenty of tonnage in sight 
and no prospect of car shortage and prices advanced 
there is every reason to believe that on Grays Harbor 
the outlook for summer and fall trade could not be 
improved, 

Repairs to the Donavan Lumber Co.’s plant damaged 
by fire two weeks ago have been pretty well completed. 
After the fire a large force of men was put at work 
and President William Donavan, sr., advises that the 
mill will be restarted June 16. 

The outlook for the lumber market the succeeding 
two years is particularly promising, says C. M. Weather- 
wax, president of the Aberdeen Lumber & Shingle Mill 
Co. and member of the exporting firm Christensen, 
Hanify & Weatherwax, of San Francisco. Mr. Weather- 
wax came here recently for a stay of ten days. His first 
announcement was that ten emergency fleet steamers of 
which the firm will have direction will come to Grays 
Harbor to load each at least 1,400,000 feet of lumber. 
The firm will have twenty-five chartered vessels at its 
disposal for shipments of lumber foreign, mostly to 
England. Each steamer will take about 1,400,000 feet 
of lumber. Christensen, Hanify & Weatherwax are in- 
terested in the American mill and in the Hulbert mill, 
both plants being in operation here. The cargoes, ac- 
cording to Mr, Weatherwax, will consist of dimension 
lumber and ties. “The outlook for the lumber market is 
very assuring,” he said. “I believe the Pacific coast 
will get more off-shore and European business than it 
has ever heretofore enjoyed. The fact that steamers 
will be available will make possible the filling of many 
orders which it was impracticable to take heretofore 
owing to the lack of means of transportation.” 

Twenty-one carloads of lumber were shipped from 
Grays Harbor in May from the mills of Aberdeen, 


Hoquiam and Cosmopolis. This amount is twice the 
quantity shipped by rail in May a year ago and indi- 
cates the marked change that has come in the business 
of the mills here. It means that nearly nine carloads 
were shipped every working day and that the retail 
dealer who has been hugging the market closely for a 
prospective drop has come to the conclusion that there 
is no time to wait for probable reductions. In fact, 
prices are going up. These shipments invaded the far 
South, a quantity going to Memphis and points south 
of there. The cargo shipments also were doubled in 
May. With the increased shipments by water comes 
a bigger demand for greater harbor facilities and there 
is loud clamor, especially from the up county mill 
owners, for a public dock here. 


BELLINGHAM, WASH. 


June 14.—The Bloedel Donovan Lumber Mills will 
by the end of August be shipping logs from its fourth 
camp, which it is establishing at the east end of the 
Tulalip Indian reservation, near Marysville. Grading 
has started for a railroad that will be five miles long 
and construction will be pushed. The company will 
operate one side, producing 80,000 feet a day. The 
camp will be in charge of C. W. Armstrong, of Everett. 
The company purchased 70,000,000 feet of timber, 
chiefly fir, from the Government last fall .at a public 
bidding. This, it is estimated, will be cut off in about 
four years. With this camp in operation the Belling- 
ham concern will employ 450 men in its camps and cut 
12,000,000 feet of logs per month. It is now conduct- 
ing camps at Delvan, Alger and Skykomish. This week 
President J. H. Bloedel announced that the Skykomish 
operations formerly conducted by the Columbia Valley 
Lumber Co. have been merged with those of the 
Bloedel Donovan Lumber Mills. All of this company’s 
mills are now operating and it is filling orders for both 
cargo and rail business. About June 20 another 
steamship will berth at its cargo mill to load 1,300,000 
feet of ties for the Atlantic coast. 

Bellingham’s municipal dock, built at a cost of $65,- 
000, was opened to business this week and the first 
vessel to discharge a cargo there was the steam 
schooner Rainier. 

The greatest Independence Day celebration Belling- 
ham has ever known will be held this year under the 
auspices of the Chamber of Commerce with the help 
of the American Legions of Liberty. A fund of $4,000 
or more will be available, $3,000 of this having already 
been subscribed. The features will include an airplane 
flight, a parade and canoe races. 


SAN FRANCISCO, CALIF. 


June 14.—The heavy demand for lumber of all 
kinds continues. California yards are in the market 
for great quantities of lumber and are unable to get 
enough. They do not care what the price is, as they 
are anxious to replenish their stocks. The mills are 
loaded up with orders and can take only a part of the 
business offered. 

Phenomenal conditions still prevail in the fir lumber 
market. The northern mills have plenty of eastern 
business at good pricgs and have announced another 
advance. On June 12 Discount Sheet No. 6, under Rail 
List “B,” was adopted, which is an advance of $3 
right thru the list, as compared with Discount 5. In 
view of the advance in log prices and the high cost of 
labor the increase is considered legitimate, 

Wholesalers are quoting fir lumber at $28—base 
under Cargo List 7, and $29—South, and some say 
they are getting it. Rail shippers to the interior 
yards say they are getting the Discount Sheet 5 prices. 
The big yards here have stocks enough and the mills 
have business enough ahead to last about sixty days. 

The San Francisco retail demand continues to be 
comparatively light, but the demand from the interior 
and elsewhere is so big that the wholesalers do not 
have to depend so much upon the local situation. There 
is a big demand for 2-inch building lumber and small 
stuff. Form lumber for concrete work—1-inch common 
No. 3—1s very scarce. Vertical grain flooring is almost 
out of the market. Dimension common 2x4 is ex- 
tremely scarce. As the eastern market takes 15%x3%, 
the mills effect a saving in freight by shipping to the 
East. 

The volume of fir export business actively placed 
during the week was small, chiefly on account of high 
freights and the difficulty in securing tonnage even 
at the prevailing rates. The Redwood Export Co, has 
not taken any new business this week but has orders 
on the books for 20,000,000 feet of redwood lumber 
and ties. 

The redwood situation is very strong, with the Calli- 
fornia demand for yard stock larger than can be 
supplied promptly and the eastern demand increasing. 
All the mills are sold ahead and stocks are low, with 
difficulty in keeping an assortment. The scarcity of 
lumber will tie up a large amount of construction work 
temporarily. So it is expected that the big demand for 
lumber will continue thruout the year. 

The new redwood cargo List 7, which has been in 
press for several weeks, was issued June 11. It 
amounts to $2 higher than the prices quoted in the last 
change sheet on the old List 6. The mills, however, 
had been getting the new prices for some days before 
the new list was ready for distribution. Lists 7-a and 
7-b, covering the revised figures on rail distribution, 
will be out during the coming week. 

Redwood shingles are still very scaics with produc- 
tion not yet up to normal, altho there has heen some 
increase. No. 1 redwood shingles are now quvied at 
$4.75 a thousand, delivered San Francisco. 

White and sugar pine manufacturers are putting 
forth their best efforts to meet the heavy eastern 





demand and have had to refuse much business, owing 
to their being oversold while waiting to secure new 
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stocks of dry lumber. Eastern buyers are sending in 
inquiries and orders for all grades of lumber and pine 
products and regretting that they did not begin buying 
earlier. Stocks at mills are exceedingly light, as 
lumber carried over from last year is about exhausted, 
New dry stock is coming in slowly, on account of the 
late start and curtailed production due to labor condi- 
tions. Shop lumber is short and in big demand. 
White and sugar pine clears are practically out of the 
market. Several of the large mills have their order 
files closed, so as to catch up on back orders. There 
is practically no sugar pine on hand at the mills and 
practically no Nos. 1 and 2 common pine. There are 
very low stocks of white pine clear, C select, 3 and 4 
common boards and timbers available. The factory 
lumber is about exhausted. 

D. H. Steinmetz, general manager of the Standard 
Lumber Co., says that the white and sugar pine mill at 
Standard is extremely busy. The company has with- 
drawn prices and closed its order files for the present. 
It wishes to have the stock in sight before it takes on 
additional orders. There is plenty of pine box business 
at good prices. Mr. Steinmetz will leave for New York 
on June 14, to be away for about three weeks. 

It is reported that the Standard Oil Co., which 
recently received bids from a number of manufacturers 
for 1,000,000 feet of spruce lumber, will pay about 
$28.21 a thousand for this lumber delivered at Rich- 
mond, Calif. The company has a large box factory in 
Richmond, where kerosene cases are made for the use 
of the refinery. 

Fred S. Palmer, manager of the American Trading 
Co.’s domestic lumber department, declares that its 
shipments of white and sugar pine lumber are heavier 
than ever before at this time of the year. This applies 
to shipments to Atlantic and New England territory, 
as well as to Central Freight Association territory. 
Industrial lumber, building lumber and planing mill 
stock are in very good demand. The volume of orders 
offered is very much in excess of the production, which 
is curtailed somewhat by a shortage of labor at the 
mills. The June advance in price is strongly main- 
tained and there is every indication of still further 
advances. New dry stock is beginning to come in for 
shipment. 

The Union Lumber Co. is oversold, with stocks 
depleted at Fort Bragg, and every possible effort is 
being made to increase the output. There is no surplus 
of labor available. Several more cargoes will be 
exported. 

According to F. V. Holmes, the Holmes-Eureka 
Lumber Co. has a considerable stock of redwood to 
sell, but its lines are somewhat broken. It is well 
supplied with orders, but is taking on as much new 
business as possible. The second side of the mill has 
been started up, increasing the output to about 100,000 
feet a day. The company’s new shingle mill is expected 
to be ready for operation within sixty days. 

Sudden & Christenson report that all of the mills in 
the Northwest in which they are interested are run- 
ning and good shipments are being made. Edward A, 
Christenson, who has been in Europe for some time, 
is now in France. He has secured some big orders for 
fir lumber and ties which are to be shipped to the 
United Kingdom. The steamer which was seized by the 
British Admiralty in 1916 has been restored to Sudden 
& Christenson. It sailed from London, June 7, for 
New York. 


A. J. Russell, California sales manager for the Port- 
land Lumber Co., went to Fresno last Saturday and 
delivered an address at the meeting of the San Joaquin 
Valley Lumbermen’s Club on the subject ‘Lumber and 
Why It Should Be Worth What It Is.” He was accom- 
panied by H. M. Gunton. The Portland Lumber Co. 
has been receiving liberal California inquiries and 
about half of the offers have been turned down, owing 
to the oversold condition of the mill. The demand from 
the interior yards is keeping up unusually well and 
their stocks are not accumulating. The Portland 
Lumber Co.’s silo business has had a wonderful growth. 
As much business has already been done this season as 
during the entire year of 1918. There is big demand 
for Papec ensilage cutters, 

The Coos Bay Lumber Co. is running the short side 
of the east side mill on Coos Bay with two shifts, 
making an output of about 190,000 feet of fir lumber 
daily. A steamer is kept busy carrying lumber to the 
company’s yards at Bay Point, Calif., where there is 
a stock of from 12,000,000 to 15,000,000 feet on hand, 
This is about 30 percent of a normal stock. The com- 
pany’s Oakland yard is not in operation. 

F. W. Trower, of the Trower Lumber Co., says that 
all the mills represented here are running full blast 
and are so loaded up with orders that they are not 
much interested in new business until after the clean- 
ing up of back orders. The mills of the Buehner 
Lumber Co., the West Oregon Lumber Co. and the 
Knappton Mills & Lumber Co. manage to ship enough 
lumber, however, to keep Mr. Trower busy. Owfng to 
the scarcity of steam tonnage on the Coast, most of the 
California shipments have been made lately by rail 
on Discount Sheet 5. Mr. Trower expects the present 
high tension conditions in the fir lumber trade to 
continue for some time. 

Ward A. Dwight says that the Ward A. Dwight 
Lumber Co. is getting plenty of inquiries for box 
shooks. He has returned from a trip to Klamath Falls, 
where the Big Lakes Box Co., A. J. Voye, manager, has 
increased its manufacturing capacity. The cut is now 
from fifty-five to seventy cars a month. The output is 
practically sold out for the season. All the pine box 
factories in the Klamath Falls district are extremely 
busy and the total cut is estimated at nearly 400,000 
feet of shook a day. Shipments from Klamath Falls 
amount to about twelve cars daily. The spruce box 
situation has picked up considerably. 

M. A. Burns asserts that his box factory at Castella 
is running full, with the entire output of white pine 
shook sold ahead for the season. The M. A. Burns 
Manufacturing Co.’s shingle mill at Eureka is cutting 
350,000 redwood shingles daily. The entire output is 
being dried. Most of the shingles are shipped to 


Texas, Arizona and New Mexico, where they bring very 
good prices. Mr. Burns buys redwood shingles from 
other manufacturers at the rate of 250,000 a day for 
the green trade, 

Cc. J. Corkran, who recently joined the C. & O. Lum- 
ber Co, as sales manager, with headquarters in this 
city, has returned from southern California, where he 
spent a month. He was formerly with the Coos Bay 
Lumber Co. at Bay Point. He found a good demand 
for lumber in Los Angeles, where the building permits 
for last month showed a total valuation of $2,000,000. 
The sawmill at Brookings, Ore., is cutting fir at the 
rate of about 150,000 feet a day and has plenty of 
orders. It is the company’s policy to avoid selling 
more than thirty-five or forty days ahead. Conse- 
quently many orders have been turned down. 

The Pacific Lumber Co. is making good headway with 
its big improvements at Scotia, Humboldt County. It 
is expected that the new remanufacturing plant will 
be ready for operation in about sixty days. A great 
deal of new machinery will be installed, all electrically 
driven. The cutting up capacity has been considerably 
increased. Additional boilers and a steam turbine 
generator will be installed. About 6,000 feet of new 
monorail will be installed and additional cars will be 
put on. The capacity of the entire redwood plant will 
be increased about 25 percent by these improvements. 

Charles R. McCormick & Co. are taking care of their 
wholesale trade, altho many inquiries have to be 
turned down. The company has large manufacturing 
facilities in Oregon and buys a great deal of lumber on 
the outside. The Columbia County Lumber Co., a Mc- 
Cormick concern located near St. Helens, has put on 
a night shift. The Charles R. McCormick Steamship 
Line, which operates combination lumber and passenger 
steamers on the Coast, has its boats booked ahead for 
some time with passengers. 

Charles R. McCormick, president of Charles R. 
McCormick & Co., has returned from Portland after 
having attended the annual meetings of some of the 
companies in which he is interested. 

Oliver J. Olson, well known lumber and shipping 
man, is again at his office after an illness of two weeks. 

George W. Cone, of Portland, who has been operat- 
ing sawmills in Oregon for the last thirty years, has 
arrived here on his first visit to California. 

Henry Buehner, of the Buehner Lumber Co., North 
Bend, Ore., is in the city on business. 

Cc. A. Smith, of the C., A. Smith Lumber Co., has 
returned from a business trip to Sweden and is at his 
home in Oakland, enjoying improved health. 

Donald Macdonald, manager of the Pacific Lumber 
Co.’s manufacturing interests in Humboldt County, has 
gone East to remain for several weeks. 

Theodore Lerch, sales manager of the Albion Lumber 
Co., is paying a visit to the company’s redwood mills 
at Albion, where business is very active. 


SEATTLE, WASH. 


June 14.—That the demand for fir lumber is still in 
excess of production is evident. Districts heretofore 
considered inaccessible to the forest products of the 
Pacific Northwest are now open and with them comes 
an improvement in the tone of the market along the 
Atlantic coast. It was late in starting, but the de- 
mand has come on with added impetus. The recent 
advance in logs is now definite and general and with 
wages advancing the rise in the price of lumber is con- 
sidered necessary to cover added cost of production. 
The week closes with Discount No. 6 in sight, marking 
a flat advance of $3 on all items except timbers, which 
are up $5. It would appear that this sheet is projected 
not so much with the idea of getting business as to 
keep business away. The mills are loaded with orders, 
the current barometer showing the total of orders to be 
only 1.60 percent below normal production and nearly 
11 percent above actual production. As compared with 
last week, actual production has gained 2 percent. The 
domestic cargo trade shows shipments in excess of 
orders 4,500,000 feet; in the export trade orders ac- 
cepted are 4,108,000 feet for the week, as compared 
with 3,767,900 feet orders shipped. Local trade is 
heavy, with a total of 5,544,000 feet delivered. The 
situation is satisfactory from practically every stand- 
point. 

The new quotations affect all articles of yard stock 
that move in commodity volume. Lumbermen point 
out that the most recent advance has lifted the mar- 
ket from $8 to $13 over prices prevailing during Feb- 
ruary and March. The March cost system of thirty 
representative mills, twenty-nine operations from the 
log to loading lumber, showed a loss of $2.28 on 
every thousand feet sold in that month. Prices now 
are substantially double those of 1914 and are 50 to 
60 percent higher than the 5-year average before the 
war. While many of the larger operators are inclined 
to believe that the upward swing has just about 
reached its limit, there are not lacking hard-headed 
prognosticatoi ; who insist that Discount No. 7, carry- 
ing still higher quotations, will be the rule prior to 
Aug. 1. 

While wood ship building under war conditions is a 
thing of the past, and apparently has gone to the 
“bow-wows,” the prospects for the industry on a 
logical and business-like basis in the Pacific North- 
west are really encouraging. The trend is found in an 
inquiry at the headquarters of the West Coast Lum- 
bermen’s Association for a considerable number of 
tentative wood ship contracts, about a hundred all told. 
The type under consideration embodies the practical 
wood ship that has been for years in the lumber cargo 
trade and evidently is destined to hold its place for an 
indefinite period. 

L. S. McIntyre, traffic manager of the West Coast 
Lumbermen’s Association, will go to Portland next 
week to attend the hearing June 19 of the rate case 
known as 32A before the district freight traffic com- 
mittee, of which Frank W. Robinson is chairman. 
The proposed tariff provides among other changes an 
equalization in the lumber rates from the Pacific North- 
west to Minneapolis and St. Paul with the rates to 





How’s This for a 
Time-Saver— Eh? 


Just fasten the Dow Car Door Roller to the next car 
of lumber you have to unload, and you’ll see that lum- 


ber come out of there faster ’n you have in all your born 
days, All steel roller with ball beari and ited 
onaswivel. Asa time-, labor- and money-saving de- 
vice—oh man! Write today for information regarding 
this and Dow Gravity Conveyors for handling lumber 
and saving money. 


DOW WIRE AND IRON WORKS, Incorporated 
Louisville, Ky. 





E. Sondheimer Co. 


MEMPHIS, TENN. 
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Wholesale Manufacturers and Exporters 


Red Gum Plain Oak 
Sap Gum 
Cottonwood 
Cypress 
Ash 


All Grades and Thicknesses 


We make a specialty of Mixed Cars of SAP 
and RED GUM, one-half te 2 inches thick 
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Is the product of one of the best equipped mills 


in the country and comes in 


Maple and Birch 


Write today for prices 


FOSTER-LATIMER LUMBER CO. 


MELLEN, WISCONSIN 
We are members of the Maple Flooring Manufacturers’ Association 











HARDWOODS 


KENTUCKY AND ALABAMA 


Poplar, Oak, Chestnut, Basswood, 


Red and Sap Gum, Tupelo, Sycamore 
Mountain and Southern Hardwoods 


KENTUCKY LUMBER CO. 
LEXINGTON, KENTUCKY 


Manufacturers 











GRAND RAPIDS MICHIGAN 


Where else can you get in the same car anything in 
Northern or Southern Hardwoods and choice of 114 
varieties of 3-8 in. and 13-16 in. Hardwood Flooring? 
The lumber can be kiln dried and worked too if 
desired. Send your inquiries to 





NICHOLS & COX LUMBER CO. 








The Cost of Growing Timber 27",!2'3"ena"fetres. 
By RB. 8. Kellogg and E. A. Ziegler. 25 cents, postpaid. 
AMERICAN LUMBERMAN, 431 So. Dearborn St, CHICAGO 
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Dimension, Bridge 
O Plank and 
a Wagon Stock 
Aue: Posts and Poles 
| Fir Plank and Timbers. 


Send Us Your Inquiries. 


Wheeler Lumber Bridge & Supply Co., "*stvive* 











LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 
Forwarding Agents Marine Insurance 


New York, Produce Exch. 3 Great St., Helena, London, Eng. 


Unexcelled facilities for negotiating ocean freight contracts 
and effecting quickest dispatch from seaboard. We handle all 
classes of cargo and have Special Department handling Export 
Lumber Shipments, 

















LOUISIANA HARDWOODS 








SOUTHERN HARDWOODS 


All stock shown below is in first class ship- 
ping condition and is offered subject to prior sale. 
Prices shown are Net, F, O. B. Mill, taking 
Alexandria rate of freight on interstate ship- 


ments. We guarantee weights as shown below. 
Prices on application for Surfacing. 
Items PLAIN RED OAK 
1 4/4 No. 1 Com., wt. 4200 Ibs.. 30, og $31 4 
2 4/4 No. 2 Com., wt. 4200 Ibs.. 45,0 21, 
3 4/4 No, 3 Com., wt. 4200 lbs... 35, 000" i100 
PLAIN RED GUM 
4 4/4 No. 1 Com., wt. 3400 Ibs.. 15,000’ 30,00 
SAP GUM 
5 4/4 aa 9-12”, wt. 3200 Ibs. 30,000’ 32.00 
7 6/4 . 2 Com., we 3400 Ibs. 160, 000’ 19.00 
SH 
8 6/4&8/4 Dog Bds., weigh 
3400 Sa. 13,000’ 15.00 
, CYPRESS 
9 8/4 Shop, wt. 3200 Ibs....... 21,000’ 40.00 
ELM 
10 8/4 Log Run, wt. 3400 lbs... 45,000’ 28.00 


The rewer- ienstedt 
Lumber N Company 
11 Miles West 


Miltonberg, La of Alexandria. 


Telephone and Telegranh—Alexandria 


5 








items ready for 


IMMEDIATE SHIPMENT 


9,000’ 1/2” FAS Plain Red Oak 
50,000’ 3/8” No. | Com, Plain Wh. Oak 
150,000’ 4/4” No. | Common Ash 
56,000’ 3/8” FAS Sap Gum 
100,000’ 4/4” 9 to 12” Sap Gum Box Bds. 
FAS Sap Gum, 13” & Wdr. 
No. | Shop Cypress 
No. | Shop Cypress 
50,000’ 6/4” No. | Shop Cypress 
25,000’ 8/4” No. | Shop Cypress 


All well Manufactured and Dry. 
Let Us Quote You. 


erd. renner 


The 2 Lumber L2Company 
; ALEXANDRIA, LA. 


PECIAL 








Oak Bill Stock 
Cypress, Ash, Elm, Gum 
We want to move promptly: 


100,000 ft. 4-4 Select Red Cypress 
100,000 ft. 4-4 No. 1 Common Ash 


Send us your inquiries, 


Dry Stock, high class manufacture, 
good widths, good lengths. 


Pelican umber 


Mound, Louisiana. 











Omaha. The present rate to the Minnesota cities is 
50 cents per hundred pounds; to Omaha, 55 cents. 
The tentative tariff proposes a uniform rate of 53 
cents. While the document specifies many other im- 
portant provisions, including a consolidation of numer- 
ous voluminous tariffs into one, the attempted ad- 
vance in the Minneapolis rate will be the principal 
subject of discussion at the Portland hearing. Lum- 
bermen from all parts of the Coast will be in attend- 
ance. A bulletin issued by the West Coast Lumber- 
men’s Association observes that most lumbermen are 
opposed to the advance. 

J. F. Ernenwein, for the last twenty years head 
bookkeeper in the general office of the Atlas Lumber 
Co., Seattle, has recently gone to the company’s plant 
at McMurray, Wash., eighty miles north of Seattle, 
where he is in charge of operations as general super- 
intendent. He succeeds W. G. Cochran. Mr. Ernen- 
wein is an earnest, conscientious worker and good 
citizen and for many years has made his home in West 
Seattle, a suburb of Seattle, and years ago when it 
was a separate municipality he was a member of its 
board of education and in various other ways served 
his community. 

Walter R. Fifer, manager of the Western Lumber 
Sales Co., presided at the weekly luncheon of the 
wholesalers and conducted a discussion touching on 
various phases of the lumber trade, including general 
market conditions and the need for timber business. 
An interesting feature of the luncheon was a talk 
on red cedar shingles, from the standpoint of phe- 
nomenal activity at top prices, by P. RK. Smith, of the 
M. R. Smith Lumber & Shingle Co. 

P. I. Hansen, of the W. J. Haynen Lumber & Ex 
port Co., has been assigned to the State of Nebraska 
for his company and reports excellent prospects for 
business in that territory. 

G. W. Beach, general manager of the Westminster 
Mills Co., operating two cedar mills at New Westmin- 
ster, B. C,, and one at Hammond, B. C., was in Seattle 
during the week. In addition to general strike condi- 
tions he reports more or less labor unrest among the 
mills due to a demand for the 8-hour day in British 
Columbia. Some of the manufacturers have already 
made the concession, while others still hold out. 

B. R. Lewis, vice president and general manager of 
the Clear Lake Lumber Co., has gone to Minneapolis 
and other middle western points. He is expected to re- 
turn to Seattle next week. 

Lynde Palmer, who for some time represented the 
West Coast Lumbermen’s Association at Washington 
and until recently the Douglas Fir Exploitation & Ex- 
port Co., arrived in Seattle this week to arrange with 
Coast concerns that he will represent in New York, 
For a number of years Mr. Palmer was New York 
representative of the St. Paul & Tacoma Lumber Co., 
Tacoma. 

KE. B. Day, president of the Federal Lumber Co., 
of Vancouver, Bb. C., visited Seattle Thursday, bringing 
word that practically all the sawmills of the province 
have been embarrassed by the action of the engineers, 
who have gone out on account of the general strike. 

H, A. Muffly, of Minneapolis, sales manager of the 
H. B. Waite Lumber Co., called at the Seattle offices 
of the company during the week. He was formerly 
with the Old Oregon Lumber Co, and the Occident 
Lumber Co. and enjoys a wide acquaintance in the 
Pacific Northwest. 

W. H. Telleker, president of the National Lumber & 
Tie Co., of Denver, Colo., is in Seattle. 

Charles Hall, of the Edward Hines Lumber Co., 
Chicago, is renewing acquaintances in Seattle. 

R. D, Hunting, of the R. D. Hunting Lumber Co., 
of Cedar Rapids, Iowa, is in the city. 


PORTLAND, ORE. 


June 14.—Advices from apparently authentic sources 
indicate that C. A, Smith has negotiated loans in 
Sweden which will enable him to meet all his obliga- 
tions and to refinance his large lumber enterprises in 
the Coos Bay district. The amount of loans is vari- 
ously estimated at from $3,000,000 to $5,000,000. It 
is said a pulp mill will be established and housed in 
the building formerly used for a similar purpose but 
from which the machinery was removed some time 
ago, and that the required funds will be available as 
soon as the peace treaty is signed. 

From Roseburg, Ore., comes the report that the 
Roach Timber Co., which has holdings of 55,000 acres 
east of Sutherlin, will soon resume the building of a 
road to the timber and the construction of two large 
sawmills in the valley. It is estimated that there are 
12,000,000,000 feet of standing timber on the com- 
pany’s holdings. Cruisers have been checking up for 
several weeks. Three years ago ten miles of grading 
was done for the road that will tap the timber and 
ten miles more will be required to give the outlet. 
The plans call for the location of one mill three miles 
east of Sutherlin and the other eight miles east, and 
in addition a large planing mill and sash and door 
factory. R. M. Fox, of Portland, is Pacific coast 
manager of the company. 

Finland has about 2,500,000,000 feet of sawed tim- 
ber on hand which she expects to sell to the Allies 
for reconstruction work, according to Jacob deJulin, 
commercial commissioner of the new Finnish Govern- 
ment, who was a Portland visitor during the week. 
Finland needs food, machinery and raw materials 
which it is hoped can be bought in the United States. 
During his stay here of two days Mr. deJulin visited 
the sawmills and was entertained by lumbermen, and 
others. From here he went to Seattle. 

The Siletz Lumber & Logging Co., which operates 
in the Siletz Valley, where there are immense quanti- 
ties of virgin timber, has just completed a dam and 
log pond covering about 500 acres. It is understood 
that the company contemplates the erection of a large 
sawmill there this summer. The dam, built of logs 
and heavy timbers, 
about 240 feet long. 


is 40 feet high and the crest is 
It is at the end of the Valley & 


Siletz Railroad, leading out of Independence, and wil] 
furnish storage room for 10,000,000 feet or more of 
logs. 

W. H. Gearhat, of the Dirks Lumber & Coal Co., 
Kansas City, Mo., wholesale and retail lumber dealer, 
was a Portland visitor during the week. 

George Shields, of Shields & Alen Lumber Co., De- 
troit, Mich., was among the lumbermen who paid 
Portland a visit this week. While here he placed or- 
ders for some material. 

E. G. Garretson, wholesale lumber dealer of Spring- 
field, Mass., was here during the week placing orders 
for lumber. He handles fir, spruce and cedar in addi- 
tion to lumber native to his part of the country. 

Fremont Everett, of the Everett-Johnson Lumber 
Co., says that it is doing a nice business, with many 
inquiries, some of which have to be refused because 
it is difficult to get the material. The company’s mill 
at Willamina is idle but will probably be put in opera- 
tion soon. 

Cc. C. Patrick, of the Patrick-Andersen Lumber Cor- 
poration, says that lots of business is offered except 
from the middle West, the East being in the market 
for all kinds of material. 

C. W. Embody, of Embody & Alexander, timber 
dealers, says that every indication points to much 
activity in timber the coming summer and fall. The 
timber business has been quiet now for several years, 
he says, but it now seems certain that it will revive 
rapidly. Logs bring good prices and there is every 
assurance that the lumber market will continue very 
active for several years. His partner, John W. Alex- 
ander, holds the same views, 

A, C. Waha arrived here this week from Washing- 
ton, D. C., to succeed Assistant District Forester C, 
H. Flory, who is to leave soon for Alaska to become 
superintendent of Alaskan forests. 

Dant & Russell, wholesale lumber dealers, have 
moved into their new and large quarters in the North- 
western Bank Building. 

On account of inability to get sufficient creosote, 
the West Coast Lumbermen’s Association’s campaign 
to pave a stretch of fifteen miles of highway in Lane 
County has been abandoned. As a result of the war 
it is now very difficult to obtain large quantities of 
creosote here. The supply in former days came largely 
from Germany. 


EVERETT, WASH. 


June 16.—Sales Manager Robert Stuart, 
Canyon Lumber Co., 


of the 
says that business at his mill 
is steady. A fair number of rail orders are being re- 
ceived, but cargo trade is in the midst of a slump. 
The Weyerhaeuser mill people report that business is 
good, They are one of the many lumber firms on the 
Sound to receive Government orders for railroad ties 
and this week sent a cargo of ties aboard the United 
States shipping board steamer J'oka for the Atlantic 
seaboard. The Clark-Nickerson mill is keeping busy. 
The brigantine Mt. Whitney is at the mill dock loading 
lumber for Cardiff, Wales. The brigantine is one of four 
sister ships now loading at Puget Sound ports that 
will race for a money prize across the Atlantic. All 
will sail on their maiden voyage and all are bound 
for Cardiff. 

The H. O. Seiffert Co., a concern shipping lumber 
and shingles, is erecting an addition to its main office 
building at Everett. The H. O. Seiffert company is 
one of the large shippers of lumber and shingles in 
this district and the new addition will be entirely de- 
voted to the shingle and lumber business. William 
Seivers, manager of the company, reports shingles as 
being steady, with an increasing demand for lumber 
particularly in Nebraska and Indiana. 

Shingle prices have become steadied, according to 
word from the shingle office of Connor & Bailey. After 
being in the throes of a slump for the past two weeks, 
prices have reached a steady swing and no further 
fluctuations are expected for some time. The demand 
for stars is keeping up, but clears can not be sold, 
altho the reason is not apparent. Siding is also steady, 
reports Mr. Connor. 

Benedict & Torgerson have leased the North Star 
shingle mill near Arlington to W. J. Hightower, of 
Sedro-Woolley, for a year. Mr. Hightower expects to 
start cutting shingles in about fifteen days, or as soon 
as he can make necessary repairs. After being idle 
several months the plant will require overhauling. Mr. 
Hightower, who is an experienced millman, has se- 
cured a quantity of timber on Kunze Creek, part of it 
from the Stimpson company. 


BEAUMONT, TEX. 


June 16,—Southern conditions are the same as re- 
ported on several occasions, namely, the demand and 
prices are very good, but on account of the incessant 
rains it is becoming harder each week to locate dry 
lumber of any description. The rains the last two 
weeks have put the woods in such condition that it 
will be weeks before logging will be resumed by many 
mills at all, and few of them will be able to log at 
more than half capacity. The big mill of the Keith 
Lumber Co. at Voth has been closed down for some 
time on account of inability to keep logs in the pond, 
tho Mr. Keith expected to resume operations today. 

Hardwood conditions are practically the same as 
pine, as dry lumber is getting scarcer every day: in 
fact, some buyers say that there is none to speak of 
in Texas, with conditions very little better in western 
Louisiana, Firms in this city say that they are re- 
ceiving orders for hardwood lumber at their own 
prices each day, but that shipments are beginning to 
be an unknown factor. 

Locally conditions appear very bright for the retail 
trade, as an immense amount of repair work is going 
on and a large amount of new building, altho not so 
much new building as appears will be the case within 
the next sixty days—always provided the rains will 
cease some time. 
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KANSAS CITY, MO. 


June 17.—Everything in lumber is in strong demand 
and prices continue to move up steadily as stocks are 
reduced. Conditions are such that business is almost 
wholly done by wire and stock sheets are in the dis- 
card for the time being. Stock supplies in almost every 
line make it difficult to get orders filled either as to 
items or quantities and in some cases quantities are 
limited in order to keep regular customers supplied. 
This is particularly the case in cypress. The shingle 
market still is in process of adjustment after a some- 
what wild boom that took clears up to $4.80 two weeks 
ago and dropped them back to $4.35 last week. 

The outlook for the lumber business shows no clouds 
on the horizon so far as demand is concerned. Evi- 
dently lumber is going to be wanted well up toward 
winter to carry on the building program that is under 
way or planned. The labor supply continues good, 
tho there may be a temporary shortage at the height 
of the harvest season. The bulk of the middle western 
troops now have been demobilized and unless there is 
an influx from the Kast the harvest will require a good 
many city workers. 


MINNEAPOLIS, MINN. 


June 18.—Remaining logs in the storage pockets 
above Minneapolis are being brought in fast enough to 
keep the Northland Pine Co.’s “A” mill busy, and 
enough are in sight to keep it going with a single shift 
for the greater part of the season. This probably will 
finish sawmill operations at Minneapolis, tho later on 
something may be done with the ‘dead heads” that 
are on the bottom of the river above here in consider- 
able quantity. Upper layers have been recovered to 
some extent, and at present it is thought that it does 
not pay to bring them up, as they can not be driven 
successfully and to utilize them is an expensive propo- 
sition. 

C. E. MeGibbon, general manager of the Northland 
Pine Co., is back at his desk after a brief illness. He 
was in a hospital for several days with a severe attack 
of gallstones, but recovered without the necessity of an 
operation, 

W. E. Hart has come to Minneapolis from South 
Dakota to be district engineer for the Portland Cement 
Association, with headquarters in the Metropolitan 
Bank Building. He has charge of Minnesota and the 
two Dakotas. 

Frank Pew, well known for years as a lumber sales- 
man, has returned from service in France with the 
Twentieth Engineers. He has been resting at And- 
over, S. D., visiting with his family. Lieut. Robert 
Kellogg, a son of C. L. Kellogg, of the Parker-Kellogg 
Lumber Co., is back from France, after serving there 
with the 20th Engineers. 


OMAHA, NEB. 


June 16.—The lumber business has been seriously 
handicapped here for more than a week by the strike 
of the teamsters and truck drivers which has been in 
progress for that period. No deliveries are possible 
and consequently the city retail business in lumber 
is seriously handicapped in the midst of a building 
season when things had begun to move nicely. At the 
same time shipments by the jobbers are interfered with 
just to the extent that the lumber had to be handled 
by wagons or trucks in loading and unloading. Twelve 
hundred teamsters are out. The drivers of 5-ton trucks 
are asking that their wages be increased from the 
present scale of $27 to $32.50. The employers have 
raised a fund and are explaining their side of the case 
in full page advertisements in the daily papers in which 
they ask whether it is right or fair to pay truck drivers 
and helpers more than salesmen and more than the 
school teachers of Omaha receive. 


DULUTH, MINN. 


June 16.—Lumber operators are overwhelmed with 
orders in all classes of materials and for the first 
time in more than two years it may be said to have 
become a case of getting the lumber rather than as 
heretofore paying attention to prices. Price lists just 
issued by the leading operators on this market*show 
advances of from $2 to $5 on all classes of white pine 
lumber and hemlock. 

Washington dimension and other lumber is up here 
$3 on the average from the previous discount sheet 
issued, and in comparison with lists of less than 
three months ago advances extending to from $6 to 
$9 are shown. 

It is interesting to note that two eastern buyers 
who recently visited this market were unable to pick 
up as large quantities as they required. Their orders 
included one placed with the Scott-Graff Lumber Co. 
for a substantial portion of its cut for this season. 

Carlot trade is booming, according to the C. A. 
McDonald Co. 

“Tt has now become a sellers’ market for lumber. 
Dealers are able to obtain good advances over the 
figures that had been quoted and buyers appear to be 
willing to meet the increases,’ said Mr. McDonald. 
Ile expressed the hope that the market would not be- 
come a runaway affair and believed that in view of 
past experiences members of the trade generally are 
inclined to hold quotations down to a fair living basis 
of profits in spite of the temptations to take advan- 
tage of a tight market situation. The change that has 
come about in the lumber market recently has been 
an eye opener, he asserted. The lumber yards over 
the country were practically bare of stocks this spring, 
as, in view of the uncertain market, buying from hand 
to mouth has been the rule for some time. When the 
demand came from builders to cover their contracts 
they all made efforts at once to pick up supplies. 

Operators are apprehensive on the score of a car 
shortage developing over the country during the next 
few weeks as a result of the demand on the railroads 
to move the prospective heavy crops, in conjunction 
with taking care of the coal trade and the general fall 
merchandise movement. 





It is conceded that stocks of last season’s lumber 
are practically cleaned up and that the mills are sold 
up well ahead of the saw on this season’s cut. Duluth 
dealers have their outputs sold for sixty and ninety 
days ahead. 

The action of some eastern operators in deferring 
the making of shipments of lumber held by them on the 
docks and paying taxes on the shipments May 1 is a 
subject of comment in trade circles. Lately these in- 
terests have been eager to have the stocks rushed to 
their yards, 

The Virginia & Rainy Lake Co. is operating its two 
mills at Virginia in day and night shifts, starting the 
night shift on its planing mill last week. Alger, 
Smith & Co. are preparing to start a night shift at 
their mill this week. Officials of the Trout Lake Lum- 
ber Co. assert that they have more orders on their 
beoks than at any other time in the last two years. 


BOSTON, MASS. 


June 18.—The long expected building boom has 
finally got under way. At least the report of the 
building commissioner would seem to bear out this 
assertion. According to his figures for the first five 
months of 1919 a total of 2,163 permits was issued 
for work valued at $6,584,504 as against 1,491 and a 
valuation of $3,417,618 for same period of 1918. 

The feeling between the contractors and labor is the 
most intense in many years. There is no assurance of 
stability. Both sides are holding off for every little 
advantage that may be gained in trading. The build- 
ing boom should have started a month ago. Mayor 
Peters believes that he can bring about a basis of 
agreement between the two parties. The employers are 
enthusiastic over the attempt and there have come 
assurances from labor that the mayor’s effort will be 
encouraged from their side. 

State Forester Frank W. 
in the State 


Rane has had planted 
of Massachusetts more than 2,000,000 
evergreen trees which were raised in the State 
nurseries, This is the largest number ever planted 
in this State in any one year. Professor Rane said 
recently that the interest in reforestation is the great- 
est ever shown, in spite of the fact that labor and the 
trees have cost more than ever before. 


PHILADELPHIA, PA. 


June 16.-—The market is still tight as a drum and 
apparently will go still higher. This means a depleted 
supply for this market and continued high costs, both 
of which make for continued high prices. Some whole- 
salers are on the anxious bench because they mis- 
judged the strength of the market and have sold some 
orders that they did not have covered. They find 
it hard to cover them. Most of the wholesalers and 
mills, however, are taking only orders for which they 
have the stock ready to ship, or nearly so, and are 
thus playing safe. There is no trouble to sell any 
kind of lumber that can be delivered and there can not 
be said to be any real market price. The yards in the 
city and in the outlying districts are very busy, the 
bulk of the business being for building work, and the 
major part of that dwellings, but general business 
claims its share of lumber and that is not a small one. 

Oak, ash, gum and poplar seem to be in greatest de- 
mand among the hardwoods, but all are oversold and 
offerings are limited and badly broken. White pine is 
selling beyond the stock in sight and some of the orders 
taken now will not be delivered for a long time. Prices 
of all grades of white pine are up and the Tonawanda 
stocks are dwindling fast. Western shipments are 
still coming in with regularity and in good time, but 
transportation troubles in the near future make the 
market for western a little nervous. Spruce is more 
active than it has been, at high prices. The hemlock 
base is supposed to be somewhere around $37.50, but 
sales are reported at far above that and very little is 
offered. Cypress sells strong at high prices and is 
offered more freely than most woods. Longleaf south- 
ern pine is almost out of the market in the larger sizes 
and higher grades, and in everything it is in demand 
far beyond the supply and brings record prices. North 
Carolina pine is still moving up in price, with the 
upper grades and bill timbers leading in the advance. 
Roofers and sizes and box have all advanced and are 
still advancing. Shingles and lath are offered rarely 
and are snapped up at high prices. 

The Brown-Bates Co., wholesaler, Girard Building, 
has opened a buying office under the management of 
F. S. Morse, at Montgomery, Ala. Mr. Morse was 
formerly in the wholesale business in the North and 
bought thru the entire far South, which he will again 
cover for the Brown-Bates concern, buying long- and 
shortleaf pine and cypress. 


NEW YORK 


June 16.—The lumber business is active. Inquiries 
are pouring in from all sources and there is an unfore- 
seen curtailment of production in many centers on ac- 
count of the shortage of labor. Quotations are strong 
from top to bottom and it is difficult to find a weak 
spot anywhere in the market. Stocks among yards 
as a rule are not well assorted, particularly in hard- 
woods and southern pine. White pine has been less 
active than other lines, but the last few days have seen 
a strong increase in the call for this stock and quota- 
tions indicate a decided upward tendency. 

The principal demand for building lumber comes 
from yards catering to outlying and suburban busi- 
ness. The Coney Island section has been busy and 
Westchester County and northern New Jersey dealers 
have had a good run of business. ‘The city yards are 
securing more orders and the buying tendency has 
been so pronounced that wholesalers are more concerned 
about their source of supply than their ability to ob- 
tain orders. Some specialties lag a little, but the 
market tone is healthy. 

A. A. Ahern, well known in this market as in the 
employ of C. E. Kennedy, has become associated with 
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the metropolitan sales office of J. R. Booth, well known 
white pine and spruce manufacturer and wholesaler 
of Burlington, Vt., and Ottawa, Canada. 

The Liberty Lumber Co., with headquarters at Port- 
land, Ore., has opened a local office at 101 Park Ave- 
nue, in charge of G. R. Bleecker. The company 
handles Pacific coast products. Mr. Bleecker has had 
considerable experience in west Coast products. He 
was formerly with the C. A. Smith Lumber Co. and 
with the Robert Dollar Co. 


BALTIMORE, MD. 


June 16.—Activity in the lumber business for the 
last week is a recital of a continuation of the rise in 
prices and of growing scarcity of stocks. Intending 
buyers are beginning to encounter advices of with- 
drawals of quotations and of expressions of regret 
at inability to take business at all, as the assortments 
in hand have either been shipped out or are already 
placed. The price of red gum has advanced in the 
last month to $60 for No. 1 common, being actually 
higher than oak. The demand is largely from abroad, 
large quantities of red gum being exported, 

Much the same state of affairs prevails with regard 
to hemlock, except that the heavy domestic demand 
appears to have absorbed the holdings of this wood. 
The Central Pennsylvania Lumber Co., with main 
offices at Williamsport, Pa., and whose mills have a 
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capacity of not less than 1,200,000 feet a day, sends 
out word that its base price has been marked up to 
$37 and that it is disposing of its output as fast as 
it can be made ready for shipment. 

A somewhat similar statement was made by H. W. 
Bradley, sales manager of the Penn-Florida Lumber 
Co., with headquarters at Philadelphia, which not long 
ago acquired a large tract of southern pine timber in 
Florida. 

E. B. Smith, secretary and treasurer of the Massee- 
Felton Co., of Macon, Ga., who was here on business 
last week, announced that his company was actually 
sold out of hardwoods and could not take any addi- 
tional orders. 

In many instances price lists have been withdrawn, 
even by the largest producers, the buyer having to 
take his chances on what the market happens to be at 
the time his order is received in the offiee of the mill. 

John G. Aulbeck, well known in the local lumber 
trade, has joined the forces of the R. B. Homer Lum- 


ber Co. 
SHREVEPORT, LA. 


June 16.—The demand for southern pine lumber is 
extraordinarily heavy, with absolutely no weak item 
on the lists, and the prices continue to advance. Big 
producers have found it advisable to make quota- 
tions only on surplus stocks. The mills generally 
are practically out of the market on standard items. 
They have on hand orders for more lumber than they 
can take care of satisfactorily. As a result of this 
situation, in which the reduced production of the past 
rainy season has played a considerable part, buyers are 
having considerable trouble in finding takers of their 
offerings. What the mills charge for the lumber is not 
worrying them, as a rule. 

The advance on flooring and No, 1 boards continues 
sharp, with 2x4 dimension stock also very scarce, and 
prices on those items are advancing, 

The call for building materials is very large. Home 
building campaigns are being pushed in various com- 
munities. The demand for this class of business will 
probably be heavy for a long time. The home trade is 
furnishing the big bulk of the orders, but the export 
situation is brightening and it is expected to pick up 
steadily as shipping facilities increase. 


HATTIESBURG, MISS. 


June 16.—The recent fair weather has given the 
sawmills an opportunity to operate more steadily and 
to ship delayed orders. Mills are swamped with orders 
for practically all classes of cutting. Buyers find 
it hard to get quotations on their requirements. Stocks 
continue low and there is very little chance that labor 
conditions will improve. With orders heavier than 
production, it is believed that prices will go consider- 
ably higher on a number of items before they become 
stationary. 

The Edward Hines Lumber Co. at Lumberton, Miss., 
began to operate its large new mill today. This mill is 
considered one of the most modern in Mississippi and 
has a long life of timber ahead of it. 


NORFOLK, VA. 


June 16.—Continued activity was enjoyed by man- 
ufacturers last week and the number of orders for 
both rough and dressed stock was large. There is a 
very persistent demand for 4/4 Nos. 1, 2 and 3 edge 
rough and prices have naturally advanced. Large 
sales have been frequent but there would be more of 
them if the lumber were available and the mills were 
willing to sell ahead. Recent new price lists issued 
by one or two of the mills show advances on good 
rough lumber of $4, which would make their quotation 
on 4/4 No. 1 edge $48 net f. 0. b. Norfolk. The planing 
mills in this section find it difficult to get this grade 
of lumber because of the large orders placed several 
weeks ago by manufacturers whose sawmills are down 
but who are operating their planing mills. Planing mill 
men have been forced to advance their quotations on 
dressed stock in order to get an even break or a 
slight profit after paying higher prices for planing mill 
stock. There is a fair demand for the better grades of 
5/4 and thicker edge, and stock boards and prices 
have naturally been affected by the trend of the 4/4 
edge market. 

The demand for box and cull lumber is improving 
right along altho not so much as many of the mills 
would like to see. Large sales of 4/4 edge box have 
been more frequent for delivery by rail and by water. 
A contract sale was made two or three days ago 
covering slightly over 1,000,000 feet of 4/4 edge box 
on the basis of $32.75 net Norfolk. This is a very 
good price, for blocks of this item have also been sold 
at $30 net Norfolk recently. It is apparent that the 
prices of box and cull lumber are moving upward 
slowly but surely because of the slight betterment in 
demand, altho there is now a range of from $2 to $3 
a thousand in quotations. The demand for 4/4 box 
bark strips, rough and dressed, has been very brisk 
and large sales have been frequent for prompt delivery. 
A rather noteworthy sale during the week was 500,000 
feet of strips at $24.50 net Norfolk. The variation in 
quotations on this stock is about the same as on box 
and cull lumber but the low priced mills appear able 
to get more money for their stock. i 

Demand for dressed lumber of all kinds has been 
very large, even No. 4 grade in flooring, ceiling and 
partition showing more life. Some of the mills have ad- 
vanced their quotations still further while some sales 
demonstrate that some of the mills are inclined to be 
more conservative, especially on flooring and partition. 
Thin ceiling prices advanced radically during the week. 
Roofers continue very active, with the result of a 
change in quotations, 

There is still a wide variation in the prices obtained 
on both 34-inch and }f-inch roofers. Sales of 100,000 
feet and over are being made more easily and the 
improved demand during the last several weeks has 
made even the low priced fellows mark up their wares. 


A large number of mixed car orders are being booked 
at this time but an increase has also been noted in the 
number of solid car orders for flooring and thin 


ceiling. 
MERIDIAN, MISS. 


June 16.—While orders placed last week were not 
so heavy as they were in the few weeks preceding, 
which condition is unquestionably attributable to the 
scarcity of stocks and the mills not being disposed to 
sell ahead, there is no evidence of any weakening of 
the market ; the tendency of the market seems to be to 
rise. 

The mills are making practically no headway toward 
accumulating stocks; in fact, stocks are really dimin- 
ishing. While some green stock is being put on sticks 
the great demand and attractive prices have enabled 
the mills to clean up odds and ends; even mixed car- 
load lots, which has resulted in a decrease in the vol- 
ume of lumber on hand. 

Labor continues very unfavorable in logging and 
sawmilling and it is generally thought by millmen 
that they neéd not look for any improvement in this 
line until after the crops are laid by, as common labor 
seems to find farming preferable to sawmilling. 

This section was visited by heavy rains the middle 
of last week that put the mills out of business for a 
day or two. This condition has about passed and 
things are going well again as far as is possible with 


short crews. 
ST. LOUIS, MO. 


June 17.—Conditions in the retail lumber trade in 
St. Louis are good. There is a steadily increasing de- 
mand for both residential and industrial building, with 
the latter class of construction predominating. Sev- 
eral big propositions are under way and others are in 
prospect. The distributing business in all kinds of 
woods is especially good. 

A revival of building in East St. Louis is now in 
full swing. Several big industrial jobs which have 
been held in abeyance are now being let, the stock- 
yard districts showing especial activity. Much needed 
housing facilities are being increased. 

William Sondag, of Niebruegge & Sontag, retailers, 
of Valmeyer, I1l., was in St. Louis this week. He re- 
ports an unusual activity in building. ‘Farmers are 
putting up barns and making other improvements,” 
he said, “Our town, which has a population of but 
300, is putting up a school to cost $18,000.” 

Jeorge Dillman, owner of the Dillman lumber yard, 
Aviston, Ill, was in St. Louis this week seeking to 
place orders fer stock, 

Will Frank, of John F. Frank, Okawville, Ill., was a 
visitor here this week. He said that the demand for 
lumber for all sorts of building has opened up strong 


recently. 
ALEXANDRIA, LA. 


June 16.—Lumber stocks are very scant and the 
continuous rains thru this section have curtailed the 
output. It is understood that during the last week 
orders have been 25 percent over shipments and ship- 
ments 25 percent over cut, making a big spread between 
orders and cuts, which, of course, lowers the mill stocks 
all the time. 

Crop conditions thru this section are hurt by ex- 
cessive rains and the only thing that will help out is 
drier weather. This will also help out the lumber 
conditions, but the demand seems to be exceeding the 


supply. 
LAKE CHARLES, LA. 


June 16.—The shortage of building material seems 
to grow more acute and several items, among them 
B&better finishings and No. 1 boards, have practi- 
cally disappeared. There is no longer any such thing 
as spot lumber of any kind in this part of the country. 
Mills are now operating at about 70 percent normal, 
which is a loss of 2 percent as compared with last 
week, The mid-week report may show even a greater 
loss. This is due almost entirely to weather, which 
has caused logging to go to the bad with a number of 
mills, 

Demand for all kinds of lumber continues to grow 
stronger. Labor conditions are gradually improving. 
Building is improving, especially in regard to new 
school houses, 


NEW ORLEANS, LA. 


June 16.—Lieut. Col. Bryan Black, a widely known 
and popular New Orleans lumberman, returned home 
today after serving abroad with the 140th Field Ar- 
tillery, which is being mustered out at Camp Shelby. 
Col. Black entered the service as one of the field offi- 
cers of the Washington Artillery (141st), but before 
leaving the country was transferred to the one hun- 
dred and fortieth, serving as second in command of 
that regiment thruout its tour overseas, 

Another recently returned soldier-lumberman is 
Lieut. C. B. Smith, who has joined the New Orleans 
staff of the Climax Lumber Co, Lieut. Smith went 
abroad with the 20th Engineers, but was transferred 
to a combatant unit and emerged from the conflict 
with two wound stripes. 

Secretary George E. Watson, of the Southern Cy- 
press Manufacturers’ Association, will leave in a few 
days for a visit of a week or ten days to the Jack- 
sonville office of the association. 

The big Government warehouse and supply base at 
New Orleans was pronounced practically complete at 
the close of work last Friday, two days ahead of 
schedule. Saturday evening President R. S. Hecht, of 
the Hibernia Bank, gave a dinner in honor of Col. 
Hoover, who had charge of the big construction proj- 
ect, a number of prominent local business men and 
city officials being present. The plant includes three 


warehouses, each 600 feet long, 140 feet wide and six 
2,000-foot wharf with 2-story 


stories high, and a 
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steel sheds, 9 miles of trackage and much modern 
equipment. The plant covers about 50 acres. 

T. Hofmann-Olsen, Danish Consul at New Orleans 
and a prominent lumber exporter, returned a few days 
ago from a visit to Europe, where he spent several 
weeks, 

J. B. Nalty, of Brookhaven, Miss., president of the 
Hammond Lumber Co., of Hammond, La., celebrated 
the graduation of a son from the University of Notre 
Dame, and of a daughter from one of the New Orleans 
colleges by holding a family reunion in this city last 


Friday. 
PITTSBURGH, PA. 


June 17.—A survey of building conditions in west- 
ern Pennsylvania has just been completed under the 
direction of C. V. McCreight, of the Ricks-McCreight 
Lumber Co., director of the Pittsburgh Wholesale 
Lumber Dealers’ Association and chairman of the 
legislative committee of the National Wholesale Lum- 
ber Dealers’ Association. The report sets forth that 
the demand for houses is enormous; that there is no 
lack of willingness to build but the problem of mate- 
rial is the paramount one. As to conditions Mr. Mc- 
Creight reports: 

“Building in certain sections of western Pennsyl- 
vania is exceptionally good. There is quite a spurt 
in Blair and Mifflin counties. The larger towns in 
Blair County are railroad centers and as there has 
been a scarcity of houses there building is going on 
rapidly. ‘The chief trouble seems to lie in the diffi- 
culty in getting enough lumber to meet the need. 

Indiana, Clearfield and Jefferson counties are affected 
largely by the coal production. This is at a standstill, 
but fortunately those counties possess good farming 
communities and farmers are in a position to make 
improvements and this is having considerable effect 
on the lumber business. 

“Somerset, Westmoreland, Cambria and Fayette 
counties are large producers of coal and steel. Busi- 
ness in these counties is reviving. While new build- 
ing is not as extensive as it should be, large gains are 
made each week. We are told of several blocks of 
houses which are being figured and which will be let 
at an early date. 

“Armstrong, Butler, Lawrence and Beaver counties 
do not seem to be as busy in the building line as some 
of the others, tho we can see marked improvement in 
the way of inquiries for lumber, As to Washington 
and Greene counties, these are largely devoted to farm- 
ing but are industrial to some extent. Greene County 
especially is being developed in the way of coal.” 

From the results of the above survey Mr. McCreight 
concludes that the public is becoming convinced that 
wages will not go down and that cost of materials will 
not be reduced. No new business is being booked by 
the lumber yards, he says, and some have closed their 
books because they can not deliver the orders they 
have on file. In speaking of the production of south- 
ern pine from 160 mills Mr. McCreight says the orders 
exceed the production by 26,500,000 feet. 


JACKSONVILLE, FLA. 


June 17.—What has been for two weeks and more 
a rather spectacular situation is now developing into 
a firm demand and a price level that gives more con- 
fidence among both manufacturers and buyers. The 
sales reported for last week indicate a wide range 
but with an upward tendency. The more recent offer- 
ings for flooring are, for 4-inch B and better, $46; No. 
1 common, $43; No. 2 common, $30; No. 3 common, 
$19. The same grades in 83-inch, $48, $46, $29 and 
$18. Stocks at mills are lower than has ever been 
the case. ‘Traveling inspectors report that the ma- 
jority of the mills visited have not enough lumber 
on hand to make report as to grade and manufacture, 
This condition is identical with the yards; stocks are 
broken, with a very limited assortment and they have 
thus far been unable to increase their supplies suf- 
ficiently to meet the growing demand. Demand for 
dimension lumber of all kinds has developed a very 
satisfactory situation during the week. Buyers for 
the northern and eastern trade were unwilling to 
admit that conditions would authorize the advances 
asked by the manufacturers, but they seem becoming 
more convinced that orders going to the mills from 
other sources are giving the manufacturers a demand 
that takes care of their output. An unusual amount 
of local orders, and orders from the State and nearby 
States, is being received, and if this situation con- 
tinues, as there seem every indication that it will, 
there will not be the need of orders from sections 
farther off. Continuous rains have greatly reduced 
production. May and thus far June it has been from 
20 to 25 percent less than for April. 


TORONTO, ONT. 


June 16.—Wholesale lumber dealers who are chiefly 
interested in British Columbia products are finding 
that trade has been badly upset by two important 
factors, namely, the advanced prices and the strikes 
on the Coast which are interfering with shipments. 

One wholesaler interested in British Columbia prod- 
ucts says that if business conditions were anything like 
normal a good quantity of stock could be disposed of 
in spite of the advances in prices for western goods. 
“The lower grades,” he declared, “are practically out 
of it for the time being and the prices have gone so 
high that we can not touch the market now, as local 
stocks are selling at a much lower figure.” 

The high price of western stock is resulting in a 
more active market for eastern stocks. 

James Davidson’s Sons, Ottawa, are busy on an 
order for two or three carloads of doors for the Old 
Country. The price received is about 10 percent 
higher than that of last year. 

D. K. Edwards, formerly secretary-treasurer for the 
George M. Mason Lumber Co,, Ottawa, has been ap- 
pointed general manager to fill the vacancy caused by 
the recent death of George M. Mason. 





OTTAWA, ONT. 


June 16.—Returns showing the extent of building 
operations in Canada, as indicated by building per- 
mits, demonstrate the growth of activity during the 
early part of this season. Figures secured from thirty- 
five cities by the Department of Labor at Ottawa show 
that permits in April amounted to $6,457,906, as com- 
pared with $3,014,365 in March. This represents an 
increase of 114.2 percent. The increases were par- 
ticularly large in Ontario, New Brunswick and Quebec. 

Building prospects thruout Ontario are materially 
altered as a result of the recent labor tie-up. It was 
conceded a few weeks ago that there were many build- 
ing enterprises of a fairly large character that would 
in all probability be proceeded with during the present 
season. It has been definitely decided that most of 
these will be held over until next year. Prices on 
building materials show little change. This is not 
affecting the house building program to a great extent, 
since much of the work that is being undertaken is for 
very pressing needs and can not be postponed under 
any consideration. 


ST. JOHN, N. B. 


June 16.—The United States market is described as 
very strong, but this applies chiefly to interior cities 
in New England such as Springfield, Mass., Hartford, 
Conn., and others that can be reached by rail. As an 
illustration, it is said that 2x4 stuff, which not long 
ago sold at $35 to $36, is now $40. The whole New 
England market is firm, but practically all shipments 
from New Brunswick are going by rail. Only a few 
schooner cargoes are going forward. 

There has been considerable damage by fire in New 
Brunswick during the last two months. Not only have 
some large lumber yards suffered but more than thirty 
small forest fires have occurred. The damage, how- 
ever, in these latter cases has not been large. 


VANCOUVER, B. C. 


June 14.—Logs scaled in April this year totaled 
140,701,019 feet, as compared with 116,265,930 feet in 
the same month last year. For the first four months 
of this year the total is 499,122,757 feet, as against 
419,338,304 for the corresponding period of 1918. 
These figures are particularly good in view of the fact 
that the war demand was in full force a year ago, 
tho perhaps the cutting of spruce did not fully mate- 
rialize until later in the year. 





ISSUES RULE FOR FRACTIONAL RATES 


WASHINGTON, D. C., June 16.—The Interstate 
Commerce Commission has issued the following rule 
for the disposition of fractions of rates arising in 
connection with traffic shipped between points on 
lines under Federal control to points on lines not 
under Federal control: 


Rates in cents or in dollars and cents a hundred 
pounds or a package. 

Fractions of less than 4 or 0.25 to be omitted. 

Fractions of 4 or 0.25 or greater but less than %& 
or 0.75 to be shown as one-half. 

Fractions of % or 0.75, or greater, to be increased to 
the next whole figure. 

Rates a ton: 

Amounts of less than 5 cents to be omitted. 

Amounts of 5 cents or greater, but less than 10 
cents, to be increased to 10 cents. 

Rates a car: 

Amounts of less than 25 cents to be omitted. 

Amounts of 25 cents or greater, but less than 
cents, to be shown as 50 cents. 

Amounts of 75 cents or greater, but less than $1, to 
be increased to $1. 


a) 





CLAIMS FOR EXPENSE ON MISSHIPMENT 


WASHINGTON, D. C., June 17.—The Trexler Lum- 
ber Co. of Allentown, Pa., has filed with the Inter- 
state Commerce Commission a complaint against Di- 
rector General Hines, the Randolph & Cumberland 
Railway Co. et al., which raises a nice question, Com- 
plainant shipped two carloads of lumber in May, 1917, 
from Mooshaunee, N. C., on the Randolph & Cumber- 
land, billed to itself at Coplay, Pa., with clear instruc- 
tions “To mill at Osgood, N, C.”’ The cars were not 
stopped at Osgood for milling in transit but were 
shipped thru to Coplay in the rough state, After 
arrival complainant was put to the expense of re- 
shipping to Allentown for milling and trucking the 
dressed lumber back to Coplay, at a cost all told of 
$143.18 in excess of what would have been the milling 
charge if stopped at Osgood as per bill. The com- 
mission is asked to order the carriers to reimburse 
complainant to the extent of $143.18, with interest. 





TROUBLE AND LITIGATION 


MLWAUKEE, WIS., June 17.—The Supreme Court of 
Wisconsin has affirmed the judgment of the circuit 
court of Bayfield County, awarding the M. J. Bell 
Lumber Co., of Minneapolis, a verdict of $5,300 dam- 
ages against the Bayfield Transfer Railway Co. The 
Bell company was logging near Bayfield, on the railway 
company’s line. It was claimed that the railroad, 
without warning, ceased operations, leaving the Bell 
company with a large supply of logs piled along the 
right of way. A forest fire occurred and consumed 
the stock, after the Bell company had made an at- 
tempt to get the railroad company to move them. 

Vancouver, B. C., June 14.—The Canadian Puget 
Sound Lumber Co. is to be reorganized under special 
leave granted by the supreme court. In the applica- 
tion to the court, it was stated that it was practically 
unanimous on the part of the debenture holders, De- 
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berman poet”? at his best, singing heart-winning songs of 
logging, lumbering, and life in general. Illustrated in 
color. A k no lumberman should miss. $1.25 postpaid. 
AMERICAN LUMBERMAN, Publisher, 431 8. Dearborn St., 
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bentures had been subscribed amounting to $1,215,000 
and in October, 1914, a committee was appointed to 
look after the interests of the holders. ince then 
the Sayward Mill Co. had filed: a vendors’ 
$125,000, and an additional $92,000 had been ob- 
tained on receivers’ certificates of which $50,000 had 
been retired. 





RATE HEARING IN CHICAGO POSTPONED 


Sr. Louis, Mo., June 17.—The hearing on the pro- 
posed advanee in lumber rates from St. Louis to Des 
Moines, which was set for hearing in Chicago last 
Thursday, was postponed and will be held in St. Louis 
next Friday. 
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For color, grain and easy-working 
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LOCAL AND PERSONAL 








Dr. Wilson Compton, secretary-manager of the Na- 
tional Lumber Manufacturers’ Association,. was at 
Kansas City, Mo., this week on association matters. 


R. F. Lynch, of R. F. Lynch & Co., wholesalers of 
Grand Rapids, Mich., was a local lumber trade visi- 
tor this week. 


Gus Luellwitz, of the North American Lumber Co., 
Minnesota Transfer, Minn., was in Chicago several 
days this week calling on the local trade. 


B. W. Ackles, of the Alton Lumber Co., of Buck- 
hannon, W. Va., manufacturer and wholesaler of hard- 
wood lumber, called on the local trade early in the 
week and remained for the National Hardwood Lum- 
ber Association annual. 


John Hall and Henry Musser, of Williamsport, Pa., 
who are interested in the Panhandle Lumber Co., of 
Spirit Lake, Idaho, were in Chicago this week on their 
way home from the West, where they had spent a 
month inspecting the operations of the company. 


J. E. Rhodes, of New Orleans, La., secretary- 
manager of the Southern Pine Association, who came 
to Chicago Monday to attend a meeting of the board 
of directors of the association at the Blackstone Hotel, 
remained until Wednesday and then returned south. 


A. 8S. Badger, of the A. S, Badger Co., Mrs. Badger 
and daughter Frances left for the East early in the 
week to attend the graduation of Shreve Cowles Badger 
from Yale University at New Haven, Conn., on Wed- 
nesday. They expected to visit other points in the 
Kast before returning home. 

I. N. R. Beatty, of the I. N. 
retailer of Morris, TL, 
conferring with II. R. 


R. Beatty Lumber Co., 
was in Chicago Wednesday 
Isherwood of the trade exten- 
sion department of the National Lumber Manufactur- 
ers’ Association on matters relating to coéjperation 
that the National is extending the retail trade. 


A. J. Levy, of the A. J. Levy Lumber Co., of Phila- 
delphia, Pa., was in Chicago this week after being 
in the North ten days searching for stocks. He found 
buying more difficult this time than ever because prices 
are high on everything and stocks are short. Mr. Levy 
remained in Chicago for the hardwood annual. 


Louis Wuichet, who represents the California Sugar 
& White Pine Co. of San Francisco, Calif,, in the 
middle States, returned from a California trip this 
week. He reported most the mills overloaded with 
orders and prices steadily advancing, with the out- 
look that the lumber situation will remain strong for 
some time. 


L. C. Boyle, of Kansas City, Mo., counsel for sev- 
eral of the lumber associations, was in Chicago this 
week on business and left for Washington, D. C., 
Thursday evening to attend the tax conference be- 
tween a committee representing the lumber industry, 
which was appointed at a recent conference held in 
Chicago, and representatives of the Internal Revenue 
Department. 


Carl V. Kimball, of the Forest Lumber Co., Meri- 
dian, Miss., a former Chicagoan, came to Chicago 
early in the week and remained for the annual of the 
National Hardwood Lumber Association. He ex- 
pressed the belief that it will be ninety days at least 
before the southern hardwood mills will get near any- 
thing like a normal production basis and he looks for 
a continued strong hardwood market for some time. 


J. J. Lingle, of Westboro, Wis., president of the West- 
boro Lumber Co., and Mrs. Lingle were in Chicago this 
week. Mr. Lingle and his wife expected to go to Em- 
porium, Pa., for a vacation after attending the Na- 
tional Hardwood annual. Emporium is their former 
home, where Mr. Lingle operated in Pennsylvania hem- 
lock before going to Wisconsin and, needless to say, 
they expected to have a pleasant time visiting their 
friends there, 


Among northern lumbermen who arrived in Chicago 
Wednesday so as to be able to give the local market 
the “once over” before the opening of the National 
Hardwood annual on Thursday were Charles Gill and 
J. R. Andrews, of the Gill-Andrews Lumber Co., and 
L. H. Wheeler, of the Wheeler-Timlin Co., of Wausau, 
and C. P. Crosby, of Rhinelander, H. M, Halsted, of 
the Halsted-Hughes Lumber Co,, and Robert Black- 
burn, of Milwaukee, Wis. 


Box factory workers to the number of approximately 
2,000 went on a strike this week, after several con- 
ferences between the box manufacturers and repre- 
sentatives of the unions failed to come to an agree- 
ment. The box factory workers received three volun- 
tary wage increases during the war period until their 
wage became 55 cents an hour. Their new demand is 
for an advance averaging 88% percent and for back 
pay since the first of the year. 


W. E. (Bill) Barwick, of the 18th Co. of the 20th 
Engineers (Forest), who passed thru Chicago several 
days ago for Camp Lewis, Seattle, Wash., where he 
was mustered out, put his feet under the parental 
table at 3334 Fulton Street this week for the first 
time in two years. Consequently S, E. Barwick, sales 
agent in Chicago territory for the Long-Bell Lumber 
Co., and Mrs, Barwick are very happy these days. 
“Bill” says he expects to get back into the lumber 
business after a few days of looking over Chicago to 
see if all of the town is still left. 


New sales offices in Chicago include those of John 
E. Hintz, representing the Southern Pine Lumber Co. 
of Texarkana, Ark., and C. M. Clark, representing 


the Ritter-Burns Lumber Co., of Huntington, W. Va., 
selling agent for the C. L. Ritter Lumber Co. and the 
Turkey Foot Lumber Co., manufacturers of hardwood 
lumber. Mr. Hintz, who will sell both southern pine 
and hardwoods, has his office at 1123-25 Conway 
suilding and Mr. Clark is in the Consumers Building, - 
220 South State Street. Mr. Clark is well known in 
hardwood lumber circles and has been with the Ritter- 
Burns Lumber Co. for several years. 


A happier couple in the world could not be found 
this week than Mr. and Mrs. Paul Bushong of Glad- 
stone, Mich., following a successful operation in Chi- 
cago upon their little daughter, Mary Alice, 5 years 
old, who had swallowed a safety pin. Mr. and Mrs. 
Hospital in Chicago on Monday. The pin was lodged 
little daughter to Chicago after she swallowed the pin 
and Dr. A. E. Halstead operated on her at St. Luke’s 
hospital in Chicago on Monday. The pin was lodged 
in the esophagus and it will be several days before the 
little girl may go home. In‘the meantime her parents 
are stopping at the Congress Hotel. Mr. Bushong is 
with the Northwestern Cooperage & Lumber Co. at 
Gladstone. 

At a recent meeting of the stockholders of the 
Cortez Lumber Co. H. A. Walker, formerly of Eau 
Claire, Wis., was made a director and secretary of 
the company, and he will have charge of the sales, 
Mr. Walker was connected with the Steven & Jarvis 
Lumber Co., of Eau Claire, for the last nine years, 
and previous to that was with the Osborne & Clark 
Lumber Co., of Minneapolis, Minn. R. J. Clark, who 
is president and general manager of the company, 
which had its office at 111. West Washington street, 
is well known among middle west and eastern lumber- 
men, He was one of the organizers of the Peninsula 
Bark & Lumber Co., of Sault Ste. Marie, Mich., in 
1901, and as its president has charge of winding up 
its affairs. The Cortez Lumber Co. will handle north- 
ern, southern and western woods. 





HANDLES SALES FOR BIG OPERATION 


Asher J. Boyles, sales manager of the Virginia & 
Rainy Lake Co., of Virginia, Minn., a Chicago visi- 
tor this week, has an optimistic view of the future 
of the lumber market. Mr. Boyles, who is a thoro 
lumberman, especially familiar with northern prod- 
ucts, was recently appointed sales manager to suc- 
ceed the late Al G. Flournoy, who died last December. 
Mr. Boyles, who was assistant sales manager for six 
years previous to his promotion has served the Hines 
interests for many years.. He was born at Wausau 
Wis., and following his school life, went to work for 
the Kellogg Bros, Lumber Co., a line-yard company of 
Grand Rapids, Wis. His first manufacturing experi- 
ence was with the North Wisconsin Lumber Co.,, at 
Hayward, Wis., a Hines concern, and when that com- 
pany cut out its pine timber he then spent several 
years at Winton, Minn. Before going to Virginia he 





ASHER J. BOYLES, OF VIRGINIA, MINN.; 
Sales Manager of the Virginia & Rainy Lake Co, 


had a lumber experience at Ashland and Tron Moun- 
tain also, He is of the hustling, good natured, enthu- 
siastic type, whose every word radiates optimism. He 
has big tasks and big opportunities in his present 
position which means handling the sales for one of 
the largest white pine mills in the country. His 
friends say that he will not only succeed but that 
he handles his work in such a way that it looks easy. 


—_—eon 


WHAT ‘‘Y’’ FACTORIES MADE IN FRANCE 


On his return from France Rev. William Chalmers 
Covert, pastor of the First Presbyterian Church, who 
has contributed to the AMBRICAN LUMBERMAN at dif- 
ferent times, gave some interesting data regarding 
articles manufactured in Europe by the Y. M. C. A. 
for soldier use. Dr. Covert returned only a few days 











June 21, 1919 


AMERICAN LUMBERMAN 79 





ago from overseas, where he was doing special work 
for the Y. M.C. A. He said: 


Owing to the difficulties in securing cargo space and 
because of high freight charges it was necessary to 
manufacture large quantities of supplies used by the 
Y. M. C. A. in its work for the A. E. F. in France. For 
example, one cargo, valued at $250,000 and arriving at 
Marseilles, had a freight charge of $150,000, in addition 
to insurance charges. 

American experts organized in Spain an entire paper 
industry, from the cutting of the timber to the finished 
paper. In ten months there were manufactured 304,- 
000,000 sheets of paper, 225,000,000 envelopes, and 
10,000,000 post cards. 

Soldiers demanded sweet stuffs. In order to supply 
them 6,400,000 pots of jam were produced and distrib- 
uted to the A. E. F. From June, 1918, until January, 
1919, the Y. M. C. A. manufactured 470,000 pounds of 
bulk candy, 10,000,000 pieces of package candy, and 
32,000,000 cakes of chocolate; 1,222,000 pounds of 
cocoa was manufactured, and 2,800,000 cans of con- 
densed milk. 

A National Biscuit Co. expert organized a line of 
bakeries—forty-two food factories, including three saw- 
mills to provide lumber for cases—and thus 50,000,000 
packages of biscuits were produced. 

In a year and a month $20,303,982 in remittances 
were transferred from boys in France to their parents 
and friends at home without charge. 

There were 710 Y. M. C. A. workers in the Argonne 
sector during the Argonne forest advance. During the 
period of the war four women workers were killed, nine 
men workers were killed, ninety-seven were wounded, 
sixty died in service, and 120 were decorated. 





TUESDAY THE GOLF BUGS GATHER 


It will be “some” golf next Tuesday when local 
lumbermen play at the Beverly Country Club. ‘Some 
golf” is the correct way to put it this year, because 
very few of the lumbermen devotees of the little white 
pill have had as much time to practice this season, due 
to the prevailing state of the lumber market, It has 
been rather a hard season to mix business with pleas- 
ure, as the demand has been so good for boards and 
lumber generally, with 
prices advancing so often 
that it has behooved lum- 
bermen to hover rather 
closely around their desks, 
both morning and after- 
aoon, However, all the local 
lumber lights who have anv 
acquaintanceship with 
golf at all have agreed to 
journey out to the Bev- 
erly Country Club next 
Tuesday and forget for 
the day, at least, all about 
lumber, even tho the mar- 
ket go to the everlasting 
bowwows. Practice or no 
practice, these are some 
of the trophies and med- 
als that they will “shoot 
a 

Championship — Low- 
est gross score, 36 holes 
medal play ; morning and 
afternoon play. 

The Stillwell Cup — 
Lowest gross score, 36 
holes, morning and after 
noon play. 

The W. J. Foye Cup— 
Match play against par, 36 holes, all day play, three- 
quarters handicap to apply. 

The AMERICAN LUMBERMAN Cup—Lowest gross score, 
18 holes, afternoon play. 

Lumber World Review Cup—Lowest gros , 
full handicap to apply. ies dln eatin 

The Lumbermen’s Association of Chicago Cup—Low- 
est a score, 18 holes, afternoon play, full handicap to 
app 

The Hettler Cup—Match play against bogey, 18 
holes, afternoon play, three-fourths handicap to apply. 

Homer W. Chandler Cup—Best net score on even 
holes, all day play. 

The President’s Cup—Best net score on 18 holes, 
full handicap to apply. 

Flights : 

First flight trophy—Presented by Joseph Miksak ; 
runner up prize, presented by C. F. Thompson. 

Second flight trophy—Presented by W. H. Powell ; 
runner up prize, presented by S. O. Knudson. 

Third flight trophy—Presented by E. A. Thornton; 
= Pa ong presented by Tom A. Moore. 

our ght trophy—Presented by Herefo : 
runner up prize, presented by N. ‘A. Gladding. on 

Fifth flight trophy—Presented by Lewis Doster; 
runner up prize, by Ralph Bond. 

Tho the local lumber golfers have played the Beverly 
course before, the country club now has a new club 
house and the course has been changed in many places, 
so the tournament this year will be almost like going 
to a new club. The lumbermen will not only lunch 
and dine at the country club but will remain in the 
evening, when the annual fun fest and presentation of 
‘cups and medals will be staged. If anyone happens 
to think about it late in the evening there will be the 
annual election of officers. 











Cc. M. SMALLEY, 
President 


LUMBERMEN’S FREIGHT RATE GUIDE 


The “Lumbermen’s Freight Rate Gujde,” which is 
issued by the traffic department of the Pacific Coast 
Shippers’ Association, is rapidly gaining popularity 
not only on the Pacific coast but among the hundreds 
of eastern salesmen and dealers in Pacific coast lum- 
ber and shingles. This ingenious rate guide, which is 
published in loose leaf form and is kept up to the 
minute on all changes in rates, routings, minimums 
etc., is in its twenty-first year and is a compilation 
of all rates on Pacific coast products from Pacific 
coast shipping points to all stations in the United 
States. During these days of rapid changes in traffic 
regulations and in freight rates the ‘“Lumbermen’s 
Freight Rate Guide” is almost essential to every lum- 
berman who is handling Pacific coast products. 





LOCAL COMPANY IS REORGANIZED 


The Marsh & Bingham Lumber Co., a local concern 
that has been engaged in the lumber trade since 1883, 
was reorganized this week, George M. Whitney re- 
tiring as president and William H. Powell of Powell 
Bros., who handle the Chicago hardwood sales of the 
Chicago Lumber & Coal Co., of East St. Louis, Mo., 
succeeding him. Other officers of the reorganized 





— - 
WILLIAM H. POWELL OF CHICAGO; 
President of the Marsh & Bingham Lumber Co. 


company are Mark D. Billings, vice president and 
treasurer; Elmer H. Adams, secretary, and F,. M. 
Johnson, second vice president and sales manager. 
J. A. Andrus, who remains manager of the southern 
office at Jackson, Miss., is also interested in the com- 
pany. 

For many years the Marsh & Bingham Lumber Co. 
was one of the largest timber yard operators in Chi- 
cago. Recently it had to give up its yard at 1405 
West Thirty-seventh Street, because the lease had ex- 
pired, and since then its offices have been at 80 East 





ELMER H. ADAMS, OF CHICAGO; 
Secretary of the Marsh & Bingham Lumber Co. 


Jackson Boulevard. The men who have reorganized 
the company have opened an office at 1944 Conway 
Building, which will be in charge of Mr. Johnson. 
The company will continue to specialize in timber, 
ties and lumber from the South and the west Coast, 
and it is likely that a new yard site will be chosen on 
the north side soon. . 





RETURNS FROM EUROPEAN TRIP 
Just back from a ten weeks’ lumber market investi- 
gation trip abroad, Reuben A. Joy, of the Joy-Tarbell 
Lumber Co., of Chicago, tells an interesting story of 


what may be expected and what may not be expected - 


in a lumber demand abroad. Mr. Joy visited Liver- 
pool, Birmingham, Manchester, London, Bristol, and 
Leeds in England, Belfast in Ireland, Leith and Glas- 
gow in Scotland and Swansea in Wales, attempt- 
ing to get first hand information about the prospec- 
tive markets for American lumber in the ship yard, 
railroad and general industrial lines. He found the 
ship yards have an enormous building schedule on 
hand and believes that in time an extensive market 
for fir decking, cargo booms and heavy timbers will 
develop. The ship yard people expect that the Gov- 
ernment will release its control over the yards, and 
the same is true of the railroads, tho they will be 
held under much closer check than before the war. 
“The Government will have a bigger look-in,” as Mr. 
Joy expresses it. Until the Government control is 
released not so much in the way of demand for Ameri- 
can lumber can be expected. 

The real situation is this, according to Mr. Joy: 
There are at present enormous stocks of timbers and 
lumber stored in the British Isles and also large 
stocks in our own country owned by the British 


Government. These were stocks that the Government 
bought for war purposes but likely no longer needed. 
However, they are high priced stocks and will be sold 
to English timber yard men at fair prices, because 
the Government will say what the price is and the 
yard men will have to buy if they expect to cover 
their requirements with lumber. The way that the 
British Government will prevent the British timber- 
men from obtaining cheaper lumber and timbers in 
other countries will be that under shipping control 
“no space” will be had for any imports other than 
the Government wants to let in. Hence the real mar- 
ket will not develop for American lumber until the 
war surplus stocks are all gone into some domestic 
use. The real market will be for rough lumber and 
logs because the British Government certainly intends 
to put up a protective tariff wall against all manu- 
factured goods. 

Tho the big market he thought would be for Ameri- 
can hardwoods, he warned that much of the heavy 


“buying of hardwoods on account of the prospective 


market abroad is purely speculative and presents a 
probability that when the true situation is realized 
some of these stocks now being bought may come 
back to the domestic market for sale. He said that 
surely much of the hardwoods now being bought could 
move to American ports but not out of them. When 
asked to give a prediction when the market over 
there will begin really to develop he said probably not 
before early in 1920. 

Mr. Joy went abroad not only to study the situa- 
tion there but to form a company for handling Ameri- 
can woods. The company, to be known as the British- 
American Timber Co., was formed and J. B. Viner, an 
Englishman, will be the managing director and H. B. 
Sawyer the sales manager, with offices at Liverpool. 


a+ RRA 


A STORY OF THE LACK OF FOOD 


_ A highly interesting letter depicting especially food 
conditions abroad was received this week by C. H. Wor- 
cester, of the C. H. Worcester Lumber Co., from Lieut. 
Angus I, Ward, now with the American Relief Admin- 
istration. Lieut. Ward, formerly connected with 
the Worcester operations at Chassell, Mich., went 
to France as a member 
of the 20th Engineers 
(Forest) and for several 
months had charge of a 
sawmill operation. Fol- 
lowing ‘the signing of 
the armistice he became 
attached to the Ameri- 
can Relief Administra- 
tion and was sent to 
Finland. The letter to 
Mr. Worcester, dated at 
Sortavala, Finland, was 
as follows: 

At present I am mak- 
ing a tour of Finland in 
which the object is to 
investigate food and liv- 
ing conditions. I have 
been from Helsingfors 
east on the coast and am 
now going north on the 
eastern frontier. Some 
of the towns that I had 
oceasion to visit are 
very interesting and 
pretty. Of these, un- 
doubtedly Wiborg is the 
most striking, which, 

with its old castle and 
the Russian fort, is really picturesque. The existing 
conditions of poverty in Wiborg, however, seem to 
cpare the city of all that would otherwise be beau- 
tiful. 

As you have undoubtedly been informed, the food 
conditions in Finland, Esthonia, Latvia, Lituania and 
Russia are very critical. The United States Grain Cor- 
poration, in connection with the American Relief 
Administration, is really saying the above first four 
mentioned countries from starvation. I am not ac- 
quainted with conditions in the Baltic States, but the 
causes for Finland’s depression may be attributed to 
the lack of boats which would enable Finland to ex- 
port wood products to European countries, thereby 
procuring foreign credit and furnishing a means of 
transporting foodstuffs into the country, and also to 
the closed door of Russian trade with other nations. 
The Finns have very little to offer in exchange except 
lumber and wood pulp. Since the beginning of furnish- 
ing foodstuffs to Finland we have delivered approxi- 
mately 40,000 tons; as much more is between America 
and the Finnish ports. These foodstuffs have been 
rapidly distributed, as the Finns have a very fine and 
smooth working food commission, and already the out- 
lying districts are securing relief. As an example, 
today was the first day in almost two years that the 
people of Sortavala could buy white bread, their 
bread during that time not being rye or graham, but a 
small portion of whatever kind of flour was available 
and the rest ground birch bark, straw, even sawdust 
or whatever material was the most palatable and 
easiest to get. 

I have been along the Russian border and have heard 
the story of Russia from the refugees and those who 
are in very close touch with that unfortunate country. 
On Saturday I took a chance and went into Russia to 
see the Bolsheviks for myself. Nobody bothered me, 
except that just as I was coming over the international 
bridge at Hajajoki somebody on the Russian side took 
a shot at me. Luckily, however, he must have been 
out of practice. 

Great things are happening in Russia at present. 
Anti-Jewish demonstrations are bordering on violence 
and threaten to turn over the present government, 
which is controlled by a handful of Jews. It is gen- 
erally thought that the new men are capable. 

The principal thing happening “inside” is that the 
Allies are somewhat asleep at the switch. Germans 
are flocking into Russia in considerable numbers with 
any kind of assistance that they may be able to give. 
A number of Russians have told me: ‘We don’t want 
the Germans, but the Allies won’t assist us, so there 
is not much choice left. Unless the Allies come to our 
assistance now when we need it most we do not want 
them when the Bolsheviks are put out and a stable 
government established.” ‘The Russians do not want 
the help of Britain and .France as much as that of 
America. America is much liked by Russia and all the 
new countries that were formerly part of Russia. I 


LIEUT. A. I. WARD 
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WE saw large and long 
ship timbers from the 


finest yellow fir logs in the 
world. 


Write or wire us when quick 
service is required. 


Western 
Lumber Co. 


Aberdeen, Washington 


a 














O 
Salesmen 


We have decided to market our 
products direct to the trade. 
Our general sales office will 
be located in Portland, Oregon. 


If you are a first class commis- 
sion salesman on Fir and Spruce 
Lumber, write us all about it. 


Buehner Lumber Co. 


Mills at Yeon Building, 
oS es. Portland, Ore. 








3 
Prestige 


Is A BIG 
TRADE BUILDER 









and there's nothing that will bring it quicker 
for you than will dependable trade marked 
lumber. You'll find this true of our uppers 
plainly branded with our trade mark— 


FERRY-BAKER LUMBER CO, 
BYSRETT, Wase, 


Straight or Mixed Cars of 


Fir Flooring 


Fir Lumber, Hemlock, Boards and Shiplap 


Get our prices today. 


Ferry-Baker Lumber Co. 


General Office and Mills, 


CHAS. VAN PELT, E Mgr. 
1029 Lumber Exch., Secaaonic, EVERETT, WASH. 


LONG FIR JOISTS“... 
ano BIG TIMBERS 


Washington 

Washington Fir Cedar and Spruce 
California Redwood 
Red Cedar Shingles 






Vertical 
Grain 


Aros: H. B. WAITE LUMBER CO. 
Trantor’ ~=MINNEAPOLIS, MINNESOTA 








CHAPIN’S LUMBER RECKONER 


Reduces to board measure lumber, 
scantling, square timber and saw 
logs. Morocco $8, cloth $2, postpaid. 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chicago 


might add that the French are waking up slightly in 
as much that they have a so-called ‘commission mili- 
taire’”’ at Helsingfors. Of this commission everyone 
except the commanding officer, Col. Gendre, speaks 
Russian. MHelsingfors, within the past year, has be- 
come the Mecca for all wealthy Russians who have 
been fortunate enough to escape from Russia. One can 
find the head people of all the leading industries of 
Russia in Helsingfors. 
April 23, 1919. 


This morning I secured some samples of the old bread 
that has been in use during the hard times. I shall 
pack these in a package and send them to you. A 
sawmill man told me today that yesterday at noon 
his child, several years of age, asked for bread. His 
mother offered him some of the new white bread. The 
child pushed it away and said: “I don’t want that 
white stuff. I want some bread,” it being the first 
white bread that he remembered seeing. 

Last evening the townspeople had a fete to celebrate 
the arrival of the Americans and of American food- 
stuffs. The State food secretary addressed a long 
discourse in Finnish to me, There was nothing for 
me to do but muster up my nerve and make a reply. 
It was my first speech in Finnish, other than the little 
skirmishes that were had with the Finnish lumber 
pilers at Chassell, but I got thru it all right. I never 
was so fussed before in my life, except possibly once in 
France when I had to address about 3,000 people and 
thank them for the hospitality they had shown my men. 
I was then C,. O. of 2nd Co., 20th Engineers. 

Yesterday the Finns and Bolsheviks came together 
at Salmi, 110 kilometers to the east, and Bolsheviks 
lost 66 men. 





TO STUDY FOREIGN LUMBER MARKET 


HoQuiaM, WASH., June 14.—Twelve years ago Ar- 
thur J. Stokes left his home at Wolverhampton in the 
Midland counties, England, accompanied by his family, 
for the United States and he did not stop until he 
reached Hoquiam, Wash. Mr. Stokes had been in 
business for himself and also had been a traveling 
salesman. A year previous a former resident of 
Wolverhampton, who had lived some years at Hoquiam, 
returned to the English city with glowing tales of 
what could be done in a short time at Hoquiam, so it 





ARTHUR J. STOKES, HOQUIAM, WASH. ; 
Lumber Sales Manager Who Will Visit Old Country 


was to Hoquiam that Mr. Stokes went, probably 
figuring that gold coins grew on the fir and cedar 
trees of Grays Harbor. 

On his arrival, however, he found that in order to 
get the gold it was necessary to work hard, which he 
did for several years. He started by taking lumber 
away from the planers at the plant of the National 
Lumber & Manufacturing Co. at Hoquiam, and as he 
was of slight physique, the first few months were 
strenuous ones for him. He stuck it out, however, and 
later advanced thru the different departments. For 
several years he has been manager of the sales depart- 
ment. 

On July 19 Mr. Stokes, accompanied by his wife and 
family, will sail from New York on the Adriatic for 
England. He has been given an extended leave of 
absence from the National Lumber & Manufacturing 
Co. and after a month in his old home at Wolverhamp- 
ton, where his father and his grandfather before him 
were born and lived, he will then spend from six to 
nine months as special representative for the Douglas 
Fir Exploitation & Export Co., of San Francisco, 
which handles the output of the Douglas fir mills of the 
north Coast in the export business. Mr. Stokes will 
investigate the lumber industry in England, Ireland, 
Scotland, Belgium, France, Italy, Spain and Greece. 
From his hard earned experience in all departments of 
Douglas fir manufacturing Mr. Stokes will endeavor 
to gain facts of advantage to north Coast mills. The 
information he secures will be used by the company in 
its work of extending the market for Douglas fir in 
Europe. 





WILLIAM C. GLEASON, formerly with the 
George S. Hage Lumber Company of Madelia, Minn., 
died a few days ago while on a visit to his father, 
F. C. Gleason, in Alhambra, Cal. At the time Amer- 
ica entered the war he was manager of the St. An- 
thony & Dakota Elevator Company yard at Ches- 
ter, Mont. He entered the army and saw service in 
France, returning a few weeks ago. Death was due 
to typhoid fever. 


RECEIPTS OF LUMBER BY WATER 

From June 7 to June 16, inclusive, nine vessels 
brought 2,932,000 feet of lumber and 7,000 ties to 
Chicago for distribution. The largest lumber cargo 
was carried by the steamer Charles Horn from Boyne 
City and consisted of 678,000 feet. 

Arrivals by days and vessels were as follows: 

June 7—Barge Delta, Thompson, Mich., 388,000 
feet, and from Manistique, Mich., 60,000 feet. 

June 7—Steamer Louis Pahlow, Cheboygan, Mich., 
450,000 feet. 

June 9—Steamer Charles Horn, Boyne City, Mich., 
678,000 feet. 

June 10—Steamer 7’. 8. Christie, Sheldrake, Mich.,, 
478,000 feet. 

June 13—Steamer N. J. Nessen, Gladstone, Mich., 
815,000 feet. 

June 11—Schooner City of Grand Haven, Drum- 
monds Isle, Mich., 7,000 ties. 

June 16—Steamer 7’. S. Christie, Marinette, Wis., 
825,000 feet. 

June 16—Steamer N. J. Nessen, Manistee, Mich., 
238,000 feet, 





NAVAL LUMBER SCHEDULES WANTED 
The Bureau of Supplies and Accounts, Navy De- 
partment, Washington, D. C., invites bids for !um- 
ber as follows: 
Delivered at 


ARTICLE— Navy Yard Schedule Quantity 
SS eee Washington, D.C. 4133Miscellaneous. 
CHOIEy 10 cs0e Washington, D.C. 4133Miscellaneous. 
NUE: og. 06-6 09 a Washington, D.C. 4133Miscellaneous. 
Oak, white;..... Washington, D.C, 4134Miscellaneous. 
Pine, Georgia, 

ROOTING ..6.0.65.0 Washington, D.C. 4133Miscellaneous. 
Pine, Nor 

Carolina, box, Washington, D.C. 4133Miscellaneous, 
Pine, North 

Carolina, par- 

WENION: c00.6 veces Washington, D.C. 4133Miscellaneous. 
vine, white..... Washington, D.C. 4133Miscellaneous. 





PLAN SURPRISES FOR HOO-HOO NIGHT 


Sr. Louis, Mo., June 17.—S. 8S. May, chairman, 
and members of the entertainment committee in 
charge of Ladies’ Hoo-Hoo night, which will be 
given at Cafferata’s Thursday evening, June 26, 
met today at the American Annex Hotel to ar- 
range details of the program. They announce that 
several surprises are planned, and in order that 
they may be real surprises no advance announce- 
ment of these entertainment features will be made. 





RECENT PATENTS OF INTEREST TO LUMBERMEN 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies thereof may be obtained from R. 
E. Burnham, patent and trademark attorney, Real 
Estate Trust Building, Washington, D. C., at the 
rate of 20 cents each. State number of patent and 
name of inventor when ordering: 
™ : eo Band saw guide. Herman Volz, Newark, 


1,304,528. Log splitting machine. Lewis Anderson, 
Hemlock, Ore. 

1,304,872. Circular saw table. Otto J. Gehrke, Ta- 
coma, N. Y, 

1,305,053. Band saw stave jointer. Edwin F. Beug- 


ler, Buffalo, N. Y., assignor to BE. & B. Holmes Ma- 
chinery Co., same place. 
1,305,159. Saw frame. 
R. 1. 

1,305,296. Mortising machine. John W. Evilsizer, 
Iantha, Mo, 

1,305,378. Joint trimming machine. 
Laurents, Lake Arthur, La. 

1,305,398. Box making machine. Robert C. Neff, 
Brooklyn, N. Y. 

1,305,421. Wood shaving machine. 
Wakeman, Oshkosh, Wis. 

1,305,479. Tree sawing machine. 
Pherson, Windsor, Nova Scotia, Canada. 

1,305,562. Timber gage. Magnus Paulsen, Elverum, 
Norway. 

1,305,650. Planer and cutter head. 
Seattle, Wash. 


TIMBERLAND SALES 


Wuerning, W. Va., June 16.—The Hutchinson 
Lumber Co. has sold to a syndicate composed of C. W. 
Jones, J. E. Minter, J. B. Purcell, A. J. King, C. P. 
Donovan, EF. J. Payne, John Clapperton and 8. J. 
Hymen, 2,500 acres of Fayette County land. 


EVANSVILLE, IND., June 17.—Grimwood & Hin- 
ton, hardwood lumber manufacturers of this city, 
have bought a tract of timberland in Vanderburg 
County, a few miles below here, that will cut about 
400,000 feet of lumber. 


PacHuTa, Miss., Jun* i6.—The Mayerhoff Lumber 
Co. has purchased a boay of timber in Alabama, and 
will move its plant to the new location. 


Thomas Plunkett, Westerly, 


Jules G. 


Charles A. 


Alexander Mc- 


John Heggen, 











Wuirernure, Ky., June 17.—Samuel Collins and 
others, of this city, have closed deals on additional 
timber tracts lying along the headwaters of Rock- 
house Fork near Deane. John Francis and others, of 
Hindman, Ky., closed deals on several thousand acres 
of hardwood timberlands lying along Troublesome 
Creek and Ball’s Fork in Knott County. A narrow 
gage road will be extended and the property opened 
for development. 
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BUSINESS CHANGES 


ILLINOIS. Smithboro—J. E. Story succeeds 
Story & Martin in the hardware and lumber busi- 
ness. 

Forreston—N. D. Eakle & Co. have sold the lum- 
ber yards to the C. B. Moore Lumber Co., of Aurora, 
Ill., line yard operator. 

INDIANA. Elkhart—The Godfrey Lumber Co. 
has been sold to the Elkhart Lumber & Supply Co., 
which will continue the business at the same loca- 
tion. 

Fairmount — The Mercer - Brannum - Bevington 
Lumber Co. has been purchased by the J. G. Bran- 
num Lumber Co., of Alexandria. 

La Crosse—E. F. Werner has sold his business to 
the La Crosse Lumber & Hardware Co. 

St. Paul—The Shelby Lumber Co. succeeds John 
Simpson & Son in the lumber business. 


IOWA. Blakesburg—The Blakesburg Lumber Co. 
succeeds the Huber Lumber Co. 

Perry—The local lumber yard formerly owned by 
Cc. D. Marckres & Co., the principal stockholders 
of which were members of the Hawkeye Lumber 
Co., of Oskaloosa, has been sold to a company of 
local people of which F. W. Bailey is president and 
Cc. D. Marckres, secretary and treasurer. The busi- 
ness will be continued under the name of the 
Marckres Lumber Co. 


KANSAS. Smolan—Henry Larson has sold his 
lumber business to August Berquist. 

Lakin—The Campbell Mercantile Co., in the gen- 
eral merchandise business, has bought the Horde 
—- Yard and will operate it in connection with 
its store. 


LOUISIANA. Hammond—c. I. Jackson has pur- 
chased the mill operated by E. H. Day, north of 
Denham Springs, La,, and plans to inérease its 
capacity. 

MICHIGAN. Birmingham—The Mellen-Wright- 
Stephens Co. has changed its name to Mellen- 
Wright-Moulthrop Co. 

Port Huron—The Advance Lumber Co., of Bad 
Axe, has removed to Port Huron, where sheds and 
office building have been erected. 


MINNESOTA. _ Stillwater—Walter Kaiser has 
purchased the old Tozer planing mill for the use 
of the Eagle Box Co. and the St. Croix pearl but- 
ton factory. 


MISSISSIPPI. Belzoni—The G. B. Pearce Lumber 
Co. is moving here from Ittabena, 


MISSOURI. Kansas City—The Chapin Lumber 
Co. is succeeded by Chapin & Lowry. 

Pine Top—The M. H. Pierce Lumber Co. is mov- 
ing here from Omaha, Ark. 


NEW YORK. Brooklyn—The Schnitter-Green 
Lumber Co. has changed its name to B. Green 
Lumber Co. (Inc.). 


OHIO. SBeverly—Herbert Miller succeeds 
Waterford Hardware & Lumber Co. 

Yellow Springs—The Drake sawmill has been sold 
to a firm composed of David Hilt, John Young, 
Frank Hughes, Dow Welch and A. J. Petrey. 


PENNSYLVANIA. New Castle—Announcement 
is made of the formation of a $200,000 lumber cor- 
poration in this city by the merger of the Mahoning 
Valley Lumber Co., the Wallace Bros. Lumber Co., 
the William M. Bender Co. and the Shenango Lum- 
ber Co. The new concern has purchased a site and 
will greatly enlarge the combined facilities of the 
four plants. 

Quakertown—The machinery and lumber of the 
Victor Box Co. have been sold at auction. 

SOUTH CAROLINA. Greenwood—W. Paul Wat- 
kins and Eugene Milford have purchased the Mc- 
Neil Lumber Co. 

TEXAS. Dalhart—The South Texas Lumber Co. 
has been sold to the Long Lumber Co., of El Paso. 

VERMONT. Waitsfield—The Green Mountain 
Lumber Co. has acquired the holdings of the Mad 
River Lumber Co. and will begin operations at the 
mills in South Fayston. 

WASHINGTON. Ridgefield—The sawmill owned 
by H. J. Potter has been leased by Messrs. Ryan, 
Allen, Harvey and Barnett, all from Vancouver, who 
will operate it for one year. 

WEST VIRGINIA. Weston—The report that the 
Davis-Eakin Lumber Co. has been succeeded by the 
Davis Lumber Co, is an error. The Davis-Eakin 
Lumber Co. continues under the old name. 

WISCONSIN. Appleton—The Webster Planing 
Mill Co. has placed on the market its entire in- 
terests, including planing mill, water power, real 
estate etc. The recent death of Clark B. Webster, 
president and general manager, is the reason for 
this move. 

Plymouth—The C. F. Kade Showcase & Fixture 
Co. has sold out to the Plymouth Phonograph Co. 

Watertown—The Yawkey-Crowley Lumber Co. 
has changed its name to West Side Lumber Co. 


INCORPORATIONS 


ARKANSAS. Pangborn—The Arkansas Soft Pine 
Lumber Co., incorporated; capital, $50,000. 

DELAWARE. Seaford—Parsons Packing Co., in- 
corporated; capital, $50,000; to deal in lumber and 
the manufacture of baskets. 

INDIANA, ‘Indianapolis—The Brookside * meeed 
Co., increased capital from $25,000 to $40,000. 

Indianapolis—The Speedway Lumber Co., 
ing capitalization to $35,000; preferred stock issued. 

Indianapolis—U nion Lumber Co., filed final cer- 
tificate of dissolution. 


the 


increas- 


MICHIGAN. Grand Rapids—Robert K. Jardine 
gnper Co., increasing capital from $25,000 to 


MISSISSIPPI. Meridian—Hardwood Manufactur- 


ing Co., incorporated; capital, $3,0 
MISSOURI. St. Louis—Cornelius Lumber Co., 
incorporated. 


Polson—Dewey Lumber Co., incorporated. 


NEW JERSEY. Garfield—J. List & Son, incor- 
porated; capital, $100,000. 


NEW YORK. Albany—Ray H. Bennett Lumber 


Co., increasing capital from $700,000 to $1,200,000. 

New York—Waterfront Lumber Co., increasing 
capital from $20,000 to $100,000. 

New York—James T. Williams Lumber & Piling 
Co., incorporated. 

New York—International  eueas Corporation, in- 
corporated; capital, $250,0 

New. York—Beryl caer ‘Co. -, incorporated; cap- 
ital, $5,000. 

OKLAHOMA, Oklahoma City—Jackson Lumber 
Co., incorporated; capital, $50,000. 

SOUTH DAKOTA. Hot Springs—Hot Springs 
Lumber Co., incorporated; capital, $60,000; grocery, 
shoe, bakery and lumber ‘business. 

Loyalton—Farmers’ Lumber & Hardware Co., in- 
corporated; capital, $20,000. 

TEXAS. Fort Worth—Panther City Lumber Co., 
incorporated; capital, $100,000. 

VIRGINIA. Abingdon—Rockdell Timber & Lum- 
ber Co., incorporated; capital, $25,000. 

Alexandria—Potomac Builders’ Supply Co., incor- 
porated; capital, $100,000. 

‘Bristol—Dominion ‘Lumber & Handle Co., sup- 
plemental charter creating class of preferred stock. 

Norfolk—Murray Lumber Co., incorporated; cap- 
ital, $50,000. 

WISCONSIN. Racine—Racine Toy Works, 


porated. 
BRITISH NORTH AMERICA 


_ ONTARIO. Toronto—Rastall Lumber Co. (Ltd.), 
incorporated. 


NEW VENTURES 


ARKANSAS. Manila—The Blytheville Lumber 
Co. will open a branch here. 

FLORIDA. Jacksonville—The Callaway-Hyde 
Lumber Co.. has begun’a wholesale business. 

ILLINOIS. Vienna—Moyers & Densch have 
opened a lumber yard. 

IOWA. Denhart (Kanawha P. O.)—The Denhart 
Lumber Co. has opened a yard. 

i Grove—Richard Verner has opened a lumber 
yard. 

KANSAS. Larned—The R. G. Kirkwood Lumber 
Co., of Wichita, will open a yard here. 

LOUISIANA. New Orleans—The Guy H. Mallam 
Lumber Co. has started a wholesale lumber busi- 
ness. 

Shreveport—The J. L. Mullens Sawmill Co. (Inc.) 
is a new concern projected in Shreveport, with cap- 
ital stock placed at $100,000 

NEBRASKA. Omaha—The Morton F. Engelman 
Co. has begun a wholesale lumber business. 

NORTH CAROLINA. Charlotte—W. M. 
started in the lumber business here. 

Warsaw—The Warsaw Lumber Co, will open for 
business about July 1. 

OHIO. Frankfort—The Western Lumber Co. is 
a@ new concern here which has acquired the elevator 
and coal and lumber yards of John W. Ott and will 
erect new sheds and otherwise improve the property. 

OKLAHOMA. Oklahoma City—The Bearly Mc- 
Craw Lumber Co. is a new concern here. 

Perry—A new lumber firm has been formed by 
Harry Donaldson and Fred Yahn, under the name 
of Donaldson & Yahn. 

PENNSYLVANIA. New Castle—A new concern, 
the name of which has not been announced, has 
been formed by the merger of the four local lum- 
ber companies. (See Business Changes.) 

WASHINGTON. Seattle—The Archer Lumber Co. 
has begun a wholesale business. 

WISCONSIN. Stevens Point—The John Clifford 
Lumber Co., line yard operator, has opened a new 
yard at Junction City. 


NEW MILLS AND EQUIPMENT 


LOUISIANA. Shreveport—The J. L. Mullens 
Sawmill Co. (Inc.), a new concern, capitalized at 
$100,000, will erect a mill, to be run by electricity, 
with capacity of 40,000 feet daily. The plant will in- 
clude a planing mill, sawmill, dry kin, lumber stock 
foundation, trams, log yards and platforms, cover- 
ing 7% acres, with two blocks of frontage on Red 
River. 

MISSISSIPPI. Maxie—The Wentworth Lumber 
Co. is installing a planing mill to be operated in 
connection with the sawmill. 

Washington—Carter & Haney are building a men 
mill near here on the branch road of the G. M. & N. 
running out from McLain, Miss. 

OHIO. Marion—The Marion County Lumber Co. 
has purchased a piece of ground, 110 by 200 feet, 
and will erect a modern building, electrically 
equipped, for a planing mill. 

OKLAHOMA. Stuart—J. L. 
new lumber yard. 

SOUTH' DAKOTA. De Smet—The Botsford Lum- 
ber Co. is erecting new sheds and office building. 

Highmore—The Gerhart Lumber Co. is erecting 
new lumber sheds. 

TENNESSEE. Chattanooga—The Williams-Voris 
Lumber Co. wiil build an addition, including an 
office building, bungalow type. 

VERMONT. Montpelier—The National Spring 
Clip Co., manufacturer of a patent clothes pin, will 
erect a plant, 100 by 28 feet. 

WASHINGTON. Montesano—It is reported that 
Montesano business men have subscribed $100,000 
for the rebuilding of the sawmill of the Hoquiam 
Sash & Door Co., recently destroyed by fire. The 
new mill will have a capacity of 125,000 feet a day. 

Raymond—Construction work has begun on a 
new veneer and wood container plant by Samuel 
A. Sizer. 

WISCONSIN. Appleton—Daniel and Martin Mc- 
Donald, of Winnipeg, who recently purchased a 
lumber yard here, will greatly enlarge its facilities. 

Fox Lake—The North American Casket Co., of 
St. Paul, is moving its headquarters to Fox Lake, 
and will erect a factory, consisting of a one-story 
brick and tile building, 80 by 230 feet. 
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a _ 
If you handle Pacific 
Coast Lumber and Shingles 


THE LUMBERMEN’S 
FREIGHT RATE GUIDE 
will keep you up to the 
minute on Coast rates to all 
points in your territory. 








Used and recommended by distributors 
all over the United States and Canada. 


Rates to | State $3.50 per year. 
2 States 600 “ “ 
3 “« 8.00 o “ 
4 “ 12.00 “ “ 
YOU NEED THIS SERVICE RIGHT NOW. 


Pacific Coast Shippers’ Association 


_' White Building, Seattle, Washington S 


Fir, Hemlock, Cedar 
We specialize in 
Straight or Mixed Cars 


of Fir Flooring, Drop Siding, Ceiling and Dimen- 
sion—Hemlock Boards, Shiplap—Cedar Siding 
and “Rite-Grade” Shingles 

sd eo ly 


John D. Collins 























Twelve Years successful Wholesale Lumber Experience 
places usin exceptional position to handle your needs in 


Pacific Coast Timbers, Lumber and Shingles. 














Clear Fir Your inquiries | Air Dried Shingles 
SILO STAVES and orders will an 
Submit requirements receive careful Maltese Brand 
and we'll wire prices. | 2¢7S9"4/ attention. | Siding & Shingles 
J. E. Pinkham Lumber Co. 
Eastern Sates QGicon SEATTLE, WASH. 








The Atlas Lumber Co. 


SEATTLE, WASH. 
Manufacturers 


Fir, Hemlock and Cedar Lumber 


Cedar Siding and Shingles 
Straight or Mixed Cars. 
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oh ©) ° SW OF-Na | DAO) 4 


AND THE COLUMBIA VALLEY 


for Retail Yards, 
Railroad Construction, 


Wind River Lumber Co, 
Bridal Veil il Lumbering Co, 


WESTERN HEMLOCK BOX SHOOKS. 
Fruit Boxes—Canning Cases. 
Vegetable and Meat Crates, 


Douglas Fir Lumber Co. 


Manvfecturing Merchants, © PORTLAND, ORE. 








Douglas i 


Fir Ties 


(ROUGH) 
Can supply 200 carloads No. 7x8"_8 ft. 
| Common; 75 carloads No. 7x9"—8 ft. | 
2 Common — immediate ship- Ce a ry ee 


a. plies, please wire for prices. 


Brix Lumber Company 


[Pelion Forest Products, Portland, Oregon ) 
) 


(Liberty Spruce 


The Finest Product of the Pacific Northwest 
Heavy Timbers 


Plank and Dimension 
Box Lumber 
Shop and Factory Lumber 
Finish and Bevel Siding 
Specialty Stock 


Inquiries answered promptly 
from our Chicago ice. 




















e Li ber . 
Liberty Company Chicago 
General Offices, Eastern Sales Office, 

Spelging Bide. 10 So. LaSalle St., 

rtiand, 
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PORTLAND, OREGON 
Lumbermens Building, 


We Specialize in all kinds of 


FIR TIMBERS 


All orders given quick dispatch 
RED CEDAR SHINGLES 
Send us your inquiries. 
e< SWIFTSURE SERVICES 

FROM COAST TO COAST 


SHIPMENTS VIA AL 
TRANSCONTINENTAL NOUTES 
















UL ML DM MLL (RCO 


THE WOODS Contains the pens work of ‘‘The Lumber- 
man Poet,” including ‘““TODAY,”’ just 

By Douglas Malloch ow America’s most widely quoted poem, 

No lumberman’s library is complete without one. Price, postpaid, $1. 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chicago 





Merrill—The Borgeson-Hieb Co. will establish a 
general wood products plant in Merrill and will 
erect a factory costing about $25,000. 

Two Rivers—The F. Eggers Veneer & Seating 
Co. has awarded the general contract for the con- 
struction of a four-story veneer and cabinet fac- 
tory, 60 by 220 feet, costing about $100,000, with 
complete equipment of tools and machinery. 


CASUALTIES 


INDIANA. Clinton—The A. A. Wilkinson Lumber 
Co. sustained a recent loss by fire amounting to 
about $5,000, covered by insurance. 

Huntington—Fire caused by heat from the boiler 
started in a pile of dry lumber, causing a small 
amount of damage to the mill of Ditzler & Schock. 

LOUISIANA. Longville—A cyclone struck the 
big mill of the Longville Lumber Co., blowing part 
of the planer mill top off, and unroofing lumber 
sheds 4, 5 and 6. Several box cars, filled with lum- 


ber, were turned over. Damage is estimated at 
about $3,000. 
MICHIGAN. Pellston—The fire which destroyed 


the department store of Jackson & Tindle did not 
as reported damage the sawmill, which is about one- 
quarter of a mile distant from the store. 

OHIO. Warren—A wind storm caused the col- 
lapse of a warehouse belonging to the McCluer Lum- 


ber Co. .The loss is estimated at about $5,000. 
PENNSYLVANIA, Philadelphia—The wharf of 
Chas. F. Felin & Co., No. 42 North Delaware Piers, 


was partly destroyed by fire on June 11. Prompt 
response on the part of tire engines and boats saved 
the large stock on the wharf, but much of it was 
thrown into the river. About 150,000 feet were dam- 
aged or burned. 

TEXAS. Elkhart—The sawmill belonging to Peter 
Bridge, about five miles south of Elkhart, was vis- 
ited by fire which started by sparks; 15,000 feet of 
dressed pine lumber were destroyed, and only a 


sudden shift in the wind saved the mill and the 
large quantity of lumber piled near by. 

VIRGINIA. Norfolk—The cutting room of the 
N. H. Gowing Veneering oy on the Belt Line 
Railroad, was destroyed by fire, the loss being 
estimated at between $35,000 and $40, 000. The loss 
is fully covered by insurance. 


BRITISH NORTH AMERICA 


BRITISH COLUMBIA. Vancouver—Fire de- 
stroyed the sash and door factory of Arbuthnot & 
Helmer, with a loss of about $20,000. 

Canford—The plant of the Nicola Pine Lumber 
Co. was completely destroyed by fire, together with 
a quantity of finished lumber ready for drying and 
five carloads ready for shipment. 


HYMENEAL 


MARTIN-TAYLOR. The wedding of Miss Helen 
Maurine Taylor, daughter of Mr. and Mrs. James 
T. Taylor, of Cedar Rapids, Iowa, and Charles Ed- 
gar Martin, also of Cedar Rapids, took place in 
that city on Tuesday, June 17. Mr. Martin is well 
known in the lumber industry, taking a prominent 
part in the meetings of the Central Iowa Lumber 
Dealers’ Association and in other lumbermen’s ac- 
tivities in that section. Mr. and Mrs. Martin will 
be at home after July 1 at 1912 Fourth Avenue E., 
Cedar Rapids. 


COLLINS-BUCK.—The wedding of Miss Mildred 
Woodburn Buck and William J. Collins jr., took place 
in Philadelphia, on June 11, at the home of the bride’s 
parents, he groom is connected with the Joseph H, 
Collins & Sons retail lumber concern, and the bride is 
the daughter of Frank Buck, of the Estate of Daniel 
Buck, retailer of hardwoods. The young couple will 
reside at Oak Lane Park after their return from the 
honeymoon trip. 











WEEK’S NEWS OF THE MARKETS 








For Editorial Review of Current Market Con- 
ditions See Page 40 


The local lumber market is going into the hot 
weather period at a breakneck pace, for the first 
time in many seasons, if ever. It is surely a wire 
market now, and Burleson is surely getting a good 
cussing because the service is bad, even tho tech- 
nically the wires are back in private control. 

The question is heard everywhere: Will this 
wild market go thru the summer? Nobody seems 
to be able to answer that question, but if the mar- 
ket remains strong thru July and August lumber- 
men will do their vacationing in their offices in- 
stead of at Bar Harbor, Atlantic City, or Lake 
Zurich. Prices on everything seem to be advane- 
ing, even tho they have reached a peak few dreamed 
about a while ago, and the more they advance the 
more the buyers seem eager to get into the market 
and cover. As to prices, however, there is the grow- 
ing feeling about that they will shortly be pegged, 
as many mills do not want to be put in a position 
of getting their woods up to such a price level that 
their competitors will suddenly step in and take all 
their business. It is difficult to peg an advancing 
market, many admit, but prices will have to become 
stabilized sooner or later, they assert, or the market 
as a whole will suffer. 


Chicago Lumber Receipts and Shipments 
Reported by John R. Mauff, Secretary of Board of 











Trade 
RECEIPTS——-WEEK ENDED JUNE 14 
Lumber Shingles 
A) TES ree or 43,418,000 5,417,000 
oo ES rer 63,705,000 9,218,000 
DOGPEREO 20.6 c views 20,287,000 3,801,000 
TOTAL RECEIPTS JAN. 1 TO JUNE 14 
Lumber Shingles 
ee rire eat 751,911,000 105,233,000 
BUEe Kanvinscnauns «++ 1,167,435,000 142,003,000 
Decrease ......... 415,524,000 36,770,000 
SHIPMENTS—-WEEK ENDED JUNE 14 
Lumber Shingles 
Ee hed becskdeseeawis 18,238,000 7,429,000 
EOD 6:0.059.0:0.020:9 8 26,521,000 3,533,000 
TOCPORES oc.ccd veces veh cke ewan 3,896, 1 
SPOCKORES oc ciccvcce G2BB,000 .cscerve " 
TOTAL SHIPMENTS JAN. 1 TO JUNE 14 
Lumber Shingles 
| 1) HERERO EPI RPreS Parner 304,049,000 73,582,000 
DOES cccccccvevcccecs 065,668,000 91,534,000 
Decrease ...... 261,594,000 17,952,000 


nee: Building Permits 


Permits issued by the Chicago Building Depart- 
ment for the week ended June 18 were as follows: 








CLASS No. Value 
po ok ks ee eiatbig:) ne wate aeetes 
$ 1,000 and under $ 5,000 50 $ 161,200 

5,000 and under 0,000. . 4d 291,000 

10,000 and under = =25,000.. 41 651,000 

25,000 and under 50,000. . 12 353,800 

50,000 and under 100,000.. 12 742,500 

BUG,000 GAG DGG. 6 os is ce cccwes 7 1,875,000 
| ee ee ee 166 $ 4,0% 38, 500 
Average valuation for week...... re 24,476 
Totals PreviGUs Weeks... .cescceve 152 1,859,185 
Average valuation previous week. .... 12,231 
Totals corresponding week, 1918.. 389 576,850 
Totals Jan, 1 to June 18, 1918... 2,707 30,418,035 
Totals corresponding period 1918.. 1,073 16,048,820 


NORTHERN PINE 


Chicago, June 18.—The advances put into effect 
recently do not appear to have affected the demand, 
as all northern pine distributers admit of a good 
lumber business at present. Mills seem to have all 
the business they care for and are not urging the 
market in any way. 


Minneapolis, Minn., June 16.—Few manufacturers 
have issued new lists with advanced prices and the 
policy of the majority is to hold their stock subject 
to quotations from day to day. Notices have been 
out for several days withdrawing old lists and there 
is no immediate prospect of new ones being issued. 
Quotations now run from $2 to $5 a thousand above 
the list of August, 1918, except on Nos. 4 and 5 
boards. There has been less ready sale for the low 
grade items lately and a fair stock of them is on 
hand, but inquiries show that there will be a good 
demand from the box trade within a few weeks. 
The big rush has been for norway dimension. Line 
yard buyers after the big advance in fir found that 
they could actually buy pine dimension cheaper 
than the fir, and for two or three weeks there was 
a raid on dimension stocks of the northern mills, 
Prices have been advanced sharply, but not until 
the market was pretty well cleaned of dimension. 
That cut from now on will command much stronger 
quotations. 


New York, N. Y., June 16.—Business is very ac- 
tive. Shipments from Tonawanda and Buffalo sec- 
tions are in good shape because most of the yards 
are well supplied with lumber and cars. White pine 
has dragged, but the last two weeks have seen a sub- 
stantial increase in activity and prices are stronger. 


Buffalo, N. Y., June 18.—Business at the white 
pine yards has picked up considerably during the 
last few weeks, causing a lowering of the unusually 
heavy stocks which the yards carried at the open- 
ing of the season. It has not been necessary to 
place many orders with the mills, but in cases in 
which replenishing was necessary higher prices had 
to be paid. Millmen are expecting higher quota- 
tions soon, as they have no large stocks on hand. 


EASTERN SPRUCE 


New York, N. Y., June 16.—Business is firmer and 
buyers find mill stocks alarmingly small. Stocks 
among local yards are just fair, but notwithstanding 
the improvement in the building prospect retailers 
have been slow about replenishing their spruce sup- 
plies. This accounts for the dullness in the spruce 
situation, but the movement is growing and indi- 
cates a busy summer. 


Boston, Mass., June 18.—In view of a present in- 
crease in demand and a general feeling that build- 
ing will take on a boom to some extent here as soon 
as the carpenters’ strike is adjusted, manufac- 
turers of spruce dimension have marked up their 
base price from $45 to $47. It is to be doubted if 8- 
inch and under can now be purchased hereabouts 
for less than $47. Other dimension prices under 
the new schedule are as follows: 9-inch, $48; 10- 
inch, $49; 12-inch, $31. Random similarly has ad- 
vanced, but in random trade has been good and is 
improving. The bottom price for narrow random is 
$40. The 2x8 sells generally for $43 and in only few 
cases for $42. The 2x10 does sell at $45 as well as at 
$46 and the 2x12 is quoted $47 to $48, but is not in 
active demand. Boards continue dull. Eastern 


spruce covering boards are quoted at from $38 to 
$39 as before and matched spruce boards sell at 
$42, tho some dealers ask $43. 
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St. Louis, Mo., June 16.—Within the last week 
there has been an increase in the buying of spruce 
by sash and door factories. Inch factory spruce has 
been sold at $38, delivered, 5/4 to 6/4, $48, and 8/4, 
$44. Buying has been limited to some extent by in- 
ability to get stock, Pacific coast shippers asserting 
that export orders were more urgent. 


WHITE CEDAR 


Chicago, June 18.—About the only feature in the 
white cedar trade is a slowly growing improvement 
with poles. The post trade will likely remain quiet 
for two months yet. White cedar shingles are 
strong in demand but scarce, with prices strong. 


Minneapolis, Minn., June 16.—New post stock is 
moving freely in response to the demand from coun- 
try yards which have sold out and are hurrying to 
cover demands from their customers. The higher 
market prices are paid without question and still on 
account of the heavy production cost last winter 
producers find themselves getting only a narrow 
margin of profit. Poles in all lengths sell now with 
considerable freedom, in spite of the attitude of the 
big wire companies. There is no old stock left to 
speak of and posts and poles shipments are heavy, 
but that does not deter the trade at all. 


HARDWOODS 


Chicago, June 18.—If the distributer has something 
in hardwoods that the trade is eager for he can get 
any price that he has nerve enough to ask. That 
in a nutshell is the local hardwood market. So many 
distributers, however, are not able to place their 
hands on stocks that the unusual market is not 
benefiting everybody. Hardwoods, both North and 
South, are in as keen demand as they have been 
for the last month or so and stocks everywhere are 
short and items badly broken. Prices have reached 
a level on some items in Chicago that they have 
never touched before, and prices are especially 
strong on oak, gum, poplar and birch. Distributers 
could sell many more cars than they do but do not 
know where the stocks are obtainable, once inquiries 
are in. These are the days when the distributer 
stays close to his office and does much of his busi- 
ness with mills by wire. 


Minneapolis, Minn., June 16.—Demand seems to 
increase and wholesalers predict a decided scarcity 
of northern stocks before many weeks. Many items 
are short now. The difficulty in getting southern 
stock increasés the call for northern oak and other 
woods. Oak especially is going up by jumps, be- 
cause buyers bid against each other for it. Birch is 
more plentiful but is active and prices are advancing. 
Ash seems scarce and demand is strong. New lum- 
ber is being shipped in half dry condition, and the 
cut of last winter was so much below normal that 
shortage conditions seem imminent. 

St. Louis, Mo., June 17.—No. 1 gum continues one 
of the strongest items on the list, its strength tend- 
ing to create firmness in the market for No. 2 gum, 
which has been rather slow on account of the slack- 
ness in the demand from box manufacturers. But 
even box manufacturers are buying a little. Oak 
is still very scarce, both inch and 2-inch. Many 
inquiries for this stock have been received from 
yards in order to replenish their stocks. The ash 
market is firm, 





Kansas City, Mo., June 17.—Demand for hard- 
woods is active over the whole list, with an increas- 
ing demand for flooring and finish in oak, maple and 
gum. Factory items continue scarce and in strong 
demand. The great volume of public improvement 
work going on is shown by the call for heavy items, 
such as bridge timbers and flooring and piling. 
Prices are strong, advancing on some items which 
heretofore have been in light demand. 


New Orleans, La., June 16.—The call for hard- 
wood keeps ahead of current supply, stocks at mills 
being reported much broken. Prices are very stiff. 
Production ranges below normal in spite of stren- 
uous efforts to increase it. 


Alexandria, La., June 16.—Prices are advancing 
to unheard of figures, but this seems to be the least 
worry of buyers, who devote their energy to secur- 
ing stock almost without regard to prices. Contin- 
uous wet weather for more than a month is the 
cause of the trouble. Mills that have not been 
forced to close down because of the impossible 
logging conditions report that they are running their 
mills at an abnormal cost. Unless the weather 
breaks in this section hardwood lumber will con- 
tinue to advance, with depleted stocks to offer 
prospective buyers. 


Boston, Mass., June 18.—Demand is steadily im- 
proving. Trade is of a most gratifying volume. 
Not only is domestic trade good but there is some 
export business done. Prices have advanced all 
along the line. There is a considerable variety of 
prices as quoted by different mills and dealers, but 
they show no recession from the previous week’s 
quotations. Approximate current hardwoods quota- 
tions are; Oak, plain, $95 to $105; oak, quartered, 
$130 to $135; basswood, $71 to $73; birch, red, $80 to 
$85; birch, sap, $70 to $75; maple, $65 to $70 





Baltimore, Md., June 16.—Insistent calls for stocks 
characterize the hardwood trade and as a result 
even the common stocks show a tendency to move 
upward. There is real apprehension in the trade 
‘that the supply of hardwoods will fall far short of 
requirements. The mills are still hampered by 
scarcity of logs and their organizations have not 
been brought up to former efficiency. Calls for 


lumber are on the increase. There is no division of 
the hardwood trade but has felt the effects of the 
present revival. 





New York, N. Y., June 16.—The market is firm. 
The demand is good from all classes of consumers. 
Stocks at mill points are not large and visitors who 
have returned from their mill sources emphasize a 
shortage in all classes of hardwoods. Prices are 
strong and it is not difficult to meet the advances 
asked by the mills. 


Buffalo, N. Y., June 18.—The hardwood market is 
strong, with plain and quartered oak in the lead, 
tho almost everything else is increasing in price. 
The buying is fair, being mostly from the manu- 
facturers, tho oak and maple flooring are also in 
good demand. While the building trade has im- 
proved, it does not bring about an increase in the 
movement of hardwoods as is the case in previous 
seasons. 


Cincinnati, Ohio, June 17.—While some increase 
in production of hardwoods is reported, output con- 
tinues far below normal, and stocks are more so, 
justifying the maintenance of prices on a firm 
basis. The demand for oak, basswood, ash, hickory 
and gum is a marked feature, but all the other 
woods are actively in demand and the movement 
would be heavier were not marketable stocks so 
scarce. Some manufacturers in eastern territory of 
the American Hardwood Manufacturers’ Association 
are out of the market for a while and do not find 
labor conditions favorable to an early replenish- 
ment of stocks. There has been heavier buying of 
some of the lower grades by manufacturers of boxes 
and crating who are rushed by produce and fruit 
growers. Expansion of building is resulting in a 
speeding up of factories and an enlargement of the 
demand for lumber. 


HEMLOCK 


Chicago, June 18.—Hemlock moves freely and 
prices obtainable in the Chicago market are $1 over 
the June 2 list and distributers predict $2 over. 
Stocks are not plentiful and mills are not urging 
any sales, being content to go along slowly and get 
the top of the market for their stuff. 


Boston, Mass., June 18.—Demand for hemlock di- 
mension has slightly improved and quotations are a 
little higher. The market is firm. As with spruce 
boards, hemlock boards are difficult to sell. While 
clipped hemlock boards may still be purchased at 
$38, some dealers have already marked them to $40 
and the others predict that in a short time they will 
not be purchasable at less. 


New York, N. Y., June 16.—Prices are strong, and 
while actual building operations are slow in get- 
ting started they are on a much better basis in the 
outlying districts than a month ago, since many 
yards have come actively into the market. There 
have been some small advances in certain items, 


Buffalo, N. Y., June 18.—The prices of hemlock 
are advancing and the Wisconsin mills are asking 
about the same as those of Pennsylvania. The 
mills advise that they are not completely supplied 
with stock and that it would be difficult to fill any 
well assorted order. From present indications the 
hemlock demand will be large for some time, since 
building is on the increase. 


Cincinnati, Ohio, June 17.—There is a _ brisker 
movement of hemlock and distributers experience 
no trouble in maintaining the recent advance of 
prices; on the other hand, they have difficulty in 
supplying the lumber that is called for, at least as 
fast as buyers want it. The increased demand 
from the construction interests is quite noticeable 
and promises further expansion. 


POPLAR 


Chicago, June 18.—The poplar market is good and 
steady despite the recent advances, There appear 
to be but low stocks to draw from and the export 
situation is reported to have had much to do with 
the present price levels. 


Boston, Mass., June 18.—Poplar is firm and in 
fairly active demand, especially ffom the specialty 
box makers. Some poplar boards are being sent 
abroad. Prices remain: Inch, $102 to $107. 


Baltimore, Md., June 16.—Stocks of poplar are in 
urgent demand, an improvement having extended to 
practically every item on the list, so that mills find 
it difficult to care for inquiries. The danger of a real 
scarcity makes buyers all the more eager to place 
orders. The foreign movement gains in momentum 
as fast as available tonnage makes it possible. The 
situation furnishes a guarantee that prices will rule 
high for an indefinite period. Output is still limited 
by conditions that the mills have been unable to 
overcome. 





Cincinnati, Ohio, June 17.—Poplar is living up to 
every promise and the upper grades especially are 
stronger and higher. Wagon box boards are limited 
in supply and all panel and wide No. 1 stocks are 
scarce. Representatives of southern Ohio, eastern 
Kentucky and West Virginia mills say there is a 
satisfactory improvement in the export movement, 
which affects the supply for the domestic market. 


FIR, SPRUCE, CEDAR 


Chicago, June 18.—Judging from reports from the 
west Coast the market for fir is becoming more com- 
plex from the standpoint of the millmen and the 
western wholesalers. The wholesalers do not seem 
to know exactly where they are ‘at’ from day to 











Douglas 


F-l-R 


is only one of the woods we 
feature in our “Service” to 
Eastern Buyers but it is an 
important one and growing 
in popularity with lumber 
users every day. The uses 
for which it excels make it 
a ready seller everywhere— 
here are a few of them:— 


TIMBERS, JOIST, 
DIMENSION, 
R.R. MATERIAL. 


FINISH, FLOORING, 
CEILING, SIDING, 
AND YARD STOCK. 





Port Orford Cedar 
Other Sitka Spruce 
Woods hte yom Hemlock 
e ar 
We. Western Pine 
Can Idaho White Pine 


Idaho Fir and Larch 


Ship Red Cedar Shingles 





oe 


EASTERN OFFICES : 


NEW YORK—30 E. 42nd St., 

Chas. S. Hinkley, Mgr. 
CLEVELAND—Engineers Bldg. 

W.O. Womelsdorf, Mgr. 

CHICAGO—Stock Exchange Bldg., 

T. W. Lehmann, Mer. 
MINNEAPOLIS—Lumber Exchange, 
Geo L. Curkendall, Mer. 


We want an opportunity 
lo quote on your needs. 


SAARI-TULLY 
LUMBER CO. 


ORTLAND, 
ORE, U.S.A. 


JOHN SAARI, Pres.& Treas. J. S. SAARI, Vice-Pres. 
G.R. TULLY, Secretary, F.W.ROBLIN, Sales Mgr. 


Northwestern 


Bank Bldg., 
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CALIFORNIA 








alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 


Best Stock for Factory 
and Pattern Lumber | | 


Ask LOUIS WUICHET | 


Room 716 Railway Exchange 
Tel. Harrison 1295 CHICAGO, ILL. 


—BOX SHOOK— 
LASSEN LUMBER & BOX CO. 


SUSANVILLE, LASSEN CO., CAL. 


—Manufacturers of— 


CALIFORNIA .WHITE PINE 
LUMBER AND BOX SHOOK 


Annual Capacity Box —_ 
Fifteen-hundred Car 8 


YOUR INQUIRIES SOLICITED 























Macomber Savidge 
California Pine 


Grades Uniform—Quality Fine 


Hobart Building, 
San Francisco, Cal. 














aoe Specialty— Air Dried 


California 
WHITE PINE 


sonar nag from large, high altitr-de Timber 
insuring softness, fine texture, gc widths. 


TEARS REDWOOD ano Finis 


Factory 
rades 
and Clears 








— P. Doe Lumber Co. 


16 California St.. SAN FRANCISCO, CAL, ) 














We specialize in--and 
are manufacturers of 


Ax Split Posts and Round Posts 


= 


Western Red Cedar 


We have large stocks and Ship on all Roads. 
e Columbia Bldz.. 
ie Chapin Co., SPOKANE, WASH. 
i 3 —— - 


—J 

















The 


Polleys Lumber Co. 


Manufacturers of 


Western White Pine 
Dry Selects 


General Offices and Mills: MISSOULA, MONTANA 
N. P. and Milwaukee Shipments 














Collections by Retail Lumber Dealers 4, ,er!¢8 


of ietters 

by subscribers to the American Lumberman, giving their 

views on the best way to handle the accounts of a retail 

lumber business. These letters offer many excellent 

ideas, and it will well repay any retail lumber dealer to 
read them carefully. Fifteen cents, postpaid 

St., Chicage 


day and will practically do business with the East 
only by wire. Some sales are reported on a Discount 
List 6 basis, which is $5 over Discount Sheet 5 on 
timbers and $3 on other items, but some of the 
advices from the Coast are misleading. It is ap- 
parent that not all the mills are selling on the new 
discount basis, preferring to stay closer to No. 5 or 
slightly atove it. Apparently many millmen think 
that fir has gone high enough in comparison with 
competing woods if it expects to hold its markets, 
and are counseling caution as to further advances. 
The following are some ‘‘Don’ts’’ sent by a western 
wholesaler to a Chicago distributer, which are cited 
because they are typical as to the methods necessary 
during the present market: Do not mix cedar or 
spruce with fir; do not specify lengths on uppers or 
common boards, even at advanced prices; do not sell 
excessive amounts of 16-inch dimension out of pro- 
portion of ocher lengths; lengths 2x4’s—16 must be 
limited to minimum amounts; do not include lath; 
avoid special patterns and sell standard stock. Re- 
ports from the west Coast indicate that the millmen 
fear labor troubles in July and anyway the mills will 
shut down for a week or so during that month for 
repairs, so whoiesalers urge eastern distributers to 
get their orders 1: early if they expect to get lumber. 
Only a few mills prumise sooner than July shipment 
on orders placed now. Red cedar shingles are 
strong. 


Portiand, Ore., June 14.—Values on all kinds of 
lumber are firm, There is talk of prices going still 
higher, notwithstanding the fact that there has 
been a slight falling off in the volume of yard stock 
business. Heavy cutting business has increased, 
however, so that the total volume is reported larger 
than two or three weeks ago. Discount List 26 will 
probably be put into effect soon. Red cedar shingles 
are holding at firm prices and box shooks are ad- 
vancing. 


Tacoma, Wash., June 14.—Business continues to 
be offered in greater volume than the mills care to 
accept. Prices are firm and the demand is varied. 
Local demand is about the same and tends toward 
higher levels. Mill stocks remain poorly assorted 
and tend to decrease. There is a good deal of in- 
quiry about stocks for quick delivery. 


Seattle, Wash., June 14.—Orders and shipments 


are practically normal and production with mills. 


operating under favorable conditions has steadily 
increased to a point less than 12 percent below nor- 
mal. Manufacturers are getting all the labor needed 
to operate. Logs are firm at the recent advance. 
New discounts going out advance lumber $3 on all 
items except timbers, which are raised $5. 


Kansas City, Mo., June 17.—Fir stock is scarcer 
than ever before and the steady and insistent de- 
mand has caused a further advance to be put into 
effect with discount No, 6, which boosts everything 
$3 except timbers, which are quoted $5 and up and 
mighty scarce. However, the market for nearly a 
week was about up to the new list, and the tendency 
appears to be toward a further advance on some 
items, unless there should be a falling off in demand. 
Many mills are refusing orders. 


WESTERN PINES 


Chicago, June 18.—Not so much business prevails, 
but it is because the mills haven't the stocks to 
offer. Reports indicate that all the mills making 
California white or sugar, Idaho white or western 
pine have all the business they care for. 


Spokane, Wash., June 14.—‘‘Overloaded with or- 
ders” is about all there is to say about the market 
conditions. Prices are holding firm, with indications 
of an increase in the near future. 


Kansas City, Mo., June 17.—Further advances 
have been made in western pines with the advent of 
Discount Sheet No. 6, now in effect. Demand for all 
items appears to be growing, but many items are 
hard to find. There is a scarcity of desirable factory 
stuff. 


Buffalo, N. Y., June 18.—The wholesale yards in 
Pacific coast stock say they are able to sell more 
lumber than they can furnish. It is impossible to 
bring stock here promptly enough, but local sup- 
plies are fairly good and this is bringing about an 
improved demand for stocks to be shipped from 
yards. Prices are advancing. 


REDWOOD 
Chicago, June 18.—Redwood distributers say they 
are enjoying a good trade and could get more if the 
mills stocks were not so depleted or broken. The 
demand is from both yards and factories and the 
recent increase has not affected the demand any, 


San Francisco, Calif., June 13. —The redwood mar- 
ket is booming at the advanced prices and there is a 
heavy demand everywhere, Stocks at the mills are 
not increasing, altho all the labor available is being 
employed. There is every indication of good buying 
thruout the year. Redwood ties for foreign shipment 
have been ordered freely and the manufacturers are 
kept busy. Redwood shingles are scarce, with the 
top price for No. 1, delivered San Francisco, about 


$4.75 


Kansas City, Mo., June 17.—A further increase in 
demand for redwood and a shortage of stock have 
brought out a new list, No. 7, which makes advances 
all along the line, ranging from $2 to $5. Buyers are 
having increased difficulty in getting orders placed, 
as stocks are very irregular in assortment. 


SOUTHERN PINE 
Chicago, June 18.—The southern pine market is 
still one of much more available orders than stocks 
are able to supply. Distributers are permitted to 


take orders only that fit mill stock sheets and many 





an inquiry is shopped around town before it develops 
into an actual order, no matter how earnest its 
placer may be. It is a game of searching for stocks 
now, and the pine has advanced strongly and fre- 
quently the demand does not appear to slacken. 
Two advances have occurred with the last two weeks, 
the total of these being as follows on some of the 
items: B&Better edge grain floring, $4; B&Better 
flat grain flooring, $3.50; %-inch B&Better ceiling, 
$2; 54 B&Better ceiling, $2; partition, $3; B&better 
drop siding, $3; No. 1 drop siding, $2; No. 2 drop 
siding, $2; B&Better finish, $3; casing and base, $3; 
No. 1 common boards, 1x4, $3; 1x6, $2.50; 1x8, $2; 
1x10, $2.50; 1x12, $2; No. 2 common boards, 1x4, $1.50; 
1x8, $2; 1x10, $2.50; 1x12, $2.50; No. 3 boards, $1.50, 
and No. 1 dimension, $1.50. Many items are unob- 
tainable regardless of price, while many of the staple 
items are scarce at most mills. 


In the sections and on the dates indicated the fol- 
lowing f. o. b. prices prevailed: ' 








Alewan- Kansas 
dria, La. City, Mo, 
June 14 June 14 
Flooring 
1x3” ne} *57.00 59.75 
eoce *46.00 
ae 48.00 
KG 49.00 46.25 
D re 41.50 
87.75 er 
No. 2 patos 30.75 
1x4” kG B&better eT ere ee 51.50 56.25 
Fist ep oe cial ee rece eee 44.00 44.50 
KG Lrebeticn ec peeee Ge GS 45.00 46.25 
Seer ee Te 45.00 45.00 
Be scales n Mipeid axe Od be SRA 39.25 43.00 
BO ao. ose aha ee eRe ee 40.00 
PE Oy ain 6 oe ee eee 38.50 *29.00 
OR O26. 5G BIE KOS 29.75 30.75 
ge ee eee ee *35.00 wack 
ENE Y's * eee 27.00 
SE Se 0 * a aie 8 ree? 22.00 
Ceiling 
x4” peer See biksie eae ee *33.50 35.75 
|G. SEAR Ae rey cor rare *26.25 
5x4" Babetier Schon: ap ha wrt ia. bin oo 35 . 00 37.50 
obec k bk hse wee 32.75 35.50 
ME See Serer are eee seek 27.25 
mae" B&better .......e eee ee eee 38.00 48.00 
PO bisa b5e CRRA OE RTS a 43.00 
Partition 
1x4” T&better ere ee er *40.00 46.00 
OE SE ee a eer ere er re aera 31.50 
1x6” Babetior We ee ee eer 45.50 45.75 
Bevel Siding 
x6" RE ee ee re 28.75 
TO” TRDOURD iiss 8 e006 oo seas *32.00 
rop Siding ; 
ixé or 6” B&better,......c.ccccvee 39.50 42.75 
Me es siinieise oe pnan eee 37.75 38.75 
MOC skuttee ee eee *29.00 30.50 
42.25 
46.25 
46.75 
apie 47.50 
14% a NIE ob ats a o's /ececeu elk ee 50.50 50.00 
TAG ANA CEE 00. 12" o)0.0. 0 beeeecare *44.50 53.75 
Bébetter Surfaced: 
ASE OES RESTON Serene ee 42,25 44.00 
Ne eerie cieta te nl Seasonal suet eceele mis 43.00 46.75 
gh A RT Ete Perea 43.00 47.25 
TE OOO TOT ec ccs ca cee ee 45.00 48.75 
ES Eee ere TE ee a 45.50 50.25 
EE er ar areca eee ee 49.75 52.50 

E56 Od Bad £0 127%. occ cc scare omens *53.25 

DURE OO Be ok ions Se orn ole eiscecare 44.75 43.25 
C Surfaced: 

Ns vo droia) ack Sib dele tbe ane kw ee are 39.00 87.75 
ise ar pono OIE eckiouk eae 41.00 38.00 
MNT TE OSL Liege als wie obs ale toa 41.00 38.00 
a, and Dr 5 cGhereveNnee evens 42.00 39.00 

a igh ele oe Nek ee eee Meee eet 40.50 
1x4 RAMs cchs ew ores bee 44.0 
Casing and Base 
Bébetter: 
yy * were eee 48.50 50.50 
Be Oe oo vip bernie 89-6. WO ces 50.00 §2.75 
Boards, S1S or S2S 
mo. 1, 2e-8", * BOE BO’ cocveuuce 33.50 38.50 
Ither lengths...... 33:00 33.50 
1x10”, ts ee Mr 4.4 be wie’ 84.75 38.50 
Other lengths...... 34.00 35.75 
Sx12”, 14 and 16" we sicsc 40.50 41.25 
Other lengths Pe 41.00 39.75 
No. 2 10 o 20’ 
” Gn ge : ns 28.50 30.25 
29.75 30.25 
32.75 34.25 
_ 23.50 23.00 
23.50 24.50 
23.75 25.50 
No. 4, all widths and lengths..... 13.50 
Fencing, S$1S a 
BO 0 Ee rcccs aes e408 31.00 33.75 
Other lengths...... 3t. 50 34.25 
UG BO” ep dices Be 86968 33.50 37.25 
Other lengths...... 82.75 34.50 
. 1 pm yths 
sais . ™ ay a er ere 26.00 27.50 
i ecb olay ee we oS eee 27.00 28.00 
No. 3 (“ll Subic 
Te” Gases uwienn sad os ety 22.00 22.00 
Dee “sence ceresbee ewes « 22.00 23.00 
Shiplap 
Be. 3, Te 6", TA 008 BS ccs tees 33.75 35.50 
Other lengths...... 33.00 35.75 
GntO”, 24. ONG IO’ osc ees 33.50 35.50 
Other lengths...... 33.75 36.00 
No. 2 sg B4 20"): 
err rer ri 29.50 30.50 
1x10 ge PRs, ear re 30.00 30.50 
No. 3 (all lengths) : 
AAP era Cire toe eka $3; 00 23.75 
1x10” ofa eee kee ag oe ace 23.25 24.50 
Grooved Roofing 
Mo. 1, SEO", TAO FS? aia ts 5:06 Tre 40.00 
Other lengths...... 36.50 40.00 
No. 2,. 1210”, Other lengths. ....... bark *32.75 
Dimension, S1S1E 
Si He Be os bs ce Pe ee es 28.00 30.50 
REE IA Sragt Phe: 28.00 29.00 
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Alewran- Kansas 
dria, La. City, Mo. — 
June 14 June 14 
16’ ' 30.75 
be and 4 ee 
») ” ’ $i a 7 
nae a Be Many Dealers 
eR 40 aie wie oe he os 27.50 26.50 
— oat i seas 
“= 8) 8 Have Found 
MG io hitad ees 28.50 30.25 
18 and 29.75 
2x10”, 10’ 29.00 
12’ 29.25 
16’ 31.25 
18 30.75 
2x12”, 10° 30.50 
16° 3833 
6’ 33.25 
18 : 33.25 B 
wo. 2,20 40, 18 sue oosts 
a 9725 
16’ 29.25 ° 
2x 6", 10" 25.25 Sales with 
12’ 24.50 
16’ 25.75 
18 : 25.50 ° 
2x 8", 10 37°30 Home Builders 
2° 25.5 
i 388 
2x10", 10’ 28°50 It’s the kind of flooring your customers are seeking for their 
12° 27.25 eu.% ° 
16’... 28.25 new homes and when they see it in stock the sale is half made. 
anc e 
2x12”, 12’ 29.75 . 4 
x 1s 29.75 Order a trial car today and let us prove the dependability of 
9.5 
No. 3, 2x4 to 12” 19.50 
Longleaf Timbers 
No. 1, Sq.E&S S48, 20’ and under: wal and 
1 (1 sc UREA R ee Sut Bs olen Ae ese 81.25 30.75 
MS” hah dime trv Gio urea ata eera eee 35.50 34.00 A Standard for 70 Years. 
BN olen ph tee ee ees 37.25 41.50 
Plaster Lath 
No. 1, %”, 4° open rae 4.20 
OO De ee cine cee Rees bee e es 8.15 * e 
Byrkit Lath . Kiln Dried Hardwood Lumber 
MRM Oo hsi wentaeee seers. : 23.! 
8 and BO sroigincin e:4.0's sie misiaivn.e #6 es sees 23°50 Can be funished with other Retail Yard items Mixed with Flooring. 
Re Me MON i a 6. Kies ane ecew ens eee 25.25 
Car Material (all 1x4 & 6”) 
Babetter, 9 and 18’ ....00scccvcs 40.00 40.00 
10, yp galt ? Rath eae af o are 
a ; *29. 
ro. 14,9 Seanng. aelied: 22.0: ne olt Hardwoo ompany 
RU I EE. K bles da ceed ens 34.00 witece 
SPER EES TR ery eras wane 28.50 
ee: i NS o's: dca ene oe aks Be 29.25 7 
Car Decking New and up-to-date Factory and Dry Kilns C O NT O 
No. 1, 2”; 9; 10, 48 . BO sick inate *28.00 Custom Kiln Drying a Specialty. Try us. WISCONSIN 
ar Sills, S4S 
Up te: O". Oe te Gb. .vicivecess *36.00 2 
POS | eee ee *40.00 
We th 30". AS f0 Se ovals vcecn 39.75 
CR | ea ee ee *41.00 
Up to 12°, 38 to 400... 45.00 Eli e W : of 
Ip. to 34". $4 t0-O8" 2.0 sc occ cs 5.00 t t ‘| Manufacturers 
pido rd Imimnate the aste 
90% heart, 7x16 & 8x16, 26 & 28’. *50.00 ‘ : ene 
Ties in your tying and shipping 
6x8”, 8’, 90% heart............ *30.50 


*Quotations for week ending June 7, no sales hav- 
ing been reported for the current week. 


St. Louls, Mo., June 16.—The demand for southern 
pine continues strong, with the market very firm. 
On such items as 4-inch B&Better flat grain flooring, 
6-inch B&Better drop siding, and 1x6 to 1x12 B&Bet- 
ter rough finish there seems to be no top to the 
market. The matter of price is not considered by 
buyers, the main consideration being that of deliv- 
ery. No. 2 dimension is in good demand, altho No. 1 
dimension is not so strong. The strength in B&Bet- 
ter is generally reflected in most items. Prices are 
frequently changing, and sales are made rapidly. 
Some concerns report an improvement in production 
conditions. 





Kansas City, Mo., June 17.—Demand for southern 
pine is taking everything that the mills have to 
offer, and east side buyers especially in the Ohio 
Valley are active competitors for all items. Prices 
continue to advance a little. Dimension is quoted 
at from $7 to $10 over the Government list. There 
is a big demand for boards and shiplap, with sup- 
plies very limited and finished items almost unob- 
tainable. Mill production is not increasing, while 
orders run away ahead of shipments and shipments 
considerably ahead of production. 

New 
cepted 
drawal 


Orleans, La., June 16.—The volume of ac- 
orders is being restricted by virtual with- 
of a number of the mills from the market. 
Prices are advancing on the scarcer items. Mill 
stocks are considerably broken. It is emphatically 
a sellers’ market at present. Price is more or less 
a secondary consideration, premiums being obtain- 
able for prompt delivery of scarce items in strong 
call, 


Alexandria, La., June 16.—A shortage of cars 
has been reported by a number of operators, but it 
is not considered serious. Inefficient labor and con- 
tinuous wet weather over this territory have mate- 
rially interfered with logging. The continuous ab- 
normal demand has nearly depleted supplies of dry 
stocks and buyers find considerable difficulty in 
placing orders. Prices continue to advance, with 
little hope of a decline in the near future. 


Boston, Mass., June 18.—While demand for south- 
ern flooring, partition and finish is improving and 
the retailers are somewhat eager to get stocks at 
hand for more house building, wholesalers find it 
extremely difficult to place orders with the mills 
with which they deal, because of broken and de- 


. 


departments. Bundle more 
compactly, use 


STAR “tie BUCKLES 


AND WIRE 
Flooring, Ceiling, Siding, Pickets, 
Box Shooks, Staves, Veneer, etc., 
can be neatly, economically and per- 
manently tied with wire when you 
use these buckles. For export as 
well as domestic shipments. 





°. : 
LD 
WL J 
ZS p 


Write today for full particulars. IKK K 
Sy 


BALING TIE BUCKLE C0. 


CLEVELAND, OHIO, U. S. A. 














A Side-Line That 
Pays Two Profits 


Dealers interested in selling more 
lumber will find farmers ready 
to buy our hardware for making 


Combination Hay Racks, 
Grain Beds and Stock Racks 


and every set of Allith Special Hardware 

you sell means a sale of lumber. Both ‘sales will carry good profits. Or you 

can sell the wagon beds complete by having your men build them in idle time. 
Write us for details on the money-making proposition for lumber deal 


ALLITH-PROUTY COMPANY, Danville, Illinois 


Manufacturers of Door Hangers and Tacks, Overhead Carriers, Fire Door and Garage Door Hardware, Spring Hinges, Rolling Ladders, Hardware Specialties. 





A Comoplete Set of Allith Special 
Hardware for Combination 
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pleted stocks and shortage of supply, and some 
mills have cut off quotations altogether. The mar- 
ket is very firm and prices are going higher. Prices 
current are as follows: Partition, %x3%, $52 to $53; 
flooring, A, $68 to $69; B, $64 to $66; C, $54 to $56. 
There is some variety in the prices for No. 2 com- 
mon, but the lower prices have disappeared and it is 
generally quoted at about $39 for 6-inch. 


Baltimore, Md., June 16.—It appears that a con- 
siderable shortage of Georgia pine might develop, 
for not only has this market developed very much 
increased demand but the South is taking up stocks. 
Inquiry is becoming more insistent and quotations 
are being advanced, for holdings here are light and 
the making of additions is attended with difficulties. 
The dealers are disposed to take up lumber on any 
basis that promises a profit and the entire list is 
characterized by a decided firmness. 


New York, N. Y., June 16.—It has been a long 
time since there was less shopping for southern 
pine. The demand is not large, when compared 
with normal production, but stocks are scarce and 
demand is fair. The inquiry is well distributed 
and each day brings requests for prices from numer- 
ous sources. 














All Lumbermen 
make their head- 
quarters at the 


Radisson 


Hotel 


MINNEAPOLIS 








OPENED 1910 





Three Beautiful Cafes 


Room Rates: 


With Running Water, 
$1.50 per aay. 
With Toilet, . 
$2.00 per day. 
With Bath and Toilet, 
$2.50, $3, $3.50, $4.00 




















| Davenport 


Hotel 


SPOKANE, U.S. A. 


The Meeting Place for the 
Business Interests of 
the Inland Empire 


Rates, $1.50 up 


‘THE fame of this house as “One of America’s Excep- 
tional Hotels” is based upon far more than its archi- 
tectural and artistic excellences—as unusual as they are. 

Moderate rates, service—by no means dependent 
upon the price of room engaged—Devoid of formality. 


If a prominent lumberman is in town you 
will doubtless find him registered here. 
Davenport Hotel Company 
L. M. DAVENPORT, President 

















ee for the “a 
At HOTEL LA SALLE the Guest’s Wish is Law. 
e person RATES: Per day 


One 
Room with detached bath . 2, $2.50, $3 
Room with private bath . . $3, 3.80, S48 


Room with detached apath . Pa $3, 93. 50, $4 
Room with private bath; Doub # $5to$ 
Single’ ingle room, ie 
bed . $4, $4.50, $5 
2 : Two connecting rooms 
with bath. Per 4 
2 persons, $5 to 
3 persons, $6 to ° 
4 persons, $7 to $12 


J t 1026 Rooms — 834 
With Private Bath. 


tel ta 


tet Lo Finest pat 























Buffalo, N. Y., June 18.—The market is strong and 
mills are turning down many orders, because they 
are not carrying the stocks required. Wholesalers 
are able to sell plenty of lumber, but the difficulty 
is to find the lumber. Retailers are not making 
much objection to the present high prices. Local 
yards look for a good building trade thru the sum- 
mer. 


Cincinnati, Ohio, June 17.—Increased strength is 
apparent in further advance of quotations on numer- 
ous items. These are especially noticeable in di- 
mension stocks, which range from 50 cents to $2 
higher, with an average figuring almost $1.50. Grades 
of flooring are from 25 cents to $1.50 higher. Nos. 2 
and 3 boards have been marked up 50 cents and $1. 
Sharp advances of $2 and $3 are reported on B ceil- 
ing. There has not been much change in partition, 
where recent advances have anticipated the price 
movements of other items. Stocks are generally 
low at the mills represented here and labor and 
weather conditions do not encourage hope of early 
improvement. 


Jacksonville, Fla., June 16.—The following prices 
are the average of planing mill sales in this territory 
from June 9 to June 14, inclusive: 











Flooring 
ixé4 B&better rift MOOring. 0.0... cccccccrescces $51.00 
ix4 B&better flat Mooring... .....scscessssccves 44.92 
Exd WO. 1 COMMON BOOTING 6066 oe cccccicescnnes 4 39.81 
Sad WO. 2 COMMOR TOOTING «+6 vos csc cgeweresece 26.63 
1x4 No. 3 common and cull flooring............. 16.33 
1x3 B&better heart rift flooring................ 65.50 
SEB A GRD FITC BOOTING, 2 cc cccccccsssecocrnveas 65.00 
EB TERDSCIOF FITC TOOTING. «4 6:0. 6:6 cjscve cc dswee eins 60.00 
ee Re ae ee ee 50.00 
Bae POLO OT TUNG oo 5 oo 5.050. 6 4:0:0 60:05:43 8 eaaes 43.30 
EES Mo. 1 ComMON BOOTING. «6.0000 cccccccsccovve 42.45 
1x3 No. 2 common rift flooring................. 37.00 
1x3 No. 2common flooring...........-.sesecese 26049 
1x3 No. 3 common and cull flooring............. 16.00 
5/4x3 No. 2 common flooring.............+.+0088 27.00 
NG. Ree UT. TRO UIOEE oo «0-0: 6 6.0.00. 0.910.690 a0 vin 800 41.00 
1x6 Mo. L COMMON TOOTING, 200.050 cvccrcsvccscers 35.19 
1x6 No. 2 common flooring...............0008. . 27.84 
1x6 No. 3 common and cull flooring............. 19.00 
5/4x6 No. 2 common flooring........,...-+.+00+ 26.75 
1%x5% No. 2 common flooring....... Pil cesta sti 30.00 
1%x6 Random mill run dressed green flooring.. 23.50 
Ceiling 
SEO BRO HIOR GOMIIG 5.52.6-0:6 oc bce ered eee eee $36.00 
Be TRACE MNES so oe 0: 0 6:10 6 6:0: 0:0. 0.0:4)4:020:0'0:010:0.8% 45.08 
1x6 WO. 1 COMMON COMING. .6cicccccacviccvcccnes 42.64 
TRE DIO. BS GOWN COMING 6 i0.0.c5ic eevee seceeeins 28,50 
PURO 5G THOBOBCUOY COLE. o o.oiis sc vecscacciaaceeee 40.50 
~x3% No. 1 common ceiling.............se.00% 34.48 
ehh re INO, 3 COMMON COMING. « .0006ccceccsceniene 25.62 
%x3% No. 3 common and cull ceiling.......... 14.50 
eRe ESMCOGCCOP COLNINIG,, «6.00. «00:6 0:00.00 000 sane 10 BOOO 
veka NO, LF COMMON COMING. .....60000cdecrnese Shood 
eeKS% INO, 2 COMMON COMING. «6005.0. 000cccesses 19.11 
wx3% No. 3 common and cull ceiling.......... 15.50 
Partition 
Baek TR OttOh DATUICION so. 6c kb cccnccservesseedes $42.13 
Ixt NO. 1 COMMON PATTILION ,...6.0.00kscccvcevdcnse 39.50 
Siding 
1x6 B&better novelty siding................... $43.07 
1x6 No. 1 common novelty siding.............. 39.35 
1x6 No. 2 common novelty siding.............. 28.48 
1x6 No. 3 common and cull siding.............. 17.72 
%x6 B&better square edge siding.............. 33.00 
%x6 No. 1 common square edge siding......... 26.10 
%x6 No, 2 common square edge siding......... 16.75 
%x6 No. 3 common and cull siding............ 16.50 
Roofers 
LES IO. 1 COMICON TODTOTE, oo.c cise cc ivccdouves $40.00 
1X6 NO. 3 COMMON TOOTETB: 0.6.00 cccrerecvsceves BOsao 
1X6 NO, 8 COMMON POOTETB. «0.06.60 6scccccecsesece BOU0 
TXB. WO, 2 COMMON TOODTOTB vc.oo.cccdces sc viccedccee SOOO 
1x8 No. 3 common and cull roofers............. 18.00 
Boards 
Ee OE BIG oso c'0.6'6 abe 4 08S:00 da eee aia $42.00 
Se eC BION iis 65.46.9490 09:9 096 4 Ver aa wsaae 40.00 
eee eee ore es 41.50 
ee Ge eT CODEN 04 10:650:0:0 559 wee deee aioe se wanes 41.40 
Ix 6 B&better rough . 41.90 
ee Bo 6655.99.00 G.d 5 RASS OR AES 41.59 
Ix 8 B&better rough 41.00 
Re Re BE aaa 5's 4. 5:005-4 55.004 6-0'6:6:4. 0 ee eleoRe 43.3 
eek es SS | er ee eerie anerera qf 
vo Me ee err meta eee ‘ 

a eR 504.516. 0 hi9h vine 0.9 lee ies nie 4 one 
eat B&better D4S..... $446e0.r's 000 e080 eens 
5/4x12 B&better D4S...........00- sobabs 
1x 6 No. 1 common D4S8........ ee bie'e b0Rbi0 6-068 

x 8 No. 1 common D4S............ pete ee ewes! OC 
1x10 No. 1 common D4S........... cavepeeseoune 
2EIe TNO, TF OOMMON DEB... 60.0:0.00.00.0 0.000008 ° 

1x 6 to 12 No. 1 common D4S, kiln dried. 

ix 3—10’ No. 2 common D4S........-..sccecee 


OX DB. TO, B COMMA TUG s c.oc006 5:00:00 600 esinnas 
ix 6 No, 2 common D4S........- 
TE G20. B COMMON DEB, ocesceccccccsc cs vccces 
IS BNO, 2 COMMON SHIDO. o6bcccicicccsccrccees 
1x10 No. 2 common S48..... 
SEA 200s, SCOTTI OO. 6.006000 tn cess vce vesnvae 
1x4 to 12 No. 2 COMMON D4IS.........scccvcees 
1x 8 and up No. 2 common 82S 
5/4x 5 No. 2 common S4S 
Byes 6 NO. FS COMMON BIG. .0.60 ccc eccccecccess 
5/4x12 No. 2 common D4SNIE............cce08 
5/4x 6 to 12 No. 2 common rough 
1x4 to 12 No, 8 common S2S............. 
1x4 and up No. 3 common and cull D2S.. 


ee | 








Mill run green boards...........sc00. sas cowep ae MetO0 
1x2 to 4 cull bark edgings D2S........ cocccece 16.00 
Shingles 
No. 1—4x18 heart cypress Miicaiten Ricans ssennn eae wiae 
No. 2—4x18 yellow pine shingles........... ree 
Lath 
4’ No. 1 yellow pine kiln dried lath............. $ 4.50 
4’ No. 1 yellow pine air dried lath.............. 3.83 


4’ Standard green lath 
Shs ee TRICO gu ss pesca ua 0ip 0 bn 0 cas 00-058 3.1 
The following f. o. b. mill prices were oer 
June 16: 
2x 4—10’ and up S&SE LLYP green D4S % S.$25.00 
2x 6—16’ rough merchantable re 
2x 9 and 4x9—14’ and up, no average, — a 
common, sap no objection........ - 31.50 
3x10—16’ rough 1905 merchantable LLYP.... 33.00 
4x 4—10’ and up S&SE LLYP green D4S \% "S: 25.00 





4x —i, and up S&SE LLYP green D4S ra S. 25.00 
2’ S&SE LLYP green D4S % scant.... 
mrt S&SE LLYP green D4S % scant. 





4x10—24’ rough merchantable............... 
4x12—18’ rough 1905 merchantable LLYP..... 35. 
$x 8—16’ rough 1905 merchantable LLYP.... 30.00 
eM Secs ei E ERAT ERS ORS REE OME UC 30.00 
Wine Wace ood vinelgth elas Stace balsa ne Rae 30.00 
Seay PER OR COT LE TE OTE re 30.00 
12x12—12’ merchantable 1905..........scsceves 36.00 


12x12—16’ and up, average 24’, merchantable... 34.00 


ARKANSAS SOFT PINE 
Little Rock, Ark., June 17.—The following f. o. b. 
mill prices were obtained for Arkansas soft pine 
from June 11 to 17 inclusive: 





Flooring 
1x3” 1x4” 
ME IR cis oo kk cee eeee ous *$54.00 $54.25 
Beeperrer GOSS GTAIN.... 0. cccrcccteure 55.25 52.00 
FN AREER i 0.5 eco 9 5.9.670/6.3-0 5518 Reed 5. 42.00 
BE Ng 6 cin Gene wai cored een nesiad ; 40.50 
B&better flat grain 41.75 
No. 1 flat grain....... oe .00 36.25 
B&better flat grain A 41.75 
INO). DOA CI Sic ivoire sc obeiueraese 26.75 29.50 
Ceiling and Partition 

Yo" ” 3%” 

Ceifing Ceiling Ceiling Ceilin 

BR DSttO? isos vss $37.50 $36.00 $38.75 $42.5 
HS. hora Sanaa eons bo 75 35.50 34.75 *37.00 
Ws LEG sivaenaotes 25.25 26.25 *27.00 28.00 

Finish, Dressed 
A B&better Cc 
| EE CTT LOCC LIC TT CTE: $46.00 $42.00 $37.00 
Gre i ues biaeeecns Cones 45.50 44.50 41.00 
De Oe sks eNadecbenéanseeeen 48.00 46.75 43.25 
5 alg GE Sel PLES Fr ee ae pe ee 49.50 47.25 44.75 
14%-1% & 2x4 to 8”.......... 50.75 51.25 43.25 
DG aE Be: BRIO Be 28 os 6k 53.25 51.75 45.00 
Casing and Base 
Mem PERM Boge Sone pag 6 8"6- v.46 Ske oer KUT BS OIRO $52.25 
4c Cie OI, ior puiceiceseeb ie tie deieawaks 61.25 
4 as SE eres nn ne gees 52.50 
Be Pt vids gone ck crea nathaben eemnee 51.75 
Fencing and Boards 

No. No. 2 No.3 
MELE TET TCT Oe $31.50 27.00 $20.75 
OF kk inceadwanssccksus sores 33.50 28.75 22.75 
PP elo) ack oveiip wae ok REED aE ONE 34.50 29.50 20.75 
Dain wari bsb Geog. eels ee 33.25 29.00 21.25 
Be cageironin 6s eb OEMs Fae OED 39.00 32.50 23.25 
No. 1 Dimension S&E - 

12” 14 & 16’ 


sf; 28.75 F 
30.25 30.25 31.50 
No. 2 Dimension S&E 


10-18- 
12° 14 & 16’ 20’ 

RE c6c5chana tc eedace mene $27.00 $27.50 $27.75 

OE aarevacacere, 6 Hien atetow ORG 25.75 25.75 26.50 

I ‘aeisa es aipndt-eisie distin ee 26.25 28.00 

pore rete olisein erica nae ote 4 z sas 30.75 

ERE” RGinsaa des See eR ees 2 28. 30.25 
S2S&CM weno e 

No. No.3 

, Te $35. $29.00 $22.75 

BE Ge OS REHAB re eae 34. 00 29.75 24.25 

dO ceatrescesaeeae ee tena 34.50 29.50 24.75 
Lath ‘ 

No. No. 2 

NN Ok Keita cicerebdsacawabi eae $ 4.45 $ 3.85 


~ *Indicates that no sales were reported on the item 
for the period, but that price shown is brought for- 
ward from previous report. 


Arkansas Soft Pine Rates to Central Markets 


Cents ents 
CMMCRND iso 0c ne > 32% INOW FOP ioc ciev ees 41 
CROVGIRNG vc ccacvce 38 New Haven ....... 45 
Des Moines ....... 31% gi) 39% 
I ain heen cinien 3614 ee ree 24 
Kansas CY occ 29 DYTAOUBES caccs.ie nce 41 


NORTH CAROLINA PINE 


Norfolk, Va., June 16.—The following prices have 
been obtained on the items below enumerated f. o. b. 
Norfolk: 4/4 No. 1 edge, $45.50 to $47; No. 2, $42 to 
$44; No. 3, $88.50 to $40; 4/4 edge box, $30 to $32.75; 
4/4 edge culls, $28 to $29; 4/4 edge red heart, $27.50 
to $28.50; 4/4 cull red heart, $20. Six-inch box 
rough, $32 to $384. No. 1, 8-inch rough, $49 to $51; 
No. 2, $47 to $49; No. 3, $39 to $40; box, $32.50 to 
$34.50; culls, $29 to $30; red heart, $28.50 to $29.50. 
No. 1, 10-inch rough, $50 to $52; No. 2, $48 to $50; 
No. 3, $41.50 to $43.50; box, $33 to $35; culls, $29.50 
to $31; red heart, $29 to $30.50. No. 1, 12-inch, $54 
to $56; No. 2, $51 to $53; No. 3, $43 to $46; box, $35 to 
$36; culls, $30.50 to $33; red heart, $30 to $32. No. 1, 
5/4 edge, $49.50 to $52; No. 2, $47 to $49; No. 3, 
$39.50 to $40.50; box, $31 to $33; No. 1, 6/4 edge, 
$50.50 to $53.50; No. 2, $48.50 to $49.50; No. 3, $40.50 
to $11.50; box, $31.50 to $38.50; No. 1, 8/4 edge, $51 to 
$54; No. 2, $49 to $51; No. 3, $41.50 to $42.50. Nos. 1 
and 2 bark strips, $36 to $37; box bark strips, $22.50 
to $24.50. No. 1, 6-inch dressed four sides, $52; 
No. 2, $50; No. 1, 8-inch, $53; No. 2, $51; No. 1, 10- 
inch, $54; No. 2, $52; No. 1, 12-inch, $58; No. 2, $55. 
No. 1, 18/16x21%x8-inch rift flooring, $62 to $63; No. 
2, $58 to $59; No. 1, 18/16-inch flooring, $48 to $50.25; 
No. 2, $46.50 to $49; No. 3, $42 to $43.50; No. 4, 
$33.50 to $35.50; No. 1, %-inch ceiling, $32 to $33; 
No. 2, $30.50 to $31.50; No. 8, $28.50 to $29; No. 4, 
$23; No. 1, 7/16-inch ceiling, $32.75 to $34.50; No. 2, 
$30.50 to $32.50; No. 3, $28.75 to $30; No. 4, $25 to 
$26; No. 1, 18/16-inch partition, $49.50 to $52.50; No. 
2, $47.50 to $50.50; No. 3, $43 to $44; No. 4, $35 to 
$36; Nos. 1 and 2 bark strip partition, $40.50 to $42. 
Six-inch roofers, $32.75 to $34.75; 8-inch, $33.25 to 
$35; 10-inch, $34.50 to $36.50; 12-inch, $37 to $37.50. 
No. 1 pine lath, $6. 


Baltimore, Md., June 16.—The receipts of North 
Carolina pine continue light, with requirements on 
the increase. Much building is in progress and 
while box makers have many orders to fill their 
supplies are running low. On the other hand not a 
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few of the mills are unable to reach anything like 
their productive capacity. There is a prospect of a 
serious shortage of stocks and the calls for delivery 
are accordingly insistent. Some wholesalers com- 
plain of difficulty in getting shipments made on old 
orders placed at lower than present figures. 


Boston, Mass., June 18.—North Carolina is very 
firm and prices are advancing. Demand is fair and 
improving, but dealers find it hard sometimes to 
place orders. Roofers have advanced rather more 
than the demand warrants. Rough edge is in bet- 
ter demand and has advanced. Prices current are 
as follows: Rough edge, 4/4, under 12, $52 to $53; 
roofers, 8-inch, $39 to $40; 8-inch, $40 to $41. 


New York, N. Y., June 16.—Reports from produc- 
ing sections indicate a gradual reduction of stocks 
and the buying demand is improved. Box lumber 
lags, altho better inquiries were noted last week, 
and another two weeks will unquestionably see a 
firmer situation for this grade. Building schedules 
are called for more actively and higher prices are 
readily obtainable. 


Buffalo, N. Y., June 18.—Much firmness prevails 
in the shortleaf market. Advances occur so often 
that the wholesalers find it hard work keeping track 
of them. During the last week an advance of $1 has 
been made on roofers and flooring is also higher. 
The market has not yet got to a point where re- 
tailers are holding off. 


CYPRESS 


New Orleans, La., June 16.—There is no let-up 
in demand, and most mills report business in ex- 
cess of their ability to fill orders, because of de- 
pleted stocks and broken assortments. Therefore 
a good many orders are being declined. One com- 
pany is sending its salesmen lists of available stock 
unsold, with instructions to take orders on the 
basis of these lists. Production has increased some- 
what, but shipments are still below par in spite of 
the mills’ efforts to speed them up. Prices are 
very firm with a tendency upward. Very few of 
the mills will accept business for future delivery 
on the basis of present quotations. 

Chicago, June 18.—Demand is good for both yard 
and factory stocks and local distributers do not 
worry about orders, but where to place them once 
they are offered. The mills in the South have their 
hands full taking care of the present demand, which 
appears to be good in all territories where cypress is 
used. Prices are strong. 


Kansas City, Mo., June 17.—The demand for the 
whole list of cypress is better than the supply and 
some mills are conserving stock for regular custom- 
ers. Country yards are especially good customers. 
Prices are very strong. 


St.: Louis, Mo., June 16.—Reports from mills em- 
phasize the fact that stocks are badly broken, and 
buyers are having this brought home to them force- 
fully by their difficulty in placing orders. The 
market is even firmer. The demand continues to 
improve, mixed cars of finish being most in demand. 
The call from local planing mills is rather light. 
Distributers are doing a good business. 

Alexandria, La., June 16.—Some mills in this sec- 
tion are beginning to complain of car shortage. 
Labor is scarce and inefficient. Continued rains and 
wet weather for more than a month have seriously 
interfered with operations in the woods with the 
result that stocks are lower than they have been in 
months. Demand continues abnormally high and 
prices are steadily advancing. 3uyers visiting this 
section report considerable difficulty in placing their 
orders, and the average buyer thinks more about 
placing orders than the prices. 


Baltimore, Md., June 16.—Owing to the rising 
tendency in other divisions of the lumber trade the 
cypress market, which had shown marked strength, 
has still further stiffened. Stocks are very small 
and now there is unmistakeable indication of a 
growing demand with the mills not at all prepared 
to meet it. Builders are in the market in increasing 
numbers and their requirements are fast becoming 
urgent. 


Boston, Mass., June 18.—The market is extremely 
firm. Prices have been advancing. Business is 
of fair volume, especially with the industrial 
consumers. But the yard men are stocking up also. 
Considerable tank stock is being used. Current 
quotations are as follows: Firsts and seconds, 4/4, 
$73 to $76, 5/4, 6/4, $76 to $79; 8/4, $85 to $88; No. 1 
Shop 4/4, $51 to $52; 5/4, 6/4, $57 to $60; 8/4, $62 
to $63. 


New York, N. Y., June 16.—Available stocks are 
not large and quotations are well maintained. The 
small woodworking plants get into the market 
slowly, but each day brings indications of renewed 
activity. Many plants have practically no cypress 
on hand and it can not be long before there must be 
a brisk movement. 


Buffalo, N. Y., June 18.—The cypress market is 
making some gains in strength and activity and the 
planing mills are better buyers than for some time, 
as they are not well supplied with stock, Building 
activity is increasing. 


Cincinnati, Ohio, June 17.—Demand covers all 
items in the lists, prices are firm to higher and mills 
generally are having trouble to supply full line of 
stocks ordered. On this account acceptances are 
often delayed and sometimes declined for the pres- 
ent. 


SHINGLES AND LATH 


Chicago, June 18.—Red cedar shingles, both clears 
and stars, fell off this week, clears dropping back 
from $5.95 to $5.61, Chicago basis, while stars 
dropped from $5.50 to $5.15, Chicago basis. White 
cedars remained: Extras, $5.15; standards, $4.25, 
and sound butts, $3.25, Chicago basis. All kinds of 
lath are in fairly good demand and bring more 
money than they did some time ago. 


Minneapolis, Minn., June 16.—The rapid advance 
in prices appears to have been checked for a time 
at least, but wholesalers say the market still is 
holding its own and that there is no recession to 
speak of, tho in some cases clears have sagged back 
a little from extremely high quotations sent out in 
the last two or three weeks. There is still a good 
volume of business and transit cars are taken care 
of promptly. 


Seattie, Wash., June 14.—Red cedar shingles are 
weaker, under a seesawing tendency causing a drop 
in clears to $4.40 and stars to $4. At the present 
level the market is regarded as having reached a 
stable basis. Building continues active, gaged by 
the volume of inquiries for shingles now coming to 
this market. 


Kansas City, Mo., June 17.—There has been a 
further recession in clears, and late last week prices 
sagged as low as $4.35, Coast basis, but are about 
$4.45 now. Jobbers stayed out of the market last 
week, holding that high prices on the Coast were not 
justified. They say the sag in prices shows that 
their attitude was correct. Stars have kept their 
strength better, quotations today holding at $4.10, 
with not a great deal of stock offered. Siding is very 
hard to get. There is practically no red cedar on 
the market. A small amount of California white 
pine siding was available last week. Lath are 
exceedingly scarce. There still is a little cypress 
obtainable. No. 1 is sold only in mixed cars and No. 
2 is likely to be placed on the same basis very 
shortly. 


St. Louis, Mo., June 16.—The shingle market is 
slightly lower this week, the market being $4.25 for 
clears and $3.85 for stars, Pacific coast base. Lack 
of buying is the cause of the decline. Lower prices 
brought forth some buying, with the result that the 
market shows signs of steadying. 


New Orleans, La., June 16.—Demand for cypress 
shingles and lath is considerably in excess of the 
available supply. Sales of a few straight cars of 
No. 2 lath are reported, otherwise both items are 
sold on mixed car orders only and some mills find 
it necessary to decline orders for some of the shin- 
gle items, being virtually out of stock. Prices are 
strong. 


Boston, Mass., June 18.—Both shingles and lath 
have advanced materially in prices and both ex- 
hibit a firm market. Demand for lath is decidedly 
dull. Demand for shingles is fairly good. The 1%- 
inch lath are quoted at $5 and the 1%-inch at from 
$5 to $5.25 and these are the selling prices. White 
cedar shingles are very firm, so curtailed has been 
production in Maine and in other New England 
States. Extras sell at from $5.60 to $5.75 and clears 
at $5.10 to $5.25. The red cedar shingles have again 
made a big advance owing to the great demand in 
the West. The best British Columbia makes sell at 
from $6.50 to $6.75. There is little demand for clap- 
boards, but they are very firm because of scarcity 
and are still quoted, 4-foot extras, $60; clears, $58. 
Demand for furring is slightly improved and prices 
are firmer, chiefly because of curtailed supply. Two- 
inch may generally be had for $39, tho some dealers 
are asking $40 for it. 


Baltimore, Md., June 16.—The shingle outlook here 
has shown a further improvement with indications 
that there will soon be additional gains in distribu- 
tion. The calls for shingles are certain to be up to 
the supply and in all probability will run ahead in 
the grades generally used here. A shortage appar- 
ently existed, for dealers have found it impossible 
to increase their assortments. The demand for lath 
is showing an expansion and calls on dealers are 
likely to grow. Both items are firm and a marking 
up of figures is not improbable. 


Buffalo, N. Y., June 18.—The shingle market has 
had some reaction from the big prices asked a week 
ago, but there is still much strength in evidence. 
The wholesalers are asking $5.96 for lake-and-rail 
extra clears and $5.35 for stars. Very few shingles 
are being offered, so that for immediate delivery to 
the consumer as much as $7 is being charged by the 
retailers. Demand for shingles is strong. 


Cincinnati, Ohio, June 17.—The market for 
shingles is wholly in sellers’ hands as to prices, 
which are governed absolutely by the scarcity of 
stocks. Cedars are sold up and ahead and cypress 
and pine are almost equally as scarce. It is difficult 
to give quotations on cedar, which are said to have 
sold above $6. Pine lath have advanced 25 cents and 
the demand is not supplied. 


COOPERAGE 


Buffalo, N. Y., June 18.—The slack cooperage 
trade is slow, as there is not much doing in the flour 
barrel line and there is a temporary lull in fruit 
barrel stock. Much uncertainty prevails as to the 
apple outlook, but some of the leading varieties are 
expected to yield about 50 percent. The hot weather 
has possibly had some harmful effect. 
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can be ad- 








PHONE OR WRITE 


Day or Night 
Ever-Willing Service 
Never Sleeps 
Can use two road and two office men 
HURST SASH & DOOR CO., Grand Island, Neb. 





WANTED—BILLER AND DETAILER 
For mill getting out special millwork. Must be competent 
to take work off plans, make details and bill into factory. 
State salary and experience in first letter. 
Address “D. 101," care American Lumberman. 


FIRST CLASS RETAIL MANAGER WANTED 
Town of 30,000 central Ohio. Don’t answer unless thor- 
oughly capable, energetic and reliable. State experience, 
age and salary desired first letter. 

Address “D. 106,’’ care American Lumberman. 








WANTED—HIGH GRADE MANAGER 
Lumber Yard. Good opportunity. Torrington, Wyo., Irri- 
gated District. 
YATES LUMBER & COAL CO., Lincoln, Neb, 


WANT—MILL & LOGGING SUPERINTENDENT 
Full charge of going hardwood operation, band mill and re- 
saw in mountain country. Only men of first class, excep- 
tional ability will be considered. 

Address “DPD. 117," care American Lumberman. 


WANTED—WORKING MACHINE FOREMAN 
For planing mill. LYMAN FELHEIM CO., Erie, Pa. 


WANTED—PHYSICIAN FOR CONTRACT 
Practice at logging camp. Yellow pine district, Southern 
Arkansas. Good salary and privilege of outside practice in 
a thickly settled community. Good school and church. Not 
a job at mill but a permanent camp in the woods. 

Address “C. 101,”’ care American Lumberman. 


WANTED—A LADY ACCOUNTANT WITH 
Rather broad knowledge of retail lumber yard accounting 
for position in general office of line yard company. Some 
stenographic experience desirable, though not absolutely 
essential. Must have initiative and be capable of develop- 
ing an active interest in her work. Please address in own 
handwriting stating experience and general qualifications 
and salary desired. 

Address 














“C. 106,"" care: American Lumberman. 


WANTED—GREEN GRADER 
For double band mill. Daily cut about 80,000 feet. 
wages to competent man. 
Address “C, 107," care American Lumberman. 


WANTED—HARDWOOD LUMBER INSPECTOR. 
Must be thoroughly experienced, shipping on National 
Rules. Give references, salary expected and state when 
could report, first letter. 

Address “C. 108,’’ care American Lumberman. 


WANTED—ESTIMATOR AND BILLER 
Must be competent to list material, take measurements at 
buildings, billing into mill and detailing. State age and 
experience. High grade mill. Address 
HYDE-MURPHY COMPANY, Ridgway, Pa. 


TALLYMAN, PERMANENT POSITION 
In retail lumber yard on south side of Chicago. 
Address “D. 130,"" care American Lumberman. 


THE LONG-BELL LUMBER COMPANY 
Is looking for two or three good, live, wide-awake retail 
yard managers, also need some good experienced bookkeep- 
ers. Address J. H. FORESMAN, Manager Retail In- 
terests, Kansas City, Mo. 


WANTED—BY YELLOW PINE WHOLESALER 
A competent young man stenographer as assistant to sales 
manager. Must be full of ‘‘pep’’ and have some knowledge 
of wholesale lumber business. Address P. 0. BOX 7, Shreve- 
port, La., stating age, experience and references. 


ASSISTANT SUPERINTENDENT 

Wanted by sash, door and general millwork factory employ- 
ing about 250 men, man who is thoroughly versed in mill- 
work production, understands plans, and be thoroughly 
capable of handling high class workmen. An_ excellent 
position for high class man with excellent opportunity for 
advancement, All replies will be considered in strict con- 
fidence. Address, giving age, experience, reference and 
salary wanted. 





Good 




















“—, 124," care American Lumberman, 





WANTED—FIRST CLASS 
Planing mill superintendent, for mill of about 75,000 capa- 
city; must be thoroughly conversant with all makes of 
machines; will pay good salary to man who can get results. 
Address POST OFFICE BOX No. 843, Charleston, 8. C. 


WANTED—RETAIL YARD MANAGER 
Central ha ge gn territory and surroundings; an op- 
tunit or r arty. 
_- maddress r oo 138i,” care American Lumberman. 


BOOKKEEPER AND STENOGRAPHER AND 
Estimating or billing clerk for retail yard. 
ACME LUMBER CO., Detroit, Michigan. 
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LARGE WHOLESALE LUMBER COMPANY 
In Southern city desires an ofhie man experienced -in 
knowledge of lumber grades, etc., to handle complaints 
and kindred work. He must be decisive, tactful. Ex- 
cellent opportunity for right person. State full particulars, 
salary now earning, and responsibilities have had during 
past ‘few years. 

Address “DP. 127,"’ care American Lumberman. 


BILLER—IN 
Wanted by large wholesale sash and door house, man pos- 
sessing thorough knowledge of plans with experience in 
billing millwork from plans into factory. Must be quick, 
accurate and capable of making his own details. Address, 
giving age, experience, reference and salary wanted. 
“D. 122,"" care American Lumberman. 


WANTED—MAN AS DOGGER 
On carriage who has had some experience in operating 
steam set works. Steady employment and good wages. 
Address J. T. WYLIE CO., Saginaw, Mich. 


ESTIMATOR & SALESMAN 
For thoroughly established retail lumber yard and planing 
mill located in Southern Indiana city of 100,000. One who 
is experienced in figuring from plans preferred and who 
has sufficient salesmanship ability to close sales. State 
qualifications in detail, age, salary ete. 
Address “th. 107," care American Lumberman. 


WANTED—AT ONCE STENOGRAPHER 
For lumber office in Chicago. Fast operator, Underwood 
machine and shorthand. Must understand freight traffic 
business and billing. State age, lumber experience and 
salary expected. 
Address “PD, 110,’’ care American Lumberman. 


WANTED 
experienced yard foreman, age 32 to 40, with at least 
10 years’ experience in a yard handling 4 to 8 teams. 
experienced bill clerk, familiar with typewriter. Ref- 
erence required. 
Address THE GOUGH LUMBER CO., Akron, Ohio. 


WE WANT EXPERIENCED 
BUILDING SUPPLY MAN 
Our lumber and building supply business has grown to 
such proportions that we need an experienced building a 
ply man to take complete charge of that department. 
you have some capital, so much the better. Liveliest city 
of 100,000 in middle west. 
Address “DP, 112,’’ care American Lumberman, 
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WANTED—EXPERIENCED, CAPABLE 


Sawyers, Saw Filers and Block Setters for large Louisiana 


Southern Pine band mill. State age, where you have been 
employed, and wages expected. Healthy location, splendid 
living conditions. 

Address “CO, 138,’’ care American Lumberman. 


WANTED—EXPERIENCED MEN 
In planing mill and shop work inside and bench work. 
WHITING LUMBER CO., Port Huron, Mich. 


WANTED—TWO GOOD SETTERS 
For Steam Set-works. Must be able to make accurate cal- 
culations and cut uniform lumber. 
Reply DRAWER D, Conway, S. C. 


WANTED-—AT ONCE EXPERIENCED 
Saw mill engineer, state whether ecco or single, age 
and experience and name former employer 
“MENOMINEE BAY SHORE LUMBE R CO., 
Soperton, Wis.’ 
hv pr dh acetaae MAKERS 
Cabinet men and gle 
GUILFORD LUMBE R MFG. CO., Greensboro, N. C. 


EXPERIENCED, CAPABLE MEN 
Wanted for planing mill work. One benchman, one frame 
builder, one man for sash and door department. Steady 
positions. Write us, stating qualifications. 
ENID PLANING MILL CO., Enid, Okla. 


PLANING MILL MATCHER AND MOULDER MAN 
Wanted. One able to take care of machines and make 
knives. Address P. O. BOX 357, Saginaw, Mich. 


WANTED—MECHANICAL DRAUGHTSMAN 
One having millwright experience preferred, able to make 
plans, ete., for large southern plant. State age, experience; 
give references and state salary expected. Good opening 
for right man. 

Address “FF. 145,’’ care American Lumberman. 


























WANTED—FIRST CLASS SAWYER 
ae senate band mill in Northern Michigan. Write for par- 
ticulars. 


Address “F. 33,’’ care American Lumberman. 


WANTED—LUMBER BUYING ACCOUNT 
(You may fix remuneration) 


Practical Lumberman of wide experience, conversant with 
logging, sawing and grading, wishes to establish relations 
with New York export house or any large wood-using indus- 
try here or abroad for purpose of buying lumber on com- 
mission or salary basis. 

Will save big money to manufacturing concerns using 
special lines of lumber or lumber products in their business. 

Am thoroughly familiar with every lumber producing 
section of this country, also Canada, Please write promptly 
if you wish to unload responsibility and these qualifications 
appeal to you. 

High class references furnished. 


Address “SPOKANE,”’ care American Lumberman, 





POSITION AS MANAGER OR GENERAL SUPT. 
Of medium or large size lumber manufacturing plant. Vorty 
years old, 24 years’ experience, 14 in western pine and last 
10 in Coast Fir. Have had actual experience in all de- 
partments, including logging and sales. ‘Thoroughly un- 
derstand handling labor and have the executive ability to 
organize to get the best results. Desire to communicate 
with any company going to start a new operation or any 
concern Whose operation is not going satisfactory. Can 
furnish the very best of references and would consider any 
location in the Pacific Northwest or any of the Southwest- 
ern states.’”’ 

Address “DPD. 119,”’ care American Lumberman. 


WHO NEEDS A HIGH CLASS BAND FILER 
Who cared for our log saws two months while our regular 
filer was otherwise engaged? 1 can highly recommend him. 
John N. Roberts, Pres., The John N. Roberts & Co., New 
Albany, Ind. Address A, FILER, care this Company. 











WANTED: EXPERT BOOKEEPER AND 
cost accountant wants place where energy and executive 
ability will count. 
Address “D. 108,’’ care American Lumberman. 





GENERAL FACTORY FOREMAN 

Wanted by large wholesale sash and door house, producing 
high grade work, man to take charge of production; thor- 
oughly capable of handling men; must possess thorough 
knowledge of lumber and millwork, and be able to take 
charge of plant employing about 200 men. Strictly high 
class man only will be considered, All replies will be in 
strict confidence. Address, giving age, experience, refer- 
ence and salary wanted. 

“PD. 123," care American Lumberman. 


SUPER-SALESMAN 
Young man 25 to 35 years of age. ‘To sell lumber to the 
industrial trade thruout the United States, not by the drudg- 
ery of traveling on the road, but by correspondence. Must 
have good knowledge of lumber grades and be able to write 
a letter with a punch to it. Excellent opportunity for 
ambitious man, Only one of superior ability can handle the 
work. Call if possible. If you write, give full particulars. 

RUSSELL J. MATTHIAS CO., Chicago. 


POSITION WANTED 
Experienced hardwood lumberman with 11 years’ experience 
wishes a position as yard foreman with a large manufac- 
turer that consumes hardwood lumber. Can furnish best of 
references, 


Address “DP, 116,’’ care American Lumberman. 


PRACTICAL LOG BUYER 
And general office man wants situation, 10 years’ experi- 
ence buying and selling domestic logs. 
Address “DPD. 118,’’ care American Lumberman. 








ESTIMATOR FROM LISTS 
Wanted; by large wholesale sash and door house; man ex- 
perienced in estimating vet A lists. Must be quick, ac- 
curate and know lists and discounts. Good salary with 
excellent opportunities. Address, giving age, experience, 
references, etc., ‘‘PROGRESS,”’ care American Lumberman., 


WANTED—STENOGRAPHER AND 
Office Assistant, either sex, with sash, door and general 
millwork jobbing Ca nce 
COMBS LUMBER COMP ANY, 
Lexington, Kentucky 


WANTED—BOOKKEEPER. 
Large sash and door manufacturing concern has place for 
an experienced bookkeeper. Factory located in Wisconsin 
town of about 40,000. Married man preferred. State ex- 
perience and salary expected, 
Address “i, 140,"’ care American Lumberman. 


EXPERIENCED SECOND MAN 
In good yard in western South Dakota. Good salary and 
opportunity for advancement to capable man. State ex- 
perience, references, salary expected and how soon you 
could come, in first, are. 
Address : 41, ** care American Lumberman. 


WANTED SARAGER FOR SMALL YARD 
In Kansas, located in village of about 200 population. 
State salary wanted, give references, age, married or single 
and all particulars in first letter. Must be able to take 
charge at once. 
Address “©, 118,’’ care American Lumberman, 


RETAIL YARD MANAGER WANTED 
Experienced Manager. Must be competent bookkeeper, ca- 
pable handling the trade. Splendid future for right man, 
Address, stating references and salary first letter, 

“RETAIL MANAGER,” care American Lumberman. 


CAPABLE LUMBER OFFICE MAN WANTED 
Capable young man experienced in retail lumber bookkeep- 
ing, estimating and general accounting. One with knowl- 
edge shorthand and typewriting preferred. Excellent future 
for right man. Address, with references and state salary 
to start. “B. 100," care American Lumberman. 




















TWO TRAVELING SALESMEN IN OKLAHOMA 
and one good shipping clerk. Prefer men familiar with 
wholesale building material, or sash and door business. 
Also, competent men for retail lumber business. Write 
P. O. BOX 396, Wichita, Kansas. 


SALESMAN WANTED FOR RETAIL 
Lumber yard on south side of Chicago. State experience 
and salary desired. 
Address “DP, 129,’’ care American Lumberman. 


WANTED—SASH AND DOOR SALESMAN 
List and plan estimators, for one of Iowa’s best known com- 
panies. Give detailed business experience. 

dress “©, 124,’’ care American Lumberman, 


LIVE WIRE SALESMAN 
To sell our special brand of red cedar shingles, bevel siding 
and Pacific coast forest products on commission. 
ddress “G,. 105,’ care American Lumberman. 


WANTED—SALESMAN 
To sell lumber to the industrial trade in the Chicago district. 
We want a high grade salesman. Opportunity is an excel- 
lent one. Call if possible. If you write, give full particu- 
lars. RUSSELL J. MATTHIAS CO., Chicago. 





























EXPERIENCED HIGH CLASS LUMBERMAN 
Desires position as sales manager or salesman with reliable 
yellow pine or fir manufacturing or wholesale concern. 
Righteen years’ experience as salesman, buyer and manager. 
Familiar with Chicago, Ill, and adjacent trade. Now 


employed, but desires change. Well acquainted with buyers, 
and can swing good profitable business. Highest references, 
Address “PD. 121,’’ care American Lumberman. 


ONE OF THE FASTEST SAWYERS 
In South wants position. Pine, cypress, or hardwood. 
Address BOX 55, Watertown, Fla. 








WANTED—EXPERIENCED 
Logging superintendent, familiar with hardwood and hem- 
lock logging operations in northern part of the lower 
peninsula. No others need apply. 
dress “Ww. 5,’’ care American Lumberman. 


BOOKKEEPER AND ASSISTANT MANAGER 
In large yard in western South Dakota. Must be good sales- 
man, have pleasing personality and ability and ambition to 
advance. An exceptional opening for ca _ man who is 
not afraid of hard work where same will be appreciated and 
rewarded. In first letter state full particulars, experience, 
references, how soon you could come and salary eked 
Address . 81,’’ care American Enter. 


WANTED—YARD MANAGER 
State experience and references. We have di positions 
to offer and want good men. 
Address “A. 110,’° care American Lumberman. 
WANTED—AT ONCE 


A foreman for retail lumber near Chicago. State salary 
wanted; must be compete ent. 


dress “B. 127,’’ care American Lumberman. 
WANTED—BOOKKEEPER, ESTIMATING OR 
Billing clerk, scalers. wagon loaders, lumber handler for 
retail vard. ACME LUMBER OO., Detroit, Michigan. 
HARDWOOD LUMBER INSPECTOR 


Double band mill in West Virginia will pay good salary for 
agg *y sro shipper. 


dress “BR. 102,’’ care American Lumberman. 
WANTED—RETAIL YARD MANAGER. 
In a small town with a population about 500. Give ex- 
perience, references, and salary wanted. 
dress “BR. 141," care American Lumberman, 




















TRAFFIC MANAGER—ACCOUNTANT 
Married man, 36; 13 years’ experience accounting, general 
office, R. R. and industrial traffic experience. Clear Rec- 
ord. References. Larger opportunity, permanent position 
reason for change. . 
Address “—D. 132,’’ care American Lumberman. 


WANTED—POSITION AS BUYER. 

An experienced hardwood lumberman familiar with all 
branches of the business, acquainted with the mills in 
Tennessee, Mississippi, Arkansas and Louisiana, desires to 
open an office and represent good concern as buyer. Refer- 
ences, 

Address 





“DP, 131,’’ care American Lumberman. 


LEFT HAND BAND SAWER 
Wants position. ree in hardwoods, Spruce and 
Hemlock. Best of referen 
Address HARRISON SHAW, Meyersdale, Pa. 


PLANING MILL SUPT., 
Would like to hear from concerns wanting high class man 
to operate planing mill. Want position where good serv- 
ices would appreciated, competent to produce best of 
results under modern methods. 
Address “D. 100,’’ care American Lumberman. 


WANTED AFTER JULY 1ST. 

J will be in a position to offer my services to any good 
lumber concern or inspection bureau, either as travelin 
representative, or take charge of the inspection work. 
have served the Navy Department as timber inspector, both 
in the yard and on the road for over 15 years, and under- 
stand the different grades of both lumber and timber as 
used by the Na Am well acquainted with both the 
Southeast and Sou hwest lumber mills. Address W. REED, 
P. 0. Box 446, Charleston, 8. C. 














WANTED—MAN TO TAKE CHARGE OF 
lho ae a floor, must weeeeteet gluing and work in 
ardwood. Address P. 0. X 357, Saginaw, Michigan. 





A NO. 1 BAND SAWYER hat saly A — 
Right- ~-hand a; Hard- and softwood 
AND SAWYER,” care (ey Venberman. 





FIRST CLASS SAWYER 
Band or circular, left or right-hand rig. 
Address LOCK BOX 433, Hattiesburg, Miss. 


WANTED—POSITION AS SUPERINTENDENT 
Assistant Manager, or Auditor for yellow pine lumber mill 
or line of yards; twenty-two years’ experience. Six years 
as superintendent. Best of references; stric tly sober. 

Address “©, 141,’’ care American Lumberman. 


EXPERIENCED PINE LUMBERMAN 
Desires to establish connection with some reliable wholesale 
as western buyer, or would consider selling if a desirable 
territory were offered. If six years in Montana, seven years 
in Washington and Idaho and three years in Oregon and 
California is sufficient in your judgment to place a man with 
an average power of observation in a position to handle the 
stocks of these various districts in either capacity, then 
confer with me, Will consider nothing but a high class 
proposition with a well rated concern. 
Address “B. 125,’’ care American Lumberman. 


YOUNG MAN WANTS SITUATION 

Experienced in general lumber office work, as _ book- 
keeper, stenographer and handling correspondence, bomen 3 
routing, ete. Familiar with all details of —_e ores 
ment, claims, etc. Recently discharged from Navy. 
fer situation with large western lumber company. Best 
references, 

Address “©, 104,’’ care American Lumberman. 


TECHNICAL MAN WITH TWELVE YEARS 
Designing, construction and operating experience, now em- 
ployed by large mining company, desires position as con- 
sulting mechanical engineer or similar position. West pre- 
ferred. Address “©, 115,’’ care American Lumberman. 


THIS IS UNUSUAL OPPORTUNITY 
To secure promptly services expert lumber office man. 
Thirteen years’ saw mill, planing mill, wholesale, retail 
experience, accounting, systems, credits, estimating, sales, 
ete. Address “C. 109,’’ care American Lumberman. 


WANTED—LOCATION IN WISCONSIN OR 
Oklahoma by physician leaving army. Prefer part or all 
contract work; age 35, single, graduate A-1 school and 
have had five years’ general practice and stx years Medical 
Department, U. 8S. Army. Am not afraid of work. 

dress *O. 102, ** care American Lumberman. 


WANTED—POSITION AS MANAGER 
Of good retail yard. Best of reference, seven years’ ex- 
perience. Available thirty days. Write HARVEY OC, 
MILLER, Macon Mo. 


SALESMAN AGED 31 
Married, wants Carolina or yellow pine connection for Phila. 
district. Drawing account essential. Years of experience 
as a salesman, Mill experience also. 
Address “B, 116,’ care American Lumberman. 


Wants position. 





























SUPERINTENDENT SINGLE BAND MILL 
Operation for past ten years, in charge of sales, manufac- 
ture office and railroad, has a first-class crew and would 
consider proposition from a good concern at reasonable 
salary. Fifteen years’ experience in hardwoods. Best of 
references. Address ‘‘A. 115,’’ care American Lumberman. 


O. E. SMITH TIMBER ESTIMATOR 
Experience in Canada, Northern and Southern States and 
Washington. Maps showing logging facilities with esti- 
mates. Best of references. BOX 29, Wauchula, Fla. 


IF YOU WANT A STORE MANAGER 
Write NATIONAL COMMISSARY MANAGER’S ASSOCIA- 
TION, 810 Manhattan Bldg., Chicago. 


BOOKKEEPER WITH EIGHTEEN YEARS 
——— wants position as bookkeeper or assistant. Was 
with one ar hy manufacturing company eight years. 

Address J. C. REED, 1613 Rock Street, Little ock, Ark. 


eae LARGER OPPORTUNITY 
Now general manager of southern yellow pine og 
Can qualify for position requiring years of experien 
southern pine from stump to car. Plant and lossing 














ay 5 mes must be in first class condition. 
care American Lumberman. 


dress “—, 138,’ 
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